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Good Lumber Was the “Open Sesame” to 


This Yard Man’s Success 


In one of a chain of retail lumber yards in a northern State 
was a resident manager who was not giving entire satisfaction 


and the owner decided to 
make a change. In this 
yard was an energetic, in- 
dustrious truck driver and 
yard helper who, when he 
heard a change was to be 
made, applied for the posi- 
tion as manager. The 
owner discussed the mat- 
ter with one of his con- 
fidential men, but the lat- 
ter thought it would be a 
mistake to give the place 
to this applicant, as he 
feared that the man lacked 
the necessary experience. 
The owner, however, had 
noticed that this yard man 
was always on the job, 
and that he and his wife. 
who also was working, 
were saving and paying 
$100 a month on a home 
of their own, so he deter- 
mined to try him out as 
manager. The new man 
took hold with a will, be- 
gan industriously cultivat- 
ing the friendship and 
good will of the people in 
the community and when 
his duties did not require 


his presence at the yard, he was out looking up prospects and 
sizing up the building needs of the vicinity. 

















Yardmen—Attention! 
FIFTY DOLLARS CASH FOR YOU 


- The AMERICAN LUMBERMAN wants to hear 
from yard men who can tell how they have actually 
brought additional, profitable business to their yards. 
Write your experiences, and also tell how a yardman 
may become a good salesman without neglecting his 
regular duties. 


The AMERICAN LUMBERMAN will pay $50 in 


cash for letters on the above subject, as follows: 





For the best letter written by a yard man, or by 
a manager, telling of what some yard man has done 
along this line, $25 will be paid; for the second best, 
$15; and for the third best, $10. 


Literary style will not be taken into considera- 
tion, but letters will be judged on the merits of the 
experience recounted. They may be of any length 
necessary to properly cover the subject. 


This contest is open to actual yard men or yard 
managers anywhere in the United States or Canada. 


Letters should reach the AMERICAN LUMBER- 
MAN not later than Nov. 10, 1928. 














First, and most important of all, however, he said to the 
owner that he wanted to handle only good lumber in the yard 


and he did not want any 
inferior material bought 
and shipped in. He be- 
gan talking to his trade 
about good lumber and 
showing them that it was 
the most economical 
and satisfactory, although 
commanding a higher 
price. He soon began to 
get results and that com- 
munity began to be known 
for its good construction. 
When this story was told 
to the AMerIcAN Lum- 
BERMAN recently the in- 
crease in profits in that 
yard was more than dou- 
ble that of any other yard 
in the line, the manager 
had become a factor in the 
building trade of his com- 
munity and the owner had 
become convinced that 
good lumber, backed by 
intelligent merchandising, 
would do more to lift a 
business out of the ranks 
of cheap competition and 
put it on a profitable basis 
than any other method and 
he has become a convert 
to the policy of handling 
good lumber, properly 
manufactured and _ sea- 


soned, recommending its proper and intelligent use and asking 
for it a price commensurate with its value. 


Intelligent Salesmanship and a Desire to Be 


of Real Service Win Recognition 
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; It will pay you to get in touch with 


If you want 


Quick Shipments : 


Gum Trim 
Philippine Mahogany 
or Cypress 


Gregertsens before placing your next order, 


We are adequately equipped to get out 
large quantities of Trim and Mouldings in 
any of the above woods in either straight 
or mixed cars. 


less than car load orders. 


Gregertsen Brothers Co. 
YARDS— 332 So. Michigan Ave. 


Planing Mill 


Cairo, Ill. CHICAGO, ea 
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W. J. Gleason Planing Mill, San Diego, Cal. 


“LAMELLA” 


(PATENTED) 


Trussless ARCH ROOFS 


Permit the full use of every inch of interior space. No columns — or 
trusses. Easy and quick to erect—inexpensive to sheath and cover. 
Constructed entirely of short length lumber. Can be salvaged 100% 
if moved. The ideal roof construction for shop or shed. Spans up to 


150 ft. 


For full information write 


LAMELLA ROOF SYNDICATE, Inc. 
45 WEST 45th STREET, NEW YORK 
LAMELLA TRUSSLESS ROOF CO. 
801 Kirby Bidg., Houston, Texas 


MISSOURI LAMELLA ROOF CO. 
904 Bank of Commerce Bldg., St. Louis, Mo. 


THE TRUSSLESS ROOF CO. 
1007 S. Harvard Blvd., Los Angeles. Calif. 
LAMELLA CONSTRUCTIONS, Inc. 
801 Norris Bidg., Atlanta, Ga. 

















In order to properly take care of the 
high grade Sugar Pine shop and finish 
lumber we are producing at Pinedale 
from our big bodied, just ripe trees, we 
have over 300,000 square feet of storage 


NEW YORK OFFICE: 2112 The French Bldg., 551 5th Ave. 


Huge Storage Sheds at Pinedale 


space under roof. Thus, the buyer 
who orders his pattern, sash, door and 
interior trim stock from Pinedale is 
assured a perfect product. Let us have 
your inquiries. 


SUGAR PINE LUMBER CO.), (Fresno county) Pinedale, Calif. 


CHICAGO OFFICE: 1708 Conway Bldg., Washington and Clark Sts. 
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Signs That “Tell” Help to “Sell” 


ITHOUT BEING superstitious, most progressive lumber deal- 

2) ers, or, for that matter, most merchants in any line, “believe 

in signs’’—of the sort pictured and described in an interest- 

ing feature article appearing in this issue. A sign is to a business 

establishment somewhat as a necktie is to a man—not absolutely 

essential to its, or his, existence, yet in either instance its absence 
is quickly and unfavorably noted. 

No doubt many dealers, upon completing the construction of 
new yards or the remodeling of old ones, have found the matter 
of planning and designing their signs for maximum advertising 
efficiency quite a perplexing problem. Then, too, with the 
enormous and constantly increasing volume of highway travel, 
the matter of getting the most value out of one’s billboards or 
roadside signs is important enough to warrant considerable study. 
A dealer’s sign in a sense is his introduction to the public, and 
how to make this introduction as effective as possible is not so 
easy as it seems. Of course, it is a simple enough matter to call 
in the painter and have him letter the words, “John Smith, Lumber 
Dealer,” on the virgin surface of the new shed or signboard, but 
most dealers desire that this advertising space shall carry a more 
effective merchandising message than merely the firm name. 

With the thought that seeing how “the other fellow” does it 
might help dealers who may be wrestling with the sign or billboard 
question, AMERICAN LUMBERMAN scouts in their search for business 
ideas have recently “shot” some rather striking instances of effec- 
tive adaptation of these publicity media, illustrations and descrip- 
tions of which appear in the article referred to. In some of these 
signs the “punch” lies mainly in their novel or out-of-the-ordinary 
shapes or positions, while others attract the eye by pictorial rep- 
resentations of homes, or convey a merchandising appeal through 
the use of clever slogans. 





Timber Depletion and Community Values 


¢ UMBER MANUFACTURERS and a large section of the 

public are familiar with the changes that take place in a 

lumbering community when the timber is entirely cut away. 
When trees are the sole resource of the people, when logging 
and lumber manufacture have been the only sources of employment 
for the local residents and these have been taken away, the people 
can not remain. Towns can not survive. Property values are nil. 
The places are deserted and disappear from the map. This has 
been the history of lumbering communities where the land was 
suited to tree growing only or where the land was cleared in 
advance of demand for agriculture or other purposes. 

Forestry, as now conceived, is based upon the use for tree grow- 
ing of lands that are suited to no other use. Its purpose is to 
perpetuate communities that owe their existence to lumbering 
and to related industries that are dependent upon the forests for 
their supply of raw material. When tree-growing shall have be- 
come thoroughly established on a national basis it will have 
converted each lumber plant into a permanent local institution. 
When that situation has been brought about there will be devel- 
oped locally the taste, the skill and the ingenuity that characterize 
communities engaged in specialized industries. 

Fortunately, there are in the United States a few lumbering 
communities so planned, so organized and so far established as 
to exemplify an approach at least to the ideal of the future. One 
such community is Bogalusa, La., where progress on a large scale 
has been made toward assuring a permanent timber supply; where 
conversion has gone to such lengths that alnrest nothing from the 
tree is wasted, and where the people have begun to feel that their 
city is permanently established. The contrast of conditions in 
Bogalusa with those in an abandoned sawmill town is described in 
an editorial in the Bogalusa Enterprise and American, a local 
weekly, as follows: 

Six-Room House $200 


What the Great Southern Lumber Co. is doing for Bogalusa 
and this section of Louisiana and Mississippi for the present and 
future generations by its reforestation and redwood manufac- 
turing programs can not be fully appreciated until you have 
read an advertisement appearing in the Clarion Progress, a 
newspaper published at Opelousas, La., last week. Two-room 


Ly 


houses were offered for $30 to $37.50; 3-room houses at $49 
to $50; 4-room houses at $50 to $65; 5-room houses, $100 to 
$175, and 6-room houses from $200 to $375. 

School houses, churches, post office building and a commis- 


sary were offered in the town of Meridian, La., in Evangeline 
Parish. 


Reason for such cheap property—sawmill has cut out all the 
timber in that section. 


Compare the above with Bogalusa where, after the Great 
Southern Lumber Co. has been cutting timber for 20 years, 
property is selling at the highest prices in the history of 


Bogalusa. Only last week unimproved business lots brought 
over $125 a foot. 


That is just another example of what reforestation means 
to Washington, St. Tammany and other adjoining parishes 
where reforestation work is being carried on. 

In times past it has been the fashion to charge the lumber 
manufacturer with negligence or something worse for failing to 
reforest his lands; but, happily, that attitude on the part of the 
public has largely changed. The public interest and concern ip 
tree-growing have been manifested in intelligent and helpful legis. 
lation. It is believed that Louisiana was one of the earliest States 
to assume this attitude, and to enact laws favorable to forestry, 
Also it is believed that the Great Southern Lumber Co. has gone 
as far as any lumber company in taking advantage of the law’s 
provisions. In this connection it should be said also that much 
of this company’s effort, of necessity, has been to educate the 
people of the community to a proper appreciation of forestry and 
of their concern in it, At few places, indeed, has there been devel- 
oped so complete a community of interest in the major industry 
and in its perpetuity as at Bogalusa. Already, however, there are 
many other communities throughout the forested regions of the 
country that are working in much thé same way and making sub- 
stantial progress toward the same end. This is the significance of 
forestry in the United States. It means permanent lumbering com- 
munities of thrifty, home-owning workers, skilled in their vocations 
and interested in tree-growing as a means to a permanent livelihood 
and a permanent domicile. 





Lumber Industry Arousing for Battle 


HAT THE lumber industry is justly exercised over the neces- 
© sity of courageously facing its problems and making a sin- 
cere effort to overcome them is indicated in the interest 
shown in the discussions at conventions and other assemblages 
and the seriousness with which subjects are approached that even 
just a few years ago would have been given scant attention. A 
perusal of the news pages of the AMERICAN LUMBERMAN each week 
is sufficient to indicate the changes that are taking place, not only 
in the way in which lumber is being used and in merchandising 
methods, but also in the attitude of the industry toward its chang- 
ing problems. 

A large group of West Coast manufacturers recently spent the 
better part of an important meeting in a discussion of kiln-drying 
methods to assure a specific moisture content, and the discussions 
indicated that very real progress has been made in this direction. 
Until quite recently the West Coast manufacturer who would agree 
that it was possible to dry lumber to a specified moisture content 
that actually could be guaranteed to the buyer was a rare indi- 
vidual and was apt to be looked upon as a visionary or a dreamer. 
But the inexorable pressure of competition and the rapid advance 
of science and of mechanical genius have combined to prove that 
what had been considered impossible really can be done. The 
Southern Pine Association has had this subject prominently before 
it, and both in the South and in the West practical studies now 
are under way. It is certain that from these will be developed 4 
moisture content specification that will assure lumber users of 
proper seasoning and go far to eliminate opposition to wood brought 
about by dissatisfaction due to the use of green lumber where 
dry material was a necessity. 

Another branch of the industry, represented by great associa- 
tions, is grappling with the problem of lost or declining markets, 
and out of the meeting in Memphis last week should come a def- 
inite plan for placing the hardwood industry again on its feet. 
With two great organizations, the National Hardwood Lumber As- 
sociation and the Hardwood Manufacturers’ Institute, co-operating, 
the gloomy picture of the condition of the hardwood industry as 
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1928 painted by Secretary Fish in his presentation of the need for’ is intelligently working in behalf of wood, it is in position to 
ip: trade extension, should be given some new high lights, and that exercise a helpful influence in correcting misinformation, in bring- 
$40 pranch of the lumber industry should be able to catch step in the ing about closer co-operation among all branches of the lumber 
to march toward prosperity. While there are outstanding examples industry and in making important contacts with the public. 
of advanced manufacturing and merchandising methods in its Topping all of this, the important announcement is made that 
- ranks, the hardwood industry as a whole has been slow to recog- the advertising campaign of the National Lumber Manufacturers’ 
- nize changes that have occurred and has clung to old methods Association is getting under full swing, and altogether there is 
the in the face of keen competition and a diminishing market, Its evidence on every hand that the lumber industry is arousing from 
leaders are aroused, however, and a heroic effort is being made _ its lethargy and in a serious, intelligent way is going about the 
eat to swing this branch of the industry into line and put hardwoods task of saving itself and assuring the public of a plentiful supply 
irs, in their proper place in the building and wood-using industries. of good lumber, well manufactured, properly seasoned and avail- 
of Then in another section of the country still another great organ- able at reasonable prices. 
ht ization, embodying in its membership representatives of every Readers of the AMERICAN LUMBERMAN are in position to keep 
pranch of the lumber industry, has been holding its annual con- pace with all important developments—and they are many—in the 
- yention and working out plans whereby it may become a more’ lumber industry through the reports of these activities gathered 
oa useful and effective influence in behalf of lumber. Hoo-Hoo, the from every section and presented through its columns weekly. 
mber jumbermen’s fraternal organization, occupies a unique place in It’s a fascinating picture, and no lumberman, producer, wholesaler, 
i te the industry and, now that it has evolved a serious purpose and _ or retail distributer should fail to keep up with its continuity. 
T the 
ey. ° : cial amounts which a company can safely in- M4 o 
n in Studies European Manufacturing <i2), ¢mgunts, which @ company can safely i" Disastrous Lumber Yard Fire 
egis- [Special telegram to American Lumpeaman] of what can be expected from this investment OxtaHomMa City, Oxta., Oct. 1.—The second 
tates Wasuincton, D, C., Oct. 4.—Axel H. Ox- in the way of additional forest growth. Today disastrous lumber yard fire within six months 
stry, holm, director of the National Committee on over 90 percent of the paper manufactured in occurred the night of Sunday, Sept. 30, here 
gone Wood Utilization, who has returned following _ the United States is produced from wood. when the yards of the A. L. West Lumber Co., 
vm: four months of study in European countries, During the last half century the use of wood on West Grand Avenue, were destroyed by fire 
P declared that Europe is making strenuous has grown from an insignificant quantity to the with an estimated damage of $150,000. In addi- 
nuch efforts in every direction to increase her timber present total of over 6,000,000 cords a year, tion to the stock of lumber, large stocks of 
the resources to meet the unprecedented and which represents but 3 percent of the total paint, hardware and cement were destroyed. 
and steadily increasing industrial demand for wood. American annual wood use. Two auto trucks, stored inside the yard, were 
evel- Mr. Oxholm visited most ol the principal “< consumed, Half to three-fourths of the dam- 
wood producing countries of Europe, studying age is covered by insurance, C. J. West, one 
istry timber production and utilization practices. In Confer on Standards and Style of the owners, stated shortly after the fire. 
- are a 7,500-mile tour, chiefly by automobile, to Aetaabied. i Oct, 1.—-Standardicati wets The previous fire occurred during May at 
the reach outlying lumber producing districts diffi- 4 lest . i ra Standardization, style the Long-Bell Lumber Co.’s yards, one block 
cult of access, Mr. Oxholm visited Sweden, @"4 design in the furniture, lumber and mill- west of the West yards, burning down the en- 
sane! Norway, Germany, France, Switzerland and Work manufacturing field, and merchandising  tjr¢ yards and offices. The Long-Bell company 
e of Austria. He spent a short time also in Bel- "4 advertising, will comprise the principal jas since built a new yard in the northern part 
com- gium and England. He found much of interest subjects to be taken up at a special merchan- of the city near its planing mill. 
ions in European practices which are supported by dising conference to be held in Atlanta_at the i 
ile centuries of experience, and brought back with ames —, oe 22, by roe peg 08 a 
im a weaith of information in the form of “4 urers /\ssociation, and which wi - . 4 
ll and printed matter to be used by attended by many of the leading southern Company Discontinues Business 
the national committee, in its work for the manufacturers, several in the lumber, furni- Eurauta, Ata., Oct. 2.—Having cut out its 
adoption of improved methods of wood con- ture and millwork field having already signi- standing timber, the Hicks Lumber Co., of this 
struction in this country. fied their intention to be present. The South- place, has discontinued business. Its machinery 
Mr. Oxholm found a potential demand for ern Furniture Manufacturers’ Association and has been sold to C. L. Lunsford, who will con- 
Ces. American structural timber and lumber in sev- the Southern Sash, Door & Millwork Manu- tinue to operate on a reduced scale. W. W. 
: eral European countries where American wood  facturers’ Association are co-operating with Hicks who has been treasurer and general 
<= construction practices are attracting attention. the Georgia association in the holding of this manager since the company was organized in 
rest Special attention was given to a study of conference. Among the leading speakers are 1917, will return to his former home in Ruther- 
ages woodworking machinery responsible for the included C. B. Harman, secretary of the mill- fordton, N. C., where he expects to enter busi- 
ven satisfactory utilization of European small tim- work association; L. R. Putman, merchandis- ess jin another line. However, he will still 
r ber. It is his opinion that much of this ma- ing counselor for the Southern Pine Associa- retain his connection with the Mills Lumber 
| chinery can well be adopted here, and he tion, New Orleans, La.; F. N. Tate, president (Co. of Loachapoka and Camp Hill, Ala., and 
reek brought back several pieces to be tried out by of the Continental Furniture Co., High Point, the Mauney Lumber Co., of Sellers, ’Ala., being 
only the committee. On the other hand, it was with N. C.; and Tom Brumby, president of the president of all three of these companies. Mr. " 
sing great interest that he observed large quantities Brumby Chair Co., Marietta, Ga. and also Hicks formerly was president of the Roofer a 
ang- oi American woodworking machinery of cer- president of the Georgia Manufacturers’ As- Manufacturers’ Club and a vice president of the i 
tain types in use in the best European factories, sociation. North Carolina Pine Association. i 
particularly furniture and smaller machinery. i 
the “What is needed,” he said, “is a more com- 5 
yin plete exchange of information in regard to O d 2 Pp Abo O , 
Ain European | ‘woodworking machinery. With raers ercent ve utput 4 
tan oe. Se in cman at ve = [Special telegram to Amertcan LumBerman] (| 
sree po my tlhe eo eA oe ye epi _ Wasurncron, D. C., Oct. 4.—Four hundred and eighty-nine softwood mills of seven associa- 
om machinery on the other side of the Atlantic.” tions with normal production of 381,506,000 feet, gave actyal production during week ended Sept. 
4 29 as 89 percent, shipments 90 percent and orders 91 percent of normal production. Their 
ndi- ee ee shipments were _ percent and their orders 102 percent of actual production, The week’s 
ner. figures for normal and actual production, shipments and orders follow: 
oe Forestry Study by Paper Industry Meee Moomat aged 
JT : D rders 
hat Po con Vouk, Oe. —— conipetnanners _ Seuthavn Fine Abibetiiteh...,.... 205200 149” 80,772,000 68,532,000 83,694,000 83,119,000 
The study to determine the economic possibili- ‘Yyostern Pine Mfrs. Association........ ... 35 35,672,000 37,885,000 37,865,000 33,835,000 
ties of forestry as a means of pulpwood supply Calif. White & Sugar Pine Mfrs. Assn..... 20 30,201,000 30,089,000 30,037,000 26, 130, 090 
e ae cheng ca a 5 ,456, 7,636, ,550,¢ ( 
ms _ i Odes a Pome pons Bag | North Caroline” Pine Trosclation a cae sw +. 75 15,990,000 7,503,000 9,871,000 9,463,000 
Northern Pine Mfrs. Association.........+. 91 12,951,000 12,869,000 11,080,000 9,042,000 
da Boyce, of the American Paper & Pulp Associa- West Coast Lumbermen’s Association... .... 186 196,464,000 176,742,000 164,499,000 180,918,000 
of Th fhe ee ee Oe 5 oe ee 571 381,506,000 341,207,000 343,596,000 348,617,000 
cht industry has undertaken an extensive study Of Northern Hemlock & Hardwood Mfrs. Assn. 49  22/416,000 5,366,000 5,924,000 5,053,000 
& the possibilities of forestry, and it marks the adie 
ere beginning of a new attitude on the part of Totals, softwoods..:.........0+eeeeees --620 403,922,000 346,573,000 349,520,000 353,670,000 
wood using industries toward the maintenance Harpwoops— a ‘he niin abeleen:\: deen nee aresinee 
cia- prlbrne agers supplies for the use of the fforther® Hemieifacturers’ Inatitutes...--. 832} 58:000,000 47,384,000 47,689,000 48°929,000 
_ The proposed nation-wide study of the eco- Totals, hardwoods ..........+e+es00% .407¢ 73,750,000 54,381,000 59,234,000 58,649,000 
lef- nomic factors influencing the practice of for- +Units of daily capacity of 35,000 rte 
pet. estry will form the basis for general and com- Northern Hemlock & Hardwood figures are for week ended Sept. 22, and production is lor 
As pany forest policies. This study involves two converted to lumber scale, ; 
am purposes: first, the determination of the finan- West Coast. normal is weekly capacity same mills, 
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Trouble With Circular Saw 


I am having some trouble with my 56-inch, 
8-gage saw of late and am writing you, and 
perhaps you may be able to help me solve my 
problems. 

Some time ago my saw was cracked a short 
distance from the edge, a crack about six 
inches long. I drilled a small hole at each 
end of the crack to prevent it from cracking 
further. The saw ran fine, however, until re- 
cently. Now it wants to dodge out when I 
hit a knot or tough butt, regardless of amount 
of lead in the saw. In order to have it cut 
at all straight I have to file a heavy lead 
in the teeth, and it cuts fairly well for only 
a short time, until it gets the least bit dull; 
then it wants to run out of the log again. 
Then the trouble is with the lead filed in 
the teeth on a smooth soft log it will run 
into the log, using up my power this way. 
But without this lead it will hardly cut at all, 
using up all my power. 

I have a 1,450-pound balance wheel on the 
arbor running at 450 r. p. m. and I can kill 
the power (Fordson) down to almost nothing 
in one 8-foot log cut. The saw will not run 
with the lead I usually have in it. So now 
with the lead I am using, which is too much, 
it will not cut a square tie either. On a 16- 
foot dog plank it will run out over an inch. 
—INQUIRY No, 2,209. 


[This inquiry comes from a reader in Mon- 
tana. It was submitted to a number of saw 
and sawmill concerns with the request that 
they give the inquirer any information they 
were able to supply. Regarding the difficulty 
that the inquirer was experiencing, one saw- 
mill concern wrote as follows: 

“The sawmill operator in Montana, who 
writes you regarding the trouble he is having 
with his mill, has a combination of equipment 
(although he does not state the kind and size 
of mill or whether the saw is solid tooth or 
inserted tooth) that in our judgment is so 
out of balance that it is rather difficult to 
offer any suggestions that would be of any 
help to him. 

“However, we are afraid that undertaking 
to run the saw, cracked in the way he says, 
is a pretty dangerous thing to do. Again, 
we do not understand why this operator is 
running a 56-inch diameter saw cutting out 
railroad ties, as they would ordinarily be cut 
from a small run of logs. 

“A 1,450-pound balance wheel has no place 
on the saw arbor of a sawmill when using 
Fordson power. In our judgment 500 pounds 
should be the limit. Our suggestion would be 
for this operator to invest in a new saw, 
not over 48 inches in diameter, not over 32 
teeth, 8 or 9 gage, of the inserted. tooth type. 
If he does not feel like purchasing a 500- 
pound balance wheel, take the one he has off 
the mill and try it without any. 

“When using Fordson power, we would not 
want to have a saw 48 inches in diameter run 
over 350 r. p. m. We would suggest that he 
put a larger pulley on his saw arbor, one that 
will give him this speed, and of course have 
the saw tensioned accordingly. 

“In a large percentage of cases the trouble 
such as the operator complains of can be 
traced to the fact that the mill is not prop- 
erly set, not level, not in line etc. 

“Evidently this operator feels that his real 
trouble started when the crack developed in 
his saw. This leads to the question What 
caused the crack? We would check up the 
setting of the mill and believe the contribu- 
tory cause would be found.” 


A saw manufactuing concern wrote making 
the following observations with respect to: the 
difficulties that the inquirer complained of: 

“It is practically impossible to hold tension 
in a saw cracked in the manner described in 
this correspondence. A saw broken this way 
might stand up and cut satisfactorily for a 
time after the teeth had been sharpened, but 
the moment the keen edge is worn off the 
teeth, there will be a tendency to dodge in 
the cut, simply because the crack permits the 
tension to work out of the blade.” 


Another manufacturer of saws made the fol- 
lowing suggestions regarding the causes of 


the difficulties and the methods of removing 
them : . 

“1—Your mill may have too much lead out 
of the log. 


2—The saw may be dished out of the log. 


3—The saw may be turned over the collar, 
which will have a tendency to make it lead 
out of the log. 


4—The saw may have too much tension for 
the speed that it is being run. 


5—If the saw is an inserted tooth pattern, 
we suggest that you tighten up the holders. 


6—See that the saw is flat or straight on 
the log side. 

7—If you have a solid tooth saw, see if it 
is turned over the collar, and in this case we 
would suggest that you send it to the factory 
to be hammered and worked over by us.” 


From another manufacturer of saws came 
the following observations : 


“From the information given we are of the 
opinion that this saw does need retensioning. 
In fact, to compensate for the crack that is 
now in the blade, perhaps the blade will need 
a little more tension than before it became 
cracked so that it will operate properly. 

“We feel sure that if this blade were sent 
to any of our coast branches they could go 
over this saw, hammer it properly, and per- 
haps the party would receive considerably 
more service from this saw before it has 
become worn out.” 


The information contained in these responses 
should be of very great interest to operators of 
small mills everywhere, because they suggest 





that there is a good deal of waste in Cutting 
and considerable loss from degrade Owing to 
lack of care in the handling of equipment— 
Epiror. } 


Dry Kiln for Small Mill 

We have a question which has perplexed us 
continually, and that is the matter of a smal] 
dry kiln to take care of 5,000 to 10,000 feet 
of stock at intervals when this material js 
required for use in our planing mill. Up to 
date we have not been able to get in touch 
with any small mill, or work out any solution 
to this kiln-drying problem, as we do not fee] 
it advisable to go to the expense of installing 
costly kiln equipment. We feel that the prob- 
lem has been worked out by a number of small 
mills such as Ours over the country. If yoy 
can help us out with a solution to this prob- 
lem, we certainly will appreciate it.—INaQuiry 
No. 2,211. 

{This inquiry comes from a Maryland lum- 
ber company. The inquirer has been referred 
to a number of concerns that specialize in 
dry kiln engineering and construction. Also 
a clipping of an article that appeared in the 
AMERICAN LUMBERMAN of Sept. 22, 1928, page 
56, describing a small portable dry kiln built 
for the Roy Swenson Lumber Co., of Veneta, 
Ore., by the Moore Dry Kiln Co., Jacksonville, 
Fla., has been sent. Several years ago the 
AMERICAN LUMBERMAN published on the front 
page a description of a dry kiln for portable 
mills. This article was reprinted, but the re- 
prints have been exhausted. Several other 
references and articles have appeared in the 





the need of care in setting up, tensioning and AMERICAN LUMBERMAN from time to time 
operating these mills. There can be no doubt along this litte—Ebrror.] 
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The village of Barron, in| tance. 
Barron County, Wis., is to have 
a sawmill speedily. 


A new device will be used for 
hauling the logs up into the ‘ 
new mill of Pack, Woods & Co., 
now in process of construction The 
at Oscoda, Mich., which will 
have a cutting capacity averag- 
ing not less than 150,000 feet 
of lumber a day. The mill will 
be 157 feet long, 55 wide in 
front of gang and 80 feet wide 
back of gang. The machinery 
consists of two circulars and a 
gang. 


same date. 
* 


eo 2 |= 


The logging operations in 
Roscommon County, Mich., next 


season are expected to be very ” 


shipments of 
from Lock Haven, Pa., for the * * # 
season to Sept. 7, 1878, were A 
14,500,000 feet against 22,883,-| “Northwestern Lumberman” 
000 feet shipped last year to 


Ruddock, Palmeter & Co.’s 
mills at Manistee, Mich., aver-| discovered a method by which 
age 100,000 feet of lumber,| the 
120,000 shingles and 40,000 lath | plectric light is effected. This 
a day. About 100 men are em- 
ployed about the mill. 


The prices offered have | ening the cost of lumber man- 
proved an inducement for many 
of our loggers to embark in| manufacturers henceforth with 
this line of business, instead of | more eagerness than ever. It 
trying to gain a livelihood by 
operating in the pineries. 


ufacturing will be sought by 


is rapidly becoming a settled 
fact that in no other way can 
* any sort of return be obtained 
lumber | for the labor and money spent. 


correspondent of the 
who has been visiting Thomas 
A. Edison in his workshop at 
Menlo Park, N. J., writes that 
that enterprising inventor has 


indefinite subdivision of 
renders its use as a substitute 
for gas light entirely practi- 
* cable in all situations, as well 








large, as men of capital and 
energy are to engage in the 
business. Already some of the 
operators have begun to clear 
out roads, establish camps and 
otherwise prepare for an active 


season. 
* *# # 


From Minneapolis, Minn., 
comes a report that there is 
somewhat unusual demand in 
that. market of late for rail- 
road ties. It comes mainly 
from the railroads in Iowa, and 
promises to develop into a 
trade of considerable impor- 








Musser & Co., of Muscatine, | i" houses as where large lights 


Iowa, have been making some 
extensive improvements in 
their sawmill, which now ranks 
among the best on the Missis- 
sippi River. Included in_ its 
equipment is a new automatic 
trimmer said to be the inven- 
tion of Mr. Musser and his 
millwright. Its chief point of 
excellence lies in saving the 
labor of two men, which is of 
sufficient importance to merit 
the attention of millmen every- 
where. Anything that can con- 
tribute ever so little in cheap- 





are needed. 

* * ft 

The Lumber Vessel Own- 

er’s Association held a meeting 
in Chicago, Wednesday last, 
and found that its membership 
included 167 of the 230 sailing 
vessels in the trade. 

* * + 


Cummer & Son of Cadillac, 
Mich., have recently taken an 
order for about 500,000 feet of 
car sills, and are, besides, d- 
ing a large business in bill tira- 
ber, 
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Southern Pine Mills Book Heavy Volume of Business 


The southern pine market looks very strong, as to de- 
mand and prices. Average mill bookings made a good 
showing during the week ended Sept. 28, and their total 
was more than 21 percent above the actual production, 
while shipments were 22 percent above it. Mill stocks, al- 
ready low, are being steadily depleted, and in most of the 
consuming territory the stocks are barely sufficient to cover 
day to day requirements. The mills have large order files, 
and some of them report difficulty in making prompt ship- 
ment. A few of them report delays in securing empties, 
but this trouble is by no means general or serious. Others 
say that cotton picking has drawn away a good deal of la- 
bor, but it appears that the smaller plants have suffered 
most on this account. Actual running time for the week 
was 15 percent less than 60-hour standard, and output was 
15 percent less than the 3-year average. Farm trade is 
holding up better than it was expected to in view of the de- 
cline in grain prices. Demand from Oklahoma and Texas, 
however, is making the best showing, while there is also 
a good volume of buying from northern cities. Call for 
finish and flooring has increased, while dimension and tim- 
bers continue active. 


Carolina Pine and Georgia Roofers in Good Demand 


North Carolina pine production has been forced down to 
about one-third normal as a result of recent adverse 
weather. Consumption in nearby sales territory has de- 
clined for the same reason, but bookings in the last two 
weeks have run about fifty percent in excess of the cut, and 
the difficulty in securing prompt shipment has deterred 
buyers from placing more business. As prices have been 
stiffening, the mills are not inclined to load up with much 
business. So far, there has been no important change in 
the quotations. Dimension, boards and such workings as 
flooring have all been moving well, and there are indica- 
tions that fall trade in these will be active. The move- 
ment of box is light because the mills have little to offer. 

Georgia roofer mills report a good demand from the 
East, while some business has been placed for shipment to 
the storm-swept sections of the Southeast. While produc- 
tion has recovered from the effects of the storm, it remains 
below normal. There are prospects of a good movement 
during the fall. Prices remain firm, the 6-inch averaging 
$21.61 f. o. b. Macon during the week ended Sept. 29. 


Northern Pine and Hemlock Stocks Are Depleted 


Northern pine production has been quite active in the 
last week or so, and reached 3 percent above normal, com- 
pared with 9 percent below normal for the first 38 weeks 
of the year. Shipments to date this year have taken 96 
percent of the production, compared with only 92 percent 
in the corresponding period of last year, so that mill stocks 
are low, especially in view of the fact that in winter the 
output is quite small. Yard stocks throughout most of the 
sales territory have been held down to a low point, and a- 
rather good fall demand is making replenishments neces- 
sary. Many items of shop and all low grade lumber are in 
small supply, but it is thought that the recent increase in 
the cut will permit the mills to round out their assortments 
to some extent. They have been quite encouraged by the 
results achieved this year, and the important operators 
plan extensive woods operations. Prices remain firm. | 

Northern hemlock production has continued small, and 
average bookings have recently been in excess of it. While 
shipments to date this year have taken only 84 percent of 
the output, compared with 113 percent in the correspond- 
ing period of last year, unsold stocks on Sept. 1 were 7 


Lumber Statistics Appear on Pages 52 and 53; 





percent lower than on the same date of 1927. It is re- 
ported that assortments in the North are now badly de- 
pleted, and that the mills will turn over fewer logs to the 
paper mills this winter and use more for lumber produc- 
tion. Country yards in Wisconsin and Michigan are the 
principal buyers. Prices remain firm at $3 off list. 


West Coast Bookings Exceed Enlarged Production 


While production of 229 identical West Coast mills dur- 
ing the week ended Sept. 29 was 197,902,000 feet, compared 
with an average of 186,982,000 feet since the first of the 
year, new business appears to be running in excess of the 
cut. A group of 192 mills reported bookings almost 5 per- 
cent in excess of their production, while shipments were 
about 6 percent below it. An analysis of distribution as 
reported by 186 mills showed that it was running in about 
the same proportions for different markets as in the pre- 
ceding week. Foreign business continued heavy, as Japan, 
China, Australia and Europe are all in the market. A 
heavy grain movement to these markets has made lumber 
space scarce, and it has advanced $1 a thousand without 
discouraging buying. The domestic cargo market con- 
tracted a little in the last week. The movement to the At- 
lantic coast is considered too heavy for current consump- 
tion, but so far all receipts have been absorbed by the 
wholesalers and the surplus placed in storage, so that a 
concession in price is very seldom obtained. The Califor- 
nia market appears to be well stabilized, with no excess of 
unsold stock on the docks, and prospects bright for an in- 
crease in business during October and November. Rail 
trade is a trifle lighter, probably as an effect of declining 
grain prices on country yard buying, but more industrial 
orders are coming, and much railroad trade is in prospect. 


Business in Northern Hardwoods Showing Improvement 


The northern hardwood mills have recently been booking 
a much better volume of business, as shown by average 
orders per mill. The cut is rather small, and new business 
has been running about 25 percent ahead of it. Sept. I re- 
ports of 26 identical mills showed total stocks were 15 per- 
cent larger than on the same date last year, green stocks 
being a little lower, while dry were 22 percent larger. The 
largest increases were in birch and basswood, while there 
were declines in hard maple and rock elm stocks. More 
recently, however, there has been a decided spurt in de- 
mand for birch, and it is probable that since last inventory 
there has been a considerable reduction in stocks of hard 
maple, because of improvement in the hardwood flooring 
situation. More lumber is being taken by furniture and 
interior finish plants, and automobile buying continues 
good. The log input this winter will be low. 


Growing Sales of Southern Hardwoods Keep Ahead of Cut 


Southern hardwoods are in considerably better demand 
than they were recently, though buyers remain conserva- 
tive. Bookings continue in excess of production, though 
this has shown a tendency to increase somewhat. It is 
not believed that accumulation of a surplus is likely, as mill 


“stocks have been steadily reduced and winter rains will 


keep down the production, while log supplies are quite 
short. Automobile buying is active, and the furniture 
plants are now coming into the market more frequently. 
Flooring oak is in good demand, but offered prices are 
hardly satisfactory. Millwork plants are also rather good 
buyers. Some nice foreign orders have been reported. 
Some of the mills expect to profit by a better demand for 
mine timbers as activities are resumed. Railroads have 
been placing some orders, and the inquiry is promising. 


Market Prices and Reports on Pages 83 to 89 
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National Development in Extension Work 


Modernizing Film to Be Exhibited to Retailers — Casket Industry Extensive 
User of Wood—Porto Rico’s Reconstruction Needs 


WasHincton, D, C., Oct. 1—Reports that 
inquiries have been received by lumbermen in 
the South for quantities of lumber for re- 
construction in Porto Rico ranging from 20,- 
000,000 to 40,000,000 feet could not be con- 
firmed from any official source in Washington. 

It is possible, of course, that some of the 
dealers in Porto Rico have been making in- 
quiries among manufacturers in the South. If 
so that fact would not necessarily come to light 
immediately through official channels. The De- 
partment of Commerce is making telegraphic 
inquiry concerning .the lumber situation in 
Porto Rico and prospective needs for recon- 
struction. 

At last accounts stocks of lumber at San 
Juan aggregated about 6,000,000 feet, with 
smaller stocks available at Ponce and certain 
other points. 

The normal annual consumption of lumber 
in Porto Rico is about 66,000,000 feet, so that 
the stocks now on hand represent about a 30 
days’ supply. Until recently lumber had for 
some time been moving rather slowly in the 
island. 

Up to date there has been no information 
from authoritative sources in Porto Rico that 
any enormous quantity of lumber will be re- 
quired for reconstruction work in the imme- 
diate future. It is obvious, of course, that a 
very considerable volume of lumber and mill- 
work will be needed as the work of rehabili- 
tation gets into full swing. With about one- 
half of the population temporarily homeless 
and an enormous number of homes destroyed 
or badly damaged, large numbers of school 
houses destroyed or partially wrecked and 
other buildings razed, it is apparent that the 
single month’s stocks of lumber in the island 
must be supplemented. 

In view of the widespread damage wrought 
by the hurricane and the fact that the eco- 
nomic situation was somewhat shaky before 
the storm, it probably would be wise tor 
American lumbermen to await the receipt of 
bonafide inquiries rather than embark upon a 
policy of rushing large shipments of unsold 
lumber to the island. 

Up to date demands for lumber have been 
met from stocks on hand. If and when Henry 
M. Baker, national director of disaster relief 
for the American Red Cross, who is handling 
matters in person in Porto Rico, decides to 
purchase lumber for reconstruction in quan- 
tities not now available there his policy will 
be to place orders through local dealers. 

It should be borne in mind that general 
credit conditions in the island in the wake of 
such a disaster necessarily are bad, with little 
prospect for immediate improvement. 

There likewise will be a market for very 
considerable quantities of lumber in the Flor- 
ida area devastated by the storm, but of course 
as that territory is hard by the needs can be 
more readily determined and met. 

While the better class homes in Porto Rico 
for the most part are not of wood construc- 
tion, they contain about the same proportion 
of wood as similar structures in this country. 
There are considerable numbers of frame 
homes however. The very poor occupy homes 
not unlike shacks seen in other tropical islands. 


Retailers to See “Transformation” 


“Transformation,” the gripping new modern- 
izing film turned out by the American Farm 
Bureau Federation in* co-operation with the 
National Lumber Manufacturers’ Association, 


will be shown at the annual meeting of the 
National Retail Lumber Dealers’ Association 
in Chicago late this month. 

The picture is a splendid hook-up of the 
retailer, the manufacturer and the home 
builder, As the screen is unrolled one sees 
the active part taken by the local retail lum- 
ber dealer in the modernizing of the home 
chosen for the film. Incidentally, one sees ex- 
amples of grade-marked and trade-marked 
lumber in the dealer’s yard and finds the re- 
tailer serving as adviser of the home owner 
and taking an active interest in the job. The 
interest of the Farm Bureau Federation in 
modernizing the farm home likewise is clearly 
shown through the furnishing of plans for re- 
modeling just such a house as the one thrown 
upon the screen—and all who have seen the 
picture agree that the house was very greatly 
in need of modernization in order to make it 
livable, modern and convenient. 

The Ideal Farm Home contest to be staged 
in connection with the showing of the picture 
in all sections of the’ country likewise is de- 
signed to help the retailer as well as the manu- 
facturer of lumber and those who participate 
in the competition. All prizes, as heretofore 
announced, will be in the form of orders for 
lumber, to be supplied by local dealers. There 
will be 102 prizes of a total value of $2,500. 
The contest will afford an opportunity for re- 
tailers to get busy with some local advertis- 
ing, and naturally the live retailer will be in- 
terested in getting the order for the winner in 
his community. 

Furthermore, it is expected that the interest 
in the contest will naturally beget a demand 
for further orders from local dealers, more 
especially where the hustlers put on local ad- 
vertising campaigns and assist actively in cre- 
ating wide interest in the contest. This was 
the result that followed such activities during 
the $15,000 wood slogan contest. 

The underlying idea of the contest is tq 
have farm men and women put on. paper 
the homes of their dreams—the ideal farm 
home as they see it. All entries must be post- 
marked and mailed not later than midnight, 
Feb. 15, 1929. Letters and designs submitted 
should be addressed: 

“The Ideal Farm Home Contest,” American 
Farm Bureau Federation, 58 East Washington 
Street, Chicago, IIl. 

All entries will remain the property of the 
Farm Bureau Federation, The judges will be 
chosen by the federation and their decisions 
will be final. 

Where a tie occurs the full amount of the 
prize will be awarded to each of the winners. 

Only farm men and women are eligible to 
enter the competition. It is their contest. Each 
contestant must send a brief letter describing 
his or her “Ideal Farm Home,” accompanied 
by a sketch of the floor plans. 


Ditch Diggers Find Strata Preserved Wood 


Workmen digging a ditch for a watermain 
on Jay Street, Oshkosh, Wis., near the Fox 
River had to penetrate a strata of material 
that clearly indicates why Oshkosh was given 
the title “Sawdust City,” according to The 
Daily Northwestern, 

The strata consisted of sawdust, slabwood 
and shingles, considered waste in the early 
days when some thirty sawmills were operat- 
ing on the river front in Oshkosh. 

“In digging through this material workmen 
removed large’ quantities of pine shingles in 


a perfect state of preservation,” the story con- 
tinues. “Lumbermen say it has been many years 
since shingles were made of pine. The shin- 
gles were buried in muck that was once marsh 
land and show no signs of decomposition not- 
withstanding their long interment.” 

O. T. Swan, secretary-manager of the 
Northern Hemlock & Hardwood Manufac- 
turers’ Association, sent to the National Lum- 
ber Manufacturers’ Association one of the un- 
covered pine shingles. 


* *¢ * * * 


Lumber Favored as Burial Material 


In an address before the recent convention 
of the Maryland State Funeral Directors’ As- 
sociation at Ocean City, George E. French, 
lumber use specialist of the eastern division, 
National Lumber Manufacturers’ Association, 
reviewed the antiquity of lumber as a burial 
material and present-day practices in its use. 
Mr. French was the only speaker other than 
the vice president of the National Funeral 
Directors’ Association and his address at- 
tracted marked attention. 

He told the interested audience that 90 per- 
cent of the casket material used today is wood 
and that the casket industry utilizes from 100,- 
000,000 to 150,000,000 feet—5,000 carloads—of 
lumber annually. Mr, French stated that cy- 
press, redwood, western red cedar, mahogany, 
black walnut, plain and quartered oak, chest- 
nut, birch and pine are the principal woods 
from which the casket industry derives its 
material, He described the cellular structure, 
the vertical and horizontal elements of soft- 
woods and hardwoods that influence their se- 
lection for this purpose, and mentioned the in- 
fluence of colors, resin, tannin and oil content 
on this selection. The qualities of woods gen- 
erally used for casket material were explained. 

Mr. French pointed out the individuality of 
expression possible in the selection of various 
woods and the design it was possible to im- 
part to them through wood shaping and wood 
carving craftsmanship. He likewise told the 
funeral directors of the vast supplies of wood 
available, and explained the difficulties timber 
growers are experiencing with unfair taxes 
and the fire hazard. 


Model Home Reveals Woodwork’s Beauty 


The Washington Star, which is sponsoring 
several “model homes” this year, publishes the 
following under the caption “Star Model Home 
Reveals Woodwork’s Natural Beauty”: 


As the work of “trimming out” The Star 
model home at 4422 Q Street, Foxhall ViI- 
lage, proceeds from day to day, the beauty 
of the natural finish of the woodwork, doors 
and other features of the interior is brought 
prominently into view. 

The exterior of the heavy oaken front door 
of this English group house is to be stained 
to conform to the tone of the exposed timber- 
work of the facade of the house, but the in- 
side of the door will be carefully sanded down 
and waxed to retain the natural tone of the 
wood. 

Just inside the small entrance lobby, the 
visitor will come upon a hand-carved banister 
of the staircase at the right of the living 
room, lending an authentic old English tone 
to the room. The clear white oak of the 
uprights and rail are also in the natural finish. 

Across the living room is a trim fireplace 
which has a hand-carved oak mantel, which 
has been sanded down to a silken smoothness 
and waxed. On either side of the fireplace 
are built-in bookcases which also are of the 
natural finish. This treatment of the wood- 





Octo! 


work 
room 
Th 
the 
natu! 
ing ‘ 


room 
and | 


an i 
will 
by f 
and 
of Vv 
brow 
effec 
to tl 
whi 
ceili 


boa! 
buil 
beer 
fast 
chal 


stru 
to | 
gar 
twe 
real 


gra 
wal 
tior 


nov 
ing 


~~ Ll at ene nn en ee en Oo ee a eS 


» 1928 


y con- 
years 
shin- 

marsh 

1 not- 


the 
ufac- 
Lum- 
e un- 


l 


ntion 
" As- 
ench, 
ision, 
ation, 
urial 
use, 
than 
neral 
at- 


per- 
vood 
100,- 
—of 
: Cy- 
any, 
1est- 
oods 
| its 
ture, 
oft- 
se- 
- in- 
tent 
yen- 
ned. 
y of 
ious 
im- 
ood 
the 
ood 
iber 
xes 


uty 
ing 
the 
me 


tar 
Vil- 
uty 
ors 
cht 


oor 
1ed 
er- 
in- 
wn 
the 


ter 
ng 
ne 
he 
sh. 
ce 
ch 
ss 
ce 
he 
d- 





OcroBeR 6, 1928 


AMERICAN LUMBERMAN 37 








work has given an unusual tone to the whole 
om. 

rhe door between the dining room and 

the breakfast nook is of ash, finished in 

natural style, which reveals the pretty grain- 

ing of the wood. 

The benches and table for the breakfast 
room have been built and painted ivory color 
and are ready to be set into place. 

The trim of the second floor is being given 
an ivory color, while that of the third floor 
will be made an antique color. This is done 
py first laying an ivory paint on the wood 
and then a thin coating of brown paint, most 
of which then is wiped off, leaving a light 
prown stain upon the base of the ivory. The 
effect is unusual and will give a distinct tone 
to the rooms of the third floor, the largest of 
which is a studio room with high pitched 
ceiling. 

A spacious cabinet with drawers and cup- 
poards for utensils of all description has been 
built into the kitchen, and a smaller one has 
been provided in the pantry end of the break- 
fast room, where also will be located the me- 
chanical refrigerator. 

A high, heavy lattice fence has been con- 
structed along either side of the rear yard 
to assure an exclusive tone to the English 
garden which is to be developed there, be- 
tween the house and the double garage at the 
rear of the lot. 

The front lawn of the property is being 
graded in preparation for the development of 
a double terrace there abutting on the side- 
walk. 

The house is to be opened for public inspec- 
tion the first week in November, but visitors 
now are invited to go through the place dur- 
ing the final stages of its construction. 


* * * * 


No Satisfactory Substitutes for Wood 


Many of the impressions regarding the suit- 
ability of dumber and its competing materials 
that are being conveyed to the American public 
are decidedly fallacious, according to Frank P. 
Cartwright, chief engineer of the National Lum- 
ber Manufacturers’ Association. Mr. Cart- 
wright discusses this subject in a letter to Aw W. 
Schorger, engineer of the C. F. Burgess Labo- 
ratories (Inc.), Madison, Wis., pointing out 
some of the erroneous conceptions tending to 
minimize the present and future importance of 
lumber as a building material. 

Recently Mr. Schorger presented a paper at 
a scientific meeting in Evanston, Ill., in which 
he stated that “steel, concrete, gypsum and vari- 
ous forms of wallboard will make serious in- 
roads on lumber because they are either as good 
or better for structural purposes.” He added 
that lumber will be ruled out on account of its 
combustibility, but that “we shall by no means 
cease to use lumber in the aggregate in large 
quantity, but the amount will be relatively small 
and confined largely to farm purposes and 
temporary structures.” 

In his reply Mr. Cartwright says: 

It is common practice to state that. steel, 
concrete, gypsum and various forms of wall- 
board are as good or better for structural pur- 
poses than lumber. For certain purposes steel 
and concrete are much better; for others they 
are decidedly not so good. There is also the 
consideration which, in its sudden affluence, 
the American public is prone to forget, that it 
is a waste to spend more money for a given 
purpose than is necessary to provide the de- 
sired durability and serviceability. One State 
highway superintendent in the West has built 
400 miles of road with the money saved by 
building timber instead of steel and concrete 
bridges. Many a business enterprise, satisfac- 
torily housed in a heavy timber building, has 
prospered through absence of the fixed charges 
which a steel or concrete building would have 
involved. 

I have yet to observe a purpose for which 
some of the materials you mention are as good 
or better than lumber. 

Fire risk also is a much exaggerated subject. 
Two-thirds of the fire loss is in terms of con- 
tents, not buildings. Not more than two or 
three fires in a hundred are communicated to 
buildings from the outside. One percent of the 
fires, virtually all in so-called fireproof build- 
ings, cause more than 60 percent of the fire loss. 


The fixed charges—interest, depreciation and, 


obsolescence—on the increased cost of fire re- 
sistant structures is ten times the difference 
which insurance companies are willing to allow 


in rates between this type and those employ- 
ing lumber. A heavy timber warehouse in 
Tacoma the other day endured a six-hour fire. 
The contents burned but the building didn’t. 
It is being refinished inside and will be pres- 
ently in use again. 

Mr. Cartwright characterized much of this 
type of criticism of lumber as “inspired pub- 
licity.” In this connection he referred specifi- 
cally to the recently published statement in a 
financial journal that the railroads soon would 
discard all wooden freight cars. The American 
Railway Association flatly denied the authen- 
ticity of that report, he stated. 

: s e * & 


Fire Losses in 1927 Show Reduction 


The 1927 fire loss estimate of $478,000,000 is 
a decrease of $82,000,000 compared with that 
for 1926, and is the first time in seven years 
that there has been an actual dollar decline in 
America’s annual losses by fire. 

This development is especially important 
when it is considered that during this 7-year 
period more than $7,000,000,000 worth of new 
construction each year has been added to the 
fire risk, which now reaches a total of $50,- 
000,000,000 worth of new buildings in the 
United States for that period. 

More than 200 American cities show a de- 
crease in fire waste for 1927, according to in- 
vestigators of the National Lumber Manufac- 


La 


labor and material costs for various types of 
wall, floor and roof construction. 

A typical dwelling is described in the book- 
let showing exactly to what extent and how 
the saving may be effected. The comparison 
is made between a standard frame dwelling, in 
Buffalo, N. Y., insulated between the studs 
with Balsamwool and a clay hollow tile dwell- 
ing veneered with face brick. Space is also 
provided and data and instruction given so that 
the individual may compute for his own home 
city the “local cost of comfort.” The difference 
in the cost of comfort of the two ‘houses in 
Buffalo as computed by the engineers of thc 
National Lumber Manufacturers’ Association, 
is $115.13. This is an annual expense. In 
thirty years the masonry walled house repre- 
sents an additional expense of nearly $3,500 
over the insulated lumber built house. 

The publication, the first edition of which 
numbers 30,000 copies, is available upon re- 
quest to the National Lumber Manufacturers’ 
Association, Transportation Building, Wash- 
ington, D. C. Although it has just come off 
the press, inquiries already received indicate 
that it will be one of the most popular book- 
lets of its kind issued by the association. 

7-_ «= *@ 


A Milk House of Wood 
Considerable interest has been manifested by 
dealers in dairy sections, and especially those 
in Wisconsin, in secur- 
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ing plans for milk 
houses that could be 
built of wood and that 
would meet all the re- 
quirements of the health 
authorities. The AMER- 
ICAN LUMBERMAN in 
its issue of Sept. 8 re- 
produced a plan sug- 
gested and approved by 
the Chicago department 
of health. The division 
of agricultural engineer- 
ing, University of Min- 
nesota, has developed 
a plan for a milk house 
that is even more de- 
sirable than the one re- 
ferred to. This plan 
meets every require- 
ment of sanitation and 











"| convenience, and deal- 
ers who are interested 


PLAN N° wS-] may secure blue prints 








turers’ Association, following a careful survey 
of fire statistics in each State and for the most 
important cities. 

An optimistic feature of the report is found 
in the increasing amount of fire insurance being 
written, which brings more property, hitherto 
beyond the reach of loss figures, into the con- 
sideration. With this additional property in the 
reports, declines in losses are actually greater 
in relation to former years than the figures 
themselves would indicate. 


* e+ ¢ & 8 


Handbook Tells How to Save Fuel in Homes 


How to erect a house so as to insure mini- 
mum heating cost is described in “The Cost 
of ‘Comfort,” a handbook on the economics of 
dwelling insulation, just issued by the National 
Lumber Manufacturers’ Association. Builders 
who have long puzzled over the problem of the 
right kind of material to choose in order to 
insure winter comfort at the lowest cost will 
find in this handbook a valuable manual which 
treats of the heat retentive properties of vari- 
ous materials in wall, floor and roof construc- 
tion from a scientific point of view. 

The booklet is designed not only for build- 
ers, architects and contractors, but is so 
worded that the average individual home 
owner can study the relative merits of the vari- 
ous materials from the point of view of in- 
sulation. The publication is profusely illus- 
trated with more than thirty-six diagrams and 
over ninety tables showing in detail the actual 


of this plan for 10 cents 
each from the University of Minnesota, St. 
Paul. 

* * * k * 


Wood Sash for New Texas Hotel 


The new Blue Bonnet Hotel at Fort Worth, 
Tex., a 20-story building, designed to be a 
triumph of architectural beauty, is to have 
wood frames and sash, as well as wood trim 
and cabinet work. The architects are Mauran, 
Russel & Crowell, of St. Louis. 

Another St. Louis architectural firm recently 
advised the National Lumber Manufacturers’ 
Association that its members prefer wood sash 
because their designers know its details; they 
are not confused with a multiplicity of sizes; 
they have no trouble with wood sash and 
frames; wood sash have a long life and low 
maintenance cost, and they provide the proper 
lighting and architectural beauty. 


* ¢* * * 8 


Humidity Meters in Special Wooden Box 


The Chicago laboratory of the Wooden Box 
Bureau announces the design of a new type, 
lighter weight shipping box for a humidity 
meter that is distributed in large numbers by 
rail. This box was designed at the request of 
the meter manufacturer to meet the advantages 
recently offered in a specially designed fiber 
shipping case. The new wooden container has 
met laboratory requirements’ and will now be 
submitted for a practical try-out. 

Investigation of wood box requirements 


(Continued on page 69) 
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Storm Teaches Need for Sound Building 


New Orteans, La., Oct. 1—Revival of sound 
construction and a possible large scale of re- 
version to wood in the re-building of the storm 
damaged section of Florida is seen as a lesson 
probably well learned as a result of the hurri- 
cane that caused extensive property loss in the 
West Palm Beach section early in the month, 
according to a‘report made to H. C. Berckes, 
secretary-manager of the Southern Pine Asso- 
ciation, by J. S. Farish, manager of the district 
office at Jacksonville. The report indicated 
that damage to property was to a large degree 
due to improper construction and poor mate- 
rials. The property loss, it was stated, fell 
on the products of the “boom day” period of 
cheaply constructed houses and buildings many 
of which exemplified the most radical depar- 
ture possible from accepted and proved meth- 
ods of construction and building materials. 

In comparison to the widespread damage 
to the boom day product older structures loom 
as having passed through the storm without 
apparent injury. Included among those build- 
ings and residences that seemed uninjured is 


a large percentage of lumber construction. It 
is shown in the report that well constructed 
buildings, whether for business or residences, 
withstood the storm regardless of the materials. 
The survey made by Mr. Farish extended over 
the entire storm area. In Palm Beach and 
West Palm Beach, it was found that different 
types of construction in the two cities were the 
basis for a wide variance in the damage re- 
sulting from the storm winds. In Palm Beach 
construction is far above the average of the 
neighboring city and the financial strength of 
its citizenship is reflected in the buildings. Lit- 
tle damage was done in Palm Beach, it being 
noted that the Royal Poinciana Hotel, a 5- 
story frame structure, apparently withstood the 
storm without material damage. 


Boom-day Construction Properties Damaged 


In West Palm Beach, where the boom-day 
construction prevailed, approximately 90 per- 
cent of the properties were damaged. The 
greatest damage was to residences, from 15 to 
25 percent being beyond repair. It was in this 


section that the cheaply constructed masonry 
and wall board houses of the boom era were 
located. The report says: 

This city is a typical Florida boom town. 4A 
majority of the houses were apparently of the 
flimsiest possible construction, but homes {pn 
the better residential district, however, are 
standing fully intact, with few exceptions, 
It is readily noticeable at this point that 
houses of proper construction, whether of 
lumber or other materials, withstood the force 
of the storm. An excellent illustration is to 
be had in the Catholic church, a building con- 
structed during 1900, entirely of wood. It is 
covered with wooden shingles and supports a 
wooden steeple of some 30 feet in height. 


Another outstanding example of the superi- 
ority of well built wood structures was cited 
in the Keystone Hotel. This is a 4-story, all 
lumber structure. It is undamaged. Another 
example of a group of six residences standing 
in the heart of the devastated residential dis- 
trict was cited. These six houses, however, 
are of the old type of construction, that is, 
they are not of the type that predominated 














Photographs of property damage caused by the recent disastrous 
hurricane at West Palm Beach, Fla., sent in by field representatives 
of the National Lumber Manufacturers’ Association, the Southern 
Pine Association and regional associations again illustrate the splen- 
did manner in which properly built frame houses withstand the 


violence of the storm. 1. Home entirely of lumber at Lake Worth, 
Florida, in direct path of storm and undamaged—note fallen trees. 
2. Two and one-half story frame dwelling. Came through in excel- 
lent condition. Frame and wood shingles. 3. Lumber structure at 
Pompano, Fila., built in 1916 of longleaf pine framing, studding etc., 
with cypress columns, siding and shingles, in direct path of storm 
and bearing not the slightest sign of damage. 4, Keystone Hotel, 
West Palm Beach, Fla. A 4-story, entirely wooden structure, with 
wooden shingles entirely undamaged. Said to be, and looks to be 

















one of the oldest buildings in the city. 5. Catholic church at West 
Palm Beach built about 1900, entirely of wood and covered with 
wooden shingles, both roof and steeple. This building is undam- 
aged. Roof of building next to it was tile covered and many of the 
tile were broken or blown off. 6. Two story frame house undam- 
aged at Delray, Fla. 7. Concrete block building, West Palm Beach, 
next door to El Verano Hotel. Note wooden steeple of Catholic 
church in offing. 8. Type showing improper construction. No 
sheathing, no bracing, no anchorage. Most storm damage to frame 
structures was in this type of construction—cheap and flimsy. Note 
roll roofing stripped off roof. 9. View of telephone exchange and 
Labor Temple at Delray, Fla. First floor of concrete block, second 
floor of hollow building tile. Note that the hurricane distributed no 
favors when it passed over this structure. 
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during the so-called boom day. Mr. Farish 


states : 

The greatest damage in West Palm Beach 
was to houses of hollow building tile and 
stucco, of flimsy frame construction and stucco 
and of artificial stone and building blocks. 
The latter type has been greatly in favor in 
the construction of garages and filling stations, 
and. they are completely wrecked to the extent 
of a conservative estimate of 90 percent. 

Lake Worth and its environs experienced 
even greater damage than West Palm Beach 
from a construction standpoint. Approximately 


95 percent of the shoddily constructed build- 
ings in this town are damaged beyond repair. 
There are only a few of the old type frame 
construction left standing. Latana, Boynton, 
Del Ray, Boca Raton, Deerfield, Kelsey City 
and Okeechobee City revealed much the same 
damage as was noted at West Palm Beach. 


In estimating the immediate possibility of re- 
habilitation, Mr. Farish said: 

I think that the extent to which the entire 
stricken area will be reconstructed depends 
upon the matter of credit, for I am sure that 


hurricane insurance was not carried to any 
appreciable amount. This will have to be ex- 
tended by all branches of business and prob- 
ably on very much of a prolonged scale. 


Throughout Mr. Farish’s report, he indicates 
that when rebuilding operations have passed 
the emergency stage, residents and home own- 
ers, builders and contractors are going to look 
beyond the immediate future. Following so 
close on the disastrous Miami hurricane of 
1926, the lessons of good construction will 
undoubtedly be impressed upon the people. 


Engineers Views on Florida Storm Damage 


Wasuincton, D. C., Oct. 2.—The recent 
West Indian hurricane which struck a portion 
of the Florida east coast on the afternoon of 
Sept. 16 and returned for a second smash later 
in the evening played havoc with all shoddy 
construction, regardless of materials used. At 
least one-half of the property damage, in the 
opinion of engineers who have made a recon- 
naissance of the entire storm area, was due to 
penny-wise economy, a flare for fashion and 
unsound structural engineering permitted there. 


J. R. Rapp, manager of the Atlanta district 
ofice of the National Lumber Manufacturers’ 
Association, who studied conditions on the 
ground with other engineers, has submitted to 
headquarters a fair and impartial analysis of 
the damage done, and has not hesitated to de- 
nounce certain materials used and construc- 
tion principles permitted. Mr. Rapp early 
visited Palm Beach, West Palm Beach and 
other parts of the stricken area. 

He found that well constructed frame build- 
ings, well built brick and masonry structures 
and modern office and hotel buildings with- 
stood the storm, but that in additions built since 
the original construction and in those- portions 
of these buildings in which unsuited materials 
and improper construction were permitted, they 
also gave way under the lashings of the storm. 

All classes of materials used in structures 
were seriously affected by the storm, says Mr. 
Rapp. The pronounced materials offering least 
resistance were concrete block, terra cotta tile 
(single and interlocking), cast stone, brick, 
sheet metal on wood or metal frame, flimsy 
wood construction, plate glass and roofing 
materials other than wood shingles. 


Mr. Rapp is quite as vigorous in his de- 
nunciation of flimsy frame construction as of 
other types that failed to stand up under the 
force of the wind. Sound construction in gen- 
eral is still standing. Modern office buildings 
were a haven of safety for refugees. For ex- 
ample, the building’ of the Ford Motor Co. 
protected large numbers of persons driven from 
their homes. The manager himself rushed 
there with his family after the roof had been 
blown off his home. 

Here is what he has to say about flimsy wood 
construction : 

Under this heading examples of poor con- 
struction details were pronounced. Following 
is a list of serious evils: 

1. Quantity of material (lack of sheathing 
for sidewalls and floors). 

2. Size of members. 

3. Spacing all ranges, with larger distance 
prevailing. 

4. Framing members. 

5. Bracing. 

6. Anchorage sill to foundations, roof to 
plates and ceiling joists. 

7. Insufficient number.and size of nails. 

8. Overhanging roofs and eaves. 

9. Types of structures, more particularly 
with reference to height, width and breadth. 

10. Design as to openings, which allowed 
large volume of air to rush in with resulting 
consequences. Another feature under design 
is improper tying in of inside partitions with 
outside enclosing walls. Still another serious 
error in design is the parapet walls and roof. 


Discusses Causes for Failures 


Discussing concrete block failure, Mr, Rapp 
states that most of the walls were 8-inch, single 
block layers, with no bond except mortar. The 
mortar- seemed to be of slim cement mix and a 


predominance of lime. The sides of the blocks 
were extremely smooth, giving little adhesion 
for mortar to make a bond. Another serious 
trouble .with the use of cement block is that 
they provide little or no way of attachment 
for roof systems. 

Example: Witnessed where attempt was made 
to anchor roof with %-1nch bolts, but bolts ex- 
tracted with roof and still in wood members 
but not found in block walls. On large garages 
wood roof trusses merely set on block pilasters 
with no ties. Where roof covering met sidewalls 
of block, no evidence of any attachment to blocks. 


Many examples of wood trusses intact after. 


walls had fallen. Another feature was that the 
cement block fell as individuals, little break- 
age. Size of block 8x8-16, also Duntile 6x6-16. 

Of terra cotta tile he says: 

Walls of terra cotta were from 8 to 16 
inches, with 8-inch walls predominating. Gen- 
eral failures same as concrete block, except 
instead of falling as individuals they fell in 
units of several tile. This is accounted for 
by the writer as inferior vertical mortar joint. 
Both the single and interlocking types of tile 
failed. Floor and ceiling joists were gen- 
erally framed right in the walls and mortared 
around. 

Mr. Rapp, discussing failure of cast stone 
says: ‘Veneer construction on wood frame 
with no sheathing. Failures with cast stone due 
to joints and the lack of wood sheathing. Only 
ties made were with corrugated galvanized ties 
set in joints of cast stone and nailed to wood 
studs. Size of cast stone used 834x23%.” 

Speaking of sheet metal on wood or steel 
frames, Mr. Rapp states that most metal was 
used on garages, warehouses and sheds. “This 
class of construction stood effects of storm 
worse than all others,” he adds. “Whole sheets 
were loosened, both by pulling of nails and slip- 
ping over nail heads in wood, and pulling clips 
where attached to steel frame.” 

He withholds any conclusion as to whether 
brick structures are practical to withstand such 
storms on account of scarcity of brick buildings 
in the affected area. Two examples were found. 
One was a brick warehouse or cold storage 
plant which had a 12-inch solid brick wall. 
The damage to this structure was the parapet 
and side wall. The other example was a 
bungalow residence. Mr. Rapp attributes the 
failure in the later instance to the unroofing of 
the bungalow, the enclosing walls then falling. 

In the 1926 hurricane that devastated Miami 
and the region surrounding that winter haven, 
wood shingles stood the test in fine shape. Dis- 
cussing roofing materials, Mr. Rapp says: 

Outstanding of all roof coverings that with- 
stood the storm is the wood shingle. After 
covering the area, I do not recall seeing any 
of this type being blown off. 

The clay tile suffered the worst. The dam- 
age was so great that in almost every case 
entire new roofs will be required. 

Next in order of offering least resistance 
was the slate surface roll and strip composi- 
tion roofing. All roofs formerly covered, with 
these materials will have to be torn off and 
new applied. 

Many examples were seen where the old 
shingle roof was covered over with composi- 
tion roofing; after the storm top covering was 
gone the old shingle roof beneath was in good 
shape. : 

Asbestos is not used extensively in the region 
visited by the storm. The ones that were seen 
were damaged considerably. 


In Palm Beach proper Mr. Rapp found seri- 
ous damage to expensive homes, interiors, deco- 
rations and furnishings. On the Breakers 
Hotel it is estimated that. damage due to rain 
water and ocean will amount to between $500,000 
and $750,000. 


Proper Construction Recommendations 


Recommendations of Mr. Rapp as to proper 
construction to withstand such storms: 
(a) 15 points of good construction. 


(b) Boxed cornices, no overhanging roofs or 
sheds. 


(c) Small divided lights in sash. 


(d) Smaller doors be used in garages; in- 
stead of 2 large 4/0x8/0 doors, use 3 small 
doors 2/8x8/0,. feet chain bolts, hinges all 
doors, horizontal bar across opening to give 
rigidity to doors. 


(e) Balloon construction, with adequate size 
and number of members; platform type did 
not withstand wind pressure at all. 


(f) Wood lath and plaster. In all houses 
of good construction no damage sustained. 
In medium class construction some cracking 
developed. 


(g) For stucco exterior houses, wood frame 
covered with national fabric or the like stood 
up better than tile, concrete block, celotex and 
other wall boards. 2 


(h) Wood shingles for all roofs. In this 
connection publicity advisable in southern 
Florida, 


(i) Exterior shutters or blinds for all win- 
dows and doors openings. 


(j) Elimination of parapet walls, especially 
in masonry construction. Almost always the 
failures. started with destruction of parapet 
walis and destruction proceeding downwards. 
The reason for failure in parapets is attrib- 
uted by the writer to their forming pockets 
in air currents and sudden changes in pres- 
sure thrusts them outward. 

(k) Proper wood truss design be given pub- 
licity, due to miserable misuse of wood in 
this connection. 


(1) Methods of nailing, amount of nails 
necessary in good construction. 


In conclusion he says: 

Together with properly used lumber in 
building construction, another outstanding 
recommendation for the use of wood was 
shown in telephone and telegraph lines; most 
of the poles were merely laid over and, as 
Hugh Bryan, of the Bell System, said, they 
proved entirely satisfactory and nothing bet- 
ter could be used because all that was neces- 
sary was to push them back into place. 

Another use in which wood withstood the 
storm was in railroad trestle bridges. Accord- 
ing to information, the Florida East Coast 
Railroad operated all during the storm,and 
was never more than two hours late, these 
delays attributed to fallen trees and debris. 
All their bridges are of creosoted wood tim- 
bers and piles. 

Along the ocean front at Palm Beach was 
recently installed a wooden bulkhead, with 
sheet piling of 4x10 inches, which withstood 
the.storm and sea and saved properties be- 
hind it. 

Many pictures were taken on two visits, 
The idea of the writer was to secure out- 
standing good constructed frame buildings, 
poor construction, singular views of com- 
peting materials good and bad and compari- 
sons of frame with competing materials. 
Measurements taken wherever practical. <A3 
a summary writer was well satisfied with the 


(Concluded on page 68) 
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Merger of Sales Forces Announced 


BocaLusa, La., Oct. 1—A merger of the 
sales forces of the Great Southern Lumber 
Co. and the Finkbine Lumber Co., of Jackson, 
Miss., has been effected, according to an an- 
nouncement just made by A.C. Long, jr., gen- 
eral sales manager of the Great 
Southern Lumber Co. In this an- 
nouncement Mr. Long said that 
effective Oct. 1 the Great Southern 
Lumber Co. would begin the sale of 
redwood lumber and that it has 
taken over the sales of the South- 
ern Redwood Co. and the Finkbine 
Lumber Co., at Wiggins, Miss. 

C. E. Klumb, who for the last 
twenty-two years has been asso- 
ciated with the Finkbine interests 
and for two years has been sales 
manager for the Finkbine Lumber 
Co.,; hereafter will be assistant sales 
manager of the Great Southern 
Lumber Co., in charge of the sales 
of redwood and at the same time 
a number of the Finkbine company 
salesmen will become members of 
the sales force of the Great South- 
ern. 

O. H. Campbell, assistant sales 
manager, will remain in charge of 
the sales of the Great Southern 
and the Bogalusa Turpentine Co., A. C. 
and in addition will have charge of 
the sales of yellow pine lumber 
from the Finkbine plants at Wig- 
gins and D’Lo, Miss. 

As was announced last week by W. H. Sulli- 
van, vice president and general manager of the 
Great Southern Lumber Co., C. W. Goodyear, 
treasurer of that company and the Bogalusa 
Paper Co., in future will be actively associated 
with the sales department of the Great South- 
ern and its allied industries. 


Effective Oct. 1, according to announcement 
of Sales Manager Long, the sales of the Fink- 
bine Lumber Co. at Wiggins, as well as the 
output of the redwood and yel‘ow pine mill 


Happenings 


Orders Five Additional Dry Kilns 


SAVANNAH, Ga., Oct. 1.— The Savannah 
River Lumber Co. of this city, manufacturer of 
hardwood dimension for automobile bodies, has 
just placed an order with the Moore Dry Kiln 
Co., of Jacksonville, Fla., and North Portland, 
Ore., for equipment to construct five additional 
kilns, together with trucks and fireproof doors. 
The Savannah River Lumber Co., which has a 
contract involving about $7,000,000 with the 
Briggs Body Corporation, of Detroit, Mich., 
recently gave the Moore Dry Kiln Co. an order 
for equipping seventeen kilns, and this new 
order makes a total of twenty-two kilns Moore 
equipped. '# ee ee eeaeaeaaae 


Sawed Plank House 165 Years Old 


Sauna, S. C., Oct. 1.—What is believed to 
be the first sawed plank house ever built in the 
upper country of South Carolina was erected 
in 1763 by Robert Pou. The house is located 
about two and a half miles from Saluda and 
stands today as a monument to its sturdy ma- 
terial and staunch workmanship. Pioneer build- 
ers like Robert Pou scorned all lesser woods 
than straightest grain oak or richest heart 
pine. The best that brain could devise of ac- 
cessible materials and tools at hand, patience 
and unstinted labor, were given to the erection 
of those pioneer homes so that they would 
withstand the elements and last for genera- 
tions. 

A description of the rip raw used when 
Robert Pou constructed his house, as related 
by old residents who had obtained the infor- 
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of the Finkbine interests at D’Lo, will be 
handled by the sales department of the Great 
Southern Lumber Co. Under the new ar- 
rangement that has been perfected, mixed cars 
of redwood now can be shipped with yellow 








LONG, JR., W. H. SULLIVAN, Cc. E. KLUMB, 


Bogalusa, La.; 


Vice President and 
General Manager 


pine. This is expected to result in a demand 
for redwood that will require the entire output 
of the mill at D’Lo. 


A. C. Long, jr., general sales manager of 
the Great Southern Lumber Co., with which 
he has been connected for the last fifteen 
years, has won recognition as one of the best 
sales directors and lumber salesmen in the 
business. O. H. Campbell, assistant sales man- 
ager, for seventeen years was connected with 
the Lutcher & Moore Lumber Co., of Orange, 


mation from their forbears, gives the size of 
the saw as eight to ten feet in length. A 
scaffolding held the carefully marked log at an 
incline, one man sitting aloft and another on 
the ground to guide, push and pull the saw, 
the teeth turned but one way, sawing only on 
its downward journey, thus lightening the work 
of pulling it up again. 

James Pou, great-grandson of Robert Pou, 








Sawed plank house located near Saluda, S. C., 
built in 1763 by Robert Pou 


who has known the old home for more than 
eighty years, is much gratified over the fact 
that a sawed plank house built by his ancestor 
still stands as a striking example of the longev- 
ity of wood. 


Bogalusa, 


In Charge of 
Redwood Sales 


Tex., previous to coming to Bogalusa two 
years ago. Probably no man has a_ wider 
acquaintance in the lumber trade or is more 
popular than C. E. Klumb, and with this tri- 
umvirate heading the sales force, assisted by 

W. Goodyear, the products of 
the Great Southern Lumber Co. and 
the Finkbine Lumber Co. yellow pine 
mills should become even better 
known, while redwood lumber from 
the D’Lo plant and later the mill at 
Bogalusa is destined to become 
favorably known wherever lumber 
is sold and used. The complete per- 
sonnel of the sales force of the 
Great Southern Lumber Co. as an- 
nounced by Mr. Long, is as follows: 


A. C. Long, jr., general sales 
manager; O. H. Campbell, assistant 
sales manager; C. E. Klumb, assist- 
ant sales manager, all of Bogalusa. 
and the following salesmen: W. BE. 
Barnett, New York, N. Y.; R. M. 
Beard, Wilkes-Barre, Pa.; J. ©. 
Campbell, Jackson, Miss.; C. Todd 
Clark, St. Louis, Mo.; George W. 
Dulany, Decatur, Ill.; John Eld- 
ridge, Jackson, Miss.; W. B. Fd- 
lansbee, New Orleans, La.; GC L, 
Gorton, Marion, Ohio; N. O. Law- 
rence, Bluefield, W. Va.; E. B. Lem- 
mons, Chattanooga, Tenn.; W. D. 
Parlour, Louisville, Ky.; George A. 
Poteet, Indianapolis, Ind.; W. C. 
Shoop, Decatur, Ill.; Hugh G. 
Thomas, Cincinnati, Ohio; Damon 
Wheeler, Mt. Vernon, Ill.; M. L. Williams, 
Memphis, Tenn.; Lee J. Wilson, New Orleans, 
La.; Cameron Lumber Co., Kansas City, Mo.; 
V. P. Childress Lumber Co., Birmingham, Ala.; 
George M. Coale Co., Chicago, Ill.; Charles 
De Baillon, Lafayette, La.; G. I. Dickinson, 
Detroit, Mich.; Elizabeth River Lumber Co., 
Norfolk, Va.; Godfrey Lumber Co., Boston, 
Mass.; A. V. Grush, Jackson, Mich.; F. H. 
Geiler, Tulsa, Okla.; E. R. Hilton, Huron, 
Ohio; R. L. Lynn, Baltimore, Md.; L. F. Zerkel, 
Luray, Va.; Schramm-Farrington Lumber Co., 
Buffalo, N. Y. 


La.; 


in Southern Lumber Circles 


Fire Causes Only Temporary Delay 


Garyvit_e, La., Oct. 1.—While the destruc- 
tion of stocks of pine lumber in the recent fire 
at the plant of the Lyon Lumber Co. at this 
place was almost complete, only half a million 
feet of pine lumber being saved, the company 
announces that beginning about Oct. 8 it will 
be prepared to produce and ship about 70,000 
feet of pine lumber daily. A bulletin sent out 
under date of Sept. 29 says: 


On the night of Sept. 18 fire destroyed all of 
our stock of pine lumber, both rough and 
dressed, except somé 500,000 feet, which was 
in our dry kilns and planing mill. It -also 
destroyed our cooling shed, sorting shed, mon- 
orail conveying system and rough and dressed 
lumber sheds. 

Our sawmills, both pine and hardwood, dry 
kilns and planing mill were saved. 

This prevents the normal resumption of 
the shipping of pine lumber by us until we 
can replace the destroyed buildings and con- 
veying system from dry kilns to planing mill 
and shipping platforms which we hope to ac- 
complish within two months. 

However, by the installation of a temporary 
conveying system from the dry kilns to the 
planing mill, which will handle about 70,000 
feet a day, we should be able to produce and 
ship about 70,000 feet of pine lumber a day, 
beginning about Oct. 8, as our sdwmll, dry 
kilns, and planing mill are all ready to operate. 


We have, therefore, advised all of our cus- 
tomers from whom we hold unfilled orders 
for pine lumber that we are obliged to hold 
their orders subject to delay in shipment un- 
less they desire to cancel. 

As our stock of hardwood lumber and our 





Octo! 


hard 
inter: 
abou! 
we a 
maki 
a we 
read} 


PL 
the | 
of t 
that 
be il 
plant 
and 
parts 
corp 
the | 
greal 
empl 
chine 
rest! 
The 
nortl 
plant 
400 
Just 
body 
on 2 
Abo’ 


builc 
ploy 


how 
whi 
was 
deal 
alley 

a 
“the 
they 
was 
witl 


an 
and 


pan 
as j 


apt 
his 
wo! 
as 
to? 
put 


hov 


sigi 


to | 








1928 


lay 
truc- 
t fire 
this 
illion 
jpany 
will 
0,000 
t out 


ll of 
and 
was 
also 

mon- 

2ssed 


_ dry 


n of 
1 we 
con- 
mill 
9 ac- 


yrary 
» the 
0,000 
. and 
day, 

dry 
rate. 


cus- 
rders 
hold 








Ocroser 6, 1928 


AMERICAN LUMBERMAN 


41 








7 
hardwood mill were practically uninjured, the 
interference in hardwood shipments was only 
about four days for inventory purposes, and 
we are now operating our hardwood mill and 
making our usual prompt shipment as we have 
a well assorted stock of hardwood lumber 
ready for shipment. 


To Increase Plant Capacity 


Pine Burr, Ark., Oct. 1—A dispatch to 
the Daily Graphic, of this city, from officials 
of the Seaman-Dunning Corporation advises 
that an extensive program of enlargement will 
be inaugurated immediately at the company’s 
plant here. This plant now has 600 employees 
and is busily engaged in manufacturing wood 
parts for the bodies of Nash automobiles. The 
corporation plans to increase the eapacity of 
the Pine Bluff plant so as to give it 50 percent 
greater production and increase the number of 
employees by one-third. Installation of ma- 
chinery and the erection of new buildings will 
result in the expenditure of about $500,000. 
The body factory here supplies parts for four 
northern and eastern Nash factories. This 
plant began operations here in 1926, with about 
400 employees and an investrnent of $250,000. 
Just a few months later the increased call for 
body parts resulted in a night shift being put 
on and the employees being increased to 500. 
About the middle of 1927 an additional $250,- 
000 was spent in new machinery and a new 
building was erected and the number of em- 
ployees increased to 600. In order to supply 


The Elder Lauds the Square Shooter 


Says Established Merchants Have a High Standard of Honesty 


The Elder was teaching a new yard man 
how to build the geometric lumber piles for 
which the Berry yard is famous. While he 
was working and talkmg with equal speed, a 
dealer from two towns away strolled into the 
alley. 

“Say, boss,” said the yard man respectfully, 
“these piles look pretty, sure enough; but are 
they worth the trouble? A feller’d think they 
was stained glass windows, the way you fuss 
with ’em.” 

“Well, son,” said the Elder, “maybe it’s just 
an old man’s notion, but I like ’em straight 
and square. Lumber can dress ranks in com- 
pany front before it’s nailed together as well 
as after. I have the idea that a man is more 
apt to act square when his stuff looks square. 
He might be as crooked as a corkscrew with 
his lumber looking honest and plumb, but it 
wouldn’t be so easy. Hello, Harry,” he said 
as he noticed the visitor, “what you been up 
to? You never come over unless somebody’s 
put the Indian sign on you.” 

“Oh,” said the visitor, “I wanted to see 
how you’re behaving. And as for that hooey 
about straight piles being the outer and visible 


_ Sign of the golden rule, blah-blah and a couple 


of poohs. I’m laughing. Hehehe.” 

“Uh-huh,” said the Elder, “you are. But not 
to excess.” The two strolled toward the office. 
“Now,” the Elder went on, “what’s happened 
to you? You sound like something caught in 
a door. Has the lady turned you down, or has 
she married you? Must have been some sort 
of a calamity, to sour the milk of human 
into the kind of whey you're dispensing this 
afternoon.” 

“Nothing so fatal as either,” said the visitor 
with a grin. “It’s hardly definite enough to 
describe. I’ve had a little run-in with my 
competitor; one of those things you can’t bring 
aman to book for. He didn’t actually lie 
about me, but he did a lot of head wagging 


the demand for body parts, the plant has been 
pushed to capacity every hour of the day and 
at one time a carload of body parts every day 
was being shipped from this plant to Nash as- 
sembly plants in Wisconsin. 

Increasing the capacity of the plant is said 
to be due primarily to the recent announcement 
by the Southern Hardwood Traffic Association 
that two net rates would apply on lumber from 
points west of the Mississippi River. This new 
trafic arrangement permits body plants, such 
as the Seaman-Dunning Corporation, to secure 
a much larger supply of raw materials at much 
lower rates. 


Houstonians in Fellowship Meet 


Houston, Tex., Oct. 3—Houston lumber- 
men will have their second fellowship meeting 
at the Rice Hotel on Wednesday night, Oct. 
10, when the lumbermen will be guests of the 
Kirby Lumber Co. Dinner will be served at 
7 p. m., and this will be followed by a splendid 
program now being arranged by the committee 
in charge. 

The first fellowship meeting was held last 
June at the University Club. At that time 
John Henry Kirby and J. W. Link invited 
the lumber fraternity to be their guests at the 
next meeting of its kind, 

The committee in charge is composed of P. 
E. Turner, J. W. Rockwell, T. P. Wier, Henry 
Sauer, J. W. Link, F. W. Murphy, J. H. 
Cooke, Thomas W. Blake, George C. Schnit- 
zer and R. G. Hyett. 


that made one of my good customers think I 
ought to be watched; so I lost a sale and 
probably a block of good will. Shall I tell 
you about it?” 

“Better not,” said the Elder. “When a 
man talks too much about his wrongs he gets 
to thinking how’he could get even. Then he 
begins to think he ought to get even, for the 
sake of abstract justice. After that it’s any- 
body’s fight, with no profit and a heap of not 
so tasty by-products. 

“All of us have to eat our peck of dirt; 
and when a mouthful is safely swallowed it’s 
better to take a philosophical sedative instead 
of a warlike emetic. Of course a lot of these 
little covert jabs are nasty enough to stink a 
buzzard off the garbage wagon; but I’m sen- 
timentalist enough to think that they usually 
land on the man who throws them imstead of 
on the man aimed at. 

“I mind something that happened three or 
four years back. A farmer came in here to 
buy brick. He’s one of these birds who hold 
that everybody else ought to be apostles of 
piety, poverty and poor prices. He said my 
brick prices were piracy; so I said to him, 
‘Tom, there’s a neighbor of yours who has 
some second-hand brick that will suit your 
purpose. Jack’s sick and needs the money. 
They’re worth $10 a thousand, so you go out 
and buy them for that.’ Well, Tom went out 
and bought them for $6 a thousand. He 
bragged of his bargain, and I heard about it. 
So I asked him some questions. He blustered 
and said Jack didn’t have to sell them if he 
didn’t want to. He said he had the right to 
buy as cheap as he could in an open deal. 
‘Uh-huh,’ I said, ‘and you knew their value, 
but Jack didn’t. How’d you like it if I took 
advantage of your ignorance and stuck you 
$4 a thousand more than the market for lum- 
ber?’ He looked mad and scared and said he 
guessed I wouldn’t do that. ‘You bet your 


Fight Occupational Tax 


Macon, Ga., Oct. 1—Three lumber manu- 
facturers of this city renewed their attack on 
the unconstitutionality of the Georgia tax ‘act 
of 1927, requiring payment of an occupational 
tax for operations in that classification, before 
the Georgia supreme court this week. 

C. Baxter Jones, of the law firm of Jones, 
Jones & Johnston, argued the merits of the 
cases, representing the complainants, the Case- 
Fowler Lumber Co., the Jeffreys-McElrath 
Manufacturing Co. and the Massee-Felton 
Lumber Co., of this city. , 

Judge Malcolm D. Jones, of Bibb County 
superior court, heard a petition for interlocu- 
tory injunction brought by the lumber manu- 
facturers several weeks ago, and held in favor 
of the State, upholding the constitutionality 
of the law. The complaint was brought 
against William A. Wright, comptroller gen- 
eral, and Usher T. Winslett, Bibb County tax 
collector. 

The lumber manufacturers charge that the 
law is unconstitutional because, they say, the 
act, which has to do with their particular 
business is too “vague and indefinite” and 
could not be understood. They allege also 
that the act does not define clearly what is 
meant by “in or near a city.” 

The amount of taxes to be paid under the 
act is regulated by the distance of the plants 
from various cities of various sizes. The local 
companies were taxed $100. 





nickel-pinching little 
finger I wouldn't,’ I 
said. ‘But you take 
about seven out of ten 
things you buy on the 
other fellow’s word. 
You could get stuck 
five days out of the 
week, The reason you don’t is because mer- 
chants have a standard of honesty a heap 
sight better than those miserable old horse- 
trading principles.’ 

“It was a new idea, and Tom went away 
afraid. The neighbors heard about this trick 
on a sick man and didn’t like it. Of course 
it wasn’t the first time Tom had taken advan- 
tage of a neighbor. So with a rough sense 
of compensation, which is one of the finest 
things about country neighborhoods, the boys 
turned out and husked Jack’s corn. They 
didn’t ask Tom to help. The second day he 
sent a hand over, but the boys quietly sent 
him home. 

“It would be leaning a little too heavy on 
poetic justice to say that Tom’s going under, 
because of his sins. But he’s slipping. He 
can’t often hire good hands. His neighbors 
won’t change work with him when they can 
help it. He’s got so ghastly cautious about 
buying anything that nobody but. a slicker 
bothers to dicker with him. He’s getting to 
be old and full of nameless fears; a pathetic 
figure of a person living in his own shadow.” 

“Well,” said the visiting dealer, “I could be 
kind of sorry for him. He’s got a sort of 
conscience,-even if it is wrong end to. But 
what about the buzzard who skins you and 
feels"a sense of pious self applause over it?” 

“If a man hasn’t got a conscience of his 
own,” said the Elder, “he may get a vicarious 
ong,presented to him. It ain’t a sure shot, but 
the chances are fair that an energetic public 
will eventually kick the besom of his pants 
up around his Adam’s apple.” ° 











































































42 AMERICAN LUMBERMAN 





Ocroser 6, 1928 








The R. B. White Lumber Co., which h 


a line of three yards in eastern Ohio, has 
recently built a new yard in Newark, which 
is the headquarters of the line, and it also 
has built a down-town “lumber store.” C. E. 
Fortney, the general manager, is enthusias- 
tic over the idea as an aid to sales and 
collections. He added that since the ven- 











This photograph gives a rather vague idea of 
one corner of the interior of the lumber store 
recently built in the down-town section of 
Newark, Ohio, by the R. B. White Lumber Co. 


ture is but a few months old it is too soon 
to make any definite statements about the 
results in dollars and cents. But his ob- 
servations and his checking up on compara- 
tive monthly sales indicate that it has been 
a wise and profitable move. 

The old yard was located on railroad 
ground at a place where the railroad 
wanted to build a new station. So the yard 
had to move; but it was up to the railroad 
to take care of the company, and as a re- 
sult the new location is even more central 
than the old. “Our yard is but a few blocks 
out,” Mr. Fortney said, “and under such cir- 
cumstances I suppose the down-town store 
wasn’t quite so necessary. But even so, it 
helps out. A short time ago a salesman 
told me of overhearing a couple of ladies 
talking in a soda fountain. One told the 
other she had to do two more errands be- 
fore going home. She was going to the 
grocery and to the lumber store. Shortly 
after that the salesman came in here and 
found the lady present and paying a bill. 


A “Lumber Store” Attracts the Ladies 


“We expected and counted on it, but it 
surprises even us to see how many ladies 
come in here. One of the most notable 
results has been the improvement in col- 
lections. The man of the family is at work, 
perhaps in one of the shops. When he is 
free from work, the lumber yards are closed. 
Most people hate to write letters, and- some 
workmen don’t have checking accounts. So 
it often happens that collections are slow 
when the persons who owe us have the 


Realm of the 
Retaile 


money and the intention to pay. But with 
our store and office here on the square, it 
is as easy for the woman to come in here 
and pay the bill as it is for her to go to 
any other down-town store. Our collections 
are much more prompt than they were. 
However, collections never have been bad 
in Newark, at least not for some years. 
Wages are good, and the factories. run 
steadily through the year. Of course, this 
change has made no noticeable difference 
in contractor accounts, but it has affected 
the general run of average open accounts, 
I checked up not long ago and found that 
we had opened 50 -new accounts in one 
month. All of them are good. 

“When we opened this store we added 
some lines that are new to us; some of 
them especially to dress up the store and 
make it attractive looking. One of these 
is a line of lawn and porch furniture. It’s 
a little expensive for the general trade, 
though we do sell some of it. But it is 
£0 attractive in appearance and so com- 
fortable to sit in that we like to have the 
pieces in the store. I fully expect that in 
time we’ll sell a reasonable amount of it. 

“We also added paints. Before making 
the change to this location we never pushed 
paints very seriously. We got started too 
late to get in on the spring painting busi- 
ness, but even so, we’ve already made a 
good start in the line and expect to make it 
one of the leaders. It will pay a reasonable 
profit, and it also attracts ladies to this 
place. If they drop in to buy a small can 
of lacquer they’ll see the rest of our display 
and will talk about it at home. 


Fine Hardware as a Sales Builder 


“You notice we carry a good line of build- 
ing hardware. I’ve long had the idea that 
good hardware is as easy to sell as the 
commonplace stuff 
and that it adds to 


a 


In Ohio— 
Store Aids Collections; 
[ Side Lines As Advertising 


Fostering the Small-Volume Market 


. “We are watching out for these small. 
volume markets. Each one by itself may 
not seem important; but taken together 
they increase the sales volume, and in addi- 
tion to that they help establish the habit 
of quality building and complete equip. 
ment. Then these lines help us to make 
larger sales. They establish confidence in 
our services, and they get talked about. 
It’s a form of advertising that can’t be 
checked up exactly, but I know that we 
have gotten track of prospects and have 
made sales that really originated when a 
group of ladies have been talking about 
their homes, the new factors in the homes 
and where these things were bought. If 
we can sell some built-in feature for kitchen 
or dining room and can install it satisfac- 
torily so that it saves work and improves 
appearance, a good many callers will have 
it shown to them. In the course of time 
sales will follow. These small-volume mar- 
kets and lines have the double purpose of 
adding to the total of our sales and also of 
getting our name and general service 
known to the public. 

“Most of the financing in Newark is done 
through the building and loan associations. 
The second mortgage is our hard problem. 
Some local dealers carry these second mort- 
gages, and some have been known to take 
lots or other property in payment for build- 
ing material. Perhaps this is all right, but 
it takes a lumberman into new kinds of 
business for which he’s not always well 
prepared. If he wants to handle real estate 
or go into the business.of handling second 
mortgages he ought to organize a separate 
corporation to manage this special part of 
the business. It might be a good plan to 
organize a second-mortgage company here 
in the city, but as yet it hasn’t been done.” 





the _owner’s lasting 
satisfaction. Well, 
I’ve been proving it. 
It used to be thought 
that nobody could sell 
front door lock sets 
costing more than 
about $3. They’ll keep 
the front door closed 
all right, but they’re 
in no way distinctive. 
The appearance of 
the front door goes a 
long way in establish- 
ing the impression the visitor has of the 
whole house. It’s like a man’s hat or his 
tie. I’ve persuaded our customers that they 
can easily afford good hardware. The 
total cost of the hardware for a house is 
sO small in proportion to the cost of the 
building that the difference between com- 
monplace locks and good ones is rather tri- 
fling. I’m selling as many lock sets at $9 
or $10 as I used to sell at $3. 








Plant of the Circleville Lumber Co., Circleville, Ohio; a Kuntz yard, 
which is well painted and well kept 


At the Ohio State lumber conventions 4 
person is quite sure to hear about the 
Newark district. It seems to be the pride 
of its members and sometimes the envy of 
members from other parts of the State. J. 
Garfield Hughes, of the P. Smith Sons Lum- 
ber Co., expressed some of this feeling 
when the Realm called at his office. “This,” 
he said with a smile, “is the best district 
in the State. Ohio, of course, has the best 
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association in the United States, which in 
turn leads the world in commercial organi- 
zation. So if you follow my deduction you 
have a rough idea of the quality of the 
Newark district.” Mr. Hughes added that 
business was very good; better than it has 
peen for three or four years. The railroads 
are doing much work in Newark, and the 
city itself is spending some money on new 
construction. I believe this new work will 
amount to- $2,000,000 or more, spread 
through a period of a couple of years. 
There is some large building privately 
financed, and then there is the usual run 


were a bit quiet. Farm trade looms large 
here, and farmers lost practically all their 
wheat this season. Few of them got back 
the seed they sowed last fall. One of the 
big industries of thie town consists of the 
canning of vegetables. A feature of this 
yard is a show window attached to the 
warehouse that adjoins the office. This win- 
dow was literally added. It is supported 
by Arackets and projects several feet, so 
that it takes up no space in the interior of 

the building itself, 
Tom Gilliland, of the Circleville Lumber 
Co., stated that farmers around Circleville 
can make money with 





LHERTENSTEIN’ 











care and manage- 


them are doing it. 
He said it was a dis- 
couraging business 
for them at _ times, 


such as this year, 
when the important 
wheat crop doesn’t 


bring in a thing. 


fact, less than noth- 
ing, for the seed and 
labor were invested 





The c. A. 


of new homes, remodeling and the like. Mr. 
Hughes added that farmers are building and 
that their purchases have to be delivered; 
something that seems to be taken as a mat- 
ter of course in most Ohio yards, even 
though this country hauling isn’t always as 
welcome as a check pinned to a statement. 

Archie C. Davis, the well known Colum- 
bus lumberman, is a partner in the Smith 
yard. They tell me that some two dozen 
Columbus yards have effected a buying or- 
ganization whereby all stock for the mem- 
bers of the organization is purchased by 
a single agent. This, I believe, was de- 
scribed in detail in the AMERICAN LUMBER- 
MAN some time ago. 


When Ladies Ask Questions Over the 
*Phone 

A. R. Webb, of Webb & Webb, added his 
testimony that Newark business is good 
with some remodeling being added to the 
general volume of new structures. While 
we were in his office some lady called up 
with a rather indefinite inquiry about the 
cost of a door. Then she asked the price 
of door stop and finally said she’d like to 
know how much a frame would be. It 
gradually became clear, as the inquirer ad- 
mitted she didn’t know sizes and other 
pertinent items, that the lady was trying to 
decide whether or not she wanted a door. 
way cut into a wall. It is curious by what 
devious ways an inexperienced customer 
will get at an inquiry by asking for piece- 
meal prices instead of stating the problem 
and letting the dealer help with his expert 
knowledge and experience. But every 
dealer gets such cautious inquiries and has 
to make the best he can of them. Theze 
timid questions sometimes develop  busi- 
hess, but they call for much patience and 
good nature on the part of a busy lumber- 
man who has to care for them. 

Merrill R. Montgomery, the fourth dealer 
in Newark, was out of the city. 

Entering Circleville, we stopped at the 
yard of the Pickaway County Lumber Co. 
Alfred Lee stated that affairs in the city 


Hertenstein Lumber Co., of Chillicothe, Ohio, makes a 
charge of 50 cents a mile for country deliveries 


and not recovered. ° 

Mr. Gilliland is an- 
other lumberman who 
thinks that the aver- 
age delivery to the country of a house job 
costs less than the average delivery of the 
same amount of lumber in town. He can 
insist upon full loads to the country and 
will take such work on no other basis. Mr. 
Gilliland is a believer in advertising by 
direct mail. He finds it rather easy, be- 
cause of the co-operation of manufacturers, 
to slip some sales pamphlet or other into 
the envelope with a statement. He also has 
classified mailing lists to which he sends 
his advertising from time to time. 

This is one of the associated Kuntz yards. 
It is quite a large plant for a city the size 
of Circleville, is well painted and well kept. 
Mr. Gilliland is apparently a natural sales- 
man, one of those fortunate individuals 
with a personality that seems to attract 
sales. We sometimes wonder if such a man 
knows how lucky he is. 


A Famous Town in Indian History 


Without knowing, we guess that Chilli- 
cothe is an Indian name. At least it is 
famous in the early Indian history of Ohio 
and Kentucky, back in the period of Daniel 
Boone. It is located on the Scioto River at 
the point where Paint Creek flows into the 
larger stream. The intrepid Daniel was 
once captured by his red enemies and 
brought as a captive to the present site of 
the city. I believe it also had some local 
fame during the Civil War in connection 
with the daring and disastrous raid made 
into Ohio by the Confederate cavalryman, 
John Morgan. But there are few if any 
signs remaining in this handsome city of 
the pioneer struggles or the sorrows of the 
Civil War. It is the county seat of Ross 
County. In every State, we suppose, the 
county seats have a certain business ad- 
vantage. In some other States, with the 
coming of hard roads and motor cars, the 
county seats seem to have lost some of 
their importance and advantage. But that 
doesn’t appear to be true in the Buckeye 
State. Dealer after dealer, in county seat 


towns, has mentioned the presence of the 
county offices as a factor of local impor- 


ment, for many of - 


That’s a whole year’ 
gone for nothing; in- 


_in a new house. 


tance. Other things being at all equal, the 
county capital will become the important 
business center in the county. 

L. L. Burgoon, of the C. A. Hertenstein 
Lumber Co., says that lumber sales in 
Chillicothe are pretty good but tempera- 
mental. A few days of heavy sales, with 
all the force working to the limit, may be 
followed by a day or two with almost noth- 
ing going out. . 


Handling Modern Business Is Lively 
W ork 


“We have to jump about three times as 
often to handle a given total of business 
as we used to,” Mr. Burgoon said. “All 
sales call for more service than they did. 
A considerable part of our trade is involved 
in remodeling of one kind or another. Here 
is a local instance. Chillicothe has grown 
beyond the boundaries of the city; and 
these outside sections have been without 
city sewers. What with the extension of 
the sewer system, any number of house 
owners who find themselves without bath- 
rooms want these conveniences now that 
they are possible. As a result many houses 
are installing plumbing. Sometimes a bed- 
room is given over to it. Sometimes the 
end of a hall is partitioned off, or a part 
is taken from each of two rooms. In any 
case, it means a remodeling job of smaller 
or larger size. We handle these things, but 
it takes more work and planning and cal- 
culation by fa™to make these sales than it 
would to sell the same amount of material 
That’s one of the things 
I mean when I say that the amount of serv- 
ice per thousand feet of lumber has in- 
creased. And that’s | not the ‘only place 
where service is multiplying. New houses 
involve more planning and delivery service. 
the getting of special materials and special 
millwork that are required. 

“However, we don’t quite agree with 
some other Ohio lumbermen that country 








The Pickaway County Lumber Co., of Circle- 

ville, Ohio, has attached this show window to 

the side of its warehouse without interfering 
with the interior arrangement 


deliveries are no more expensive than town 
deliveries. We make a charge of 50 cents 
a mile for delivering to the country, and we 
do it largely to encourage farmers to haul 
their own lumber. Perhaps it might be a 
different story if circumstances were not 
what they are. But here, in a word, is our 
situation. The bulk of our business: is -in 
the city. We depend upon this city business 
to make our profit. Contractors and car- 
penters and, in fact, city owners are accus- 
tomed to small deliveries: promptly made. 
Maybe they’re spoiled, but that’s what they 
want. Then suppose we send a truck*«into 


(Continued on Page 50) 
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s, Signboards and Slogans That. “Sell” 








se 








A recent motor trip by two AMERICAN LuM- 
BERMAN representatives through Illinois and 
Missouri, with incidental stop at Davenport, 
Iowa, proved a veritable study in signs™ and 
signboards, and in slogans. 

It seems that advertising by signboards along 
the highways is coming into high favor with 
the retail lumber dealers. At any rate, a great 
many of the leading concerns along the route 
were represented on the main arteries of travel 
by some sort of sign, many of them very dis- 
tinctive and effective. It also appears that 
most retailers have adopted at least one slogan, 
and in some instances several, which they fea-. 
ture prominently in their signs and other ad- 
vertising. 

Some of the most noteworthy of the signs 
observed, either because of their form, design 
or wording, are reproduced on the opposite 
page, offering a variety full of suggestion for 
retailers looking for ideas for planning effec- 
tive signs of their own. 

Referring to the composite cut on opposite 
page, starting at the top, at left, and working 
down, first is seen a signboard of the Spring- 
man Lumber Co., Alton, Ill., erected along 
one of the main thoroughfares of the city and 
set far enough back to be easily read by 
passers-by. “Individuality” is the keynote of 
the message it conveys. It depicts a hand- 
some home in a picturesque setting. “Let 


Your Home Express Your Taste,” is the sub- ° 


ordinate feature line. Below the company’s 
signature is its trademark, “Everything in 
Lumber and Millwork,” enclosed in a triangle. 
There also appears the company’s phone num- 
ber and the name of the city—nothing more. 

Next below is seen the front of the up-to- 
the-minute yard of the Mackemer & Patton 
Lumber Co., at Macomb, Ill. The company’s 
slogan, “We Buy by Comparison—Do You?” 
is painted over the shed entrance. This slo- 
gan is used in all the company’s advertising, 
and is prominently featured in the large news- 
paper display ads appearing each Saturday. 

The third illustration shows one of the at- 
tractive signs painted on the long side of the 
shed of the Rock Island Lumber & Manufac- 
turing Co., fronting on one of the main streets 
of Rock Island, Ill. “A Complete Service for 
the Home Builder,” is offered, and the com- 
pany is well prepared to render it, maintain- 
ing a fully equipped plan department. 

The Dascomb-Daniels Lumber Co., having 
headquarters in Kansas City, Mo., and with 
several line yards in Missouri and nearby 
States, is a liberal user of catchy slogans. 
There are no less than four of these repre- 
sented among the illustrations, all of them 
from the Boonville, Mo., branch. The first 
of these is rather poetical and reads: “Our 
Stock Is Nice and Bright, Our Prices Are 
Always Right. Big Stock from Big Mills.” 
The second Dascomb-Daniels sign, to the side, 
calls attention to the fact that it operates 
“Boonville’s Building Material Store.” The 
third (being No. 4 in the right column of 
illustrations), hangs over the entrance to the 
office and directs attention to the Dascomb- 
Daniels Lumber Co. as “Boonville’s Building 
Promoters,” and the fourth—just below—shows 
the slogan “Every Stick a Dry One” painted 
on the side of a shed. 

Beneath the first of the Dascomb-Daniels 
signs is that of the Reitsch Bros. Co., Rock- 
ford, Ill. This is located at a rather sharp 
turn of the heavily traveled Highway 5, a few 
miles outside of Rockford, where it can not 
be missed by anyone coming along that road 
toward the city. The picture of a woodsman 
felling a tree is a direct hook-up of the retail 
yard with the romance of the lumber industry, 
and the slogan “Ideas, Plans, Materials,” is a 
concise statement of what the yard has to 
offer its public. 

_ The last of the left-hand row of illustra- 
tions shows another of the signboards of the 


Springman Lumber Co., Alton, Ill, which states 
the truth that “Home Ownership Says Saving 
and Satisfaction.” Erected back of a flower 
bed, the effect of this signboard 4s most 
pleasing. 

The top illustration in the center row shows 
a particularly attractive example of out-door 
advertising. It is that of the Highland Lumber 
Co., Rockford, IIll., and is located on the main 
highway as it enters the city—a miniature bun- 
galow raised on a pole like a bird house. On 
each of the four sides is a slogan, “Buy a 
Home First”; “Home Keeping Hearts .are 
Happiest”; “See Us First, We Know the Man 
for the Job,” and “There Is Never a Divorce 
Under a Mule-Hide Roof.” 

The one below is a cross-section of a big 
log, set among the shrubbery encircling the 
attractive office of the White Yard at Daven- 
port, lowa. The design is in white on a black 
background, and the- lettering reads: “The 
White Yard, Everything to Build Anything. 
Plan Service; Estimating; Financing.” 

The next is a suggestive one, hung on the 
back wall of the building ocupied by A, E. 
Schmoldt at Beardstown, Ill. It shows the 
picture of a home and says: “You Need One; 
Build Now.” 

At the bottom of the center column is an 
unusual sign, posted along the highway by the 
David Carlson Roofing Co., Rockford, IIl. 
The sign, it will be noticed, has a roof, sur- 


mounted by a small sign reading “Another 
Roof.” The larger sign underneath pictures 
a policeman holding up his hand as a signal 
to stop, and commands: “Stop! That Leaky 
Roof.” 

The right-hand column of illustrations starts 
with the billboard of a Rockford financing 
concern, the Carl O, Johnson & Co. (Inc.). 
It reads, “Do you own a lot? If so, why not 
let us build and finance a home for you?” The 
company also offers a “Complete Building 
Service.” This signboard is equipped with 
three electric lights which illuminate it brightly 
at night. 

Airplanes with cloth-covered fusilages and 
wings, and propellers spun by the wind, are 
used by the H. G. Rauch Lumber Co., of St. 
Charles, Mo., for its highway advertising. The 
planes are mounted on posts and swing with 
the wind. The perpetual motion of the planes 
and of the propellers serve to attract attention 
in a way impossible by stationary signs. 

The third picture from the top shows the 
W. E. Terry Lumber Co.’s yard at Beards- 
town, Ill., which carries over the entrance the 
slogan, “Build a Home First,” and on the 
two sliding doors, “Everything to Build Any- 
thing,” and “Terry Lumber Is Good Lumber.” 

The final picture shows one of the charac- 
teristic signs, handsomely embellished, used by 
the White Yard, Davenport, Iowa, advertising 
the Winthrop 3-in-1 tapered asphalt shingle. 


Some Sales Ideas That Worked 


Str. Louis, Mo., Oct. 2.—One of the best 
ideas developed by the Goodfellow Lum- 
ber Co., of this city, according to Robert 
Saunders, mill superintendent, is the making 
of trellises, lattice panels, flower boxes etc. 
This idea along with several others was con- 
ceived and tried out in the search for a “labor 
cushion” to take up the slack and utilize idle 
time in the mill. It has worked out so well 
that, Mr. Saunders says, even were all other 
items to be discontinued, a very nice little busi- 
ness could be done on these items alone. It 
is said that, to be efficient, production intended 
for a “labor cushion” should consist of at 
least 75 percent labor. This requirement is 
more than met by the making of trellises, lat- 
tice panels etc., as most of these items run 80 
percent or more labor. 

These articles are made from designs pre- 
pared by the Southern Pine Association, under 
the title “Beautifying the Home Grounds with 
Southern Pine.” A number of sample pieces 
were made up, painted and attached to the 
sides of a stake body truck, and an equal num- 
ber were placed on display in front of the 
office, attached to the sheds and fences facing 
the street. Each piece bore the price upon a 
large tag. For pieces that were to be set 
out on lawn, red cedar posts of various sizes 
were supplied. 


Clothes-line Poles Sell Readily 


Another good idea worked out by . the 
Goodfellow company has been the sale of 
clothes-line poles and posts. It was decided 
that these articles afforded good sales possi- 
bilities, and after working out details as to 
price, time required for delivery etc., a num- 
ber of clothes-line poles were made up, loaded 
on a truck and sent out, accompanied by two 
salesmen. The truck and salesmen went out 
to a number of outlying communities and the 
salesmen made a house-to-house canvass, each 
taking a sample pole, consisting of a piece 2x2, 
8-foot yellow pine, and interviewing each 
housewife. At almost every house a pole was 
sold, at 17 cents each. The clothes-line posts 
also were in demand. These posts consisted 
of 4x4, 10 feet long, surfaced on all sides, 


with ornamental top. These posts moved so 
readily that they were made up in quantities 
of 100 or more. 


Canvass Reveals Many Prospects 


Yet another plan that yielded very good 
business was a house-to-house canvass for re- 
pair work. Almost every house is a prospect 
for some sort of job. Even when the house 
is new there often are some additional con- 
veniences that the housewife wants and is just 
waiting for someone to tell her the cost. 
When it is five years old the average house 
needs a lot of things, and in ten years it is 
time to suggest remodeling, or a new roof 
may be needed. 

The fact is made evident that there is in 
every community a lot of latent business— 
dormant because the owner is uncertain as to 
cost, and afraid that expense will run too high, 
and he dislikes bothering a contractor to get a 
price on so small a job. But when a man 
comes to the door who can tell just what the 
material will cost, or who is in position to 
send a carpenter who will make a price on the 
finished job, the situation is different. 

A good deal of prospective building was dug 
up in this manner, and a number of remodel- 
ing and repair operations were started that 
otherwise might never have been done. Num- 
erous customers also were attracted by the 
display on the sheds, fences and in front of 
the office. In fact, through this display and 
the house-to-house canvass a number of cus- 
tomers were secured, and after the lapse of 
three years the majority of them are still giv- 
ing the Goodfellow Lumber Co. more or less 
business which in the ‘aggregate runs into a 
considerable volume. 

‘S@eaaaaeaeaaana: 

RECENTLY the general manager of a line- 
yard concern, in a letter to the AMERICAN LuM- 
BERMAN, made this statement: “Our most 
successful yards are always those where the 
managers spend most of their time out in the 
country, and out on the jobs looking after busi- 
ness. I hammer on this matter of calling on 
customers and getting acquainted with them 
more than on any other one thing.” 
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Dog houses which the Morrison Lumber Co., Kansas City, Mo., builds 
out of scraps of lumber and sells in considerable numbers. 
ones sell for $12 and the smaller one, at the end to the right, is 


priced at $10 











The large odds and ends. 


Some of the things for the garden and playground worked up from 
In the foreground are seen garden seats, beyond a 
children’s slide and a combination swing-gymnasium apparatus, and 


to the left a sand-box with roof 


Turning Yard Odds and Ends Into Real Profit 


There is a bigger profit, by a large margin, 
in the odds and ends and refuse which always 
accumulate around a retail lumber yard than 
there is in most of the items regularly carried 
in stock, in the experience of the Morrison 
Lumber Co., Kansas City, Mo., of which con- 
cern A, Morrison, jr., and L. P. Morrison are 
principals. 

This concern has gone extensively into the 
business of manufacturing and selling side- 
lines made of wood in its own little shop, and 
is not only making money out of it but is also 
attracting a great deal of public notice to its 
yard. 

During the spring, summer and fall, when 
regular business is good and keeps the yard 
busy, all odds and ends are carefully picked 
up as they develop and stored separately in an 
out-of-the-way place, the pile being from time 
to time addedto bythe boards, occasionally re- 
ceived in shipments, that are crooked, warped 
or in some way or another off grade. This is 
all grist for the Morrison Lumber Co.’s mill. 

When winter comes around, and with it the 
dull season, the company puts its men to work 
cutting up this material and from it making dog 
houses, lawn chairs and settees, sand boxes, 
slides and playground apparatus, trellises, back 
yard fences, and many other things for the gar- 
den, for the children and for the home. When 
spring arrives and folks begin to turn their 
thoughts to the out-of-doors, the company has 
accumulated a sizeable stock of these things, 
samples of which are displayed mainly in front 
of the yard, and serve as a great attractor of 


trade. The company has found people eager for 
specialties of this sort and ready to buy them, 
and it has never encountered any difficulty in 
disposing of all that can be made up, at a profit 
of 100 percent. 

“We started these lines for two reasons,” ex- 
plained G. H. Timmons, city salesman for the 
Morrison Lumber Co., to a representative of 








Merry-go-rounds, or see-saws, are also popular 
items. They are easily made and sell for $7 


the AMERICAN LUMBERMAN who recently visited 
the yard. “The first was to have something 
to attract public attention to our lumber yard 
and to serve as a really effective advertisement, 
and the second was the desire to solve the odds 
and ends problem which, we imagine, con- 


fronts every retail dealer with a fairly large 
turnover. 

“From both standpoints we have been most 
successful. We do not advertise these side- 
lines at all but only display them, which we 
find sufficient to sell all we can supply. This 
brings to our yard a great many people whom 
we never heard of before and whom we other- 
wise never would have reached, and many of 
them, after buying a dog house or a sand box 
for the children, become steady customers, com- 
ing to us whenever they want anything in the 
building material line. Many have come to us 
from other.sections of the city, merely on the 
strength of these side-lines of ours. 

“Besides selling these things at our own yard, 
we place samples of them at three or four 
strategically located filling stations, and give 
the attendants 20 percent on all orders secured, 
We find that filling stations are logical places to 
display these things, because the attendants 
usually have plenty of time to show them to in- 
terested persons and to talk to them sufficiently 
to find out what they would be interested in. 
People drive up for gas or oil, notice these 
articles and begin to ask questions. Very often 
people drive by, but, seeing them, turn back to 
inspect them, or do so on their way back. A 
great many orders have been secured in this 
way. The attendant takes the order, telephones 
it in and we deliver out of stock, and in mak- 
ing the delivery establish our personal contact 
with the buyer. 

“We also receive many inquiries over the 
telephone from people who have noticed our 











The office of the Morrison Lumber Co., fronting a heavily traficked 
The display used to attract public attention has been very 
effective in producing results 


Street, 














season. 








Close-up of sand-box, of which the company sells large numbers each 


Boxes without roofs cost $8, and those with roofs, like that 
shown herewith, sell for $12 
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a 
display in front of the yard, as they were pass- 
ing by on foot, in automobiles or on street 
cars, but who at the time were unable to come 
in for information.” 

The company has found its dog houses par- 
ticularly good sellers. These are sold at 
$10 and $12, according to size. The sand boxes 
are also popular. Those without top cost $8, 
and those with top—such as shown in one of 
the accompanying illustrations—sell for $12. 
The garden chairs sell readily at $9 to $15 
each, and the settees at $15 to $22, according 
to the workmanship. There is a big demand 
for these. The slides for the children are sold 
for $14, the merry-go-round or see-saw for 
$7, and the combination swing and gymnasium 
apparatus for $14.50. 

In addition to these items, the company’s 
carpenters and yard men also make up in their 
spare time a good many novelties for the 
home, such as fern pots and flower boxes, 
flower box stands, magazine racks, end tables, 
book-ends of wood, and even more elaborate 
pieces, such as dressers. These are mainly 
sold unfinished, because the company has found 
that unfinished pieces are always more at- 
tractive to the ladies, who like to finish them 
themselves in accordance with the color scheme 
of their homes. The company carries a com- 
plete stock of paints, varnishes, lacquers and 
enamels, and usually is able to sell along with 


these back yard fences, delivered and erected, at 
$1 per running foot. 

Sometime it happens that in making up this 
wide variety of side-lines, the accumulated sup- 
ply of odds and ends becomes exhausted, in 
which case the workmen resort to the regular 
stock of No. 5 white pine which the company 
keeps on hand for its industrial trade. This 


stock is ripped to yield the necessary clear 
stock, “and,” said Mr. Timmons, “there is prac- 
tically no waste outside of the knot holes.” 
All this work is done in a cut-up plant in the 
yard equipped with only one saw, this being a 
Beaver, manufactured by a Pennsylvania con- 
cern, which with a simple adjustment can be 
converted either into a cut-off or a rip-saw. 


Good Books for Lumbermen 


A Textbook on Practical Use of Color 


It is well within the truth to say that only 
within recent years have lumbermen begun 
to appreciate the opportunities opened up to 
them through the use of color in its applicatior. 
to lumber. There can be no doubt that color 
will be used in an increasing number of ways 
in adding to the attractiveness of wood. It 
is a matter of importance that color be used 
properly if it is to be made effective, for there 
is a science and a psychology of color. In 
“Practical Color Simplified,” William J. Mis- 
kella, the author, has presented all of the 
general and important information on color 
choosing, color mixing, color matching and 
color harmonizing incidental to practical fin- 
ishing. The book contains new information on 
colored lighting, which is a very important 
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G. H. Timmons, of the Morrison Lumber Co., holding one of the 
miniature bungalows which are sold in numbers to building and loan 
organizations, realtors, banks etc., for $25 to $30 


the unfinished piece of furniture a can or so of 
paint and a paint brush. 


A feature is made of miniature houses, which 
are built to the scale of one inch to the foot, 
architecturally correct in every detail, and com- 
plete even to the glass in the windows. A good 
many of these little houses are sold right along 
to building and loan -organizations, realtors, 
banks and other institutions, which use them 
for window displays, in connection with shows 
and the like. The company gets between $25 
and $30 each for these houses, and declares that 
it makes money out of them, inasmuch as only 
Scraps enter into their construction, and it 
takes a clever workman very little time to make 
them up, and then only during hours that other- 
wise would be idle. 

Trellises and back yard fences are another 
specialty in which a big business is done dur- 
ing the spring and summer seasons. The trel- 
lises are made up in a large variety of forms. 
Especially interesting are the back yard fences, 
which are made up in 10-foot sections—merely 
two 2x4’s with pieces of scrap lumber sawed to 
length nailed to them. As will be noticed from 
an accompanying illustration, the company is 
not at all particular as to the width of these 
pickets, although as a general proposition the 
wider pieces are made to alternate with the 
Narrower ones. These sections are made up in 
large quantities, painted white and stocked 
ready for delivery. The company says it sells 


subject for theaters, window trimmers and 
other experts, and particularly for interior 
decorators. The book contains numerous col- 
ored charts and illustrations and includes an 
ingenious chart for color choosing, comple- 
mentary mixing and mixing harmony and light- 
ing. This chart in three sections tells how to 
select warm and cool colors, to mix colors, to 
get any shade, to harmonize three or more 
colors and to avoid color discord. It contains 
25 individual colors hand applied with lacquer 
to a cloth back sheet that can not be easily 
damaged or spoiled with use. The book is 
supplied by the AMERICAN LUMBERMAN at 
the publisher’s price, $3.50 a copy, delivered. 


New Edition of Stair Builder’s Guide 


A book that is designed especially for the 
use of carpenters and that has been added 
to the libraries of many retail lumbermen is 
the “Stair Builder’s Guide” by Morris Wil- 
liams. The purpose of this book is to explain 
in short chapters the simplest methods of stair- 
building. It covers the construction of straight 
flight, platform, cylindrical and elliptical stairs 
and explains the theory and practice so that 
the average mechanic may understand them. 
Almost every method of handrailing is de- 
scribed. Carpenters and stairbuilders as well 
as lumbermen building up reference librar- 
ies for the use of patrons will find it to their 
interest to add this title to their shelves. It 


is supplied by the AMERICAN LUMBERMAN at 
the publisher’s price, $3 a copy, delivered. 


“Tony Beaver” of the Appalachians 


“Up Eel River” is the title of a book by 
Margaret Prescott Montague, the hero of 
which is Tony Beaver, super-lumberman of the 
Appalachians. When it is said that “Tony 
Beaver” is the “Paul Bunyan” of West Vir- 
ginia, most lumbermen will get an inkling of 
the character of this new book. Though not 
so familiar as Paul, that is, though not known 
over so wide an area of the United States, 
Tony nevertheless has won a high place in 
the lumber lore of the Appalachian region. 
The book owes its title to the fact that most 
of Tony’s exploits and in fact many of the 
fictitious events in the lore of West Virginia 





Sectional back-yard fences, white-painted, delivered and erected, have 
proved excellent selling items in the spring and summer seasons, 
yielding very satisfactory profits 


are referred to as having occurred “up the 
Eel River.” 

Persons who have enjoyed the Paul Bunyan 
stories will enter readily into the spirit of 
Tony Beaver’s exploits, for though “Up Eel 
River” has a somewhat different flavor from 
the two books of Paul Bunyan stories, yet 
it is filled with just the tall talk and the extra- 
ordinary adventures that lumbermen, and 
woodsmen in particular, enjoy hearing about 
their industry. “Up Eel River” is a book of 
about 225 pages, attractively bound and ap- 
propriately illustrated. It is supplied by the 
AMERICAN LUMBERMAN at the publisher’s price, 
$2.50 a copy, delivered. 


Estimating Building Costs 

Enterprising lumbermen who are interesting 
themselves in the matter of building costs will 
welcome a new edition of Arthur’s “Estimat- 
ing Building Costs,” which is a concise and 
handy volume containing a collection of ma- 
terial data covering all classes of building con- 
struction and arranged for quick reference. 
The book contains 91 tables showing the actual 
number of hours and quantities on work done. 
This third edition of this popular work has 
been thoroughly revised and enlarged and 
promises to be even more popular and useful 
than former editions. The book is supplied 
by the AMERICAN LUMBERMAN at the pub- 
lisher’s price, $2 a copy, delivered. 
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Retailers’ Idea Exchange 


Bring What You Can = Take What You Need 


If two men swap Dollars neither profits — but if they swap Ideas both profit 














Pocket Ledger Helps Collections 
CANONSBURG, Pa., 
leaf ledger, showing the accounts of each cus- 
tomer as at the end of the preceding month, 
has proved an efficient aid in keeping the 
Canonsburg Lumber Co.'s collections up to the 


Oct, 2.—A pocket loose- 


mark, according to G. F. 
treasurer. 

Mr. Hoge says that by having this book 
constantly with him he has been able to col- 
lect a lot of money while outside of the office, 
without having to go back to the office, or tele- 
phone to find out the amount that any cus- 
tomer owes. To make this list up at the be- 
ginning of each month is, he says, a small 
task. 


Hoge, secretary and 


The new plant of the Canonsburg Lumber 
Co., built about three years ago, is well 
planned, and arranged for economy and con- 
venience in the handling of all stock. Mr. 
Hoge says that the company has been able to 
effect a considerable saving in labor cost by 
the installation of an uptodate trestle, through 
which coal, sand, gravel, slag etc. are handled. 
This installation includes a Barber-Green loader 
—handling nine bins. By use of this equip- 
ment the tonnage cost is reduced to about 5 
cents per ton, which includes the cost of dump- 
ing the cars and reloading onto the trucks. 

Roller conveyors are used for handling all 
other building materials, including most of 
the lumber received. 





reads: 


stocking ladders. 





This Week’s 


Sign in Shed States Credit Terms 


The credit terms of the company are plainly stated on a large 
sign suspended from the roof of the shed of the C. J. Harris Lumber 
Co., Boonville, Mo., and extending well into both alleys so that it 
can hardly be overlooked by patrons entering the yard. The sigu 


“We give credit for 60 days and at the end of that time we expect 
our money. We will be glad to sell you on these terms, but if 





longer time than 60 days is desired, as bad as we hate to do it, 
we will have to refuse you credit.” 

The company means just that, and by sticking to its policy it has 
succeeded, to a large extent, in eliminating collection troubles. And 
it has not lost friends thereby, nor any business worth handling. 

Notice the end-stacking of finish lumber, and the method of 
Underneath the ladders, but not showing be- 
cause the picture was necessarily taken at an elevation, are racks 
on which the stock of nails in kegs is carried. 


Timely Tip 











Interesting Letter From Mr. Jewett 


Iowa Sanitarium and Hospital, 
Nevada, Iowa, Sept. 25, 1928, 
AMERICAN LUMBERMAN, 
Chicago. 
Dear Sirs: 

I am having a little rest here at this sani: 
atrium. Have just been reading the Lumper- 
MAN which my grandsons have sent up to me. 
I was greatly pleased to read a few weeks ago, 
in the Realm, by Friend Kerr, the item about 
my old-time friend and fellow clerk, Ed Mun- 
ger, of Lafayette, Ind. Glad to know he is still 
selling boards. Ed and I learned the lumber 
business together while in the employ of H. F, 
Getchell & Sons in Des Moines. . I went to 
work for them in 1873 and Ed came a few 
years later (1876, was it not, Ed?) 

I was bookkeeper and Ed was in the yard 
and we soon became the best of friends. | 
soon learned I could rely upon him and when 
I had a particular order for a particular cus- 
tomer I used to mark it for Ed and I would 
know it would be well cared for. In 1879 I 
went into business for myself but I have not 
lost sight of my old-time friend. Have met 
him at conventions in St. Louis and Chicago 
and I have called on him and he on me. Some 
way there is a fraternal feeling between lum- 
bermen. which sticks. Ed, let’s meet at the 
National convention in Chicago, Oct. 24, 25 
and 26. 

Thank you, Mr. “Realm” for letting me know 
that my old-time friend is still in the game. 

In July and August I took my annual vaca- 
tion—an automobile trip, criscrossing several 
times Nebraska and Kansas, through Wyoming, 
Colorado, Oklahoma, Arkansas and Missouri. 
Met a lot of old-time friends. Saw the finest 
looking corn and wheat crops I ever saw; saw a 
lot of fine country; met many lumbermen, in- 
cluding my old-time friend Louis L. Ott, of Jef- 
ferson City, Mo., “The green front across from 
the Capitol.” 

He, it will be remembered, is deaf like my 
self, and we can always be found on the front 
seats together at conventions. I found hits 
busy as he could be, waiting on a custome, 
but he gave me a hearty greeting, introducing 
me to his force and then with his car took my 
daughter and myself to show us the beauty 
spots of Jefferson City, to his home where we 
met Mrs. Ott and the members of the family. 
We had a fine visit. 

The State wants his home place for Capitul 
extension grounds and he must build a new 
home. Business was good with him. 

Mr. Ott also showed us through the Capitol 
building which is certainly fine. I traveled 
near 4,000 miles and enjoyed every moment 

(Have just had another birthday, 81, Sept. 9.) 

With greetings to the lumber fraternity, in- 
cluding the Hoo-Hoo. 

Grorce A. Jewetr (3301) 


An Individual Lighting Plant 


A recent and sensational development in tne 
field of electric lighting is the putting out of 
a small, portable “Ten-Lite” electric light plaut 
by D. W. Onan & Sons, Minneapolis, Minn 

This is a nationally known concern, which 
also manufacturers the Onan “Safty Saw,” 4 
portable circular saw outfit operated by either 
gasoline motor or electric current, and which 
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can be moved about from one place to an- 
other like a wheelbarrow. These saws are 
installed in many retail yards, where they 
serve a multiplicity of purposes. 

The “Ten-Lite” outfit was developed after 
many months of experiment and testing, and 
has already gained nationwide distribution. ; It 
is being used in logging and construction 
camps, farm homes and buildings, summer 
cottages, and other places where electric cur- 
rent is not available. The low price at which 
it is sold has already given it great popularity 
in a field which the higher cost and more elab- 
orate installations did not reach. 

The electria “Ten-Lite” consists of a modern 
4-cycle air-cooled engine, connected to a spe- 
cially wound generator, to furnish the 110-volt 
direct current. It will operate up to 15-25 
watt standard electric lights such as are used 
in homes. The care and upkeep are simple 
—a woman or child can operate or care for it. 

This new low priced installation makes eiec- 
tric light not only available but cheap and con- 
venient in situations where heretofore the ben- 
efits of modern illumination could not be had. 


Check Up on Fire Prevention 


Some timely suggestions for fire prevention 
embodied in a letter now being sent by the Re- 
tail Lumber Dealers Mutual Insurance Associ- 
ation of Michigan to all its members are 
equally applicable everywhere: 

Clean up all dry grass on your premises. 
A spark lighting on dry grass or a bit of 
rubbish has burned many lumber yards. 

During the busy summer months you may 
have let down a little in care and order. Clean 
up, giving particular atten:ion to the mill and 
carpenter shop. 

Be sure that stoves and furnaces, and par- 
ticularly the chimneys, are in good condition 
before fires are started. 

Examine your fire extinguisher and fill up 
fire barrels, having pails easily accessible. 


Check values and be sure your property is 
fully covered against possible loss. 

Let your Association serve you in providing 
the proper coverage. 


Against Truck for Small Yard 


J. M. Kinzey, secretary-treasurer New 
Florence Lumber Co., New Florence, Pa., in a 
letter to the AMERICAN LUMBERMAN advances 
the idea that dealers whose volume of business 
is small will find it more economical to have 
their hauling done by local truckmen than to 
maintain truck equipment of their own. On 
this point Mr. Kinzey says: 

“We find that a good many small yards like 
ours are trying to operate a truck, or even 
two; whereas our experience leads us to think 
that it is uneconomical to operate a truck 
in a yard doing our volume—about $35,000 a 
year. We can hire a truck, at a cost of prob- 
ably $65 a month, and let the truck owner pay 
the gas and maintenance bills, and we think 
that. we profit by this arrangement. 


“Unfortunately, there are some people who 
are jealous about the other fellow making any 
money, and would rather keep everything in 
their own hands. We do not figure that way, 
and think if some of us were not quite so 
jealous and would let the man with the truck 
in the town have their hauling, so that he could 
make a living too, all would be a lot better off. 
I am of the opinion that there are a lot of 
people with small businesses like ours who are 
losing all their profit through trying to operate 
a truck when their volume does not justify it.” 


C. W. Uxricu, of the Boswell Lumber Co., 
Boswell, Ind., sends to the AMERICAN LuM- 
BERMAN what he calls “a dry story,” as fol- 
lows: An Irishman and a Scotchman went 
into a saloon to get a drink. The Irishman 
had no money. 


A Handy Trestle for Conveyor 


A request has been received for details of 
construction of the handy trestles used (for 
supporting gravity conveyor) in the yard of 
the Southeast Missouri Lumber Co. at Cape 
Girardeau, Mo., a half-tone cut of which, to- 
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Detailed drawing and photograph showing 


gether with brief description appeared in the 
“Timely Tip” space (page 44) of the Sept. 22 
issue of the AMERICAN LUMBERMAN. 

In order to make the details of construction 
clear to this inquirer and to any others who 
may be interested, C. A. Himmelberger, presi- 
dent of the Southeast Missouri Lumber Co., 
has kindly prepared a detailed drawing, which 


is reproduced herewith, together with the 
half-tone cut originally appearing in the Sept. 
22 issue. 

The Southeast Missouri Lumber Co. uses 
a gravity roller conveyor for unloading most 





construction of handy trestle for conveyor 


of the stock received, and it has had quite a 
number of these trestles made, in various sizes, 
for supporting the conveyor. It is a matter 
of only a moment’s time to pull out the peg 
and raise or lower the support to just the 
proper height. By using these handy trestles it 
is easy to’ set up the conveyor anywhere that 
it may be needed. 





This Week's 
AD-IDEA 











GIVES AD PERSONAL TOUCH 


The Willamette Valley Lumber Co. adds in- 
terest to the columns of the Polk County Item- 
izer-Observer, of Dallas, Ore.; by running a 
miniature page called Mill Ends, that deals 





Mill Ends 





August 9, 1928 








Although the 
great out-of-doors 
was fair enough 
shelter for Tom- 
my Stockwell’s 
Overland, we note 


hemlock for their 
floors. Along with 
its lasting quali- 
ties, it takes a 
beautiful finish 
and seldom slivers. 

We wish this 
Space was big 
enough so we 
could tell you the 
whole story of 
lumber from the 
time the timber 
cruiser makes his 
report until the 


realize the differ- 
ence in lumber 
and that clear, 


old-growth lumber 
is produced and 
sold by careful 
and experienced 
lumbermen. 


Leif Finsech's 


J 

by some evening 
and notice the two 
rooms whic 
have been added 
as a result S the 
courage go 
ahead. 


Five to two clear 


cover Frank Frie- 
sen's house on 
Lyle street and C. 

. Peters’ recent- 
ly purchased home 
on Shelton and 
Ash streets. 

We might not 
even make this 
appearance if we 
forgot to mention 
that H. D. Hamm 
of the Itemizer- 
Observer staff has 


See See ee 


home on Levens 
Salt Creek street stands as 
church have chos- 
en wisely 





Wife: “Time will 
tell.” 





selection of Wil- to alter a 4 
lamette Valley their home. W: 








with news in which lumber in some way plays 
the major part. 

For instance, it tells that Tommy Stockwell’s 
new auto has been provided with a new first 
class garage, after he had found the open-air 
treatment unsuitable for his old one. It com- 
mends the members of the Salt Creek Baptist 
church for having chosen wisely in their selec- 
tion of Willamette Valley hemlock for their 
floors, with the comment that along with its 
lasting qualities, it takes a beautiful finish and, 
moreover, seldom slivers. 

Another readable item, with a personal touch, 
is that 5/2 clear shingles have been elected to 
cover Frank Friesen’s home on Lyle street, and 
C. H. Peters’ recently purchased home at Shel- 
ton and Ash streets. 

“Leif Finseth’s home on Levens street stands 
as an example to those who desire to alter or 
enlarge their home,” is a bit of information 
that may inspire someone to invest in lumber 
for greater comfort. “Walk by some evening 
and notice the two bedrooms that have been 
added as a result of the courage to go ahead,” 
concludes this paragraph. 


Change Window Displays Frequently- 


Window displays should be changed with 
reasonable frequency. Some displays of course 
can stand a longer run than others, but it is 
better to change too often than not often 
enough. Probably no other job is more likely 
to be neglected and get into a rut than this 
matter of looking after window displays. 

To avoid this, it is a good plan to make 
up a schedule for three to six months ahead, 
jotting down on a sheet of paper suggestive 
headings for each month, such as—merely by 
way of illustration: For November, a Harvest 
Home or Thanksgiving display; December, 
display of goods suitable for Christmas gifts, 
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or an attractive Christmas scene; January, dis- 
play of millwork and built-in interior con- 
veniences; February, a “Build a Home First” 
display, to set people to thinking about build- 
ing in the spring; March, paints, etc.; April, 
shingles and roofing. 

The foregoing are mere suggestions, to illus- 
trate the idea of making up an advance month 
by month schedule. Then after having drawn 
up such a schedule, take it up from time to 
time and jot down under the various headings, 
as the time approaches, ideas and details for 
an effective display of the sort indicated. 

Each season of the year has its own appeal 
and displays should be planned so far as pos- 
sible with a view to their seasonal appeal. 
There is a time of the year when indoor im- 
provements and conveniences have the greatest 
appeal and a time when out-of-door goods, 
such as trellises, garden furniture etc., should 
be stressed, Spring and fall are the best times 
for paint displays, and also seasonable for dis- 
playing shingles and roofing. 

It is a simple matter to make up a tentative 
schedule and assign to each month, or group 
of months, the sort of display most appro- 
priate for that season, and then work to that 
schedule. If this were more generally done, 
there would be fewer stale, out-of-date dis- 
plays in lumber store windows, and dealers 
would reap more benefit from this form of 
advertising. 

S@eaaaeaaaaaae 


Furnishes Expert Advice on Coal 


Jackson, Micu., Oct. 1—The Hartwick- 
Woodfield Co., lumber and coal dealers of this 
city, held open house on Friday and Saturday 
of last week, at which time experts from the 
company’s various sources of coal supply were 
present to advise householders about their prod- 
ucts and how to use them to obtain best results. 
The above company has as its slogan “Be 
Served Right,” and strives to make good the 
promise implied in that motto. 


Realm of the Retailer 


(Continued from page 43) 
the country on a half-day trip, and six or 
eight or ten carpenters are clamoring for 


George B. Cellar, of the Chillicothe Lum- 
ber Co., added his testimony that trade is 
good. When we asked about country deliv- 
eries he smiled and said one truck got back 
from a 20-mile trip into the country just in 
time to go out on a 7-mile jaunt. Local 
financing is largely by means of the build- 
ing and loan; that staunch and historic 
Ohio vehicle of getting homes and paying 
for them later. 


A Moving Ad for Modernization 


Fort Wayne, Inp., Oct. 1—Many favorable 
comments were heard from onlookers at the 
recent Hospitality Day parade in this city when 
the two beautiful floats of the Fort Wayne 
Builders’ Supply Co, passed by. 

One of these floats featured in a very 
attractive and graphic 
manner the proposition 
of modernizing old 
homes. Two good-sized 
house models, mounted 
on the float, visualized 
this idea. Both houses 
were of the same basic 
type’ .of construction. 
One of them, in front 
of which appeared’ a 
large sign reading “Be- 
fore Modernizing,” was 
stark and forbidding in 
its bare outlines, unre- 
lieved by porch or other ° 
embellishment, and was 
set in a weedy, bedrag- 
gled lawn, the whole 
ensemble depicting 
ugliness and neglect. 

Contrasting with this 
was a house of exactly 
the same basic type, but 
with porch and sun parlor added, shutters 
on the windows and a handsome roof in pleas- 
ing color effects, set in a well kept lawn. A 
wood picket fence divided the two lots. 

A large sign running along the side of 
the truck carried the message “Modernize the 
Cld Home,” followed by the firm name, while 
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Parade float effectively visualizes modernization of old home 


stuff and are idle because we can’t get it 
to them while this truck is supplying one 
farmer with his order. Perhaps it ought 
not to be that way. Town builders ought 
to take full loads, the same as farmers do. 
But they don’t do it, and we’re confronted 
with a situation and not a theory. 

“There seems to be lots of money in this 
community and in the country around. I’m 
surprised every now and then to see some 
fellow come in out of the hills, looking like 
a tramp, but willing and able to write a 
check for a couple of hundred dollars worth 
of lumber. Ten years ago he wouldn’t have 
had so much money.” 





across the front end was a simjlar sign read- 
ing “Reroof—Remodel.” 

The other float, was even more elaborate and 
beautiful in appearance, showing a large and 
very ornate garden arbor, in the framework 
of which apple blossoms were intertwined, 
while on the floor of the float appeared beds 
of many-hued gladioli in full bloom. 

Both floats were bedecked with tissue paper 
decorations and flowers. 


DeaLers seeking some unusual publicity 
stunt, especially something to reach the boys 
of the community, and possibly through them 
their parents, may be interested in knowing 
about a “boy and dog parade” staged at a 


baseball game in Burlington, Wis. A local 
dealer in radio supplies promoted the affair, 
offering a prize for the smallest, largest, and 
funniest boy and dog. The stunt got the deaier 
a lot of publicity. 


More About City Delivery Customs 


Lovuisvitte, Ky., Oct. 2.—The article headed 
“Does ‘Delivery’ Mean at Curb or on Lot” 
appearing in last week’s issue of the AMERICAN 
LUMBERMAN is creating a lot of discussion, the 
subject being a very “live” one here, as in 
many other cities. Inquiry of local dealers as 
to the prevailing custom here indicates thar 
“delivery” is construed to mean placing the 
material wherever the building contractor 
wants it put. 

As Frank Gernert, of the Corey-Scheffel 
Lumber Co. put it: “Competition for business 
is so keen that the dealer has been in the 





parade float won plaudits of spectators 


habit of putting the material where the buyer 
wanted it. It is up to the seller to find ways 
and means of getting it there. If ‘Jim’ refuses, 
‘Tom’ will get the stuff on the spot if he has 
to use a caterpillar tractor and wide-tread 
trailers or wagons.” 








Ceiling |."| Rafter 
This simply constructed 
but excellent molding 
rack- was seen by an 
AMERICAN LUMBERMAN 
representative recently 
in the modern lumber 
shed at the Oneida.Re- 
tail Yards (Inc.), 
Rhinelander, Wis. Four 
sections like the one 
illustrated herewith, 
evenly spaced, consti- 
tute a rack that will 
accommodate any length 
of molding. The sec- 
tions are built out of 
two-by-fours, and are 
simply grounded like 
other uprights, with the 
tops nailed to the ceil- 
ing rafters. The Oneida 
yard at Rhinelander 
has two of these racks, 
running in the same di- 
rection as the lumber 
piles 

















“Ask TueEmM To Buy,” is a good slogan for 
every contractor-dealer, says the Electrical 
Record. Yes—and why is it not just as good 
a motto for the dealer in lumber and building 
materials? People prefer to go where they are 
invited. 
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Given Recognition for Service to Industry 


Technical Association Presents Medal to Inventor of Masonite, 
a Process of Fiberizing Waste Wood 


Wausau, Wis., Oct. 1.—An_ outstanding 
event in connection with the annual meeting 
of the Technical Association of the Paper & 
Pulp Industry, held in Wausau last week, was 
the presentation on Wednesday night of a 
medal to W. H. Mason, of Laurel, Miss., in- 
ventor of the Masonite process, who also de- 
veloped a successful process for extracting tur- 
pentine, pitch and rosin from yellow pine lum- 
ber while it is in the dry kilns. Last year Mr. 
Mason read a paper before this association on 
the Masonite process, and the organization re- 
garded his process of fiberizing waste wood 
such a novel achievement that they voted him 
a medal. This medal presentation was made 
at a banquet of the past presidents of the as- 
sociation and is the first award of the kind 
that this association has ever made. In an 
interesting talk in acknowledgment of the great 
honor that had been conferred upon him, Mr. 
Mason referred to the fact that last year he 
told the members of the way in which the Ma- 
sonite process of fiberizing wood was developed 
and of the novel features connected with the 
production of the Masonite Corporation’s two 
boards, Masonite Structural Insulation and 
Masonite Presdwood, and said that he now 
would tell them something of what the prod- 
ucts are being used for and what their use 
accomplishes, also referring to what it means 
from a conservation standpoint. Continuing, 
Mr, Mason said: 


At the beginning,. bear in mind that these 
boards of ours are made from the edgings, 
slabs and short lengths from the sawmill. 
These are materials that formerly were 
waste, materials that went to the _ trash 
burner, which carried with it a very decided 
fire hazard. Using this material as we do, 
and putting it to useful purposes, we have 
our first step in the direction of conservation. 

As a second step in the conservation pro- 
gram I would point out that structures that 
are properly insulated do not require as large 
a heating unit or as much radiation as do the 
uninsulated buildings. This is point number 
two in our conservation program, and as point 
number three there is the vast saving of fuel 
required to heat the house in which our in- 
sulating board is used. This saving is seldom 
less than 20 percent and in many instances 
runs as high as 40 percent. 

The fourth point of conservation is one 
that deals with health, for in building where 
it is possible to maintain a more regular and 
evenly controlled temperature, conditions are 
decidedly more healthful, and it is only in 
properly insulated buildings that temperature 
may be properly controlled. This insulating 
board of ours is used extensively not only 
in the insulation of structures against heat 
and cold, but also for their insulation against 
the transference of sound, either through 
floors, ceilings or side walls, and it is used 
also for acoustic correction, in churches, thea- 
ters, auditoriums and assembly halls of all 
kinds. 


Masonite Used in Talking Movie Studios 


In this connection it will interest you, I am 
sure, to know that during the last four or 
five months several hundred thousand square 
feet of our insulating board have been used 
in the building of studios in which the Movie- 
tone and Vitaphone talking movies are made, 
both in the studios at Hollywood and in New 
York City, and that thousands of feet of the 
insulating board have also been used in radio 
broadcasting stations, where the acoustic con- 
ditions must be almost ideal. 

You will be interested also to know in con- 
nection with this acoustical work that through 
the Middes tone, that is, the tones with a 
frequency ranging from 1,024 cycles up to 
4,096 cycles, Masonite has from one and a 
half to three times the efficiency of any other 
fiber board on the market as a sound absorber, 
and this is responsible for its use in both 


the talking movie studios and in the radio 
broadcasting stations. 

But, as great as has been the interest in 
our insulating board, I believe now that it is 
surpassed by the interest that has been cre- 
ated by Masonite Presdwood, the dense, strong, 
grainless board that is being used for so 
many purposes, just a few of which I shall 
mention and briefly discuss. 

The most reeently developed use for this 
Presdwood board is for concrete forms. Its 
strength, rigidity, imperviousness to moisture 
and its smooth surface make it particularly 
available for this work. 

Because of its smooth surface it necessarily 
imparts a smooth finished surface to the con- 
crete that is poured against it and renders 
unnecessary the costly operation of grinding 











W. H. MASON, 
Laurel, Miss.; 
Inventor of 
Masonite Process 











down the concrete surface with carborundum 
bricks, an operation that must be resorted 
to if ordinary wood boards are used for the 
concrete forms. 

I recall particularly two very handsome re- 
inforced concrete structures on the Pacific 
coast, on which Presdwood was used as form 
material, and when the concrete had set and 
the forms were removed, the surface of the 
concréte required no further finishing, but 
was simply scored in a regular pattern so 
that the building had the semblance of being 
faced with Indiana limestone. I recall also 
the statement made by a contractor on a big 
operation at Cleveland, Ohio, to the effect that 
he had cut his finishing costs 40 percent by 
using Presdwood for concrete form work. I 
am not given to making prophesies, but I do 
anticipate the use of many hundreds of thou- 
sands of feet of Masonite Presdwood for this 
particular class of work during the next year. 


Presdwood for Passenger Car Bodies 


A very large footage of Presdwood is also 
going to the automotive industry, for both 
passenger cars and commercial bodies. In 
the former the Presdwood appeals to the auto- 
motive engineer because of its strength, its 
workability and its high resistance to moisture. 
This latter point is of particular importance 
now that most of the automobile bodies are 
of steel construction. In commercial bodies, 


Presdwood is being used for cab tops and for 
side panels on light delivery cars. 

Though we are now in production on Presd- 
wood only % of an inch in thickness, this 
board is, nevertheless, being used rather ex- 
tensively by individuals throughout the coun- 
try for the construction of outboard motor 
boats, and I have with me photographs of a 
few of these small craft, at least two of 
which with small outboard motors have’ de- 
veloped a speed in excess of 30 miles an hour, 

Still another interesting use of our Presd- 
wood board, which is made 4 feet wide and 
12 feet long, is for out-of-door signs, where 
it has been clearly demonstrated that it is 
superior to sheet metal, because it holds paint 
better and because, unlike metal, it does not 
rust. 

The furniture industry is taking an increas- 
ing interest in Masonite Presdwood, and the 
probability is that this product will find ex- 
tensive use in that industry in the near future, 
for it is already being used for case backs 
and drawer bottoms. 

And when you go to the moving picture 
theater and see a scene depicting a splendid 
ballroom with dancers gliding gracefully over 
the floor, the chances are that, even though 
it has the appearance of being a beautiful 
parquet floor, it is in reality %-inch Masonite 
Presdwood, for thousands of feet of this board 
is being used for that purpose. 

I have just mentioned enough different uses 
of these products to indicate to you the many 
fields into which they will go, and to eonfirm 
your opinion as to the value of the process 
employed in the manufacture of these. boards. 

I could easily go on indefinitely telling ‘you 
of special uses to which these products are 
to be put, but that is scarcely necessary. 

But before closing, I again want to tell you 
that the recognition your association has 
given me is a thing of which I am very proud 
and that your token will ever be regarded as 
one of my most highly esteemed possessions— 
one fer which I am deeply grateful and for 
which I thank you. 


CRSA AAS 


Machine Knife Firms Consolidate 


Dayton, Onto, Oct. 1.—Announcement has 
been made that, effective Sept. 1, the A. A. 
Simonds-Dayton Co., of Dayton, the Worden 
Tool Co., of Cleveland, Ohio, and the L. & 
I. J. White Co., of Buffalo, N. Y., have formed 
a consolidation under the name of Simonds- 
Worden-White Co., and have purchased the 
R. J. Dowd Knife Works, of Beloit, Wis. 
These four old and well known concerns, real- 
izing the advantage of better service to the 
trade and the desirability of concentrating pro- 
duction facilities to that end, have formed the 
new corporation which will maintain head- 
quarters at Dayton, but continue to operate 
the individual plants as heretofore, and from 
them serve their former trade as well as new 
customers. 

The officers of the new corporation are 
W. E. Bonesteel, chairman of the board; Her- 
bert R. Simonds, president and treasurer; Wal- 
ter S. Walls, vice président, and F, R. Henry, 
second vice president and secretary. 

Under the new corporation each plant will 
have increased facilities and greater potential 
production, and be able to furnish the. lumber 
and woodworking industries with the follow- 
ing products: Machine knives of all kinds, 
such as planer knives, paper trimming knives, 
veneer knives, chipper knives, shear blades, 
cooperage knives beater bars and plates; edge 
todls for carpenters, coopers and butchers, and 
emery wheels for various purposes. 

PRESSE AERCBAEAE: 

LaTEsT reports show that there are no less 
than 1,320,000 persons unemployed in Great 
Britain. 
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National Production, Shipments and Orders 


Wasuincrton, D. C., Oct. 1—The following statistics were compiled by the National Lumber Manufacturers’ Association : 


Softwoods: 


Week ended 1928, Sept. 22; 1927, Sept. 24— = 


Southern Pine Association............csss+0- 
West Coast Lumbermen’s Association........ 
Western Pine Manufacturers’ Association 
California White & Sugar Pine Mfrs.’ Assn... 
California Redwood Association...........+..+:. 
North Carolina Pine Association..........+.. 
Northern Pine Manufacturers’ Association... 
Northern Hemlock & Hardwood Mfrs.’ Assn.t. 


eeeee 


Total softwood, one week 


Thirty-eight weeks ended above dates— 
Southern Pine Association. ......cccccccccces 
West Coast Lumbermen’s Association........ 
Western Pine Manufacturers’ Association... 
California White & Sugar Pine Mfrs.’ Assn... 
California Redwood Association.............++ 
North Carolina Pine Association............. 
Northern Pine Manufacturers’ Association... 


Northern Hemlock & Hardwood Mfrs.’ Assn}. 1447 


Total softwood, thirty-eight weeks....... 


Hardwoods: 

Northern Hemlock & Hardwood Mfrs.’ Assnt. 
SE APOE  ciavasccescéissreceseovrecerecse 
Thirty-eight 

Hardwood Manufacturers’ Institute— 

See WEE. advedececeedeveracdcnceseoiunce 
Thirty-eight weeks 


er ee 


tNorthern Hemlock & Hardwood Manufacturers’ 


tUnits of 35,000 feet daily capacity. 

















No. Mill Reports Production Shipments Orders 

1927 1928 1927 1928 1927 1928 1927 
104 73.778.000 64,045.000 87,269 63,590,000 86,929,000 60,355,000 
120 171,952,000 124,448,000 174,776,000 115,299,000 168,831,000 112.571.0099 
33 38 36,457,000 30,651,000 980, 31,530,000 28,882,000 28,514,000 
20 15 32,891,000 21,525,000 27; 16,913,000 24,828,000 14,481,000 
14 14 6,116,000 7,393,000 5,849,000 6,635,000 7,777,000 6,371,000 
74 37 5,641,000 6,124,000 6,487,000 6,281,000 9,159,000 6,016,000 
8 8 13,689,000 9,570,000 10,578,000 9,105,000 10,283,000 6,257,000 
48 15 5,646,000 1,963,000 4,432,000 2,321,000 4,854,000 1,600,000 
543 351 346,170,000 265,719,000 352,833,000 251,674,000 341,543,000 236,165,000 
4793 2,617,844,000 2,558,628,000 2,828,189,000 2,521,463,000 2,853,299,000 2,546,855,000 
4641 4,619,551,000 3,260,020,000 4,939,650,000 3,291,074,000 5,003,197,000 3,325,961/000 
1194 1,066,489, 1,138,398,000 1,177,268,000 1,151,151,000 1,212,163,000 1,154,460,000 
910 981,785,000 885,677,000 1,028,350,000 983,575,000 1,009.426,000 963,108,009 
591 890,000 283,105,000 292,715,000 318,584,000 297,656,000 334,998’ 909 
1927 306,594,000 274,860,000 320,738 277,001,000 307,436,000 235,697,000 
322 3 335,475,009 329,960,000 309,160,000 327,547,000  299:257'909 
194,449,000 128,338,000 163,356,000 144,574,000 159,122,000 131,748,000 
5825 10,434,884,000 8,864,501,000 11,080,226,000 9,001,582,000 11,169,846,000 8,992,084,000 
75+ 15 6,545,000 1,826,000 10,136,000 3,301,000 10,391,000 2,150,000 
1447 343,397,000 193,958,000 293,366,000 170,286,000 289,618,000 164,570,000 
3344 125 47,153,000 19,828,000 17,491,000 1,310,000 17,558,000 
11735+ ; 1,541,816,000 907,394,000 1 681540,000 989,559,000 1,724 336,000 997,527,000 


Association 1928 totals are for week previous to indicated date and for 37 weeks. 
Northern Hemlock & Hardwood production footage is log converted to lumber scale. 





National Analysis 


Wasuincton, D. C., Oct. 1—The National 
Lumber Manufacturers’ Association issued the 
following analysis for the periods ended Sept. 
22—orders and shipments being shown as per- 
centages of production: 


One Week 37t Weeks 
A — 


“No. of Ship- Or-° Ship- Or- 

Association— mills ments ders ments ders 
Southern Pine....161 118 118 108 109 
ree CGM ccs 185 102 98 107 108 
Western Pine .... 33 99 79 110 114 





California Pines.. 20 83 75 105 103 
California Redwd. 14 96 127 96 97 
N. Carolina Pine.. 74 115 162 105 100 
Northern Pine.... 8 77 75 96 96 
N. Hem, & Hdw.. 438 79 86 84 $2 


All softwoods. .543 102 99 106 107 


N. Hem. & Hdw.. 75¢ 115 159 85 84 
Hdw. Mfrs. Inst. .3: 


All hardwoods.. § 
All woods...... a3 104 101 106 107 


Actual production reported made the follow- 
ing percentages of normal in the periods in- 
dicated : 





1928 1927° 
t » © x 
No. 38t No 
Mills wk. Wks. Mills wk. Wes. 
Softwoods— 
South. Pine...A 161 86 92 104 91 90 
West Coast...X 185 | 88 -- 130 123 111 
Western Pine -A 33 109 94 38 87 85 
Calif. Pines....A 20 103 101 a ed ae 
Calif. Redwd..A 14 82 89 14 90 86 
N. Car. Pine...C 74 35 70 37 64 72 
North. Pine....A 8 103 91 
All softwoods. 495¢ 89 93 313§ 103 
Hardwoods— 
N. Hem.&Hdw.C 75t 42 74 
Hdw. Mfrs. 
es Vidas oe Cc 334¢ 78 66 125¢ 94 77 





68 eran 
87 
*Normal production had been established by 


only six associations for 1927. %Seven groups. 
§Five groups. 


All hardwoods 4097 
ee OEEctce = a 


zs| 


A—Normal based on actual output for pe- 
riods of two to five years. 


C—Normal based on estimated mill capacity. 


X—West Coast normal for 1927 was arbi- 
eons? the 1928 percentage is based on ca- 
pacity. 


¢Units of production, having daily produc- 
tive capacity of 35,000 feet. 
tNorthern Hemlock & Hardwood Manufac- 


turers Association percentages for 1928 cover 
only 37 weeks. 





Leavers in the film industry have estimated 
that $150,000,000 is being spent in supplying 
equipment for “taking movies” throughout the 
country. 





North Carolina Pine 


Norrotk, Va., Oct. 1—The North Caro- 
lina Pine Association makes the following 
analysis of figures. from seventy-four mills for 


the week ended Sept. 22: Per- 


Percent Percent cent 
Normal Actual Ship- 


Production— Feet Output a ments 


Normal* . 15,690,000 

ROONE so wens 5,641,000 "37 
Shipments .... 6,487,000 42 115 aan 
QeGeret occeas 9,159,000 59 162 141 
Unfilled 

GPGEPS .ccei 62,709,000 


tAs compared with preceding week, ‘there is 
a decrease in orders of 28 percent, though 
that week only seventy mills reported. 
*“Normal” is based on the amount of lum- 


ber the mills would produce in a normal work- 
ing day. 





Hemlock and Hardwood 


OsukosH, Wis., Oct. 1.—The Northern 
Hemlock & Hardwood Manufacturers’ Asso- 
ciation makes the following report for the 
week ended Sept. 22: 


Hardwoods Hemlock 
Units of 35,000 feet daily 


DN cscapbacdaw aon 75 107 
Productive capacity..... 15,752,000 22,416,000 
Actual production...... 5,831,000 4,472, = 

Percent of capacity... 3 
SD eae ee arnt 11,545,000 5,924, 00 

Percent of actual cut. 136 
Orders received......... 9,720,000 5,053, noo 

Percent actual cut... 124 03 
Orders on hand end week 50,574,000 16,198, 000 


Lumber fabricated at mill and used jin con- 
struction work is included in total orders: and 
shipments. 

Production is based on mill log scale. 





Southern Pine Barometer 


New Orveans, LaA., Oct. 1—For the week 
ended Sept. 28 Friday, 149 mills of the total 
capacity of 190% units (a unit representing 
monthly output of 1,500,000 to 2,000,000 feet 
between Nov. 1, 1924, and Oct. 31, 1927), re- 
port as follows to the Southern Pine Associa- 


tion: Percent Percent 
3-Year Actual 
Production— Carst Ba Av. Prod. Output 
Average 3 yrs. — SLR Coad ae 
Actual ...... sie ahd 533,817 84.85 ..... 
Shipments* ... 3,933 83,694,240 103.62 122.12 
Orders— 
Received* 3,906 83,119,680 102.91 121.28 
On hand end 
week? ....¢ 13,030 277,278,400 ..... 


eeeee 


*Orders were 99.31 percent of shipments. 

tOrders on hand showed a decrease of 0.21 
percent, or 574,560 feet during the week. 

+tBasis of car loadings is August average, 
21,280 feet. 

One hundred and forty-six mills reported 
net undertime of 1,322 hours, which is 15.09 
percent less than full 60-hour week basis. 





California Redwood 


San Francisco, CAcir., Sept. 29.—The fol- 
lowing information is summarized from the 
report of the California Redwood Association 
for the week ended Sept. 22: 











Redwood. White- 

No. of Percent of wood 

Mills Feet production Feet 

Production .. 14 6,116,000 100 842,000 

Shipments ... 14 5,849,000 95 991,000 
Orders— 

Received .. 14 7,777,000 127 819,000 

On hand ... 12 27,392,000 .. 3,947,000 

Detailed Distribution of Redwood 

Shipments Orders 

Northern California* .... 2,701,000 2,858,000 

Southern California* . 1,483.000 628,000 

EOCENE 43,000 59,000 

I k iaiw. a aval dd me hdmi ack 909,000 1,211,000 

NN. lain Wri dee a @O a diate 713,000 3,021,000 

PE Gives weatecae ce 5,849,000 7,777,000 


*North and south of line running through 

San Luis Obispo and Bakersfield. 
tWashington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 





Western Pine Summary 


PorTLAND, Ore., Sept. 29.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended Sept. 22, from 
33 member mills: Per- 


Cent 
Percent Ship- 


Production— Carst Feet ofcut ments 
Normal* 33,350,000 «eau 
BOCURE 220%. . 86,457,000 = wee 

Shipm’ts (car).1, 351 aes yo eee 
Local deliv.. ... 4,000 sina 
Tot. shipm’ts 35, Eresae 98.69 

Orders— 

Cancelled . 5 130,000 
Booked (car)1,0 078 28,028,000 
ae 854,000 
Total orders 28,882,000 79.22 80.27 

On hand end 

WOE dice 03% 4,443 115,518,000 


Bookings for the week by thirty- three iaen- 
tical mills were 86.3 percent of those for the 
previous week, showing a decrease of 4,420,- 
000 feet. 


tCars basis is 26,000 feet. 


*Normal takes into consideration mill capac- 
ity, number of months usually operated and 
usual number of shifts—reduced to a weekly 
basis which is constant throughout the year. 


During the week production was 109 percent 
of normal, shipments, 108 percent of normal, 
and orders 87 percent of normal. Average for 
the corresponding week of the preceding four 
years was as follows: Production 95 per- 
cent; shipments, 94 percent, and orders, 77 
percent of normal. 


Production is so seasonable that during 
winter months actual production amounts to 
less than 50 percent of normal, while during 


peak summer months the production increases 
to well over 100 percent of normal. 
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Northern Hemlock and Hardwood Monthly Report 


OsukosH, Wis., Oct. 2.—The Northern Hemlock & Hardwood Manufacturers Association 
reports as follows August production and shipments, and stocks Sept. 1: 


Statistics for August, 1928 


Unsold 

Production Shipments Sept. 1 
Ash .--eee cece 200,000 202,000 6,252,000 
Basswood ..... 1,601,000 2,765,000 24,174,000 
Beech ...------ 7,000 Le... » svelowe 
Birch ..-.--ee- 5,107,000 9,771,000 75,969,000 
PIM ..-ccccces 1,431,000 2,406,000 15,197,000 
Maple ........ 9,660,000 11,523,000 60,954,000 
Gem .cccccccve 83,000 84,000 1,271,000 
Mxd. hrdwd.. 1,984,000 ee 





Total hdwd. .20,073,000 27,597,000 183,817,000 
Hemlock, 1&2”.20,449,000 22,661,000 116,309,000 





Grand totals.40,522,000 50,258,000 300,126,000 


Stock Summary Sept. 1, 1928 
Hardwoods— 


Unsold— Dry....140,027,000 
Green.. 43,790,000 
ys eee 183,817,000 
Sold, dry and green..... 43,785,000 
Re, MPO 6 0 ce donccuenwes 227,602,000 
Hemlock— 
Unsold, 1x2” Dry.... 67,080,000 
Green... 49,229,000 
Teten WNMON .vccswces 116,309,000 
ik. gf SREP ee 11,513,000 
Other thicknesses ...... 2,211,000 
Total hemlock ....... Leseessees 130,033,000 


Grand total 357,635,000 


The figures for twelve months, Sept. 1, 1927, to Aug. 31, 1928, make the followin 
of those for the corresponding period of 1926-1927: Production—All haréweeda, last Coma et, 
all woods, 96. Shipments—All hardwoods, 92; hemlock, 81; all woods, 88. : ; 


Hardwood Stocks on Hand Sopt. 1, 


























1928, by Grades 


























Sold Unsold Sold ——-Unsold : 
-" Dry Green aa Dry Green 
— ELM— 
ERPS 1,000 243,000 ........ keen te a eee 87,000 51,000 
ee 83,000 19,000 Select & btr.... ........ 100,000 9/000 
eae ee 2) | Aree NI ction Wie) oe pishe:& ded \, 3 ere 
No. 1 & btr..... 15,000 639,000 95,000 No. 1 & btr.... 1,019,000 773,000 — 378,000 
No. 1 com...... 20,000 181,000 23,000 No. 1 com..:... 56,000 148,000 ..... pare 
“Se } fae 7 ree Moe, 1.343 COM. .ccccce BD | % sates 
Nos. 1,243 COM. .cc.ccces Je No. 2 & btr.... 1,912,000 4,112,000 1,419,000 
No. 2'& btr.... 170,000 2,355,000 457,000 No. 2 com...... 256,000 677,000 98,000 
No. 2 oom tee 139,000 06,000 66,000 Nos. Cae OR. cnccsics ty pe alk 
No. : Bis wea uuee :00 7.000 oe ¢ Sele... 1,319,000 2,911,000 5 
No. 3 com..... 118,000 755,000 326,000 — 
si il 4,562,000 8,907,000 2,880,000 
463,000 5,239,000 1,013,000 pag .. 231,000 669.000 
Le. CR 231, , 112,000 
BASSWOOD— : Select & btr.... 135,000 2,040,000 190,000 
FAS 442,000 709,000 225,000 
~y rae 2, 9, 5, Selects ........ 133,000 395,000 40.000 
Select & btr.... 57,000 597,000 103,000 Sel & , , , 
Select 57,000 597.00 ee, A RG pare hoes 363.000 68.000 
Se nets +s. peated ane 7,000 117,000 No. 1 & btr.... 3,258,000 6,373,000 3,571,000 
0. tr.... $54,000 2,110,000 732,000 No. 1 com.....: 450,000 3.521.000 765.000 
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Unsold 116,309,000 


Sold 11,513,000 Other 2,211,000 


Identical mill stocks of Sept. 1: Thirty-six firms, representin 

A ~ 1: T s, g 43 units of daily ca i 

ane feet, reported on Sept. 1,.1927, a total of 117,663,000 feet of unsold pe mann Po noe 4 
percent was dry stock. The same firms reported on Sept. 1, 1928, a total of 135,714,000 


feet of hardwoods, of which 75 percent was dry. 


cent larger than those of Sept. 1, 1927. 
slightly smaller. 


Total Sept. 1 hardwood stocks were 15 per- 


Dry stocks were 22 percent larger, and green stocks 
Twenty-seven identical firms, representing 64 hemlock units, reported on Sept. 


1, 1927, a total of 79,853,000 feet of hemlock unsold, and on Sept. 1, 1928, had 74,055,000 feet 


unsold, the decrease having been 7 percent. 





West Coast Review 


[Special telegram to AMERICAN LuMBERMAN] 


SEATTLE, WasH., Oct. 3.—The West Coast 
Lumbermen’s Association reports that 192 mills 
—all those reporting production, shipments and 
orders—during the week ended Sept: 29 gave 
these figures: 

Production .182,292,000 


Shipments ..107,156,000 6.66 under production 
we, eee 191,194,000 4.88 over production 


_A group of 229 identical mills, whose produc- 
tion reports for 1927 and 1928 to date are com- 
plete, reports as follows: 


Weekly operation capacity........ 


230,651,000 
Average weekly cut for 39 weeks— 


189,713,000 
186,982,000 


197,902,000 


A group of 186 identical mills, whose produc- 
tion for the week ended Sept. 22 was 176,742,000 
feet, reported distribution as follows: 


Unfilled 
Shipments Orders Orders 
oS are 76,906,000 71,489,000 177,136,000 
Domestic 
CBTEO 2.20. 51,488,000 54,393,000 213,036,000 
Beport....« i. 23,266,000 42,197,000 221,331,000 
oO eer 12,837,000 12,837,000 ....cce0 





164,497,000 180,916,000 611,503,000 


New Yorkers Aid Red Cross 


New York, Oct. 1.—The entire lumber field 
in New York City again this year is co-oper- 
ating actively with the American Red Cross in 
its Roll Call membership appeal, which opens 
annually on Armistice Day for the support of 
its extensive metropolitan welfare and relief 
and public health program. 

Frederick J. Bruce, of Frederick J. Bruce 
(Inc.), again heads the activities as volunteer 
chairman of the special lumber, parquet floors, 
woodworkers and carpenters group and will 
follow essentially the same plan of intensive 
effort which brought such generous response 
from the personnel of the field under his chair- 
manship in the 1927 Roll Call. 

The group is one of approximately 175 now 
being formed under the Roll Call plan of com- 
mittee organization of the entire city. Each 
group, industrial, mercantile, or professional, 
will be directed as in the past by a representa- 
tive leader in that field, serving as volunteer 
chairman, many of whom have already served 
in the same capacity in earlier Roll Calls. 

Aid for the ex-service man and his depend- 
ents still constitutes a large factor of the Red 
Cross program in New York and Government 
officials estimate that the peak of this work 
will not be reached before 1932. More than 
3,345 disabled veterans, men still in service, 
and dependents received Red Cross service dur- 
ing the year, covering legal help, money loans 
and medical advice. Employment was found 
for 674 disabled or otherwise injured veterans. 

More than 600,000 surgical dressings were 
made for twenty city hospitals under the public 
health program, which, in addition to disaster 
relief preparedness, includes nursing service, 
first aid, and work in home hygiene and care of 
the sick. 








Few PEOPLE, even in the lumber industry, 
realize the extent to which lumber is used in 
the manufacture of burial caskets. Ninety per- 
cent of the casket material is wood and the 
casket industry utilizes from 100,000,000 to 
150,000,000 feet, or 5,000 carloads, of lumber 
annually. 





Southern Pine Costs 


New Orteans, La., Oct. 1—The Southern 
Pine Association has issued its cost statement 
for July, this being a summary of the average 
cost per thousand feet, board measure, of pro- 
ducing and shipping lumber, not including 
stumpage or interest on loans or invested cap- 


‘jtal. The report shows that the total conver- 


sion cost, which is the sum of “total manu- 
facturing,” “general and administrative,” “de- 
preciation” and “shipping and selling,” for 
southern pine during July, was $19.53 a thou- 
sand feet. This is based on reports from 74 
concerns operating 82 mills, representing 13234 
units that produced 239,617,325 feet. This was 
17 cents less than the average for the previous 


month, and $1.23 lower than for July, 1927. 
On a reported production of 1,770,613,929 feet, 
the average total conversion cost for the first 
seven months of 1928 was $19.16. The total 
conversion cost for July covers a range from 
a low figure of $13.17 to the high figure of 
$28.95. Of the mills reporting, 36 had costs 
less than the average of $19.53. 
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Tax Decision Is Far Reaching 


OKLAHOMA City, OKLA., Oct. 1.—Millions 
of dollars of taxable personal property owned 
by private corporations will be subject to tax- 
ation mainly in Oklahoma and Tulsa counties 
if an opinion handed down by the State su- 
preme court of Oklahoma during September 
stands as written and is followed by the taxing 
authorities. 


The new opinion, which would require the 
payment of taxes on personal property of 
corporations in the county in which the cor- 
poration has its home offices regardless of 
where the property is located, involved a cotton 
company of Comanche but should its decision 
be held valid and carried out all corporations 
in Oklahoma would be affected. In addition, 
corporations would be required to pay back 
taxes to 1909 when the law first went into 
effect. In nearly all cases this would bank- 
rupt corporations of any extent whatever, 


Although the opinion did not concern a lum- 
ber company, retail and wholesale lumber cor- 
porations would suffer greatly from the tax. 
A case in point is that of a lumber company, 
incorporated in Delaware, capitalized at $500,- 
000 and using the entire capital stock in Okla- 
home. It operates sixteen yards in the State 
and its principal place of business is in Okla- 
fhoma City where it has its main office but no 
yard. Frank R. Burford, attorney, who rep- 
resents this lumber company and other corpora- 
tions, explains how the tax would affect it: 


As an estimate I would say the real estate 
owned by the corporation in the various coun- 
ties is approximately 10 percent of the total 
valuation. . The stocks of lumber, fixtures and 
other personal property is approximately 90 
percent. If. this ruling applies this com- 
pany would pay on 10 percent of its valuation 
in the counties where it has yards and on 90 
percent of its Valuation in Oklahoma County. 
It seems no such:taxing system would be more 
disastrous in: its results, 


, Summary of Court’s Decision 


Summarized, the main holdings of the court 
are: 


1. Corporations shall be assessed on all 
their assets, money and property, based upon 
what they would bring at a fair voluntary 
sale, the property to be considered worth as 
much for purposes of taxation as for income 
and sale. 


2. Corporation returns must be filed in the 
county in the State where the principal place 
of business is located. 

3. The only deductions that can be made on 
the corporate return are the assessed valu- 
ations of real estate located in the State, 
owned by the corporation and listed separately 
in its name. Personal property is considered 
as part of the aggregate of the corporation’s 
moneyed capital, surplus and undivided profits 
and is taxable at the corporation’s principal 
place of business in the State 


4. Failure to make corporate returns in ac- 
cordance with the views expressed gives all 
property not so listed the status of omitted 
property and subjects such property to tax 
ferret activities. 

5. Provision of the taxing law interpreted 
apply alike to foreign and domestic corpora- 
tions. The taxing statute is constitutional and 
does not violate the due process clause of the 
fourteenth amendment to the Constitution of 
the United States. 

If this act is enforced and allowed to stand, 
as it has been construed in the withdrawn 
opinion, it would bankrupt most of -the cor- 
porations, it is stated. 


Many lumber companies in Oklahoma would 
be affected by the ruling, it was disclosed. 

The Long-Bell Lumber Co., of Oklahoma 
City, which operates a very large number of 
yards throughout the State, would be hard-hit 
by the ruling. The H. E, Ketchum Lumber 
Co., E. S. Billington Lumber Co., and, in fact, 
any lumber organization operating more than 
one yard would be hit. 


The ruling has been temporarily held up but 
attorneys for the cotton company have presented 
a petition for rehearing, contending that the 
strict compliance with the decision will result 
in the destruction and bankruptcy of a great 
number of corporations that have relied upon 
previous decisions of the court for making their 
returns. 

Corporations, confronted with the paying of 
taxes on enormous undivided profits in Okla- 
home and Tulsa County, where the tax rates 
are high, would withdraw their principal places 
of business to a section of the State in a county 


In Lumber’s 


Consider the nomination of D. J. Robin- 
son, “of Fahgo, Nawth Dakota, suh,” for a 
place in lumber’s Hall of Fame! 

He is the man who “put across” the- largest 
single rail shipment of lumber on record—a 
solid train, 58 cars, 1,566,000 feet, of packaged 
lumber orders. The story of how he did so 
contains any quantity of morals for ambitious 
young salesmen. Perhaps the basic axiom in 
it is, “Think your product day and night—but 
talk to your prospect about something he is 
interested in, not what you are anxious to 
sell.” But here is the story in full. 

“Robbie” started his 
lumber career twenty 
years ago in southern 
Mississippi. If he 
doesn’t know the lum- 
ber game inside out, he 
ought to; for he has 
inspected lumber, hus- 











D. J. ROBINSON, 
Fargo, N. D.; 
Who Put North Dakota 
on Map 





tled it, done all kinds 





of office work, and op- 
erated planing mills, 
small sawmills and con- 
centration yards of his 
own. He has dealt in 
lumber as a commis- 
sioner and a wholesaler, 
operating his own busi- 
ness at Laurel and Ellisville, Miss., for eight 
years. 

“Broke in 1921, again in 1925,” is his blithe 
way of abbreviating this biography. “After 
the last smash, built houses on the Gulf coast 
for about six months. Then to the Northwest 
in June, 1927. Four months in the credit de- 
partment of the Weyerhaeuser Sales Co., four 
months of hustling lumber in Mill B at Ever- 
ett, finally back to Spokane and onto the plains 
of North Dakota.” 

You note the strong Mississippi flavor in 
this. But now it has to be diluted by the per- 
fume of the wheatlands. For when Robbie 
first went through North Dakota, on his way 
to Spokane, he fell in love with the State. 
When he was ready to start selling, I. N. 
Tate, general-manager of Weyerhaeuser Sales 
Co., asked him if he had any preference as 
to place. , 

“Yes, suh!” Robbie came back. “Put me 
out in Fahgo and let me sell to the dealers in 
Nawth Dakota.” 

Well, Mr. Tate reflected, if he wanted to 
try it, there was nothing against it. So last 
March, Robbie moved the wife and kids to 
Fahgo, Nawth Dakota. 

One summer day, after the 4-Square program 
for merchandising packaged remanufactured 
lumber had been announced, Robbie was rid- 
ing his circuit with Salesman Mitchell, of the 














having a_low tax rate and there make their 
returns, James H, Berry, county assessor of 
Oklahoma County, explained. 





Tar the insignificant roots of the palmetto 
a hitherto worthless tree found extensively jn 
the woods’ of south Georgia and northern 
Florida, have a commercial value is the Opinion 
of Dr. George W. Carver, Tuskegee scientist, 
who recently visited south Georgia and carried 
specimens back to his laboratory for investi. 
gation. Dr. Carver states he has made three 
grades of insulating board from palmetto, one 
of the most beautiful of black paints, several 
wood stains of great beauty, sodium and po- 
tassium in appreciable amounts, and a number 
of alkaloidal properties that will have to be 
worked out. 


Hall of Fame 


Wood Conversion Co., of Cloquet; Minn. . At 
a crossing they were held up a long time by 
an immense string of freights. 

t “Keen if that was all Weyerhaeuser lumber 
in those cars, eh?” Mr. Mitchell ventured, 
Instantly, Robbie went him one better. It 
would be keen, indeed, if they should all -be 
full of the new quality-goods, 

“Well, why not? That night he wrote Mr. 
Tate, asking permission to try to organize such 
a record-breaking shipment. Without admit- 
ting how dubious he was, the general manager 
gave his permission. That was’ July 15. 

Within little more than two weeks, Robbie's 
part was done. The train of 58 cars was sold. 
but did Robbie do it by selling lumber? 
Hardly! He did it by selling “Nawth Da- 
kota.” 

First he invited the Fargo retailers to a 
little supper-party. Northern Pacific railroad 
officials were there to ‘put in a helping hand. 
Then the toastmaster introduced the man from 
Mississippi. And he started, “Gentlemen, I’m 
fo’ Nawth Dakota!” 

Here’s the greatest State in the whole 
country—the greatest State on the whole earth! 
She’s had a bit of hard sledding lately. The 
country thinks it’s been a lot worse than it has 
been. But, anyway, that’s passed. We had a 
good crop and fair prices last year. We're 
goin’ to have another good crop and some 
more fair prices. Nawth Dakota isn’t comin’ 
back; no, she’s back already. She’s the great- 
est State there ever was or ever will be.” 

“Well, let’s tell the world about it. Let's 
demonstrate to the whole country that Nawth 
Dakota’s sound, that business is flourishin’ 
here, and that she’s the greatest State of ‘em 
all. Now, we could do that by bringin’ in here 
a whole solid trainload of the finest quality- 
lumber that’s ever been manufactured.” 

And so on, and so on. Unfortunately, the 
speech can’t be reproduced here in full. But 
you get the main idea. And the peroration 
worked up to the thought that if these dealers 
were “all fo’ Nawth Dakota,” as any reason- 
able man should be, they would write their 
orders out ‘right then and there. ‘ 

Well, it worked. The man from Mississippi 
went up and down his territory, preaching 
faith in the State of his adoption. The big 
train was shipped. News of it went broadcast 
around the country. It carried the idea that 
North Dakota was a land of plenty, flowing 
with milk and honey, and with the prospect 
of an active building season during the fall. 

So D. J. Robinson is respectfully nominated 
for a small, but not inconspicuous, niche 1m 


lumber’s Hall of Fame, 


For yeAR ended March 31, 1928, the num- 
ber of new houses built in Great Britain 
reached the record number of 240,000, the min- 
istry of health reports. This brings the num- 
ber built since the armistice to 1,105,000, of 
which 724,000 were built with Government 
assistance. 
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Week’s Important Occurrences in West 


Redwood for New Hotel in Mexico 


San FrAncisco, Cauir., Sept. 29.—California 
redwood has been used extensively in the 
new hotel of Spanish design recently opened 
two miles east of Tijuana, Mexico, this hostelry, 
designated as one of the finest on the American 
continent, being named Agua Caliente. Of par- 
ticular interest is the elaborately decorated 
casino, which is said to be more richly fitted 
than the world famous gambling casinos at 
Monte Carlo and Deauville. Tiring of the 
games of chance one may secure liquid refresh- 
ment at a beautiful bar, replica of the famous 
St. Francis Hotel bar in San Francisco. The 
huge beams and ceiling panels, decorated with 
hand painted scrolls and figures, are entirely of 





Interior of Aqua Caliente, at Tijuana, Mexico 


California redwood. This same scheme is car- 
ried out also in the hotel proper and in the 
cafe, redwood being used to lend an air of 
luxury and distinction. 


Invents Dog for Sawmill Use 


PorTLAND, Ore., Sept. 29.—Gust Graffin- 
berger, of this city, has invented a “dog” for 
use on sawmill carriages that is being installed 
in a number of mills in this district. It adapts 
the latest type of automobile differential to this 
particular piece of sawmill equipment. The 
invention is said to be labor saving and much 
faster and more positive in action than hand, 
electric or air-operated dogs. It weighs less 
than two tons. 


To Erect Large Lumber Plant 


Fernig, B. C., Sept. 29.—One of the largest 
lumber plants in the interior of British Colum- 
bia is to be erected by the Canadian Pacific 
Railway Co. at Canal Flats, which is located at 
the south end of Columbia Lake, the source of 
the Columbia River, and immediately adjoining 
the Kootenay River and Findlay Creek. It is 
exected that operations will mean the cutting 
of some 150,000 acres of timber land during the 
next ten years in this territory. Construction 
of a logging road into the valley of Findlay 
Creek is under way, and the Canadian Pacific 
company will shortly begin the erection at 
Canal Flats of a 40,000,000-foot, board meas- 
ure, annual capacity sawmill, and the excavation 
of a log pond of 8,000,000 to 10,000,000 feet stor- 
age capacity. 

The plant will have three sources of log 
supply ; logs will be driven down the Kootenay 
River in the summer; the railway running into 
the Findlay Creek basin will furnish the saws 


with timber in the winter, and timber will be 
brought in from the Golden district of the 
Columbia valley, where the company will oper- 
ate camps. It is planned to run the mill in two 
shifts of nine hours throughout the year, em- 
ploying about the plant and in the woods 800 
to 1,800 men. While the production of the mill 
will consist largely of lumber of various grades, 
which will be absorved by railway requirements 
to a great extent, some 500,000 ties will also be 
produced annually. 


To Watch Anti-Shingle Action 


PorTLAND, OreE., Sept. 29.—Red cedar shingle 
interests are awakening to the necessity of pro- 
tecting their interests as they become crowded 
by the ever-viligant boosters 
for substitute roofing mate- 
rial. 

In response to notification 
from the Western Lumber 
Manufacturers’ Association, 
the Portland Chamber of 
Commerce through its in- 
dustries and forestry depart- 
ments will present recom- 
mendations to the convention 
of the Western Fire Chiefs’ 
Association, to be held Oct. 
1 to 6, where, it is under- 
stood, action detrimental to 
the cedar shingle industry is 
panned. 


The industries department 
of the Portland chamber has 
enlisted the aid of City 
Commissioner Bigelow and 
Fire Chief Grenfell, who are 
to attend the convention, to 
acquaint the convention with 
the chamber’s views. 


Upon recommendation of 
the industries department, 
the chamber’s board of directors unanimously 
adopted recommendations of the chamber’s for- 
estry committee, summarized as follows: 


We urge that the Western Fire Chiefs’ 
Association be advised that the condemnation 
of the wood shingle would be destructive ac- 
tion, unwarranted by the facts, and thor- 
oughly unjust; that constructive action lies 
in prescribing for roofs vertical grain shingles 
of minimum thickness, solid sheathing and 
rust-resistant nails. 


We further recommend a vigorous policy 
of educating the public to proper roof con- 
struction and recommend that the shingle 
manufacturers look aggressively to creating 
codes that will bring about proper roof con- 
struction, regardless of material substances 
used. 





A Supreme Thrill in Golf 


RipceFieLp, WasH., Sept. 29.—“It is cer- 
tainly difficult for a man to keep his feeling 
of superiority these days, what with the gentler 
sex competing in athletics, in business, and in 





_ 


H. J. Bratlie, of Bratlie Bros. Mill Co., Ridge- 
field, Wash., and his wife, both of whom are 
members of the Hole-in-One Club 


nearly all forms of human endeavor,” solilo- 
quized H. J. Bratlie, of Bratlie Bros. Mill Co., 
here. ‘“What’s all that about?” asked the re- 
porter who overheard. 

And the reply came, slowly, haltingly: “For 
some years I have held an edge on the women- 
fotks of my household in that I had attained 
that heavenly goal so sought by a golfer—I 
had sunk my tee shot—I was a man who had 
made a hole-in-one shot.” And his head sunk 
lower, and his shoulders drooped, and speech 
was gone from him. 

“Well, what of it” inquired the reporter, 
“why the attitude of departed glory?” 

And he answered: “You know my wife is 
president of the Southwest Washington Golf 
Association, and that she plays pretty good 
golf. And darned if she didn’t have to go 
and get a dodo out on the Clark County Coun- 
try Club course the other day, so now I have 
to welcome her as a fellow-member of the 
Hole-in-One Club, and I can’t feel superior 
about my record.” 

And so far as is known, H. J. Bratlie and 
his wife constitute the only husband and wife 
in the lumber business both of whom have 
experienced this supreme thrill of golf. 

















This picture shows a large mound of insulation—no, it’s not “waste” sawdust, for 159 cars of 
this sawdust-insulation have already been shipped and 75 more are to be shipped this year. It 


is used to provide insulation in building cold storage and dry storage warehouses. 


It is “Omak- 


Kwality” insulation-sawdust, too, for it comes from the plant of Biles-Coleman Lumber Co., 


Omak, Wash., the home of Omak-Kwality pine window and door frames 
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Hardwood Demand Shows Expansion 


Mere Buyers Entering Market 


Mempuis, TENN., Oct. 1.—Considerable ac- 
tivity was noted in the hardwood buying last 
week, especially during the convention of the 
National Hardwood Lumber Association. 
There were many orders placed at good prices. 
Manutacturers report many sales at list and 
that it is believed little hardwood will sell 
at low prices. The automobile buyers here 
were looking for stock, which has been scarce 
for some time. The demand from this trade 
has been such throughout the year that but 
little increase could have been expected. The 
buyers for flooring plants were scouting around 
for cheap oak, which they were unable to find 
in most instances, The interior trim and box 
and crate manufacturers are in the market 
for a good volume of hardwoods. Since fail- 
ure of proposal “C” to pass, it is understood 
that furniture buyers, who had been holding 
up some orders, will now turn them loose. 
The export market is beginning to show signs 
of life. English buyers, who had predicted 
that the market would break in November, 
are realizing that if they want hardwoods prior 
to the end of the year it will be necessary 
for them to buy at this time, and are begin- 
ning to place orders. Some nice business for 
prompt shipment has been received within the 
last few days. 

Production of hardwoods remain at about 
70 percent of normal, while orders and ship- 
ments are over 80 percent. Weather condi- 
tions are ideal for heavy production, but there 
are not enough logs available, Labor short- 
age is also having its effect on production, as 
common labor now can make more money 
picking cotton. 


Industrial Buying Improved 

Burrato, N. Y., Oct. 2.—The hardwood 
yards report that trade is in rather small vol- 
ume, though there is a little more business 
being done than there was some weeks ago, 
and the outlook is considered more favorable. 
Industrial plants are taking stocks of various 
woods as these are needed. The automobile 
industry is in a favorable position and good 
business is looked for in the near future. De- 
mand for new passenger cars is active. The 
airplane industry in this city is showing con- 
siderable expansion. The outlook is highly 
favorable to the manufacture of an increasing 
number of planes. Last week a local company 
in this line opened a new private airport of 
ninety acres and made delivery of four planes 
to the Cuban government air service. 

City officials at Niagara Falls are opposed 
td the laying of asphalt shingles over wooden 
shingles. In the opinion of lumbermen, there 
is need in that city of enlightenment as to the 
fire-resisting qualities of wooden shingles and 
more information as to the qualities of asphalt 
shingles. 

Judge George L. Hager, of the local city 
court, gave a talk to the members of the Buf- 
falo Lumber Exchange at the weekly luncheon 
of Sept. 29. He related some interesting ex- 
periences of proceedings in his court. 

M. Calvitt, sales manager of the Wilson Cv- 
press Co., Palatka, Fla., was a visitor here last 
week, 

The team of T. Sullivan & Co., in the River- 
side Bowling League, is making a good rec- 
ord this season, and won the first series of 
games played. 

William P. Betts, of the Betts Lumber Co., 
is spending a week on a motor trip to Michi- 
gan and a visit to relatives. 

A. Conger Goodyear, president of the Great 
Southern Lumber Co., attended the Republican 
State convention at Syracuse last week. He 


is chairman of the up-state finance committee 
of the party in the Presidential campaign. 
William H. Sullivan, vice president of the 
company, returned to Bogalusa, La., this week, 
after spending the summer in this vicinity. 

Allen J. Hurd, of Hurd Bros., is spending 
a short time at Asheville, N. C. 

The Buffalo Sash & Door Corporation, 
which is operated by members of the local re- 
tail trade, has changed the classification of 
its capital stock, now fixed at $100,000, to 
5,000 shares of Class A and 100 shares of Class 
B, all of no par value. 


Northern Birch More Active 


Wausau, Wis., Oct. 2.—From indications, 
there will be a very decided curtailment in 
woods operations the coming season. The an- 
nual input of logs will be considerabiy be- 
low normal at practically every manufacturing 
point in the Wisconsin River territory. Con- 
tractors who have been conducting woods op- 
erafions for several years are finding it very 
difficult to obtain work for the coming season, 
though a few weeks ago they were looking 
forward to a busy season. As a consequence, 
mill operations will be correspondingly cur- 
tailed in all lines. There is a possibility of 
more hemlock lumber logs being cut than for 
several seasons. For the last two or three 
seasons, local supplies of hemlock have been 
diverted to the paper mills, and there is a 
shortage of hemlock in several yards. In 
many instances this has been filled with west- 
ern products. 

A decided impetus has been experienced in 
demand for good birch. Shipments have. been 
brisk and numerous inquiries have been re- 
ceived. Prior to Sept. 1 sales were running 
considerably under production, while during 
the last two weeks they have been exceeding 
production by a substantial margin. The same 
favorable condition prevails in other sections 
of the territory, 

Thick hardwoods have been moving briskly, 
especially those used in the automobile trade, 
and local supplies have been pretty well cleaned 
up. 

Local retailers report an encouraging move- 
ment of stocks, although the long rainy spell 
during September interfered seriously with 
building operations. In general, the fall move- 
ment in the retail yards has been quite satis- 
factory, although the volume of business has 
not been as great as in previous years. 

Ben Alexander, actively identified with the 
lumber industry, finds time to promote inter- 
est in aviation. An air trip to distant points 
is not an unusual experience for him. In 
company with his brother, Judd S. Alexander, 
he was instrumental in establishing the Alex- 
ander airport in this city, said to be one of 
the best equipped landing fields in the country. 

Mr. and Mrs. G. B. Heinemann and family 
are motoring through the East, where they 
expect to spend some time visiting points of 
interest. Mr. Heinemann is associated with 
the B. Heinemann Lumber Co. 





Logs Scarce in Georgia 


Macon, Ga., Oct. 2.—Although there has 
been considerable improvement in operating 
conditions in the principal hardwood lumber 
camps of Georgia during the last week, mills 
are still unable to run at anywhere near ca- 
pacity. Mills are running, using what logs 
they can get and making the best of the situa- 
tion. Orders and inquiries are coming in from 
the East in about the same volume as during 
the preceding week. The gums continue the 
favorites, though sales include most woods. 


Expect Better Furniture Business 


St. Louis, Mo., Oct. 2.—Hardwood yards in 
St. Louis are catering more and more to car- 
load buyers, and sales are made for shipment 
direct from mills to the large consumers. While 
the profit is smaller, this mode of selling saves 
handling in yards here, with its incident heavy 
overhead, and there is a much quicker turp- 
over. Buying by the yards continues on a 
hand-to-mouth basis, and purchases are of 
badly mixed cars. 

Furniture manufacturers in the St. Louis 
district look for much better business this 
fall, as stocks in hands of retailers are uni- 
versally light and with improved demand jn 
both city and country they are more disposed 
to replenish and fill out their assortments, 
August sales of the fifteen reporting manu- 
facturing interests in the Eighth Federal Re- 
serve District were 0.6 per cent below August, 
1927, but were 10.5 percent larger than July’s 
totals. 

Benjamin R. Ellis, representing the Southern 
Cypress Manufacturers’ Association, was 
among the week’s visitors to the offices of the 
St. Louis Hoo-Hoo Club. 

Miss Agnes E. Kelly, secretary of the W. T. 
Ferguson Lumber Co., Arcade Building, has 
returned to her duties after three months in 
a hospital following an operation for appen- 
dicitis. She has fully recovered. 


Market Steadily Improving 

LoutsvitLe, Ky., Oct, 1—Prices remain very 
steady. Shipments continue large. Some 
items are a trifle scarce, more particularly au- 
tomotive items such as hard and soft maple, 
elm and magnolia. Wormy oak is in good de- 
mand for automotive use, while flooring oak 
continues to move nicely. Production has been 
favored by good weather for logging and dry- 
ing. Operators are now trying to get some 
logs stocked for bad weather. There is no 
doubt but what production has been larger, 
but so has consumption. Plain and quartered 
red gum continue dull, but sap has been mov- 
ing quite well, and at much better prices than 
prevailed four or five months ago. Oak prices 
are also better. Quartered oak has been in 
better demand than for several seasons. Some 
manufacturers and jobbers who overestimated 
stocks of oak and oversold on low grades had 
to buy outside stock to complete shipments. 
Poplar has been in fair demand, but is show- 
ing no price improvement. Walnut top grades 
continue in good demand. Quotations f. o. b. 
Louisville are: Walnut FAS, $240; selects, 
$160; No. 1 $90@93; No. 2, $40. Appalachian 
poplar, FAS, $100; saps and selects, $75, and 
common, $55. Southern poplar, $85, $65 and 
$48 for FAS, saps and selects and No. 1, while 
No. 2A is $38. Appalachian red oak is priced 
at $95 for FAS and $56 for common; with 
Southern at $68 and $48. Appalachian white 
vak is $100 and $60; Southern, $80 and $50. 
Plain sap gum is $54 and $39; quartered sap, 
$60 and $45; plain red $95 and $50; quartered 
red, $100 and $55. Cottonwood is $54 and $36. 
Ash, $80 and $50. 

The Graham Paige motor interests, of De- 
troit, Mich., realize the savings to be made in 
cutting automotive stock and building body 
parts in the South. A few months ago the 
company purchased a wagon plant at Evans- 
ville, Ind., to make bodies and help the Wayne 
(Mich.) plant in-its production. Recently the 
company started work on a hardwood dimen- 
sion mill at Perry, Fla. to supply dimension 
to the two body plants. The new mill will 
cost $150,000, will have 50,000 square feet of 
floor space, nine 20x150-foot dry kilns and 4 


For Current Market Prices on Hardwoods See Pages 84 and 85 
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capacity of 60,000 board feet of lumber daily. 
It is figured that a 20 percent saving in weight 
will be made possible through cutting to di- 
mension in Florida. The Florida plant. will 
be adjacent to a big sawmill. 


It is reported from eastern Kentucky that 
Knott County, which has considerable timber 
and no railroads, is to have a railroad shortly, 
a big coal mining and utility concern having 
arranged to build a road in to coal properties. 


Southwest Furniture Plants Buying 


Attanta, GA., Oct. 1.—Steady improvement 
in hardwood production is reported, with more 
logs available. Manufacturers do not look for 
much better than 80 percent of normal pro- 
duction the next few months, There are few 
mills not sold ahead for several weeks, as 
bookings have exceeded production now for 
almost two months. Export offerings are re- 
ported increasing. Prices are firm and some 
items showed a further advance last’ week. 
There has been no abatement in domestic de- 
mand. furniture factories in the Carolinas, 
Georgia and eastern Tennessee are reported 
well sold ahead, and their orders for gum 
indicate they are planning active production 
the rest of the year. This business is better 
than normal, but a little less than normal else- 
where, though the Grand Rapids district is 
sending in a number of good orders. Demand 
is fairly brisk for oak from southeastern 
flooring plants. A heavy volume of orders for 
flooring is reported from retailers in the South- 
east. Industrial demand for maple flooring is 
on the decline. Commercial body plants in the 
Southeast are buying well of ash, but shortage 
of this species has caused an improvement in 
demand for sap gum. Middlewestern auto- 
mobile plants, however, are a little less active 
than they were. Millwork plants in larger 
southeastern cities are doing good business and 


placing quite a few orders, though sales to 
millwork plants total less than they did two 
or three weeks ago, as plants in smaller com- 
munities ‘are not buying much. Orders from 
box and crate industries continue satisfactory. 


Buying Shows a Pick-Up 


CINCINNATI, Oun10, Oct. 1.—Hardwood whole- 
salers returning this week from the Memphis 
convention had renewed hope for a more active 
demand and a feeling of confidence that the 
price situation would improve. The feeling 
was general that success in the operation of the 
conservation program in the Memphis and Ar- 
kansas districts had removed the surplus hang- 
ing and that with a normal resumption of or- 
ders in the fall and early winter there should 
be a general firming of values. It‘was con- 
ceded, however, that the export trade would 
be slower to recuperate than would the do- 
mestic. Current business this week was re- 
ported slightly improved. An_ encouraging 
feature was the volume of inquiry from larger 
railroads, while several small orders for oak, 
ash and popular have already been filled. 
Freight car lumber orders have been few and 
far between. The furniture trade is also be- 
coming more active in its inquiry. This week 
several of the dealers reported fair sized or- 
ders for sap gum and sound wormy chestnut, 
while the walnut specialists mentioned a_bet- 
ter line of orders for both plain and fancy 
grades of black walnut. Fairly good inquiry 
for plain and quartered No. 1 oak is also 
reported. Inch No. 1 poplar is reported hard 
to move, with little inquiry being received. The 
best source of business is the automobile 
trade, which is in the market with repeat or- 
ders for one to five carlots of ash, sound 
wormy oak, hard and soft maple, poplar and 
gum. Demand for oak flooring is taking on 
new life as the building season here is draw- 
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Business in Brief 
Evidence is increasing to show that conditions generally are improving. More seasonable 
weather in many sections appears to have given the requisite stimulus to retail buying, which 
in turn has reacted upon wholesale movement and production. Agricultural 
GENERAL crops evidently afford the basis for enlarged purchasing in rural communi- 
ties and there is an enlivening activity observable throughout the country. 
Bank clearings for the latest week amounted to $10,870,977,000, compared with a total of 
$11,595,903,000 for the week immediately preceding. For the latest- week there were 400 com- 
mercial failures, compared with 385 of the week before. Loadings of revenue freight totaled 
1,143,214 cars, for the week ended Sept. 22, compared with 1,138,312 cars for the week before. 


Price conditions continue as they have been for many months, quite stable, with the varia- 
tions, when they occur, of minor importance and evidently due to local or special causes that 
affect only individual industries or commodities. Harvard Economic So- 
ciety’s wholesale commodity index of prices dropped slightly for the week 
ended Sept. 26 to 100.5, compared with 101.0 for the week immediately before 
and with 101.3 for the week ended Sept. 12. Dun’s index for the latest month is $193,925, and Dun’s 
Review reports, for the latest week, 30 advances to 27 declines in commodity prices, compared 
with 28 and 46, respectively, for the corresponding week of 1927. 


In the main, prices of the products of agriculture have been fairly well maintained. There 

have, however, been some declines, especially in the values of corn and hogs, though pork is 

far above the price at the beginning of the year and corn also is slightly 

PROVISIONS above the first-of-the-year level. On the Chicago market for the latest 

week-end No. 2 red wheat was priced at $1.634 a bushel and No. 2 yellow 

corn was valued at $1.16 a bushel. Fat beef steers were priced at $18.35 a hundred pounds, 

the highest price of the year and held two weeks in succession. Hogs sold at $11.60 a hundred, 

which is $1.40 below the year’s high and $3.65 above the price at the year’s beginning. 
Creamery butter, at 4844 cents a pound is 144 cents below the year’s high. 


Reports continue to reflect the excellent conditions that have prevailed in the steel industry 
for many months. Operations of the major interests in that field are on an 85 percent basis, 
compared with 60 percent for the corresponding period of 1927, and the output 
for September was 10 points above that of the month immediately preceding. 
The basis for this operating policy is found in a rather steadily increasing 
reserve of unfilled orders. Demand lately is said to be from the railroads, some of which are 
already in with large requisitions while others are on the verge of heavy commitment. 











ing to a close. Hard maple flooring is not 
in great demand here. Export trade is dull, 
only small lots being bought. 

Southern pine commor lumber, flooring, 
ceiling, dimension and millwork continue in 
good demand, Current orders are not for 
large amounts, but total volume is good 
enough to maintain without any difficulty the 
recent advances of $2.50@3. Pacific coast 
woods are also in excellent demand, recent 
advances on siding, flooring and ceiling being 
firmly maintained. Cypress continues to move 
well. Tank cypress is in fair demand, and C 
finish continues strong. 


Prefer Irregularly Grained Woods 


BaLtimore, Mp., Oct. 1—What may be re- 
garded as an outstanding development is the 
growing demand for foreign woods of the 
costlier type. Stocks of an irregular and at- 
tractive grain cut abroad are being sought in 
increasing volume to meet the demand for 
furniture and cabinet work of a fancy design 
and of striking texture. These woods, it seems, 
are finished in their natural colors, and have 
acquired quite a vogue. One firm here has 
turned importer on an impressive scale of 
French and English walnut, Australian and 
New Zealand walnut and oak and Circassian 
walnut, while there is also a more extensive 
business in Philippine hardwoods. A _ large 
part of this foreign lumber is being worked up 
into furniture of a costly kind and often of 
rather bizarre design, such as is demanded by 
persons who have acquired wealth more rapidly 
than .sensitive, artistic discrimination. Much 
of the wood goes to New York, which has 
held a virtual monopoly of such shipments. 
The routing of such imports to Baltimore is 
based upon substantial considerations, the ex- 
pense of handling here being materially smaller 
than in New York, and ready distribution to 
other parts of the country being possible. 


Stocks Low; Sales Expanding 


BroOKHAVEN, Miss., Oct, 1.—The hardwood 
market is assuming a definitely better position, 
and buying is on a very much larger scale 
and in larger individual quantities than it was 
a few weeks ago. Last week’s sales were more 
than double production. Shipments this month 
are almost 65 percent in excess of those for 
the same period last month, and about 15 per- 
cent in excess of production. Production in 
this section is almost equal to normal. Whole- 
salers are buying in more substantial quanti- 
ties than for a number of months. Surplus 
dry stocks are still very low, There is con- 
siderable inquiry about beech and quite a little 
dickering about prices, but the mills are hold- 
ing firm, on account of stocks of beech being 
very low. Cypress is showing fair activity, 
and some sales are being consummated. Quar- 
tered black gum is being inquired for rather 
freely, but stocks of this wood are low. Red 
gum mill stocks are now rather low. Plain sap 
gum in all thicknesses and grades has been 
moving in very heavy quantities, and at around 
$3 higher than prevailed thirty days ago on 
No. 1 and better grades. No. 2 sap gum, 4/4, 
has been selling well and stocks are getting 
rather low. Sales of quartered sap gum FAS 
and No. 1 will reduce surplus of these items. 
Hickory stocks are low and demand is rather 
light. Magnolia continues to be an excellent 
seller in 4 and 6/4 and at very satisfactory 
prices, Oak items have been in good demand, 
and surplus stocks are being greatly reduced. 
Poplar low grades are well oversold and there 
is a very light surplus of upper grades, items 
available are moving in good quantities. Syca- 
more is showing only a light surplus, and it 
is in considerable demand. Tupelo stocks are 
rather low and are selling well. Shortage of 
cars and shortage of labor are causing con- 
siderable disturbance. Labor will continue 
scarce until the cotton picking is over or until 
about Nov, 15, 
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irty-seventh Annual, in Historic Bost| op 


Convention Marks End of a Busy Year, Filled With Constructive 


Boston, Mass., Oct. 1.—The thirty-seventh 
annual meeting of the Concatenated Order of 
Hoo-Hoo, which passed into history last Fri- 
day evening, impressed observers with these 
outstanding features: 

The recently inaugurated activities of this 
international fraternal organization of lum- 
bermen in promoting the interests of the 
lumber industry and developing and ex- 
tending the markets for forest products are 
approved, and should be continued in the fu- 
ture, together with the fraternal and social 
features of the order’s activities. A “key 
man” is to be appointed in each Hoo-Hoo 
district to maintain liaison with local trade 
extension activities of the National Lumber 
Manufacturers’ Association. 

Expenses of the order during the fiscal 
year ended Sept. 9 were $6.35 a member, 
and it was agreed after a spirited discussion 
and by a rather close vote to increase annual 
dues $1; making the annual cost of member- 
ship $6, effective this current year. 

The most active workers in the Supreme 
Nine may be renominated to the body at the 
discretion of the nominating committee, and 
each out-going Snark of the Universe be- 
comes a member ex-officio of the Supreme 
Nine for the ensuing year. 

An additional field man is to be employed 
at a cost not to exceed $6,000 a year to ex- 
tend Hoo-Hoo activities into fertile new 
fields, and to aid Parson Peter A. Simpkin. 

A finance committee of three members was 
appointed to study the finances of the or- 
der and find suitable and adequate ways for 
increasing the annual income. 

The Kansas City Hoo-Hoo Club wins the 
silver cup awarded annually to the club 
whose activities are adjudged the most out- 
standing and worthy. 

The Boston Hoo-Hoo Club sponsored a most 
interesting and enthusiastic annual, but the 
attendance of New England and Northeastern 
Hoo-Hoo was disappointing. 

The total attendance, including ladies, was 
close to 300. 


WEDNESDAY SESSIONS 

Convention headquarters were established 
last night in the Hotel Statler and registra- 
tion opened this morning at 8:09 on the mez- 
zanine floor. When Snark of the Universe 
James M. Brown of Spokane, Wash., called 
the first business session to order in the Stat- 
ler ballroom an hour later nearly 100 had reg- 
istered, many of them from distant parts of 
the country. After an invocation by Parson 
Simpkin and singing of “America” and “God 
Save the. King,” U. M. Carlton, of “North 
Cambridge, Mass., general chairman of the con- 
vention committee, formally welcomed the vis- 
iting Hoo-Hoo. Responding for the conven- 
tion, Supreme Arcanoper Gaines D. Whitsitt, 
of Amarillo, Tex., made a very interesting 
address, concluding with a call for the assem- 
blage to stand in solemn silence for the nine 
seconds in honor of the founders of the order 
who had been claimed by death. 

In his address, Snark of the Universe J. M. 
3rown, touched upon some vital spots in the 
lumber industry. Beginning, he told the story 
of the inception of Hoo-Hoo thirty-seven 
years ago, when health, happiness and long 
life were established as the keynote of the 
organization, and its purpose originally de- 
clared to be to promote these benefits for its 
members through the spirit of brotherhood 
and fraternal association. 

“Thirty-six years ago a fraternal organiza- 
tion that would create a spirit of friendly re- 
lationship between the members and different 


M. M. RINER, 
Kansas City, Mo.; 


Chosen Snark 


Junior 


Ore. 
Bojum — 


falo, N. Y. 


Ill. 


Arcanoper — 
Montreal, Que. 








wm 
St. Louis, 


ISHERWOOD, 
Mo.; 
Secretary-treasurer 


Franklin 
Weatherbest Stained Shingle Co., Buf- 


Gurdon—W. G. 
Hawkins Lumber Co., Columbus, Ohio. 


J. M. BROWN, 
Spokane, Wash.; 
Retiring Snark 


The new Supreme Nine of the Con- 
catenated Order of Hoo-Hoo, unani- 
mously elected at the thirty-seventh 
annual meeting at Boston, Mass., is 
constituted as follows: 


Snark of the Universe—Melvin M. 
Riner, president of the Riner Lumber 
Co., Kansas City, Mo. ; 

Senior Hoo-Hoo—Gaines D. Whit- 
sitt, Amarillo, Tex. 

Hoo-Hoo—A. C. Dixon, 
Booth-Kelly Lumber 


Co., Eugene, 


A. Hofheins, 


Scrivenoter—Charles L. Schwartz, C. 
L. Schwartz Lumber Co., Naperville, 


Jabberwock—Herbert L. West, West 
|| Lumber Co., Atlanta, Ga. 

Custocatian—Charles G. Bird, Stock- 
ton Lumber Co., Stockton, Cal. 


Adelard Beaudette, 


Smith, Lyman- 














REV. P. A. SIMPKIN, 
Santa Montica, Calif.; 
Chaplain 





branches of this great industry was indeed an 
important factor in accomplishing the objects 
of our founders, but today things are entirely 
different,” declared Mr. Brown, continuing: 


Must Fight Unethical Competition 
Today, we must not only create and main- 
tain that spirit of fellowship but on account 
of changing business conditions, adverse leg- 
islation, etc., it becomes necessary for us as 
lumbermen to fight for our very existence, 


" We are producing a product that has stood 


the test of time and we are sure of its prac- 
ticability. We welcome competition when it 
is fair, but we must not allow our citizens 
and home builders to be deceived by claims 
of inferior substitutes when they will not 
measure up to the standards of our material, 
We have no right to condemn a substitute that 
is equal or superior to lumber in any particular 
line of construction, but it is the solemn duty 
of our order to promote the use of forest 
products where its practicability is assured, 

The manufacturers of the United States 
and Canada have admitted and do admit that 
they have been derelict in their duty insofar 
as they have waited too long in coming to 
the rescue of their own industry. They realize 
that the retailer who distributes the greater 
part of their product should receive first con- 
sideration and that instead of following lines 
of least resistance in merchandising, they 
should keep the consuming public informed 
as to the merits of forest products, thereby 
creating a demand upon which the distributer 
may sell our commodity and receive the return 
on his investment to which he is entitled. 
This is an economic problem and not for the 
forest industries alone, but for the entire 
citizenry. It has been proved beyond any 
question that the greater amount of forest 
products used the more sure we are of forest 
perpetuity. 

As for the order, our assumption of a more 
important place in the wood promotion pro- 
gram of the industry was the most significant 
development of the year, in view of the fact 
that this is the principal activity of the entire 
industry at this time. We have not abandoned, 
nor even curtailed, any of our activities that 
have to do with forestry education, frater- 
nalism among lumbermen, and co-operation 
within the industry. We simply have taken a 
more important and more active place in a 
field of practical work in which we are as- 
sociated with and are supporting all the other 
organizations of the industry. 


Must Extend Field Work 


The Snark thanked the Supreme Nine, coun- 
selors and vicegerent snarks for the loyal, in- 
telligent cooperation that they have given at 
all times. “The record of new members and 
reinstatements indicates that the vicegerents 
were on the job,” he said. “The importance 
of the work of these local officers can not 
be too strongly emphasized, nor can we give 
too much attention to devising a program that 
will make their efforts more productive.” 

Mr. Brown stressed particularly the invalu- 
able service of the chaplain of the order, Rev. 
Peter A. Simpkin. “We should not care to 
risk his life by having him make his rounds 
in an airplane, but if he had one ‘he would, by 
his dynamic energy and enthusiasm for his 
work, give even Lindbergh some new records 
at which to shoot in the matter of covering 
territory,” he said. However, the job of cov- 
ering the entire United States and Canada is 
much more than a one-man job, and it be- 
comes essential to put another man into the 
field which would make it possible for Rev. 
Simpkin to devote his energy to the western 
territory. This need, the Snark declared, is 
but one of the many things that indicates the 
necessity of increasing the order’s revenues. 

Referring to the trade associations and the 
lumber trade press the Snark said: 

We have enjoyed many pleasant and mutu- 
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ally profitable contacts with various associa 
tions in the lumber industry during the year, 
put neither Hoo-Hoo nor the associations can 
hope to serve the industry to the full extent 
of their capacity until we are all working 
together even more closely. Hoo-Hoo is a 
friend of every association in the lumber 
industry, not a competitor. We are association 
puilders. We want to work with them, and 
to have them work with us, whether they be 
retail, wholesale, manufacturing, commission, 
pole and tie or logging associations. We are 
always ready to lend every assistance possi- 
ble. 

We are again indebted to the lumber trade 
press for constructive publicity that has 
helped in a very substantial way to make the 
year’s activities successful. The activities 
of Hoo-Hoo receive more and better publicity 
in the lumber papers during the last year 
than in any previous year. This splendid co- 
operation is greatly appreciated. I heartily 
recommend that our future officers include as 
a part of their educational program the im- 
portance of reading and making a study of 
our trade papers. ¢« e 


Giving the Public Forest Facts 


The Snark referred to some representative 
accomplishments during the year in his edu- 
cational activities. Unethical competitors, he 
said, have used the argument that the forests 
will be conserved by using their products in- 
stead of wood, and they will continue to do 
so unless the public is made aware of the 
truth. The work of Hoo-Hoo is to help pre- 
sent to the public—and to the lumbermen, too 
—the facts about the forestry situation. All 
clubs were urged to participate in Forest Week 
to fullest extent. 

Snark Brown thereafter reviewed the ac- 
tivities of the various clubs throughout the 
country, giving a brief report on the outstand- 
ing activities of these clubs. This synopsis, 
he said, indicates the great extent of the field 
of practical service in which the Hoo-Hoo 
Club can serve the lumber industry. The co- 
operative plan existing between the order and 
the National Lumber Manufacturers’ Associa- 
tion was explained in detail, and in this con- 
nection, he paid high compliment to the Na- 
tional for the effectiveness of its teamwork 
and the constructive character of its codpera- 
tion. Mr, Brown said in part: 

The order has, during the last year, done 
several outstanding things in the defense and 
promotion of wood, notably in the cases of 
sash, shingles and boxes. We have resisted 
unethical, discriminatory efforts to legislate 
wood out of certain communities for various 
uses, and have given unethical propagandists 
something to think about. 

We who advocate the use of wood have no 
apologies to make. We do not have to resort 
to untruths, nor to unfair, malicious propa- 
ganda. Our duty simply is to learn as much 
as we can about our product and how it will 
serve effectively the requirements of the pub- 
lic, and to use every legitimate medium to 
convey this information to the public. 

At the conclusion of Snark Brown’s report, 
Parson Simpkin called for the “Nine” to be 
given for the Boston men who had worked to 
make the Hoo-Hoo convention a notable suc- 
cess, 

Ready for More Constructive Service 

Secretary-treasurer H. R. Isherwood, in his 
annual report, declared that “the activities of 
Hoo-Hoo during the year just closed not only 
justify a real pride in our accomplishments in 
behalf of the lumber industry, but give us the 
assurance that the order has entered upon a 
bigger and more important development which 
will result in even more constructive service 
in the succeeding years.” 

Mr. Isherwood then presented a general sum- 
mary of the work accomplished in the various 


jurisdictions, showing the number of concat- 
enations held in each, the number of new 
members and the number of reinstatements. 
The report shows the membership total on 
Sept. 9, 1928, as 10,347. Mr. Isherwood said 
that 117 members had been lost during the 
year through death, among them being George 
W. Schwartz, of St. Louis, Mo., one of the 
six founders of Hoo-Hoo, and William B. 
Stillwell, of Savannah, Ga., the eighth Snark 
of the Universe. 

He then expressed his admiration and ap- 
preciation of the work done during the last 
year by the Snark of the Universe, by the 
officers of the order, by the chaplain, Parson 
Simpkin, and by his other associates. He also 
expressed a tribute to the lumber trade asso- 
ciations and the lumber trade press for the 
constructive work 
done by them toward 
the solution of the 
lumber industry prob- 
lems. 

“As in previous 
years, Hoo-Hoo has 
during the last year 





A. C. DIXON, 
Eugene, Ore.; 
Junior Hoo-Hoo 


made many notable 
contributions to the 
forestry cause through 
the activities of its 
own organization, the 
Friends of the For- 
ests,” said Mr. Isher- 
wood, continuing: 

During American Forest Week our officers 
and clubs held or sponsored hundreds of meet- 
ings, tree plantings, radio broadcasts and simi- 
lar activities that helped to impress on the 
public mind the importance of forest conserva- 
tion and the necessity for public co-operation, 
Perhaps our most effective work was done in 
arousing the interest of other organizations in 
forestry. Many civic and business clubs and 
groups which had little or no understanding 
of the important relation of forests and the 
lumber industry to business in general were 
informed of this relationship and induced to 
realize how important is their interest in the 
forestry cause. 

Mr. Isherwood continued with more or less 
detailed comments on the various Hoo-Hoo 
clubs, the Bulletin, the miniature model homes 
prepared by the Bend, Ore., Hoo-Hoo Club, 
and on the field service, and also reported on 
the meeting of the Supreme Nine held in Kan- 
sas City, Mo., Jan. 25, 26, 27, last. 

It was pointed out that during the year the 
International Headquarters suggested the ap- 
pointment by each Hoo-Hoo club of fourteen 
committees to carry on the varied activities of 
the club. Practical experience, however, has 
proved such a large number of committees 
impracticable, wherefore Mr. Isherwood now 
suggested four committees of three men each. 





Cc. L. SCHWARTZ, 
Naperville, IIl.; 
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Activity Along Lines of Forest Conservation and Wood Promotion 


One of these committees would handle pub- 
licity and advertising, programs, attendance 
and club extensions; another, finance, fraternal 
grievance and membership; a third, entertain- 
ment and sports, and a fourth would super- 
vise wood promotion, Friends.of the Forests, 
public affairs and research. 

In conclusion Mr. Isherwood declared that 
in order to carry on the many important func- 
tions in which the order is engaged, it would 
become necessary to increase the annual dues 
or to provide some other means of securing 
additional revenue. “There is before Hoo-Hoo 
today a wonderful opportunity to enlarge its 
services to the lumber industry,” he said, “but 
it requires money to stage constructive activi- 
ties. We can not progress if it costs us more 
to operate than we receive.” 

Reporting on his activities in the field, Par- 
son Simpkin said that the field work had be- 
come “too vast to be handled by one broken- 
down preacher of sixty-three with a bum- 
heart.” He could produce as many new mem- 
bers and reinstatements, he was confident, in 
the narrow field west of the Mississippi River 
and within the confines of the United States 
as hitherto in the entire country and Canada. 
Sighting Joe. Mitchell Chapple in the room, 
Parson Simpkin called him forward, and Mr. 
Chapple gave an inspiring talk on friendship 
and the true meaning and usefulness of Hoo- 
Hoo. 

Senior Hoo-Hoo Melvin M. Riner, of Kan- 
sas City, Mo., reporting as a member of the 
Supreme Nine, said he had seen the order 
rise and fall, and rise again, but that he never 
got the real spirit of Hoo-Hoo until he went 
to the Spokane convention. Referring to the 
Kansas City convention, he stated that the 
Hoo-Hoo club in that city was “made” when 
it returned 56 percent of their subscriptions to 
those who had made donations to finance the 
annual. Among the activities of the Kansas 
City club he mentioned as especially worth 
while a smoker given to carpenters and all 
fashioners of wood which brought together 
an attendance of 2,500 to the local armory, and 
he recommended similar activities to other 
Hoo-Hoo clubs, 


Appointment of Committees 


- Reports of other members of the Supreme 
Nine were postponed to the next day, owing 
to the lateness of the hour. The following 
committees were appointed by Snark Brown 
to report on Friday: 

RESOLUTIONS—Charles F. Macrae, Cleveland, 
Ohio; Lawrence H. Whissel, Buffalo, N. Y.; 
Adelard Beaudette, Montreal, Canada. 

NOMINATIONS—Harry T. Kendall, Kansas 
City, Mo.; Tom Jenkins, jr., New York City; 
John F. Judd, St. Louis, Mo.; Garnet Fraser, 
San Francisco, Calif.; Frank W. Smith, Seattle, 
Wash.; Lou Burgess, Lansing, Mich.; J. Ben 
Wand, Jacksonville, Fla.; George W. Critten, 
Minneapolis, Minn.; Rex G. Chesbro, Toronto, 
Canada, 

LEGISLATION—Alton J. Hager, Lansing, Mich. ; 
Franklin A. Hofheins, North Tonawanda, N. Y.; 
Luther Adair, Malvern, Ark.; Grover G. Perdew, 
West Orange, N. J.; L. W. Halliday, Montreal, 
Canada; Edwin Leach, Orlando, Fla.; L. R. 
Putman, Chicago; R. S. Whiting, Chicago; 
Frederick Kemp, Boston, Mass.; E. R. S. 
Embray, Washington, D. C. 

ADMINISTRATION—Arthur Edgecombe, Minne- 
apolis, Minn.; Merlin J. Long, Lansing, Mich. ; 
Benjamin F. Howe, New Bedford, Mass.; George 
Whitbread, Long Beach, N. Y.; William H. 
Macfarlane, New Rochelle, N. Y. 


Following an enthusiastic and most enjoy- 
able Hoo-Hoo luncheon, given by the Harry L. 
Folsom Hoo-Hoo Club No. 13 of Boston to 
the visiting Hoo-Hoo, the annual Osirian 
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Cloister Initiation was held in the afternoon 
in the Georgian Room of the Hotel Statler. 
Visiting ladies were entertained at a reception, 
musicale and tea and then taken on a tour of 
the hotel, including the radio broadcasting sta- 
tion. 


Sixteen Initiated into Cloister 

Sixteen prominent Hoo-Hoo were initiates in 
the Osirian Cloister. They are: 

Dwight Kelton Andrew, Portland, Me.; Os- 
wald Drew Ingalls, Nantucket, Mass.; Law- 
rence H. Whissell, Buffalo, N. Y.; Frank H, 
Warr, Seymour, Conn.; Rex G. Chesbro, To- 
ronto, Ontario; Frederick Kemp, Boston, Mass.; 
Fred W. White, Boston, Mass.; Frank W. 
Whitty, Boston, Mass.; Laurence C. Andrew, 
South Windham, Me.; Frank W. Smith, Seattle, 
Wash.; Herbert A. Taft, Rochester, N. Y.; 
Franklin A. Hofheims, North Tonawanda, 
N. Y.; Harry T. Kendall, Kansas City, Mo.; 
Oscar J. Brendgord, Mount Vernon, N. Y.; 
William H. Macfarlane, New Rochelle, N. Y., 
and Vernon M. Hawkins, Boston, Mass. 

In the unavoidable absence of Arthur A. 
Hood, of Chicago, due to the death of his 
father, L. R. Putman, of Chicago, merchandis- 
ing counsellor of the Southern Pine Association, 
presided as High Priest of Osiris at the an- 
nual Osirian Cloister banquet, held Wednes- 
day evening in the Hotel Statler ballroom. 
Visiting ladies were entertained as guests of 
honor. Dr. Henry Crane delivered an inspir- 
ing address. An interesting entertainment and 
dancing concluded the evening. 


THURSDAY SESSIONS 

A round-table breakfast of the Supreme 
Nine and House of Ancients, and another 
of the counselors, vicegerent snarks and club 
delegates opened Thursday’s convention pro- 
gram. The morning business session was con: 
fined to reports of the Supreme Nine, general 
discussion of vicegerent snarks’ activities and 
of Hoo-Hoo Club activities, 

Visiting ladies also had a round-table break- 
fast, and spent the forenoon enjoying a mo- 
tor trip around historic shrines of Boston. 
They had luncheon in historic Lexington and 
tea in the. famous Wayside Inn, South Sud- 
bury. In the evening they were given a the- 
atre party, followed by a buffet supper at the 
Hotel Statler and dancing. 

Frederick Naylor of East Orange, N. J., 
spoke at the morning business session of the 
debt of gratitude Hoo-Hoo owes to Grover 
G. Perdew, of West Orange, N. J., for the 
great work for the order done of late in that 
district. 

George W. Whitbread of Long Beach, N. Y., 
told of efforts being made in his territory to 
bring back the former interest in Hoo-Hoo. 
The Nylta Club, he said, is handling most 
efficiently some of the activities engaged in 
by Hoo-Hoo clubs elswhere, hence the New 
York metropolitan district field is somewhat 
limited. He stated that it is proposed to hold 
monthly meetings of Hoo-Hoo in his district 
hereafter, with a concatenation once in three 
months. 

Alton J. Hager of Lansing, Mich., took oc- 
casion to pay his cordial respects to the Snark 
of the Universe and the Supreme Nine for 
their splendid work during the last year. “As 
the years go by,” he said, “we find out more 
and more that Henry Isherwood is the fellow 
who is putting this order over. I realized at 
the opening session yesterday that we are 
starting the greatest annual that Hoo-Hoo 
ever had.” 

R. E, Cleaves of Portland, Me., reported 
encouraging and growing interest in the order 
in the Pine Tree State. Parson Simpkin 
praised the Maine Hoo-Hoo leaders, stating 
that Portland had proved to be the hardest 
place in New England to get Started with the 
possible exception of Vermont. 

Ralph S. Whiting, of the Red Cedar Shin- 
gle Bureau, told the convention that shingle 
manufacturers are under a deep and lasting 
obligation to Hoo-Hoo for the order’s suc- 
cessful activities in many sections in protecting 
the market for wood shingles from adverse 
and unfair legislation, 


Miss E. N. Simmelink, editor and business 
manager of the monthly bulletin of the North- 
eastern Retail Lumbermen’s Association, was 
presented and given a real ovation when she 
announced that her dearest wish was that 
she, too, might be a Hoo-Hoo, 


Wants Headquarters at Capital 

E, R. S. Emberg, of Washington, D. C., 
said he hoped to see the day when the order’s 
headquarters will’ be in the national capital. 
It is the right place for the directors to work 
for the organization, he believed. Praising 
the work of Parson Simpkin and Secretary- 
Treasurer Isherwood, he said he would be one 
of sixty men to contribute $100 each to finance 
another field worker. “Salesmanship will put 
our order over,” he said, “and Christ was the 
greatest salesman who ever lived. We must 
follow Christ’s leadership and example in the 
affairs of our order.” He was confident there 
is a great opportunity for Hoo-Hoo in the 
Washington, D. C., territory and he urged 
early field work there to organize a local club. 

Reporting for the Twin Cities, George W. 
Critten of Minneapolis, Minn., told of the or- 
ganization of an orchestra by his local Hoo- 
Hoo club, meetings every two weeks, dances 
in winter and summer picnics, a bowling team, 
“Hootch” Club for training public speakers 
and salesmen, a traffic department, and other 
activities which had developed great interest 
and made the club a real power in the com- 
munity. “Some people get the idea,” he con- 


tinued, “that they can penalize the lumber busi- 
ness. In our city, no mean city, we can still 
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roof our houses with wooden shingles. They 
tried to penalize wood construction by raising 
insurance rates. We got the raise rescinded 
and even secured a 7 percent reduction. There 
is too much insidious propaganda against the 
use of wood.” 

Melvin M. Riner told the convention he 
would like to see every man in the room get 
up and say something just to show his interest 
in Hoo-Hoo. The order now includes, he 
said, more than 10,000 men with their dues 
paid up and representing every branch otf the 
forest products industry. If all would put 
their best efforts behind the project the lum- 
ber industry could be “put over where it ought 
to be.” He said the farm buildings of the 
country alone would consume. 200,000,000,000 
feet of lumber to put them in good repair if 
Hoo-Hoo throughout the nation would get 
out and hustle. 

Lawrence H. Whissel, of Buffalo, N. Y., pro- 
posed a resolution to make effective Mr. Em- 
brey’s suggestion of subscriptions of $100 each 
by sixty members, and this was referred to the 
resolutions committee. 

At a “Wood Promotion” luncheon under 
the auspices of the Boston Hoo-Hoo club, 
Harry L, Folsom of the Leatherbee-McDon- 
ough Co., member of the House of Ancients, 


was honored signally. He was presented with 
a beautiful radio. In his presentation address 
Parson Simpkin paid touching tribute to Mr. 
Folsom and brought tears to the eyes of many, 

In response Mr. Folsom said: “Gentlemen 
I can’t speak. I am too overcome. I’ve aj. 
ways tried to do my best and will continue to 
try until the Father above calls me on.” 

The day is past when lumber was bought and 
sold without regard for the suitability of cer. 
tain species, grades and qualities of manufac- 
ture for particular uses, the luncheon party 
was told by John M. Gibbs of Washington, 
D. C., trade extension director for the Na- 
tional Lumber Manufacturers’ Association, and 
L. R. Putman, of Chicago, merchandising 
counsellor of the Southern Pine Association, 


Is Instrumentality for Cooperation 


Mr. Putman believed that Hoo-Hoo. is the 
ideal instrumentality for bringing all branches 
of the lumber industry together in the wood 
promotion campaign. Mr. Gibbs urged Hoo- 
Hoo to insist in their home communities that 
all products purchased be delivered in wooden 
boxes where practicable, and said he hoped 
the “key man” selected by Hoo-Hoo to tie up 
with trade extension work be selected wisely, 

Harlan K. Nygaard, assistant secretary of 
the Home Modernizing Bureau of the Na- 
tional Building Industries (Inc.), Chicago, Ill, 
asserted that people in America have become 
“luxury-conscious” and are spending more on 
radio, automobiles, dancing, fine clothes and 
other luxuries than have people in any other 
country in previous history, but are spending 
less and less on their homes. There are 15,- 
000,000 American homes which ought to be 
modernized, he stated, and Hoo-Hoo can do 
wonderful work in inducing these home-own- 
ers to begin this enormous program of re- 
pairs, alterations and improvements, which 
would consume the entire lumber production 
for several years. 

H. E. Lewis, of North Cambridge, Mass., 
as vicegerent snark, presided at the annual 
concatenation Thursday evening, when a score 
of kittens were transformed into full-fledged 
cats. 


FRIDAY SESSIONS 


While the ladies were enjoying golfing, 
shopping and sightseeing Friday morning, the 


“concluding business session was held in the 


Hotel Statler Georgian Room, Friday. It was 
announced that Wilson Compton, secretary- 
manager of the National Lumber Manufac- 
turers’ Association, had selected the Kansas 
City Hoo-Hoo club as winner of the Hoo-Hoo 
cup. A beautiful, illustrated book was sub- 
mitted by the Hoo-Hoo club of Westwood, 
Cal., showing its activities, but came too late 
to be considered in this year’s award. Dis- 
cussing the activities of competing Hoo-Hoo 
clubs in detail, Mr. Compton said in part: 

The Bend (Ore.) Club reorganized Nov. 1, 
1927, has made unusually rapid progress in the 
short period of its operation. It has been es- 
pecially successful in combating the encroach- 
ments of competing materials on lumber mar- 
kets. The Harry L. Folsom Club, No. 13, of 
Boston, is due considerable credit in the re- 
cent establishment of a lumber school, the 
first of its kind in the world, consisting of a 
series of lectures followed by group discussion 
on the manufacture and use of lumber. Five 
of these lectures have already been given, 
with an average attendance of 100 lumbermen 
at each. 

The two clubs, however, showing the finest 
performances during the past year are those 
of Kansas City and Spokane. Each has rivaled 
the other in the conduct of comprehensive 
and effective programs in promoting and pro- 
tecting the interest of lumber, in widening 
the influence of Hoo-Hoo, benefiting local 
branches of the industry, and in a wide range 
of civic, charitable, and social activities. 

The Spokane Club this year and last, has 
shown an excellent, spirited, all-the-year-round 
performance in the interest of Hoo-Hoo and 
lumber generally that denotes a highly effi- 
cient organization composed of wide-awake, 
interested champions of lumber. 

The same is to be said of the Kansas City 
Club during the past year. Among its many 
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accomplishments, the most conspicuous has 
peen “Lumber Week,” probably the largest un- 
dertaking of its kind ever initiated and com- 
pleted by any Hoo-Hoo Club. 

Spirited and some very amusing messages 
of goodwill and good wishes from Hoo-Hoo 
unable to attend were read by Secretary-Treas- 
urer Isherwood. Snark Brown spoke of the 
excellent codperation of Secretary-Manager 
Paul Grady of the National Association of 
Wooden Box Manufacturers. 

Colonel Harrie H. Haines of Amarillo, Tex., 
was presented to extend a cordial invitation 
for the 1929 Hoo-Hoo convention to come to 
that enterprising Panhandle community. Ar- 
canoper Whitsitt slipped into a Hoo-Hoo gift 
sweater of white wool to preside during the 
Amarillo boom, 


Resolutions Evoke Discussion 


Charles F. Macrae of Cleveland, Ohio, re- 
ported resolutions, and some of these arousea 
spirited opposition. A resolution to elect four 
of the Supreme Nine for two years and five 
for one year was rejected. Another to have 
alternate annual meetings held near the geo- 
graphical center of the country was tabled, 
the majority holding that the site of the an- 
nual meeting should be decided in connection 
with arousing local interest in various parts 
of the country. Melvin M. Riner urged that 
holding two successive conventions at Florida 
and Boston, on the eastern seaboard, had re- 
sulted in light attendance. E, R. S. Embrey 
said there were hundreds of Hoo-Hoo around 
New England but they were not on the floor 
of the convention. 

The resolution for increasing annual dues to 
$6 evoked hot discussion in which many joined. 
Parson Simpkin led the opposition, insisting 
that the $1 increase was a hardship for young 
men and would cost more members than could 
be secured at the higher rate. Pressed for 
time, Snark Brown finally put the matter to 
vote and the increase was carried by a small 
majority. 

The meeting adopted a resolution in which 
it expressed to the United States and Canadian 
Forest Services “our pleasure at the opportu- 
nity they have given the order to assist in 
public education on the subject of forestry,” 
and declaring its readiness at all times to co- 
operate to the limit of its ability in activities 
tending toward the perpetuation of the tim- 
ber resources and the industrial, social and 
recreational advantages that depend on tim- 
ber abundance. 

Another resolution expressed to the lumber 
trade press the order’s appreciation “of the 
substantial amount and the high quality of 
news and editorial matter published in the 
interest of Hoo-Hoo, and to express its pleas- 
ure at the keen interest taken in the order by 
the publishers, editors and representatives of 
the trade press.” The resolution further de- 
clares that “the generous amount of news pub- 
lished and the splendid editorial attitude of 
the lumber trade press has been and always 
will be, an important factor in the growth 
and effectiveness of Hoo-Hoo.” 

“Whereas,” another resolution reads, “the 
name Hoo-Hoo, by reason of the high ideals 
for which it has stood for thirty-seven years, 
and in view of the recognition it has gained 
for its coistructive service to the lumber in- 
dustry aml to humanity, is one of the most 
valuable protections of the lumber industry; 
therefore, be it resolved, that this annual em- 
phasize the value of our name and that we 
commend to our officers and members a pride 
in the name and a jealous guardianship of its 
integrity.” 

The meeting proclaimed the eager readiness 
of the order to co-operate in every possible 
way with all the associations of the Jumber 
industry. It was also resolved that a commit- 
tee of three be appointed by the incoming 
snark to interview the various associations to 
ascertain their attitude toward utilizing and 
supporting the Hoo-Hoo bulletin along lines 
similar to the plan of co-operation with the 
National Lumber Manufacturers’ Association. 


Resolutions were also adopted expressing ap- 
preciation for the arrangements made and the 
hospitality shown by the Boston Hoo-Hoo and 
lumbermen, the committees and the firms 
which sponsored and made possible the hold- 
ing of this meeting in their city; thanking 
E. C. Atkins & Co. of Indianapolis, Ind., for 
their courtesy and co-operation by furnishing 
the official badges for the convention. Another 
resolution thanked the officers of the order 
for their earnest, intelligent. and unselfish ef- 
forts during the last year, and expressed par- 
ticular appreciation of the work done by Sec- 
retary-treasurer Henry Isherwood, and _ by 
Chaplain Peter A. Simpkin. 

It was also decided that the by-laws be 
amended to permit the holding of one Osirian 
Cloister initiation. in each jurisdiction each 
year, conditional on the guaranty that at least 
twenty-nine candidates are prepared to enroll 
and that the supreme officer or his appointee 
act as high priest. It has been found that the 
present custom of holding only one Osirian 
Cloister initiation each year, in connection with 
the annual meeting, prevents the admission to 
the cloister of many eligible and worthwhile 
members of the order. 

The committee on nomination having found 
it difficult in making selections for the Supreme 
Nine on account of lack of proper informa- 
tion from some jurisdictions, especially from 
those having no representation at the annual 
meeting, it was resolved that a committee of 
nine be appointed to discuss the permanent 
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reapportionment of Hoo-Hoo territory and sub- 
mit a report to the next annual meeting, and 
that this committee keep in view the oppor- 
tunity for creating a competitive spirit among 
the various permanent jurisdictions that would 
result in special effort for new members, re- 
instatements, collections of dues, Hoo-Hoo 
club activities etc., and that each permanent 
jurisdiction hereafter present to the annual 
meeting the name of its choice for a place on 
the Supreme Nine and its recommendations 
for consideration at the annual, this report to 
be presented by the existing supreme officer 
who is to be held responsible for its presenta- 
tion. 

It was further decided that the annual 
meeting of the order be held every year be- 
ginning the fourth Wednesday of September, 
and that secretary-treasurer be instructed to 
call all of the newly elected members of the 
nine together within thirty days of their elec- 
tion. 

A resolution was also adopted commemorat- 
ing the death of George W. Schwartz, of St. 
Louis, Mo., who died Jan. 3, 1928. Mr. 
Schwartz was Hoo-Hoo No. 4, being one of 
the six men who met at Gurdon, Ark., Jan. 21, 
1892, and created the Concatenated Order of 
Hoo-Hoo. 








The convention officially concluded Friday 
afternoon and evening with a delightful sail in 
Boston Harbor and a shore dinner at the Bos- 
ton Yacht Club in Hull. Some of the visiting 
Hoo-Hoo and their ladies remained over the 
week-end, and were entertained by local 
brothers, 

The first official acts of the new Snark of 
the Universe Riner in assuming his office were 
the reappointment of Parson Simpkin as chap- 
lain of the order, and the appointment of three 
men as a finance committee to decide the fu- 
ture financing problems of Hoo-Hoo; they 
being Harry T. Kendall, Kansas City; Alton 
J. Hager, Lansing, Mich., and Franklin A. 
Hofheins, Buffalo, N. Y. 


‘aaana 
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Michigan District Meetings 

Dowaciac, Micu., Oct. 1—Bird’s Nest Inn 
at this place was the scene recently of an 
outstanding meeting of District No. 17 of the 
Michigan Retail Lumber Dealers’ Association. 
All of the dealers who attended were enthusi- 
astic over the meeting and are looking forward 
for a big year in this district. An attendance 
prize offered by President Schowalter stimu- 
lated considerable interest. J. E. Kreilick, sec- 
retary, gave a brief talk on “Credits,” follow- 
ing which there was a general discussion of 
credits, collections and home financing. The 
following committees were appointed by the 
president : 

Entertainment 3ert Michaels, Dowagiac; 
Hubert North, Kalamazoo; P. K. Knudson, 
Lawrence, 








Program—cC. C. Rosenberg, Benton Harbor; 
T. C. Tidebohl, South Haven; Marion Bosier, 
Bangor. 

Finance—Emmett Godfrey, Sturgis; Mr. 
Nowlen, Benton Harbor; Paul Homan, Three 
Oaks. 

Arbitration—A. G. Preston, Benton Harbor; 
Clark Godfrey, Kalamazoo; J. W. Oliver, Three 
Rivers. 

Bert Michaels, of Dowagiac, was elected 
treasurer and a resolution was passed instruct- 
ing the secretary to bill each yard in the dis- 
trict for $5 to defray expenses of the district 
meetings and to provide meals at the meetings 
for one member of every yard represented. 

A rather unusual suggestion was made and 
adopted that the next meeting of District No. 
17 be held in Chicago and the members of that 
district will gather for a session at the Palmer 
House in Chicago during the annual meeting 
of the National Retail Lumber Dealers’ Asso- 
ciation. Inasmuch as home financing is one of 
the important subjects being considered by the 
members in this district, it was voted to hold 
the meeting in Chicago on the day that that 
subject will come up for discussion in the Na- 
tional. The November meeting of District No. 
17 will be held at South Haven. 


LansinG, Micu., Oct. 1.—Although the 
weather was quite unfavorable, a successful 
and interesting meeting of District No. 5 of 
the Michigan Retail Lumber Dealers’ Associ- 
ation was held at the Hotel Doherty at Clare, 
Mich., recently, a feature of the entertainment 
being music furnished by the Clare High 
School orchestra. There was a good atten- 
dance and in addition to the election of offi- 
cers, round-table discussions occupied the en- 
tire time. The officers elected were: 

President—F. J. Flynn, Charles Wolohan 
(Inc.), Gladwin. 

Vice president—T. P. Peterson, Grayling Box 
Co., Grayling. 

Secretary-treasurer—Claude_ A. 
Roscommon. 

It was decided by the officers to hold future 
meetings of this district in the neighborhood 
of Houghton Lake, which is practically the 
center of the district. 


LaRocque, 





THERE are more than 4,000 uses for wood— 
and new ones are being discovered every day. 







































Bee ees ee 


i 
A 


y 
5 











AMERICAN LUMBERMAN 








Octoner 6, 1998 











R. C. STIMSON, 
Memphis, 


Tenn.; 
President 


MEMPHIS, TENN,, 
Oct. 1—Proposal “C,” 
that change in the in- 
spection rules of the 
National Hardwood 
Lumber Association, 
which would put the 
grading basis on the 
amount of clear lum- 
ber in a board instead of a defect system as 
now, failed to obtain a two-thirds vote at 
the closing session of the thirty-first annual 
convention of the association, held here last 
Thursday and Friday. [Note: A report of 
the first day’s session appeared on pages 1 
and 48-52 of the Sept. 29 issue of the Amenrt- 
CAN LUMBERMAN.—EpiTor.] Last year this 
proposal lost by the small margin of 11 votes: 
this year it lost by 28 votes. The proposal this 
year, however, was much changed over the 
rules that lost in Chicago last year, and was 
nearer, it was thought, to the ideas of the 
consuming trade. However, consumers, who 
have fought this change, managed to swing 
a few manufacturers to their side and made 
the majority of defeat larger than in 1927. 
There were 270 votes for the proposal, and 178 
against, which means another victory for the 
consuming groups of the hardwood industry. 

While no definite announcement was made 
as to whether the proposed change would 
again be put before the convention, it is prob- 
able that another attempt will be made to put 
the rules on a cutting basis at the next annual 
convention. The announcement of the defeat 
of the rules was made Friday night at the an- 
nual smoker and vaudeville held in the ball- 
room of the Hotel Peabody, which was the 
closing entertainment of the convention. 


Election of Officers 


At the closing session R. C. Stimson, of 
Memphis, was the unanimous choice for presi- 
dent. _His name was placed in nomination by 
John I. Shafer, of South Bend, Ind., who told 
of Mr. Stimson’s association activities. No 
other names were placed before the convention. 
S. A. Godman, president of the Lumbermen’s 
Club of Memphis, seconded the nomination. 

Three vice presidents were unanimously 
elected as follows: John I. Shafer, South 
$end, Ind., first vice president; John R. This- 
tlethwaite, Opelousas, La., second vice presi- 
dent; and Charles N. Perrin, Buffalo, N. Y., 
third vice president. Directors elected for 
three years were: E. V. Babcock, Pittsburgh, 
Pa.; C. F. Maples, Knoxville, Tenn.: George 
F. Kerns, Chicago; H. F. Taylor, Buffalo, 
N. Y.; J. D. Mylrea, Rhinelander, Wis.; 
George N. Harder, Wells, Mich.; Max D. Mil- 
ler, Marianna, Ark.; E. L. McLallen, Mem- 
phis, Tenn.; and C. H. White. Los Angeles, 
Calif. Ben C. Currie, Philadelphia, retiring 
president, was named a director for one year. 





B. C. CURRIE, 
Philadelphia, Pa.; 
Retiring President 


The convention early resolved itself into a 
debate about inspection rules and this one 
measure, Proposal “C,” held the attention of 
members at all times. There was a constant 
fight on this, and other matters, with the 
probable exception of trade extension, was 
pushed into the background. The trade exten- 
sion plan was approved and indications were 
that the amount asked, $400,000, would soon 
be assured and a national advertising cam- 
paign for “hardwoods as hardwoods” would 
soon be started; however, this will not affect 
species campaigns now in progress or yet to 
be launched. 

The attendance at all sessions was large and 
before the vote on the rules nearly 1,000 were 
in the ballroom of the Hotel Peabody where 
all sessions were held. The registration was 
something over 1,000, and the convention wi-] 
go down in history as a most successful one 
from all angles. The usual entertainment of 
a banquet on Thursday night and ‘smoker on 
Friday night was carried out with excellent 
vaudeville programs on each occasion. 

The opening session on Thursday morning 
was devoted to the annual address of Ben C. 
Currie, president; the annual report of Frank 
F. Fish, secretary-treasurer; and an address 
by W. Percy McDonald, of Memphis, general 
counsel for the Credit Clearing House Adjust- 
ment Corporation, details of which were car- 
ried in last week’s issue of the AMERICAN 
LUMBERMAN. 


Committee Appointments 


At the opening of the afternoon session 
Thursday President Currie announced the ap- 
pointment of the following committee: 

Nominations—Walter E. Chamberlin, Bos- 
ton, Mass., chairman; Paul Rush and C. W. 
Parham, Memphis; J. W. Bailey, Laurel, Miss.; 
and J. C. Anderson, St. Louis, Mo.; 

Resolutions—H. F. Taylor, Buffalo, N. Y., 
chairman; F. E. Stonebraker, Bonita, La.; John 
I. Shafer of South Bend, Ind.; Ed C. Schoen, 
Chicago; and Max D. Miller, Marianna, Ark. 

Officers’ reports—John W. McClure, Mem- 
phis, chairman; Daniel H. Wertz, Evansville, 
Ind.; and C. A. Goodman, Marinette, Wis. 

President Currie then called on Mr. Fish 
who read a prepared address on “Trade Exten- 
sion Program.” [This address was printed in 
full in the Sept. 29 issue of AMERICAN LuM- 
BERMAN.—EDITOR. | 

Without further discussion President Currie 
introduced J. C. Elliff, of the Curtis Publish- 
ing Co., who delivered an address on “Adver- 
tising,” telling of the work that is being done 
by associations throughout the United States, 
paying particular attention to the work of 
other lumber associations, and also to cam- 
paigns of manufacturers of lumber substitutes. 


Outlines Association Plans 


These two addresses aroused much interest 
among members present as to the method pro- 
posed by the officers of the association for 
trade extension work. President Currie then 
called on L. S. Beale, assistant secretary of 
the association, who gave an outline of the as- 
sociation plans. 

Mr. Beale urged the absolute necessity of 
prompt and effective action for the promotion 
of hardwoods and explained in detail the 
$400,000 program proposed and the method of 
financing it, which provided for participation 
by every branch of the hardwood industry. 

While pledge cards were being passed Presi- 
dent Currie called upon Charles H. Barnaby, 
of Greencastle, Ind., H. F. Taylor, of Buffalo, 
N. Y., Ed C. Schoen, of Chicago, John I. Sha- 
fer, of South Bend. Ind., and D. J. Cahill, of 
San Francisco, Calif., who endorsed the trade 
extension campaign. 


Proposal “C” Loses by 28 Votes at] 1 


Furniture Interests Explain Objections to Rule Changes 


At this point President Currie announced 
that the remainder of the program, which 
would include a talk on better merchandising, 
would be postponed until Friday afternoon and 
that the meeting wou!d be turned over to thoce 
opposed to the change in grading rules. 
George M. Petrie, of the St. Johns Table Co,, 
Grand Rapids, Mich., who is secretary of the 
Furniture Manufacturers’ Association, took 
charge of the meeting and Mr. Currie and Mr, 
Fish stepped from the platform. 


Opposition Explains Its Stand 


Mr. Petrie spent several minutes in explain- 
ing the make-up of the National Association 
of Furniture Manufacturers. He gave a list 
of officers and the names of some of the most 
prominent figures in the woodworking indus- 
tries to show the strength of the organization, 
This organization is one objecting to the 
change in rules, he declared, and by his ex- 
planation showed that it was a general objec- 
tion from users throughout the United -States, 

Mr. Petrie said that a change in the rules 
would mean increased prices for furniture. He 
explained that this was impossible at this time, 
and on these grounds urged that present rules 
be continued. He said that a change would he 
fatal to the furniture business, as well as other 
woodworking industries. 

He denied that the rules had the approval 
of the Government. He further said that the 
furniture people did not have proper represen- 
tation on the Hardwood Consulting Committee 





Oo. M. KREBS, Cc. N. PERRIN, 

Memphis, Tenn.; Buffalo, N. Y.; 

Chairman Rules Elected Third Vice 
Committee President 


when Proposal “C” was endorsed. He exhib- 
ited letters from 183 manufacturers which 
showed that they opposed the change at this 
time, and placed the letters on file. 

Mr. Lowe, of the Briggs Manufacturing Co., 
made objection to the change in rules at this 
time because of the interference with present 
estimates, and changes in cost systems, as well 
as confusion in business. 

Gilbert Bundy, representing the furniture 
and other woodworking industries of Evans- 
ville, Ind., opposed the change on the ground 
that it would require developing new inspectors 
at an exceptionally high cost. 

H. T. Harback, representing the refrigerator 
interests, spoke against the rules as did F. A. 
Goff, of the Southern Furniture Manufactur- 
ers’ Association, Mr. Mitchell, representing the 
purchasing agents’ association, Mr. Morrow, 
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representing the casket manufacturers, J. E. 
Sutpin, of Showers Bros., Bloomington, Ind. ; 
Mr. Riddick, of Asheville, N. C., and Walter 
Mersman, representing the table interests. They 
all objected to any change at this time involv- 
ing high cost of inspection, changing of their 
cost systems, increasing the price of hard- 
woods, and making a better grade of first and 
seconds. 

Before adjournment George Petrie summed 
up all objections made in a few words. 


FRIDAY MORNING 


President Currie called the meeting to order 
about 9:30 on Friday morning. He asked Sec- 
retary Fish to read the report of the inspection 
rules committee, Oliver M. Krebs, chairman. 

Following this report Oliver Krebs moved 
it be adopted and then asked Charles Perrin 
to read his report. Following this report Mr. 
Krebs took the floor and said in part: 


I am going to undertake to show you the 
inconsistencies in the present grades of firsts 
and seconds, and will also attempt to explain 
to you why these inconsistencies take place. 
I am going to show you only a few boards. 
However, I want to say that our present Na- 
tional rules governing firsts and seconds, se- 
lects and our No. 1 common do contain a 
number of inconsistencies. I am going to 
select the same boards which I have used in 
an article or two that I have written, not 
because these are tricky boards, as some men 
call them. If any man wants an illustration 
of the same inconsistencies in a larger board 
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Los Angeles, Calif;. 
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or a smaller board, we should be pleased to 
accommodate you. 

We will consider a board 8 inches wide and 
12 feet long, of course, containing eight sur- 
face feet. According to the present National 
rules, that board is allowed two standard 
defects. I am going to give it a 1%-inch 
knot here and a 1%-inch knot here—just one- 
eighth too big. (Indicating on blackboard.) 
According to our present National rules a 
1%-inch knot is a standard defect and this 
board is only entitled to two defects. On 
account of this knot we will make it a little 
larger, being an eighth-inch too big. That 
board, according to our present National rules, 
is put in No. 1 common. Here is a board of 
the same size. (Indicating.) The rules say 
that in lieu of a 1%-inch clear knot we may 
have two 54-inch knots. A board with 8 feet, 
surface measure, takes two standard defects or 
their equivalent. 


Mr. Krebs than went into considerable de- 
tail in connection with application of the pro- 


posed new rules and their advantages, making 
illustrations on a blackboard and referring to 
charts. Continuing he said: 

What brought about these inconsistencies, 
was it the cutting basis? Even the present 
common rules employ two factors, of course. 
One of them is cuttings and the cuttings are 
based on arbitrary groupings of lengths and 
widths. It is the arbitrary grouping of lengths 
and widths which is getting us into trouble 
and causing our inconsistencies in the common 
grades. The present common rules have one 
excellent factor and that is cuttings. That 
is what your customer is buying—he is buy- 
ing yield value. The present common rules 
have one factor which is very poor and which 
is causing all of this trouble; and that is the 
determining of your cuttings or yield value, 
according to arbitrary groupings of lengths 
and widths, which produce this inconsistent 
result. We have taken this good feature of 
cuttings from our common grades and have 
carried it as one factor throughout every one 
of our rules, and by the side of that we have 
taken that splendid factor of surface measure 
in our rules and we have placed those two fac- 
tors side by side and they run clear through 
to our lowest grade. 

Some of you say your inspectors will have a 
lot to learn. If you will lay aside your preju- 
dice and be governed by good reasoning, I am 
sure that you will have to admit that instead 
of our making it harder on your inspectors, 
we are making it much easier for them. 

Every one of our grades is based on cut- 
tings on the surface measure of the board. 
It is an easy thing to commit these to memory, 
however. You divide the surface measure of 
firsts by five to find out how many cuttings 
are allowed. It takes one cutting five feet artd 
over—drop fractions—and that tells you Now 
many cuttings you are allowed in your firsts. 


Mr. Krebs then made a further statement 
regarding lengths and widths and cuttings al- 
lowed in certain boards under the rules. 

Fotlowing this presentation by Mr. Krebs, 
President Currie said: 

In order ,to proceed in an orderly manner, 
it will be obvious that we must have some 
definite line of procedure in conducting this 
meeting. Therefore, we will open the dis- 
cussion immediately to every one who is op- 
posed to the adoption of the report of the in- 
spection rules committee. There will probably 
be an hour and a half available for that pur- 
pose. Any man who desires to speak may feel 
that he has the freedom of the floor for a 
period not to exceed ten minutes. Every one 
will be confined to ten minutes; and the dis- 
cussion will be by voting members of this 
association only. I think it is only fair that 
I should state that, through an oversight, 
yesterday one of the large users of hardwood 
lumber was overlooked. He was not in the 
room at the time the discussion was taking 
place. I am sorry that we are unable to give 
that gentleman an opportunity today to ex- 
press himself, under the ruling that only 
active and voting members may take part in 
this discussion. 

Under a ruling made by our board of direc- 
tors, no member will be permitted the freedom 
of the floor for discussion and later will not 
have a right to a vote if his dues to the asso- 
ciation are in arrears for sixty days, or if 
inspection fees that have been earned have not 
been paid. I want to make that clear in order 
to prevent any embarrassment. The final 
voting will be by ballot. Last year, the ballots 
were signed. We have decided this year that 
we shall have the voting by ballot, but not 
necessarily a signed ballot. Therefore, no sig- 
nature will be required on your ballot. 


Arguments of Those Opposed 


Mr. Perrin again said a few words refer- 
ring to Mr. Krebs’ address and President 
Currie then threw the meeting open for dis- 
cussion by those opposed. These arguments 
were opened by N. H. Walcott, of the L. H. 
Gage Lumber Co., of Providence, R. I. He 
said that he thought the present rules were 
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adequate and that a 
change would mean a 
change in resale 
methods. 

L. S. Clark, of the 
Osborn & Clark Lum- 
ber Co., Minueapolis, 
Minn., objected be- 
cause he said his in- 
spectors would have to keep familiar with the 
present rules as well as new rules because 
much foreign wood was based on the present 
rules. 

D. J. Cahill, of the Western Hardwood Lum- 
ber Co., Los Angeles, Calif., also objected to 
the rules on a similar basis, as his company’s 
yard handles all woods, both domestic and for- 
eign. 

Thomas Blagdon, of I. T. Williams & Sons, 
New York, objected because it would mean a 
change in inspectors and would affect the re- 
sale of hardwoods, changing present sales 
methods. 

W. H. Lear, wholesaler of Philadelphia, Pa., 
objected because he said he felt that manufac- 
turers of hardwoods should respect the wishes 
of their clients. A similar stand was taken by 
Waiter McIlwain, of J. G. MclIlwain & Co., 
Philadelphia, Pa. Similar objections were also 
made by M. H. Davidson, of Cincinnati, Ohio, 
and J. R. Nichols, of the Nichols & Cox Lum- 
ber Co., Grand Rapids, Mich. 

Adjournment was then taken for lunch. 


FRIDAY AFFTERNOON 


Immediately after lunch, in order to get in 
some of the better merchandising program, 
John W. McClure took the chair and called 
upon President Currie for a talk on better 
merchandising methods. 

Mr. Currie, in a few apt sentences, defended 
the position of the wholesaler of hardwoods, 
making a plea for a more orderly marketing 
of these woods. He said that the forefathers 
of the present operators by marketing hard- 
woods through wholesalers and commission 
men had been able to build fortunes for them- 
selves and he felt the same thing could be done 
today. He felt that going direct to the trade 
is one of the evils of the hardwood business 
and is doing more harm than good. He said 
he held no brief for the inefficient wholesaler, 
but that one who is financially sound, and 
knows hardwoods, with his own selling or- 
ganization could better se!l hardwoods at an 
— than could the manufacturer him- 
self. 

In closing he said that it was the manufac- 
turer’s job to produce, the wholesaler’s job to 
distribute, and the consumer’s job to manufac- 
ture the wood into various articles, and he 
urged that the industry “Go back to this old 
method.” 

His address was followed by the reading 
of a paper praising the commission men and 
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telling the advantages of this method of mar- 
keting. 

ricsident Currie then threw the meeting 
open to those favoring the rules and John W. 
McClure was the first to talk. He argued 
that the only way to stabilize the hardwood 
industry was to adopt the new rules which 
provided for a better basis of production. He 
showed that the present ru‘es are harmful tc 
the manufacturers and that the proposed new 
rules can easily be applied by the distributers 
of hardwoods and by the consumers. He said 
this was the day of simplification and that the 
change was in line with the progress in every 
industry today. 

Phil A. Ryan, of the Phil A. Ryan Lumber 
Co., Memphis, made a short talk refuting some 
of the arguments made by consumers and urg- 
ing all to vote for the new rules and uphold 
the committee that had given four years to 
this work. 

Charles Perrin again took the floor, this 
time as a wholesaler of hardwoods, and urged 
the adoption of the new rules. He pointed out 
that wholesalers would be on a better basis 
under the new rules. 

W. M. Beaty, of the Grant Timber & Man- 
ufacturing Co. of Selma, La., who is an ex- 
pert accountant, refuted the argument of con- 
sumers that the new rules would require a 
costly change in accounting systems, showing 
how the system could easily be changed. 

W. M. Ritter, president of the Hardwood 
Manufacturers’ Institute, made a short talk 
urging adoption of the rules. He said that 
the committee on inspection rules should be 
upheld. He said the adoption of the rules 
would be a progressive step and that he had 
always favored progress in the industry. 

Among others who talked, favoring the 
rules, were J. W. Bailey, Laurel, Miss.; R. C. 
Stimson, Memphis; E. V. Babcock, Pittsburgh, 
Pa.; Mr. Blair of the Midway Hardwood Co., 
and C. F. Maples, of Knoxville, Tenn. 

At this point a 30-minute period was opened 
for general discussion and John W. McClure 
spoke for the rules, and Frank Ous!er against. 

In rebuttal both Charles Perrin and Oliver 
Krebs had a few words to say. E. V. Bab- 
cock then moved that if adopted, the rules 
become effective on May 1, 1929. The motion 
carried. 

Following the balloting officers were elected 
and R. C. Stimson took charge of the meeting. 
making a short speech, thanking the members 
for the honor conferred upon him. 

The convention approved a change in Part 
IV of the cypress rules, also Part III, and 
supp‘emental rules covering car stock and ve- 
neer. 

H. F. Taylor read the report of the resolu- 
tions committee which included the usual reso- 
lutions of thanks, also one especially thanking 
the president, B. C. Currie, and one favoring 
standardization and simplification of rules. 

The report of the committee on officers’ re- 
ports including recommendations that a grad- 
ing rules school be started for inspectors, and 
endorsing the new trade extension campaign, 
was adopted. 

M. J. Byrns, president of the M. J. Byrns 
Lumber Co., of Cincinnati, Ohio, lost a chance 
to win. the Chrysler coach last week given 
away during the convention, because of his 
absence from the session. Mr. Byrns’ name 
was the first drawn from the hat, following 
the banquet Thursday evening, but because the 
rules required the winner to be present he 
was disqualified. The prize went to E. R. 
Ross, secretary of the Marsh & Truman Lum- 
ber Co., of Chicago, who declared he would 
drive the car home. 


Exporters Adopt Amendments 

Mempuis, Tenn., Oct. 1.—Adoption of 
amendments to the Manchester measurement 
agreement covering hardwoods and to the 
hardwood contract form of the Timber Trades 
Federation featured the semiannual meeting 
of the National Lumber Exporters’ Associ- 
ation which was held at the Hotel Peabody on 


last Wednesday. 
lor presided. 

Protests against change in the National 
rules were read from the Dutch Lumber As- 
sociation, and also from the Liverpool Timber 
Trade Association. 

Harvey M. Dickson, secretary, reported that 
the claim service, reporting claims of all ship- 
pers, which had been inaugurated, was prov- 
ing very successful. He also reported the fi- 
nancial condition good. 

The North Vernon Lumber Co., of Louis- 
ville, Ky., was eiected to membershin. 

It was decided at this meeting to make the 
official year book much larger than heretofore 
and to publish it just prior to the annual meet- 
ing in January. 

Alex Schmidt, vice president of the Penrod, 
Jurden & Clark Co., Kansas City, Mo. was 
elected a director to fill the unexpired term 
of Joseph Thompson, resigned to accept the 
vice presidency. 


Butfalonians in 


BurFa.o, N. Y., Oct. 2.—The annual chestnut 
outing of the local lumbermen was held this 
afternoon and evening at the country estate of 
Hamilton Ward, about eighteen miles south of 
the city, in the Boston Hills. Three organiza- 
tions participated in the outing, the Buffalo 
Lumber Exchange, the Buffalo Lumber Deal- 
ers’ Credit Corporation and the Buffalo Hoo- 
Hoo Club. The attendance was unusually 
large, numbering about 150. 

Among those attending were representatives 
of most of the wholesale as well as retail 


President W. Granville Tay- 

















Frequent examples have been found in various 
parts of the country, but especially in New 
England States and Virginia, of doors and 
doorways built of wood that are more than 
two centuries old and which are still doing 
duty. The doorway pictured above is on 
Chestnut Street in Salem, Mass., and is part 
of a house built more than 200 years ago 





offices of the city, and two distinguished guests 
were Hamilton Ward, a local attorney, who 
has been honored with the nomination for the 
office of State’s attorney general on the Re- 
publican ticket this year, and Guy B. Moore, 
district attorney, who has been renominated for 
that office. 

Mr. Ward’s farm is an ideal place for an 
outing and a number of contests of skill had 
been arranged by Oliver J. Veling and these 
attracted numerous contestants. The first was 





The matter of increased handling charges 
at Norfolk was referred to W. E. W eakly, 
chairman of the transportation committee. 

The association voted to approve Referen.. 
dum No. 52, of the Chamber of Commerce of 
the U. S. A. The referendum relates to a 
report of the special committee on agriculture. 


Trim Makers Discuss Standardization 


Mempuis, TENN., Oct. 1.—Standardization 
was discussed by about thirty members of the 
Hardwood Interior Trim Manufacturers’ As- 
sociation at the semiannual meeting held at the 
Hotel Peabody last Wednesday. President 
H. C, Fowler, of Macon, Ga., was in the chair. 
The association approved a plan listing 100 
pieces of different widths and lengths instead 
of the old lineal foot basis of prices. Secre- 
tary F, R. Friedel reported that the new 700 
Series molding book was finding favor over 
the old 800 Series. 


Chestnut Outing 


a golf putting contest, in which about twenty- 
five lumbermen took part. It dwindled down 
to three contestants, each making a hole in two 
putts. These were William Brady, Harry L. 
Abbott and Edward Y. Gemmill. In playing 
off the tie Mr. Gemmill took first place and 
Mr. Brady second. 

Next came a nail driving contest, in charge 
of Clark Hurd, with C. Walter Betts and L. N. 
Whissel as judges and Vernon G. Caldwell 
time-keeper. Teams of two men tried their 
skill in driving a 20-penny nail into a block of 
wood. Only one blow of the hammer was 
permitted each man, who then passed the ham- 
mer to his partner. A number had to be dis- 
qualified for trying to get in a second blow. 
The winners were Edward Y. Gemmill and 
Leo Neuwbecker, and in second place were 
George W. Little and Herbert Preisclf. 

A wood guessing contest was next on the 
program, in charge of William Brady, with 
Charles N. Perrin, Ed Carney and Franklin 
Hofheins as judges and Vernon Caldwell time- 
keeper. Contestants had to write upon paper 
the names of ten varieties of wood, blocks of 
which were placed before them. The winner 
was Frank Schwartzmyer, of the Atlantic Lum- 
ber Co., and second place was won by Peter 
Yeager. 

A dart throwing contht was also played, 
the champion dart thrower being William P. 
Miller, who hit the bull’s-eye and made a score 
of 54. Vernon Caldwell was second, with 46. 

Quoit pitching, as usual, brought out some 
of the veterans in that line and some excellent 
pitching was done by M. M. Wall and Henry 
I. George, I. N. Stewart and O. E. Yeager, 
L. J. Lewis and E. Y. Gemmill, and Peter 
Engelhardt and Leo Neubecker. 

Following the sports program came the 
dinner, served at long tables in the open air. 
The cooks, who provided a splendid and ap- 
petizing meal, were Eugene W. Carson, Astor 
H. Weaver, Herbert M. Hill, Fleming Sullivan, 
F. Chase Taylor, Horace F. Taylor, jr., and 
Eugene Nostrant. 

The success of the outing is largely due to 
Fred M. Sullivan, who had charge of arrange- 
ments, and he was ably assisted by the officers 
of the three organizations taking part. 


Final Cincinnati Golf Tourney 

CincINNATI, Onto, Oct. 2.—An_ all-day 
golf tournament will be held at the Western 
Hills Country Club by the Lumbermen’s Golf 
Association, Oct. 9, as the closing event of the 
golf season of the members of the Cincinnati 
pores Club. The meeting will be 36 
holes medal play and it is expetced that be- 
tween 50 and 75 visiting lumbermen will play 
in the tournament. Following the tournament 
there will be a dinner at the West Hills Club, 
at which the prizes will be presented and the 
officers for the ensuing year will be chosen. 
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Associations Plans and Activities 


Oct. 10—New_ Jersey Lumbermen’s Association, 
Newark, N. J. Fall meeting. 

Oct. 10-12—National Association of Wooden Box 
Manufacturers, Roosevelt Hotel, New York 
City. Semiannual meeting. 

Oct. 12—Northwest Missouri Retail Lumber Deal- 
ers’ Association, Robidoux Hotel, St. Joseph, 
Mo. Fall meeting. 

Oct, 16-17—Appalachian Hardwood Club, Kana- 
wha Hotel, Charleston, W. Va. Annual. 

Oct. 17-18—North Carolina Pine Association, Fran- 
cis Marion Hotel and plant of A. C. Tuxbury 
Lumber Co., Charleston, 8S, C. Semi-annual 
meeting. . 

Oct. 17-19—Wholesale Sash & Door Association, 
French Lick Springs Hotel, French Lick, Ind. 
Annual meeting followed by golf tournament. 

Oct. 20—East Texas Mill Managers’ Association, 
Shreveport, La. Special meeting. 


Oct. 20—Southwest Oklahoma Lumber Dealers’ As- 
sociation, Frederick, Okla. 


Oct. 23-25—Southern Logging Association, New 
Orleans, La, Annual. 


Oct. 24-26—National Retail Lumber Dealers’ Asso- 
ciation, Palmer House, Chicago. Annual. 


Oct, 24-27—Pacific Logging Congress, Portland, 
Ore. Annual. 


Oct, 25—Philadelphia Wholesale Lumber Dealers’ 


Association, Bellevue-Stratford Hotel, Phila- 
delphia, Pa. Quarterly meeting. 

Oct. 25—Southwestern Ontario Retail Lumber 
Dealers’ Association, Hotel London, London, 


Ont. Fall meeting. 


Nov. 1—Consulting Committee on Lumber Stand- 
ards, Chicago. 


Nov. 8-9—Southern Pine Association, Roosevelt 
Hotel, New Orleans, La. Fall trade promotion 
meeting. 


Nov. 13-15—Associated Cooperage Industries of 
America, Hotel Sherman, Chicago. Semi-an- 
nual meeting. 


Nov. 14-15—Southern Sash, Door & Millwork Manu- 
facturers’ Association, Ansley Hotel, Atlanta, 
Ga. Annual, 


Dec. 1—Louisiana Retail Lumber & Building Ma- 
terial Dealers’ Association, Lafayette, La. 


Program for National Retailers 


The convention prospectus for the twelfth 
annual meeting of the National Retail Lumber 
Dealers’ Association, to be held on Oct. 24, 
25 and 26 at the Palmer House, Chicago, has 
been issued and indicates that a number of 
very comprehensive subjects will be taken up 
for discussion. There will be morning and 
afternoon sessions on each of the three conven- 
tion days, and in addition to the business pro- 
gram, entertainment will be rendered for both 
the gentlemen and ladies in attendance. 

Practical business subjects will be discussed 
at every session, and the dealers are expected 
to participate from the floor of the conven- 
tion. There will be several talks by well posted 
men from outside the ranks of the retail lum- 
ber business. The program to be carried out 
will be devoted essentially to merchandising 
and among the topics to be discussed are: The 
ten payment or longer deferred payment plan; 
Financing dwellings, modernizing jobs etc.; 
What about loans from the building and loan? ; 
First mortgage facilities; The second mortgage 
prodvlem; Better farm buildings and the financ- 
ing of them; Developing small house and re- 
mcéeling sales; Dryness of lumber; Are new 
demurrage terms in order?; Good retail prac- 
tice in merchandising lumber ; The National 
association advertising program; What is 
modern merchandising?; Knowing your costs 
and applying cost knowledge; The suggested 
standard State lien act and the lien law of 
your own State; and Mergers and consolida- 
tions. 

The special entertainment program for the 
ladies will include a theater party on the first 
afternoon, an auto bus tour of Chicago and a 
luncheon and style show at Marshall Field. 
The men will join their ladies in a dinner and 
dance on the evening of the first convention 
day from 6 to 8 p. m. On the evening of the 
second day the annual banquet, entertainment 
and dance will be given. 

On the. day preceding the opening of the 
convention, secretaries of the various State 
associations and also of the various metro- 
politan associations will meet for a_ special 
conference. 


Arrangements have been completed with the 
raitroads whereby a round trip rate of one and 
one-half times the one-way fare will be al- 
lowed on the certificate plan. It is impera- 
tive that the certificate be secured at the time 
the ticket is purchased and it will be validated 
at the convention for the return trip. 


Northwest Missouri Meeting 

Sr. JosepH, Mo., Oct. 1—The fall meeting 
of the Northwest Missouri Retail Lumber 
Dealers’ Association will be held here on Oct. 
12 at the Robidoux Hotel. The meeting will 
start with a luncheon, followed by a business 
program in the afternoon and a banquet and 
entertainment in the evening. This is the social 
meeting of the association and a good attend- 
ance is always secured. 


Oklahoma-Texas Meetings 

Kansas City, Mo., Oct. 2.—President C. 
G. Scruggs and Secretary-manager E. E. 
Woods, of the Southwestern Lumbermen’s As- 
sociation, will attend the fall meeting of the 
board of directors of the Arkansas Associ- 
ation of Lumber Dealers at Hot Springs, Oct. 
15, and will spend the remainder of the week 
visiting in Oklahoma. They will be in Mus- 
kogee, Oct. 16 and Tulsa, Oct. 17. The next 
day they will attend the meeting at Shawnee 
of the Central Oklahoma association, the new- 
est of the regional organizations of the South- 
western. Oct. 19 will be spent in Oklahoma 
City, and the next day attend the Texas-Okla- 
homa border line meeting at Frederick, which 
will be a big event. The meeting is sponsored 
by the Southwest Oklahoma association, which 
invited the Texas dealers to participate. The 
Texas dealers have accepted and will take an 
active part in the program. It is expected 
there will be a large attendance from Texas, 
and Oklahoma dealers are being urged to ar- 
range to be there in numbers, 

Secretary Woods said today he expected a 
number of the Oklahoma directors of the as- 
sociation to join the party at Muskogee and 
make the trip. 

Announcement was also made today that the 
annual fall meeting of the directors of the 
Southwestern Lumbermen’s Association would 
be held Oct. 10 at the Hotel Muehlebach, this 
city. 


Texans See Encouraging Prospects 


Datias, Tex., Oct, 1.—At the semiannual 
meeting of the executives and directors of the 
Lumbermen’s Association of Texas held here 
Sept. 27, policies of administration and matters 
relating, to the betterment of the lumber in- 
dustry were discussed. Plans were also laid 
for the annual convention which is to be held 
at Waco in April, 1929. John E. Hill, ot 
Amarillo, president, presided at the meeting 
which was attended by twenty-five lumbermen. 
It was the expressed belief of all who at- 
tended that the general condition of the lumber 
industry in Texas is encouraging and that 
prospects are favorable for a larger business 
this year than last, 

The Lumbermen’s Association of Texas is 
one of the oldest trade associations in the 
State and one of the largest industrial State 
associations in the country. It has forty-five 
directors, three for each of the fifteen districts. 
Mr. Hill is probably the youngest president 
the association has ever had. 

R. G. Hyett, of Houston, assistant secretary, 
served in the secretarial capacity, 

J. M. Rockwell, one of the founders of 
the association forty-three years ago, was pres- 
ent and led in the discussions. “The lumber 
industry stands for sound methods of build- 
ing and finance,” he said. In studying the 
activities of other trade organizations in réla- 
tion to their benefits to the lumber industry, 


the sentiment was expressed that the lumber- 
man must co-operate with all State and Na- 
tional agencies. 

The construction of better buildings on 
Texas farms will be one of the principal items 
on the program of the next convention of the 
association, Mr. Hill said, 

“Better farm buildings, especially those for 
the housing of farm implements, are needed,” 
Mr. Hill said. “Texas lumbermen will be 
asked to co-operate with county agents in a 
program of better building on Texas farms.” 

A lumbermen’s school course of one week 
each year will be put in at the Agricultural & 
Mechanical College, of Texas, emulating other 
States which have already taken such a step, 
it was decided at the meeting. 

The program of assisting farmers in agri- 
cultural problems and especially in the diffi- 
culty of eliminating the rat pest will be car- 
ried on through the county agents of the ex- 
tension department of the Agricultural & Me- 
chanical College, Mr. Hill said, 
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Plans of Southern Millworkers 


Atitanta, Ga., Oct. 1.—Though no definite 
program has yet been arranged for the annual 
convention of the Southern Sash, Door & Mill- 
work Manufacturers’ Association, to be held at 
the Ansley Hotel in Atlanta on Nov. 14 and 15, 
association officials have announced that at 
least four important subjects will be discussed. 
The most important topic comprises the south- 
ern-wide advertising campaigns of millwork 
products. There will also be a discussion of 
millwork costs and estimating on millwork jobs 
in the hope of arriving at a more uniform 
method of making bids. Members will also 
pass finally on the new millwork catalog, which, 
if approved, will be published and distributed 
early next year. 


Drive for New Members Under Way 


The National Association of Commission 
Lumber Salesmen, of which Frank J. Shead, 
Chicago, is secretary-treasurer, has launched a 
national membership campaign. At a meeting 
on Oct. 2 in Chicago the following committee 
was appointed by W. F. Coale, of the Lumber 
Mills Co., Chicago, regional director of the 
association, to direct this drive: Fred Kozak, 
Charles L. Baxter Lumber Co., chairman; C. C. 
Vanlandingham, Nat F. Wolfe Lumber Co.; 
H. E. Woodcock, Tri-State Lumber & Shingle 
Co.; Walter Vanlandingham, Vanlandingham 
Lumber Co., and Donald F. Kaehler, Donald 
F. Kaehler Lumber Co., all of Chicago. The 
committee will have the help and co-operation 
of the various regional directors in this cam- 
pa ign : S22 e2eeeaeaaae 

Illinois District Meetings 

The eighth and ninth districts of the IIli- 
nois Lumber & Material Dealers’ Association 
met last week as per schedule that has been 
arranged by State Secretary James F. Bryan, 
of Chicago. The ninth district met Sept. 26 
at West Frankfort and started with a noon 
chicken dinner provided by the ladies of the 
Baptist Church. Following the dinner the 
lumbermen, numbering about thirty-five, met 
at the new Elks’ Club house which has just 
been opened. In the absence of District Chair- 
man Joseph Mallonee, whose father was seri- 
ously ill, State President Ray Durham took 
charge of the meeting. A program similar 
to that which has been carried out at previous 


_ distict meetings was run off here, with Marion 


R. Allen, manager of the modernizing depart- 
ment of the Weatherbest Stained Shingle Co., 
North Tonawanda, N. Y. and D. B. Pershing, 
of the Lehigh Portland Cement Co., as the 
chief speakers. The meeting closed with a 
general discussion in which all present par- 
ticipated. Mrs. W. W. Tilden, president of the 
ladies’ auxiliary, held a conference during the 
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afternoon with the ladies present and told of 
an 8,000-mile automobile trip she made to the 
coast and back during the summer. 

The eighth district met at Mattoon on Sept. 
27 at the U. S. Grant Hotel. Following the 
usual noon dinner, District Chairman J. T. 
Ewing, of Effingham, took charge of the meet- 
ing and here again Messrs. Allen and Persh- 
ing talked to the forty lumbermen present. 
Mrs. W. W. Tilden also told the ladies there 
about her 8,000-mile automobile trip. 


Pimers for Grading and Statistics 


San Francisco, Cauir., Oct. 2.—Outlining 
one of the most forward steps in the annals of 
western pine production, the directors of the 
California White & Sugar Pine Manufacturers’ 
Association, at the meeting held at Klamath 
Falls last week, started organization of grad- 
ing and statistical departments which will be 
operated co-operatively by all pine producers 
of the western United States. 

It marks the first definite step in standard- 
izing of grades of all western pines and the 
formation of a statistical service which will 
embrace mills operating in California, Arizona, 
New Mexico, Oregon, Idaho, Montana and 
Washington. 

The proposal embodies a set of gradmg 
rules which will cover all species of pine and 
which will be under the control of one organ- 
ization. Recent studies of grading rules and 
practices in the Inland Empire by Vic John- 
son, chief grader for the California White 
& Sugar Pine Manufacturers’ Association, were 


a forerunner of this proposal. A committee 
was appointed at the directors’ meeting to for- 
mulate a definite plan under which these grad- 
ing rules might function. The committee 
named in part was as follows: 


J. M, White, Long-Bell Lumber Co., Weed, 
Calif., and also president of the California 
White & Sugar Pine Manufacturers’ Associ- 
ation; H. D. Mortenson, president of the Peli- 
can Bay Lumber Co. and a director of the as- 
sociation; Walter Leuthold, of the Deer Park 
Lumber Co., Deer Park, Wash., and president 
of the Western Pine Manufacturers’ Associ- 
ation; Crosby Shevlin, of Shevlin-Hixon Co., 
Bend, Ore., and two others who are to be 
named by mills operating in the Arizona-New 
Mexico region. 

This committee will hold its first meeting 
Oct. 5 at Portland, Ore., and will begin imme- 
diately to formulate a plan of mutual satis- 
faction for the establishment of the grading 
and statistical organizations, 


The directors’ meeting at Klamath Falls, 
which was held in the newly completed Reames 
Golf & Country Club, was attended by sev- 
enty-five California lumbermen and about ten 
visitors from the Inland Empire. Featuring 
the entertainment of the visitors was a lumber- 
jack dinner at which venison was served. The 
diriner was served in the clubhouse recently 
completed for-H. D. Mortenson, president of 
the Pelican Bay Lumber Co. A golf tourna- 
ment, held at the Reames club, was won by 
Ward Dwight, of the Dwight Lumber Co., 
of San Francisco. 





Ontario Branch Organization 


Toronto, OnT., Oct. 1—A new local branch 
of the Ontario Retail Lumber Dealers’ Asso- 
ciation was organized at a meeting in Oshawa 
on Sept. 29. The dealers present were as fol. 
lows: Frank Carew, Lindsay, and E. Cay. 
Oshawa, representing the Carew Lumber Co. 
(Ltd.), Oshawa; F. L. Beecroft, Whitby; w. 
J. Trick, Oshawa; C, H. Millard, Oshawa: 
W. M. Gilbert, of the Oshawa Lumber Co., 
Oshawa; J. B. Waterous, of Waterous-Meek 
(Ltd.), Oshawa, and H. Boultbee, secretary- 
manager of the Ontario Retail Lumber Deal- 
ers’ Association, Toronto. 

Oshawa has experienced a splendid business 
this year and has probably the best prospects 
of any similar locality in the Province. The 
dealers were enthusiastic in regard to the pro- 
posal to organize a local branch. After dis- 
cussing it from all points of view, they passed 
a resolution to organize and elected the follow- 
ing officers: W. J. Trick, Oshawa, chairman; 
J. B. Waterous, Oshawa, secretary, and the 
following committee, F. L. Beecroft, Whitby; 
E. Cay, Oshawa; Frank Carew, Lindsay; C. 
H. Millard, Oshawa; and W. M. Gilbert, 
Oshawa. It was decided to hold a second 
meeting on Oct. 3, to plan the program for 
subsequent meetings, which will be held once 
a month. 

Secretary M. R. Bogart, of the Southwestern 
Ontario Retail Lumber Dealers’ Association, 
has sent out a notice calling the fall meeting 
of the association for Oct, 25, at the Hotel 
London, London, Ont. 


Kansans Talk Over Every-Day Problems 


Dovce City, Kan., Oct. 1.—That the gather- 
ing of southwestern Kansas lumbermen here 
last Friday was a major event is attested by 
the fact that 186 persons sat down to the ban- 
quet in the evening. 

Dodge City is the capital city of southwest- 
ern Kansas—out in the great open spaces— 
where the world’s largest wheat acreage is 
grown. Considering the long distances be- 
tween towns out here, a gathering of this‘size 
ie remarkable. 

Eleven Oklahoma dealers came over from 
the Panhandle section. C. W. Lantz, of Tex- 
line, Tex., represented the Lone Star State. 
J. H. Moxom, of the Big Jo Lumber Co., 
Clayton, N. M., drove 315 miles in order to 
attend and he said it was worth the time and 
effort. Ray Meline, of the Owen-Park Lum- 
ber Co., Los Angeles, Calif., had just flown 
in from his home city to Witchita by air- 
plane, and he accompanied F. D. Hunn, presi- 
dent of the United States Sash & Door Co., 
to the meeting. 

A remarkable feature of these meetings is 
that they have no officers or organization. The 
local dealers in the entertaining city arrange 
the program and make all of the plans. The 
dealers out here seem to prefer to function 
this way and consider that just as good re- 
sults are secured as would be accomplished 
by the machinery of an elaborate organization. 

Dodge City boasts of a brand new 5-story 
$350,000 hotel, the Lora Locke, and the ses- 
sions were held there as was also the banquet. 
T. R. Caruthers, of the Home Lumber & 
Supply Co., Ashland, presided at the morning 
session and he started off right by asking all 
present to register their complaints as to the 
selling methods of ,the various firms serving 
that territory. Each line was considered sepa- 
rately and after an open and frank discussion, 
the firms in that pagticular line, who were rep- 
resented by their traveling salesmen, and in 
some instances, by their sales managers, were 
given the opportunity of making reply. 

The method was yery effective. Considerable 
time was given to the subject of sash and 
doors and the heads of the three Wichita 
firms serving this territory all took the floor. 
made their explanations and offered construc- 


tive suggestions. One sales manager suggested 
that if the retail lumber dea‘er would be 
as zealous concerning the sale of the millwork 
as he is over the other items entering into 
construction, this would greatly simplify the 
difficulties that are encountered. 

No friction developed in the course of these 
discussions, and, with the atmosphere clarified, 
the possibility of future misunderstanding is 
greatly lessened. 

D. J. Fair, of Sterling, Kan., was called on 
during the morning session and, as always, 
made a very interesting talk. Mr. Fair told 
how changing conditions in the way of in- 
creased production of building materials, the 
various kinds of merchandise, and the strenu- 
ous efforts made to sell the supplies are mak- 
ing the retail lumber business a much harder 
game. Mr. Fair is of the militant type who 
believes in the retail lumber dealers col‘ectively 
contending for their rights, and he pointed 
out some specific abuses and proposed the 
remedy. He gave credit to the Southwestern 
Lumbermen’s Association for much that has 
been accomplished in past years in éstablish- 
ing favorable trade relations. 


Points Out Evils of Commissions 


Ralph E. Colvin, of the Star Lumber Co, 
Liberal, took the gavel for the afternoon ses- 
sion and after some very happy remarks, in- 
troduced E. E. Woods, secretary-manager of 
the Southwestern. Mr. Woods pointed out the 
evil influence on the building material business 
of taking commissions on sales that are made 
by manufacturers direct to the consumers and 
no service rendered by the dealer. This cus- 
tom, he pointed out, undermines the entire 
structure of distribution, is regarded as un- 
earned profit by the public, and can only work 
injury to the industry. He had particular ref- 
erence to the sale of cement. He pleaded with 
the dealers to help overcome this trade abuse. 
and to buy and sell the materials, assume the 
credit risk, and not accept the small stipend 
and be classed as grafters. He concluded with 
a plea for the dealers to get in behind the 
home modernization movement, for their own 
material benefit, and because of its value to 
society in general, 


Among the subjects discussed were the sell- 
ing of the completed home, ready-built farm 
buildings, side lines, credits, dealing with the 
contractor, and co-operative advertising. Those 
participating actively in the discussions were: 
E. G. Brettman, Big Jo Lumber Co.; F. 0. 
Brownson, Rock Island Lumber Co.; Harry 
Ortmeyer, Ortmeyer Lumber Co.; Cliff Alley, 
T. M. Deal Lumber Co.; James Maxwell, Paul 
Light Lumber Co.; Paul McHargue, Star 
Lumber Co., of Liberal; and C. C. Isely, Isely 
Lumber Co., Dodge City; T. R. Caruthers, 
Home Lumber & Supply Co., Ashland. Those 
attending entered heartily into the various 
discussions. 


W. C. Washburn, of the Star Lumber & 
Grain Co., Elkhart, Kan., told of the very 
unfortunate situation that obtains in the mar- 
keting of the wheat crop, due to the lack of 
storage on the farms. Railroad terminals are 
congested. Wheat is often damaged by de- 
layed movement. The farmer suffers the ad- 
ditional penalty of being compelled to take the 
prevailing market price during harvest time. 
This problem being a very serious one for the 
railroads, Mr. Washburn proposed a resolu- 
tion, which was adopted, that the Southwest- 
ern Lumbermen’s Association be requested to 
use its offices to secure the co-operation of 
the railroads in an effort to bring this subject 
to the attention of the farmers in a manner 
that would help correct the condition. Indi- 
vidual storage is the solution. A limited num- 
ber of farmers have already discovered this, 
and the housing of one or two years’ crops 
will sometimes pay for the entire capital 
outlay. 

An elegant banquet was given by the Dodge 
City dealers and distributers. Among the mu- 
sical numbers was a vocal solo by Miss Lela 
Gibson, daughter of Dent Gibson, manager of 
the Rounds & Porter Lumber Co., Dodge City 
yard. Miss Margaret McAllister, the daugh- 
ter of C. M. McAllister, of Garden City, won 
the guessing contest, which involved the inter- 
pretation of the menu in terms of lumber. 
C. C. Iselv. of Dodge Citv. presided as toast- 
master. The dealers in ‘this section of Kansas 
are optimistic and report a better-than-average 
year’s business. 
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Clubs Open Fall Activities 


Lecture Program of Nylta Club 


New York, Oct, 1—The Nylta Club will 
inaugurate its season of 1928-1929 next Friday 
night in the association rooms when Dr. Sam- 
uel Record, of Yale University, will deliver a 
lecture on “The Make-up of Wood.” There 
will be no meeting the following Friday night, 
but the program for the remainder of this 
year as announced by H. B. Coho, the secre- 
tary, is as follows: 


Oct. 19—The Pines and Douglas Fir—by Dr. 
Record. 

Oct. 26—Prof. Charles DeLancey Allen— 
Character analysis, personal problems, voca- 
tional efficiency. 

Nov. 2—The Spruce, 
Larch—by Dr. Record. 

Nov. 9—The Celotex Co.—Description of the 
properties and uses of Celotex. 

Nov. 16—Cedars, Cypress and Redwood— 
Dr. Record. 

Nov. 23—Problems which concern the sales- 
man of a retail yard. 

Nov. 30—The Oaks—Dr. Record. 

Dec. 7—The Law and the Bankrupt—D. 
Theodore Kelly. 

Dec. 14—Mahogany, and the effect of style 
on the use of wood—Dr. Record. 

Dec, 22—Nylta Christmas Party. 


Firs, Hemlocks and 


In urging a large attendance at all meetings 
this year, Secretary Coho calls attention to 
the fact’ that he has missed only three meet- 
ings in nine years. 


Propose Change of Name 

San Francisco, Cauir., Oct, 2.—Proposals 
that the San Francisco Hoo-Hoo Luncheon 
Club change its name to the San Francisco 
Lumbermen’s Club and to become a “Cham- 
ber of Commerce” of lumberdom, has been 
put to a vote of the club members by a mail 
ballot this week. 

The action has been taken in an effort to 
obtain more support of the weekly luncheon 
meetings and to further service to the retail 
and wholesale lumbermen of the San Fran- 
cisco bay districts. 

New spirit has been injected into the meet- 
ings of the luncheon club by Ted Higgins, 
its new president and by new officers, all of 
whom have been exceptionally active in club 
affairs. 

Oscar H. Johnson, of the Albion Lumber 
Co., was re-elected secretary-treasurer, The 
following were named directors: Gus Russell, 
Santa Fe Lumber Co., Hugh Handley, Van 
Arsdale-Harris Lumber Co., Walter Medill, 
McKay & Co., Leon B. Walker, Red River 
Lumber Co., and Harry Gaetjen, Empire Plan- 
ing Mill. 


Club Discusses West, Coast Woods 


Corntnc, N. Y., Oct. 1.—The recently opened 
Baron Steuben Hotel in this city was the scene 
of a meeting of the State Line Lumbermen’s 
Club last week, when 45 members of that or- 
ganization gathered about the tables and en- 
joyed one of the good fellowship dinners for 
which this group of retailers is famous. A. 
P. Bean, of the Corning Building Co., chair- 
man of the club, presided over the dinner and 
the meeting which followed. In addition to 
representatives from local yards, dealers were 
present from Elmira, Wayland, Dundee, Co- 
shocton and Addison, with one present from 
across the State line, Troy, Pa. Following 
the dinner, E. A. Wade, of Aberdeen, Wash., 
was introduced by the chairman, having brought 
to Corning at the invitation of the local deal- 
ers his famous one-log cabin in which he has 
toured across 36 States from the Pacific coast 
to Maine. While in Corning his house was 
open to visitors and approximately 2,000 peo- 
ple inspected this novel home carved from a 
giant Douglas fir tree. 

A feature of the meeting was an informal 


discussion of West Coast woods, led by R. T. 
Titus, wood technologist of the West Coast 
Lumbermen’s Association. In a 40-minute talk, 
Mr, Titus described the properties and uses of 
Douglas fir, West Coast hemlock, western 
red cedar and Sitka spruce, illustrating many 
of these facts by large wall charts. He also 
explained why wood walls in homes are best 
when one is seeking the most comfort at the 
lowest annual cost. 

The playlet, “The Old Lumber Yard and 
the New Lumber Store,” written by C. J. 
Blenchard, of the West Coast Lumber Bureau, 
was presented, with Mr. Wheat and Miss Smith 
of the Corning Building Co., taking part in 
the cast with Mr. Blanchard and Clyde Wade, 


Wisconsin Club Activities 


MILWAUKEE, Wis.. Oct. 2.—A_ roundtable 
discussion on the lack of knowledge on the 
part of the dealer of what he has to sell, 
occupied the entire business session of the 
Eastern Wisconsin Lumbermen’s Club when it 
met at the Hotel Pfister, Milwaukee, Sept. 27. 
Otto E. Lay, Kewaskum, president of the club, 





President of Sash-Door Concern 


St. Louis, Mo., Oct. 1—George W. Sim- 
mons, vice president of the Chase National 
3ank of New York, and former vice president 
of the Simmons Hardware Co. of St. Louis, 
has been elected president of the Huttig Sash 
& Door Co., effective today, when he assumed 
his new duties. Mr. Simmons succeeded E. L. 
McColm, who has resigned to devote his entire 
time to business interests in Muscatine, Iowa, 
and_ elsewhere. Mr. 
McColm was elected to 
the position following 
the death of A. J. Sie- 
gel. 

Mr. Simmons is 50 
years old, and a native 
St, Louisan, the son of 





GEORGE W. SIMMONS, 
St. Louis, Mo.; 


President Huttig Sash 
& Door Co. 





E. C. Simmons, who 
founded the hardware 
firm which bore his 
name. Mr. Simmons 
was graduated from 
Yale in 1900, arm the 
following January en- 
tered the employ of his 
father’s company, begitming at the bottom by 
pushing trucks in a warehouse at $20 a week 
and worked his way up through every de- 
partment until he became general manager in 
1904, 

Five years ago, following the merger of the 
Simmons Hardware Co., with the Winchester 
Arms Co., Simmons went to New York as 
vice president of the Chase National Bank. 
He also founded and was president of the 
George W. Simmons Corporation, producers 
of packaged groceries. During the war he 
was manager of the southwestern division of 
the American Red Cross. In January, 1918, 
he went to France to organize Red Cross ac- 
tivities there, returning to America in April 
to supervise the raising of a $100,000,000 Red 
Cross war fund. In December, 1918, he went 
to Siberia as special commissioner of the 
Red Cross War Council. 

The Huttig Sash & Door Co. is a $4,000,000 
corporation, with branches in ten cities. It 
was founded in 1885 by the late Charles H. 
Huttig. 





presided at the meeting, which followed a din- 
ner. 
The members agreed that the dealers them- 
selves must learn more about their business 
if they want to keep it in their own hands. 
It was pointed out that the industry is adver- 
tising to the public that it should go to the 
dealer for advice, and many times the dealer 
has to turn them over to the carpenter con- 
tractor, because the dealer can not figure out 
the different jobs. 

A thorough knowledge of the products one 
is selling and how they should be used is all 
a part of the modern merchandising method 
of doing business, the discussion indicated, and 
it is up to the dealer to educate himself in 
accordance, to secure the full benefit of the 
advertising. 

Frank Fuller, of the Fuller Goodman Co.., 
Oshkosh, line-yard operator and one who is 
promoting modern merchandising in his busi- 
ness, was at the meeting and to!d the dealers 
some of the things which his concern is doing. 


StEveNS Pornt, Wis., Oct. 2.—The Central 
Wisconsin Lumbermen’s Club held a meeting 
in this city last week, at which F. O. Crocker, 
of the Wisconsin Box Co., Wausau, Wis., was 
the main speaker. 

H. A. Vetter was chairman of the meeting, 
and it was decided to elect a president at the 
next session, which is to be held on Oct. 18 
in this city. 

A new plan wil! be started for the meetings, 
by holding them in the evening rather than 
during the day. It is believed that a larger 
group of members will come to the evening 
meeting. A dinner will precede the business 
session on Oct. 18. 


Club to Open Season’s Meetings 


CINCINNATI, Onto, Oct. 2.—One of the fea- 
tures of the initial meeting of fhe season of 
the Cincinnati Lumbermen’s Club to be held 
next Monday at the Hotel Metropole will be 
the report of C. Earl Hart, sales manager of 
the L. G. Banning Lumber Co., who was chair- 
man of the Cincinnati hardwood de‘egation 
which went to the Memphis convention of the 
National Hardwood Lumber Association. This 
delegation is credited with having been the 
deciding factor in the fight to defeat the Pro- 
posal “C,” which failed to obtain the requisite 
two-thirds majority in the vote. 


Milwaukee Club to Elect 


MILWAUKEE, WiIs., Oct, 1.—Officers and five 
directors will be elected when the Milwaukee 
Hoo-Hoo Club holds its annual meeting at the 
Hotel Pfister here on Oct. 11. The business 
will follow a dinner in the club room of the 
Pfister. The entertainment at the meeting will 
be furnished by John E. Schroeder, who will 
show the moving pictures he took during the 
annual picnic of the club in June. 





Tests Prove Wood Boxes Best 


San Francisco, CAuir., Oct. 2.—Tests made 
by vegetable and fruit shippers of fibre-board 
lug covers have proved the superiority of wood 
boxes, according to Rex Morehouse, Pacific 
coast manager of the National Association of 
Wooden Box Manufacturers. The tests, made 
during the warm months, are said to have 
caused the lug covers made of fibre to absorb 
moisture from both the atmosphere in the re- 
frigerator cars and the grapes themselves, 
until when taken from the car, they warped 
completely out of shape, in many cases causing 


the grapes to spoil and in other cases causing” 


losses through spilling of contents. 

Other protests are that the tops of these 
fiber boards are printed and can not be painted 
upon and, third, surprise is expressed that the 
express companies will accept a package with 
as frail a top as the dug cover without strips 
of wood for additional support. 
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Plans Mexican Operations 


FRONTERA, STATE OF TABASCO, MEXICO, Sept. 
29.—As part of his plans for developing a tract 
of 57,000 acres of hardwood timber situated 
in the district of Palenque, State of Shiapas, 
Antenor Sala, of Mexico City, will construct 
a 35-mile standard gage railroad from the tim- 
ber tract to Tepetetan on the Tuleja River. 
The logs will first be squared at a large mill 
which Sala will construct in the forest. They 
will be hauled to the mill by “Caterpillar” trac- 
tors. Tepetetan is at the head of navigation 
and the logs will be brought to Frontera upon 
barges which Mr. Sala will put in service 
for the purpose. The mill will be electrically 
operated by power furnished by a hydroelectric 
plant which will be constructed at the falls of 
Rio Mizola. The waterfall has a sheer drop 
of 220 feet, and the power from the proposed 
plant will also be available for towns and indus- 
tries of a big scope of territory. 

A marine yard, railroad shops, main office, 
hotel and general commissary will be con- 
structed at the Tepetetan terminal. On the 
other end of the railway, at Palenque, another 
store will be opened to care for the Indian 
trade. It is proposed to exchange commissary 
goods for chicle gum, hides, rubber and amber 
—all produced locally in some abundance by 
the natives—and make a trader’s profit while 
the store serves its main purpose of attracting 
and holding sufficient laborers to work the prop- 
erty. 

Birge Heftye, formerly managing engineer 
of the Laguna Corporation which handles ma- 
hogany logs on a big scale, will occupy a similiar 
position with the lumber industry of Mr. Sala. 
He also will have charge of the mining and 
amber which is found in great quantities upon 
the land that is now covered with timber, Mr. 
Heftye gave an interesting description of the 
property. It is planned to utilize the stumps 
and crowns of the mahogany trees—sawing 
them into stock size boards—from which comes 
the high-priced and rare curly mahogany, hav- 
ing a value, according to its grain, up to $1,000 
a ton. 

A systematic reforesting program will be 
carried out on the cut-over lands, which will 
result in a new timber crop from 70 to 80 
years later. 

The country near Palenque is famous for its 
prehistoric ruins of the pyramids—about 40 
feet high by 80 feet wide and 150 feet long at 
the base. Trees four feet in diameter growing 


Credit Body 


New York, Oct. 1—Thirty percent of the 
merchandise stocks in the Florida hurricane 
zone can be salvaged, according to Frank G. 
Hathaway, secretary of the Southeastern Credit 
Men’s Association, who has just completed a 
survey of the devastated area for the Na- 
tional Association of Credit Men. 

In a report made to the National association, 
Mr. Hathaway said that the greatest damage to 
both retail and wholesale establishments was 
suffered in the east coast towns between Pom- 
pano and Palm Beach, a strip about 40 miles 
wide, ; 

Stocks of goods in Miami suffered virtually 
no damage, and merchants’ losses in Fort Lau- 
derdale also were slight. 

In West Palm Beach, Mr. Hathaway said, 
many warehouses of wholesalers were leveled 
by the hurricane and their contents made 
inaccessible by the covering of debris. 

Retail merchants’ stocks in West Palm 
3each, Pompano, Delray, Lake Worth and 
other towns in the path of the hurricane were 
damaged heavily both by the high winds and 
by the rain which followed the gale. The havoc 
wrought by the wind was so great that no 
shelter could be found for the exposed goods. 

The loss to merchants in Palm Beach is 
difficult to estimate in view of the rigid restric- 
tions placed on the beach by the authorities. 
Property loss there was extensive, but the 
damage to merchandise can not be great be- 








up through piles of coal, evidently mined by 
the aborigines, cause one to speculate on what 
use the Mayas made of the coal. - The coal 
was crudely mined by cutting it off the breast 
of an exposed outcrop. Palenque is 127 miles 
inland from Frontera, at the foot of the hills 
and the edge of the alluvial plain. 


SR ABBE AEBAABGGM 


Engineer’s Views on Storm Damage 
(Continued from page 39) 


Way properly constructed frame _ structures 
withstood the gale. 

Another engineer who visited the storm area 
points out, among other things, that it is bad 
practice to lay new wood shingles over old roll 
roofing. He found that the people in Florida 
are constantly impressed with the fact that the 
wooden shingle offers better resistance to the 
storm, and are putting wood shingles over their 
old roofing. He thinks this practice should be 
stopped at once. The old roll roofing does not 
furnish a good base for*new shingles, nails not 
holding well in this material. 

The damage in Palm Beach was due to the 
failure of tile roofing. Otherwise expensive 
furnishings and fixtures would not have been 
ruined by water. 

Impartial engineers express the view that all 
cornices in this area should be boxed. Over- 
hanging and open cornices catch the wind and 
roofs are lifted off. On tile and cement block 
buildings the wood roof system during the 
course of the storm was often lifted and 
dropped several times, first a few inches and 
gradually more until finally it settled down so 
hard as to force out the side walls, 

One engineer stated frankly that cheap wood 
construction suffered miserably. This is the 
reason: 4x4 sills, toe nailed at joists, 2x6 floor 
joists, 2x4 roof rafters on long spans, no sheath- 
ing, no sub-floors, no attachment of partitions 
to side walls, no attachment of roof to plate, 
no corner bracing, very often such material as 
Homasote on the inside of studding and Celotex 
on the outside, with stucco on Ceiotex, rafter 
spacing with 2x4 rafters 26 inches and over, 
cross girders under floor joists 2x4 spiked to- 
gether. Absolutely no anchorage of sill to 
foundation. 

In no well regulated community, this engi- 
neer declared, would such construction be per- 
mitted. Of all places, it should last be used 
in a hurricane area. It simply flattens out under 
the force of the wind, with nothing whatever 
to stop it. 


Old Company Reorganized 


MINNEAPOLIS, MINN., Oct. 2.—Succeeding 
the H. B. Waite Lumber Co., of this city 
the Waite-Rogers Lumber Co., recently organ- 
ized, will continue the business carried on by 
the former concern. The reorganization has 
been completed and Alan Rogers is president 
and continues as general manager, while H, B. 
Waite will take a less active part in the man- 
agement of the business than heretofore. Polli- 
cies of the older company, which was estab- 
lished 35 years ago by Mr. Waite, will be con- 
tinued. The company specializes in direct mill 
shipments of pine, fir and cedar shingles, hay- 
ing West Coast connections with: the Mt. 
Adams Pine Co., of Glenwood, Wash., the 
Mutual Lumber Co. of Bucoda, Wash.. and 
others. As did its predecessor, the newly or- 
ganized company will continue in the whole- 
sale end of the business, serving retailers in 
this section. 

Alan Rogers, who organized the A. A, 
Rogers Co. to produce box lumber, ties, poles 
and other forest products in northern Minne- 
sota, says that this activity will be continued 
as a branch of the Waite-Rogers Lumber Co. 
Mr. Rogers is optimistic over the outlook and 
believes that retailers in this section are des- 
tined to do a good business next spring. “Al- 
though many farmers in this section are mar- 
keting grain late this year, they will have 
money to spend and part of this money is 
going into new buildings and repairs around 
the farm. I can see nothing to feel gloomy 
over in the present situation.” 

Mr. Rogers is a son of A. R. Rogers, pio- 
neer Minneapolis lumberman. The father re- 
cently retired as president of the Minneapolis 
Civic & Commerce Association, having served 
in that capacity for many terms. He is one 
of the outstanding citizens of Minneapolis, 
being among the foremost, in his interest in 
matters of civic development. A. Rogers 
is vice president of the new Waite company, 
president of the Rogers Lumber Co. and is 
also interested in the Monarch Lumber Co. 
And, speaking of lumber, his son Alan appears 
to be a chip off the old block. 


A HYBRID corn ‘produced on the govern- 
mental experimental farm near here by cross- 
ing Mexican maize, supposedly immune to the 
corn borer, and American corn, is viewed as 
a possible means of halting borer damage. 


Surveys Florida Storm Area 


cause few business houses are located on the 
beach. 

Mr. Hathaway pointed out that the hurri- 
cane struck the rich agricultural region around 
Lake Okeechobee when preparations for plant- 
inf were being made. He said that the dam- 
age was much greater than it would have 
been had the hurricane come a few weeks 
earlier. 

The great loss of life and damage to prop- 
erty in the farming country around the lake 
will seriously affect early crops, he said. All 
residents of this territory have been ordered 
to evacuate their land until it can be made 
safely habitable again. 

Creditors on the whole are doing all they 
can to assist distressed merchants and there 
seems little likelihood of retailers in the devas- 
tated area being unduly pressed for payment. 

Manufacturers and wholesalers whose cus- 
tomers have been hit by the storm should make 
special efforts to keep damaged goods out of 
the market and should devote their attention 
to the rehabilitation of business by sound 
methods. 

Mr. Hathaway said that foodstuffs through- 
out the devastated district were particularly 
hard hit; that many warehouses containing 
groceries were leveled, entailing spoilage of 
their stocks. 

In closing the loss was very heavy, he said, 
in spite of the fact that inventories were low 
when the storm struck. 

Although in many instances clothing store 











stocks appeared to be only slightly harmed, 
the goods were badly soaked by the heavy 
rains which flooded the roofless, windowless 
establishments. 

The two largest department stores in West 
Palm Beach suffered some damage to stocks, 
but their loss was greatly reduced by the pre- 
cautions taken to safeguard the stores before 
and during the storm. 

Furniture stocks were also hard hit. Con- 
trary to general belief, heavy stocks of furni- 
ture were carried by merchants in the storm- 
stricken towns. 

Very few hardware dealers escaped serious 
loss. In view of its bulkiness and the large 
number of items carried in stock, it has been 
difficult to salvage hardware and prevent rust 
from damaging it. 

Because of the manner in which building 
materials and lumber are housed, serious dam- 
age was suffered by dealers in this line. Ware- 
houses and sheds were blown down, lumber 
was widely scattered, and lime, cement and 
other materials were ruined by water. 

Damage to stocks of drugs and drug sun- 
dries varied, depending largely upon the con- 
struction of the buildings in which the stores 
were located. Many drug stores were started 
during the boom period and were poorly lo- 
eated and constructed. 

It is probable that many drug stores will not 
reopen. Salvage in drugs and allied lines will 
be greater than in many other lines of busi- 
ness. 
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Crawler Tractor Used in Black Hills Logging 


The problems of economical logging which 
confront lumber manufacturers and loggers 
vary with the topography of the country or 
tract of land to be logged, but many of the 
dificulties have been solved by the use of mo- 
tive power, such as crawler tractors and trail- 
ers, which have through years of service 
demonstrated their usefulness in surmounting 
obstacles encountered in logging operations, es- 
pecially in the mountainous sections of the 
country. 

A particularly interesting operation is that 
of the Warren-Lamb Lumber Co., which main- 
tains headquarters at Rapid City, S. D., and 
conducts logging operations in the Black Hills 
region. The Black Hills, much of which is 
included in the Black Hills and Harney na- 
tional forests, is an outstanding example of 
scientific forest management and selective log- 
ging in a rough, mountainous country con- 
ducted under the supervision of the United 
States Forest Service. The Warren-Lamb 
Lumber Co. is the largest operator in these 
two forests, and has been actively engaged 
since 1914 in cutting ripe, merchantable timber 
for its mills in Rapid City. 

A. B. Hood, logging superintendent of the 
company, in commenting on its logging opera- 
tions, stated that after trying out various equip- 
ment it was found that the Athey truss wheel 





wagon, 
Wheel Co., of Chicago, and the Linn tractor, 
built in Morris, N. Y., 
crawler tractor best suited for the Warren- 


manufactured by the Athey Truss 


were the two types of 


— ——— ) 





Linn Tractor used in Black Hills logging op- 
erations of Warren-Lamb Lumber Co. 


Lamb company’s purpose, these’ rigs proving 
sure log getters under practically any weather 
or road conditions. The Athey wagon, adopted 
as a trailer for the Linn, has guarding wheels 
in front and a crawler tractor rear end, and is 
capable of carrying a 20-ton load, handling 
4,000 feet of green logs over mountain roads 








with no bad effects on the rig. Six Athey 
truss wheel wagons and two Linn tractors—one 
60-horsepower, 4-cylinder, and the other 100- 
horsepower, 6-cylinder—are operated by the 
Warren-Lamb Lumber Co. The Athey wagons 
can be handled successfully with two heavy 
teams, according to Mr. Hood, and can average 
three times the load of the same 4-horse teams 
on a regular horse-drawn log truck. 


The Linn is a rugged truck with a crawler 
tractor rear end and of 10-ton capacity, stated 


~ Mr. Hood, and can handled full tonnage and 


pull trailers over extremely soft ground and 
not bog down, actually improving the roads 
as the hauling continues. The Linns have han- 
dled a trailer with a 15-ton load up a 15 per- 
cent grade, and when unloaded at the skidway 
proceeded up a 20 percent grade to make a turn 
back for more timber. As much as 20,000 feet 
of logs loaded on six sleighs have been hauled 
over three miles by the Linn, and on this par- 
ticular haul runners replaced the front wheels, 
the outfit resembling the old steam hauler of 
early north woods operations, Mr. Hood stated. 

Other equipment employed in the logging op- 
erations of the Warren-Lamb Lumber Co. in- 
cluded a Clyde gasoline ground skidder, manu- 
factured by the Clyde Iron Works, of Duluth, 
Minn., and a 42-ton Heisler locomotive, built 
by the Heisler Locomotive Works, of Erie, Pa. 








Athey truss wheel wagon loaded with 4,000 feet of logs Linn tractor and 


Athey truss whecl wagon with 30-ton load 





Extension Work Develops 


(Continued from page 37) 

among shippers and food brokers in Chicago 
and San Francisco has shown a strong prefer- 
ence for wooden boxes. Much interest has 
been expressed in the experiments which are 
being carried on in the designing of lighter 
shipping cases. Brokers in particular complain 
of the delay and loss incident to the breaking 
of paper and fiber containers, especially in the 
shipping of canned goods. 

. @ 8 


Submits Building Code for Review 

The helpful services rendered by the Na- 
tional Lumber trade extension organization to 
city and State officials and others is illustrated 
by the action of the building commissioner in 
an important city in Michigan in submitting 
proposed changes in the building code of that 
community to TX specialists for review. In 
requesting review, the city official stated that 
he had every confidence in the technical serv- 
ice of the National Lumber Manufacturers’ 
Association and desired the code to reflect 
modern engineering experience, Virtually all 


of the suggestions made by the TX specialists 

were later accepted by the city council as 

amendments to the existing building code. 
Another illustration is found in the fact 


that C. E. Close, of the central division, at 
the request of State officials, has recently re- 
viewed the timber specifications of three more 
western States. The review covered the buying 
specifications of Colorado, New Mexico and 
Wyoming. 

State architectural and purchasing depart- 
ments in a number of other States in different 
parts of the country have appealed to the 
National association for review and rewriting 
of specifications in accordance with Ameri- 
can Lumber Standard grades and sizes. These 
officials are anxious to protect State purchases 
against skimping contractors and place the bid- 
ding for State jobs on a basis where more 
reputable dealers can afford to submit esti- 
mates, 





Attempts are being made at Evansville, 
Ind., to persuade farmers of river bottom lands 
in that district, where crops have been drowned 
out several years in succession, to reforest 
their lands, or at least the greater parts of 
them. By reforesting, it is explained, the 
farmer may have the land made a part of the 
State forest reserve, thereby reducing tax as- 
sessments. Burr, white and red oak, sugar 
maple and walnut trees are being recommended 
for the bottom lands and Norway spruce and 
pine for the uplands. 


Points Out Insurance Menace 


MINNEAPOLIS, MINN., Oct. 1—W. H. Ba- 
deaux, secretary of the Northwestern Lumber- 
men’s Association, took up the cudgels recently 
in the local battle over the increase in fire in- 
surance rates on wooden buildings with shingle 
roofs. In a notice sent to association mem- 
bers Mr. Badeaux says: 


Representatives of the insurance under- 
writers are going from town to town advo~ 
eating legislation against the use of wood 
shingles. It is their practice to appear be- 
fore chambers of commerce and other civic 
bodies, recommending certain ordinances be 
passed by the local city council or the city 
suffer the penalty of increased insurance 
rates. In some cases they propose added fire 
fighting equipment, together with the under- 
writer’s building code, 
stress the anti-shingle ordinance as one of 
the greatest prevention measures of modern 
times. Their worded pictures are given a 
fiery hue and oft-times a city council will act 
under impulse and adopt such a drastic 
recommendation before analyzing its merits 
or before giving the public an opportunity to 
express its views, forgetting that every sub- 
ject embraces two sides. It is our suggestion 


that you keep in touch with some of your 
local council members and ask them to advise 
you of any moves in that direction. 


but most invariably 
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Quick Service 


Prompt Settlement of losses 
and a desire to give helpful 
and practical suggestions for 
Fire Prevention makes the 
Lumber Underwriters a desir- 
able Insurance Exchange for 
Lumbermen. 





UNDERWRITERS 


A.B.BANKS £CO.,MGRS. | 
S 


LITTLE ROCK ARKANSA 











LUMBER TRANSPORTATION 


Gain in Revenue Freight Loadings 


WASHINGTON, D. C., Oct. 3.—Revenue freight 
loadings for the week ended Sept. 22 amounted 
to 1,143,214 cars, the greatest of any week 
this year, according to the American Railway 
Association. The total for the week of Sept. 
22 was an increase of 4,902 cars over the pre- 
ceding week, and a gain of 16,812 cars over 
the corresponding week of last year. Load- 
ings for the week of Sept. 22 were dis- 
tributed as follows: Forest products, 64,576 
cars; grain, 60,217 cars; livestock, 36,798 cars; 
coal, 180,955 cars; coke, 10,184 cars; ore, 64,360 
cars; merchandise, 266,157 cars; miscellaneous, 
459,967 cars. 











Southern and Western Through Rates 


WASHINGTON, D. C., Oct. 2.—The Interstate 
Commerce Commission has suspended until 
May 1 the operation of certain schedules as 
published in Supplements No. 30 and 31 to 
Agent H. G. Toll’s I. C. C. No. 1187 and other 
tariffs, which propose to restrict the appli- 
cation of through rates from southern and 
western points so that they will not apply 
over the route of the Michigan Central Rail- 
road through Canada to destinations on the 
New York, New Haven & Hartford and lateral 
lines. This would result in the application 
of higher combination rates over that route. 


Switching Schedules Suspended 


WASHINGTON, D. C., Oct. 1.—The Interstate 
Commerce Commission has suspended until 
May 1, next, the operation of schedules pub- 
lished in Supplement No. 14 to the Cleveland, 
Cincinnati, Chicago & St. Louis Railway Co.’s 
Yr. Cc. GC. No. 8385 and other tariffs affecting 
switching charges at Evansville, Ind. The 





suspended schedules propose to revise rules 
governing the absorption of connecting line 
reciprocal switching charges to the extent 
that the line-haul carriers will not absorb 
the Chicago & Eastern Illinois Railroad Co.'s 
switching charges at Evansville in excess of 
$2.70 a car, on traffic to and from all points 
in southern territory. 


Urges Knotty Lumber for Boxes 


Mapison, Wis., Oct. 1.—Experiments con- 
ducted by the Forest Products Laboratory here 
prove that knotty lumber will make a box with 
short, thick sides more resistant to rough han- 
dling than clear lumber. The size of any one 
knot in the board used should not exceed one- 
third the width of the board, and the aggregate 
diameter of all the knots within a length equal 
to the width of the board should not exceed 
the diameter of the largest knot allowable. 

In boxes with short, thick sides, made of 
clear boards there is not enough flexibility, 
and shocks incident to rough handling are not 
absorbed by the springing of the boards. 
Failures occur through a direct pull exerted 
by the contents of the box on the nails. The 
use of knotty lumber, however, will increase 
the flexibility. 

The laboratory warns against any attempt 
to increase flexibility of clear lumber by us- 
ing thinner boards, which will result in failure 
from shearing or splitting of the wood by the 
nails, or from the nail heads pulling through 
the boards. 

“Added to the other advantages of using 
knotty lumber in boxes is the lower cost of 
such lumber compared to clear lumber,” states 
the laboratory. “Of prime importance, also, 
is the fact that the use of knotty boards for 
boxes provides an outlet for low-grade lum- 
ber.” 














Lumbermen:— 


Give your children a 
copy of our new educa- 
tional book on wood— 


JOUER 
Woods 


They'll enjoy reading it. A 
wonderful book for every lum- 
berman’s child to have. Your 
boy or girl will have greater love 
and respect for your business 
after reading “Touch Wood!” 


This entertaining story of the 
products of the forest should 
sell for $1, but it’s 


Only 


50 Cents 


Postpaid 


Amecicanimbert 





431 So. Dearborn St., CHICAGO 




















Grinding and Rejointing Saw Machine 

The Foley automatic saw grinder, Model 
G-111, designed for grinding wood and metal 
cutting circular saws up to 42 inches in 
diameter, has just been placed on the market 
by the Foley Saw Tool Co. (Inc.\, of Minne- 
apolis, Minn. This machine grinds and re- 
joints all rip and cross-cut circular saws from 
6 to 42 inches in diameter, having either 
straight or Cochran & Bly teeth and of four 
teeth to the inch up to 2-inch spacing. The 
Foley grinder is an indispensable saw rrecon- 
ditioner for general use in all shops where 
faultless cutting is necessary, and every firm 
operating circular saws will find it advan- 
tageous to install one of the Foley grinders, 
the features of which are thus described by 
the manufacturer: 

Model G-111 is equipped with belting, oil 
cups, ball-bearing arbors for grinding wheel, 
one grinding wheel, one wrench, two adjust- 
able cams (one for round back teeth and one 
for straight back teeth) and a tight and a loose 
pulley. The grinding wheel is 8 inches, with 
%-inch hole—%-to-%-inch thickness, accord- 
ing to the saws to be ground. The standard 
equipment is furnished for belt drive; at a 
slight additional cost it can be equipped with 
any motor desired. 

It is so designed that, not only does it auto- 
matically grind the saw to a perfect cutting 
edge, but at the same time it joints the blade 
of the saw, thus lining up old and worn teeth 
and bringing all teeth to the same size, thus 
giving the user a saw that is in all respects 
as good as when it came out of the factory. 
The Foley is the only grinder that possesses 
this jointing feature. Its importance is test 
realized when consideration is given to the 
fact that an uneven saw will at times lose as 
much as 40 percent of its efficiency. The 
entire Foley machine is so enclosed that 
filings, dust, bits of emery etc., can not get 
at any of the moving parts, thus prolonging 
the life of the machine. The size, shape and 
hardness of the wheel must, of course, change 
with different types of saws, and the Foley 
company is prepared to furnish additional 
grinding wheels for all types of saws. 


Files and Joints in One Operation 


Another product of the Foley Saw Tool Co. 
is the Foley automatic saw filer which files 
and joints in one operation all kinds of hand 
saws, band saws, % to 4% inches wide, and 
cross-cut circular saws 3 to 16 inches in 
diameter. The Foley hammer saw setter oper- 





Model G-111 Foley automatic saw grinder de- 
signed for grinding wood and metal cutting 
circular saws 


ates by foot pedal, and is adjustable, rapid 
and accurate. .The Foley automatic saw filer 
makes saw filing a quick, easy operation, and 
this machine is especially récommended to 
retail lumber dealers, as the installation of 
such a saw-filing service will appeal to car- 
penters, contractors, farmers and other con- 
sumers of lumber. 

Further information on both the Foley auto- 
matic grinder and the saw filer will be cheerfully 
furnished to interested parties on request to 
the Foley Saw Tool Co. (Inc.), 1100 Foley 
Building, 11 Main. Street, N.E., Minneapolis, 
Minn. 
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What Handsome Is 


Weill, “handsome is as handsome does,” 
For so the good old saying goes. 
Once on a time a horse there was 
That was no beauty, goodness knows. 
He wasn’t nothing beautiful, 
Sut how that yellow plug could pull! 
His beauty others couldn’t see, 
But he looked beautiful to me. 


And up there at our boarding place 

We used to have a certain dame, 
A lady with Lon Chaney’s face, 

And with a shape about the same. 
You cou!dn’t say much for her eyes, 
But gosh almighty, man, her pies! 

I say, in spite of all the books, 

That handsome is as handsome cooks. 


I’ve seen a lot of horses since, 
I’ve also seen a lot of girls, 
Fine horses known as “Queen” or “Prince,” 
And dames with lots of yellow curls. 
Each lady had a lovely map, 
And yet she couldn’t do a tap, 
The horses used to neigh and prance, 
And run away at every chance. 


Oh, yes, I’ve been around a bit, 
I know I’ve seen a lot of life, 
But, gosh, | wish that I could git 
That certain female for my wife. 
I'd like to find that horse again, 
And buy about a forty, then 
I'd settle down—for now, gee whiz, 
I really know what handsome is! 


We See b’ the Papers 

He who steals my verse, steals trash. 

If a man wants to be alone, the best way is 
to stay home. 

The world may have another war, but at 
least it now knows better. 

The new currency will be smaller, but prices 
will be about the same. 

Everybody seems to be buying cars in these 
days except the railroads. 

It seems that the best place to find out what 
copper prices are is Philadelphia. 

Just about the time a fellow can let the grass 
go he has to get out the snow-shovel. 

We talk about the good old times, but we 
wouldn’t give up these times for anything. 

The straw vote is not bothering the party 
managers nearly as much as the wheat vote. 

_ Chicago has just opened a season of opera 
in English. It was hard enough to understand 
as it was. 

_The voice of the people may be the voice of 
God, but we are skeptical about the voice of 
the campaign orator. 

The liquor question may not be an issue, 
but there is certainly considerable question 
about the liquor. 

A man running for office doesn’t worry 
nearly as much about his enemies as he does 
about his friends. 





The radio brings everything into the home, 


including a lot of things we would never let 
into the home otherwise. 

One of the great charms of life is suspense. 
Thank goodness, the Literary Digest can’t take 
a poll of the world’s series. 

Conditions in the lumber business are im- 
proving, but the conditions in a life insurance 
policy remain about the same. 

The rumor that Lindbergh is going to be 
married may be true or not, but don’t know 
any man who has more courage. 

An Italian has invented a device for escaping 
from a submarine.. But, oh, if only someone 


would invent a way to escape from a jazz 
orchestra. 

Probably the man who discovered that pov- 
erty is a blessing was some millionaire whose 
wife made him go to grand opera. 

The real question is not what the vote is 
going to be, but whether those who will stay 
at home are for Hoover or for Smith. 


Between Trains 


BurraLo, N, Y.—It hardly seems like eight 
years since Paul Harris and we came to Buf- 
falo one day in December, 1920, and doubled 
at the Rotary Club, but it is. There were 
many familiar faces in the throng today, but 
nary a lumberman, we are sorry to say. Buf- 
falo is a great city, and a great lumber mar- 
ket, and each time we come back it seems to 
have grown a little greater. Being Great 
Lakes born and bred, perhaps we are a little 
partial to Great Lakes cities; but, when you 
think them over—Chicago, Milwaukee, Detroit, 
Toledo, Cleveland and Buffalo—what a galaxy 
of cities they are! 


Utica, N. Y.—The Financial Advertisers’ 
Association had its annual convention here this 
week, winding up with a farewell luncheon to- 
day. If one thing more than any other thing 
was stressed, it was the value of truth in ad- 
vertising. It won’t be long now before the 
phrase “This issue having all been sold, this 
advertisement appears as a matter of record 
only” will disappear from financial advertising. 
There is no use advertising a commodity and 
then telling the public that they can not buy it 
anywhere, when the goods have merely been 
transferred from the wholesaler to the retailer. 
It would be a fool way to advertise lumber, 
and it is a poor way to advertise bonds or 
stocks. 

People who think the world is getting worse 
should consider advertising, which is undeniably 
getting better. It is a peculiar fact that the 
advertisers who make the least extravagant 
claims are the ones who are doing the largest 
business. We all remember when all goods 
were sold “below cost.” We used to wonder 
how they could do it. Jake Hetz, in the old 
lumber days at Muskegon, used to say that it 
was because he sold so many. But the man 
who advertises a good product, and then de- 
livers as good a product as he advertises, is the 
fellow who makes money, whether he is selling 
lumber or linoleum. A man must keep his 
word if he would keep his business, whether 
he is running a bank or a sawmill. 


Pines and Oaks 


I have had pines for friends, and oaks; 
I have lived out among the trees. 
I guess it makes me hard on folks 
Because I’ve had such friends as these. 
Among the rocks I’ve seen a pine, 
An oak that grew in barren land, 
And when I hear the whiners whine 
I find,it hard to understand. 


I never heard a pine complain, 
Whatever place its place might be, 

Nor heard an oaktree say the rain 
Was not divided properly. 

They did the best with what they had, 


And made the best of what they found, 


Put on their greenness, and were glad 
To gladden any of God’s ground. 


But all around me every day 
I hear men talking discontent. 
They never had a chance, they say, 
That’s why they never had a cent., 
If I am hard on such as these, 
I hope you will forgive me, folks: 
I have lived out ‘among the trees, 


I have had pines for friends, and oaks. 


Turnover 
and good profits 


Wholesalers and retailers 
who are handling Brown’s 
Supercedar will tell you they 
are making a profit on closet 
lining for the first time. 
Super quality. Super pack- 
age. No claims for damage 
or shortage. No depreciation 
in warehouse. 


Write for samples, 
circulars and brices. 


CBROWN ¢ 


Cs mempyis 
WORLDS LARGEST MANUFACTURER 
OF TENNESSEE AROMATIC RED CEDAR. 











SISALKRAFT 


“more than a building paper” 


can be used for a dozen different protective 
purposes on any type of building job, besides 
giving the finest of waterproof and wind- 
proof protection anywhere that building paper 
is required. : 
Sisalkraft’s wide range of use and its econom- 
ical protection cause it to be specified by archi- 
tects and used by contractors everywhere. 
Volume sales at quick profits are available 
for dealers who handle Sisalkraft. 


Investigate today. 


The Sisalkraft Co. 


205 W. Wacker Drive (Canal Station) 
Chicago, Ill. AL 10-6 Gray 




















kine’ Cypress Products 


y 
Longleaf Rift and Fiat 
Flooring 
Rough Shortieaf Band 
Sawn Finish 


Any width or thickness, from our 
“ROYAL” mill. 


\\ Dimension 


Roofers 
Timbers 
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Hardwoods 
Plain and Quartered 


OA Uniform Color, Soft Texture 


Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS — PLANKING 








MADE RIGHT 


OAK FLOORING 


The 


Mowbray &Robinson 


Lumber Company 
CINCINNATI, OHIO 
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Reliable 


Maple, Birch, Beech 


FLOORING 


Made fror. Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 
Reciever for WILLIAM HORNER 
Perkins Building, 


” Grand Rapids, Mich. 


Babcock Lumber Co. 


PITTSBURGH, PA. 
Manufacturers and Wholesalers of 


“kau Hardwoods 


Kentucky and 
West Virginia 
White and Pondosa Pine 
West Coast Products 
N. C. Pine and Yellow Pine 
Spruce and Hemlock. 
BRANCH OFFICES 
New York City, 415 Lexington Ave. 
Chicago, IIL, 1518 Fisher Bldg. 
Providence, R. I 


Philadelphia, Pa., 
Detroit, Mich., 





Plant: 
Newberry, Mich. 


























115 Adelaide Ave. 
1629 Land Title Bldg. 
28 Maccabees Bldg. 
Johnstown, Pa., Title & Trust Bidg. 
Seattle, Wash., 4432 White Bldg. 
Cincinnati, Ohio, 324 First Nat'l Bank Bldg. 











North Carolina Pine and 
West Virginia Hardwood 

















<1 wa i CASING, 
Mpectured, High Grade, BASE AND 
Capacity , 250,000 fet MOULDINGS 
bo Mixed Cars Our Specialty. 
WILLSON BROTHERS LUMBER Co. 
1530-35 Oliver Bidg., PITTSBURGH, PA. 




















Value of Effective Fire Protection 


The damage caused by forest fires on lands 
under fire protection and the area burned over 
were both smaller last year than the year 
before, according to the Forest Service. In 
1927 the total area burned over in this coun- 
try was 2,784,000 acres and the damage esti- 
mated at $4,297,000, compared with 4,755,000 
acres and $15,048,000 in 1926. This result was 
achieved in spite of an increase in the number 
of fires reported from 33,867 in 1926 to 35,300 
last year. 

On the other hand, on lands that were not 
protected the reports show a big increase in 
number of fires, damage and area burned over. 
Incomplete reports for 1927 show there were 
123,000 fires on unprotected areas that burned 
35,747,000 acres and caused damage estimated 
at $29,088,000. The year before about 58,000 
fires burned over 19,561,000 acres and caused 
$11,864,000 in damage. The great increase 
was due in large part to the severe fire seasons 
experienced in some of the forest regions. 
More complete reports had some effect in in- 
creasing the totals. 

The contrast between the great increases on 
the unprotected areas, of which there were 
174,000,000 acres, and the decrease in all but 
number of fires on the protected areas, which 
totaled 296,000,000 acres, is a striking demon- 
stration of the value of effective fire protec- 
tion. 


Making Study of Farm Fires 


Many of the barn fires oc- 
curring throughout rural communities of the 
country about harvest time are caused by 
“spontaneous combustion” or “self-ignition” of 
hay and other agricultural products, according 
to David J. Price, Department of Agriculture. 
Although it was recognized centuries ago that 
stored hay, manure and other farm products 
occasionally become hot enough under certain 
conditions to ignite, very little attention has 
been given to the problem until recent years, 
Mr. Price added. Even yet there is a dearth 
of scientific information on spontaneous com- 
bustion. To meet the urgent need for. such 
information, the department is making a spe- 
cial study of farm fires and it is hoped the 
findings may lead to the development of con- 
trol and preventive measures. Virtually all na- 
tional organizations interested in farm fire pro- 
tection are co-operating with the department 
in the study. It is estimated that spontaneous 
combustion was responsible for fires on farms 
last year that resulted in a loss of $30,000,000. 


“e ° ” 
mysterious 


Mississippi River Forest Restoration 


The restoration of forests in the watershed 
of the Mississippi River is recommended as 
supplementary to engineering works for con- 
trol of floods in a publication, “The Protection 
Forests of the Mississippi Watershed and Their 
Part in Flood Prevention,” just issued by the 
Department of Agriculture. The bulletin was 
prepared by E. A. Sherman, associate forester, 
and embodies the results of an intensive study 
made by the Forest Service of the entire Mis- 
sissippi drainage system to determine the place 
of forests in the problem of flood prevention 
and control. 

This report will be presented to Congress 
when it convenes in Decerhber in accordance 
with legislation approved May 15, last. It is 
one of a series of reports being prepared in 
response to that direction by Congress. Out- 
lining the scope of the report, Mr. Sherman 
says: 

While this is primarily a report on the pro- 
tective influence of the Mississippi Valley 
forests, the study on which it is based neces- 
sarily covered surface conditions and land 


. 





use generally. The starting point was the 
self-evident fact that the condition of the 
land surface has a direct influence on the 
amount of water held and retained by the 
soil, on the time and rapidity of run-off, ang 
on the silt content of streams contributing to 
floods, as well as on the volume, velocity and 
turbidity of the water itself. It follows that 
any form of land use which affects the condi- 
tion of the surface has a direct bearing on the 
run-off from that land. 


Among other things the report points out 
that since the settlement of the Mississippi 
Valley the proportion of forest area in the basin 
of the Mississippi has been reduced from 40 
to 20 percent by necessary human use and by 
unnecessary abuse and neglect; that the forests 
on critical areas, with the exception of the 
lands within public forests and parks, are not 
contributing full service in the direction of 
flood control, largely because of injury by fires 
in commercial woodlands and too heavy grazing 
in farm woodlands; that the loss of soil by 
erosion from cultivated fields is a_ serious 
menace not only to the channels of the Missis- 
sippi River, but to the permanency of profitable 
agriculture in many parts of the valley which 
have thus far flourished through the virgin fer- 
tility of soils now rapidly eroding. 

Forest rehabilitation is not urged as an 
alternative to engineering works for flood con- 
trol, says Mr. Sherman. It is supplementary 
to the engineering program, but it is a sup- 
plement of such importance that no complete 
Plan of flood control can omit it. 

The recommendations include: 

Extension of codperation between the Fed- 
eral Government, the States and private own- 
ers in protecting forest land from fire. 

Coéperation between the Federal Government 
and farmers in the planting to forests of idle 
waste lands on farms and submarginal lands 
used agriculturally. 

Provision for supplying information and ad- 
vice to owners of 115,000 square miles of farm 
woodlands in regard to the use and marketing 
of forest products. 

Purchase of several million acres of protec- 
tion forest lands, to be administered as na- 
tional forests, on the Mississippi watershed. 

Continuance of protection and administra- 
tion of present national forests, parks and 
game refuges, and addition to national forests 
of adjoining forested areas of unreserved pub- 
lic domain. 


Copies of the report may be had free of 


charge by writing to the Department of Agri- 
culture, Washington, D. C. 


Office to Serve Northern Alabama 


Charles L. McLain, for the last two years 
assistant manager of the Atlanta branch office 
of the Department of Commerce, has been ap- 
pointed manager of a new office opened Mon- 
day in Birmingham. The new office will serve 
northern Alabama, one of the important in- 
dustrial and distributing areas of the South. 
In addition to the aid offered exporters, the 
Birmingham office, like other branch offices of 
the department scattered throughout the coun- 
try, will serve as a clearing house for firms 
in its district for information on many prob- 
lems connected with domestic marketing. The 
bureau of foreign and domestic commerce is 
now making studies in domestic commerce as 
part of its nation-wide elimination of waste 
program. The purpose of these studies is 
to acquire and disseminate more exact data 
concerning domestic commerce and the _ best 
marketing practices, 


Southwest Forest Code Reduces Fires 


Forest fire due to the operation of logging 
equipment has for two years been an unknown 
occurrence so far as the national forests of 
Arizona and New Mexico are concerned. To 
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bring about this situation forest officers of 
the Southwest national forest district have 
spent many years’ effort in building up strict 
observance of a code of preventive measures 
for the fire season. This code in the first 
place requires the use of fire-preventive de- 
vices on logging machinery and the use of oil 
as fuel under all steam boilers. It forbids 
the moving of a locomotive while coals remain 
in the fire box when wood has been used to 
warm up the engine. It requires that rights 
ef way be cleaned up; that fire-fighting tools 
be kept available for the use of logging crews; 
that pumps and hose be carried on all steam 
machinery and used to wet down around steam 
donkeys at set times, and that “sanding” of 
engines to clear out the soot deposit in the 
boiler tubes by the burning of oil be restricted 
to points along the railroads where the burning 
balls of soot and the particles of hot glass 
sometimes thrown off by engines during the 
sanding process will not start fires. Above all 
this, freedom from fires caused by logging 
equipment, the Forest Service says, means that 
a real will to prevent them has been created 
among the loggers. 


Lumber Production of Arizona 


PHOENIX, Ariz., Oct. 1.—It is estimated by 
the Government that the total lumber produc- 
tion of Arizona during 1927 was 169,000,000 
board feet, which was larger than that of any 
previous year. While 31 mills are listed, nine- 
tenths of the output was from the mills at Mc- 
Nary, Flagstaff and Williams. One of the larg- 
est markets for the soft white pine was in the 
box factories of the Phoenix section, though 
the mills furnish a large percentage of the Ari- 
zona building lumber, as well as ties for the 
Atchison, Topeka & Santa Fe Railroad sys- 
tem. The finest clear lumber mainly goes East 
for finishing material. About 2,000 men are 
employed in the industry of this State, with 
gross expenditures approximating $5,000,000 a 
year. The Department of Commerce estimates 
that Arizona has 18,000,000,000 feet of standing 
timber. Two-thirds of this is under control of 
the Forest Service, 5,000,000,000 feet is con- 
trolled by the Indian service, 230,000,000 feet is 
owned by the State and 350,000,000 is under 
private control. 








Australian Lumber Situation 


WASHINGTON, D. C., Oct. 1.—Recent in- 
creases in Australian import lumber duties 
and continued agitation for still further ad- 
vances have emphasized the effect these 
charges have had upon the general economy 
of the country, says Charles F. Baldwin, 
assistant trade commissiofier, Sydney, in a 
report to the Department of Commerce. 

As is well known, the scarcity of domestic 
softwoods in Australia makes that common- 
wealth largely dependent upon foreign sources 
of supply for construction lumber. The coun- 
try is still underdeveloped and construction 
activity plays an important part in its eco- 
nomic life. Any influence, such as the in- 
creased lumber duties, which directly affects 
this phase of the country’s development, is 
of extreme economic importance. It is of in- 
terest likewise from a trade standpoint, par- 
ticularly to the American lumber industry, 
which supplies a large part of Australia’s 
construction lumber. 

While attempts are being made to develop 
a domestic softwood industry in Australia by 
afforestation, necessarily many years must 
pass before this development can appreciably 
restrict the demand for foreign lumber. Some 
softwoods are produced in Australia, but the 
entire output meets a very small proportion 
of the country’s needs. Moreover, the hetero- 
geneous character of most Australian forests 
makes production difficult, while labor and 
transportation costs often raise the price of 
domestic lumber to a higher level than the 
import prices. 

EBtren in hardwoods Australia is declared not 
to te self-sufficient, and the agitation for 
bigher import duties on foreign lumber has 
came chiefly from the hardwood producers of 
the country. The effect of the present high 
duties on softwood lumber is obvious. For 
example, they have brought about a situation 
in which lumber whose f. o. b. cost in the 
United States and Canada approximates 7 
shillings per 100 feet is dutiable in Australia 
at 11 shillings. To this cost must be added 
the lumber dealer’s profit of some 25 percent 
and an equal increase for the builder’s profit. 
But even after these high costs have been 
added to the original f. o. b. cost of the 
North American product it is still appreciably 
cheaper to the ultimate consumer than hard- 
wood—the lumber which the new tariff duties 
were designed to protect. 

Experienced observers of the situation ques- 
tion whether the additional burden placed 
upon the country is defensible in view of the 
position of the domestic lumber industry. In 
the opinion of most Australian lumber dealers 
the demand for Douglas fir has not been re- 
Stricted appreciably by tariff increases be- 
cause of competition with native woods. 

The decreased per capita consumption of 
both native and imported lumber during re- 
cent years indicates the inroads into the lum- 
ber trade which have been made by substi- 
tutes for wood. An increasing use of these 


substitutes was to be expected, 
circumstances, according to Mr. Baldwin, but 
this utilization has undoubtedly been encour- 


under any 


aged by the high cost of lumber. Not only 
imported lumber but native lumber as well 
has been affected by this development. 

“In view of the avowed protective policy of 
the Federal Government,’ Mr. Baldwin con- 
tinues, “it is impossible to speculate concern- 
ing the future trend of lumber duties. ‘To the 
impartial observer it would appear that no 
further increases affecting the _ principal 
classes imported are likely. It would seem 
also that the advantage resulting from any in- 
creases effected for revenue purposes would 
be offset by the effect of the added taxation 
on the consuming public. 

“In the past, however, increases have been 
approved in the face of these conditions and, 
sometimes, in opposition to recommendations 
of the Tariff Board. The future of Australia 
lumber duties seems dependent, therefore, 
upon a change of government policy and upon 
the strength of the opposition to the existing 
situation.” 

It is well to remember, according to the 
report, that the forest area of Australia 
amounts to only 1.29 percent of the total area 
of the country, as compared with 24.35 per- 
cent in the United States, 57.35 percent in 
Sweden and 50.13 percent in Japan. 


American Lumber in New Zealand 


American lumber continues to hold its own 
in the New Zealand market, according to a re- 
port received by the Department of Com- 
merce from Julian B. Foster, American trade 
commissioner, Wellington. While customs re- 
turns in New Zealand for the first six months 
of this year indicate a distinct decrease in 
the total imports of lumber, American lumber 
coming into the country showed an increase 
of 11 percent. The principal decrease re- 
ported was in Australian hardwoods, which 
dropped approximately 6,500,000 feet, board 
measure. This discloses the growing tendency 
to utilize native New Zealand timber when pos- 
sible, and reflects decreased activities in pub- 
lic works and general construction. Decreased 
imports of hardwoods resulted in stiffening 
prices. 

Softwoods for general building purposes— 
Douglas fir, California redwood and cedar— 
have shown decreased use this year, although 
the aggregate fall in these species was only 
about 2,000,000 feet, or 14 percent. The de- 
crease in building and general. construction 
this year, Mr. Foster states, represents a 
larger decrease than the figures just men- 
tioned, and it appears that the increased tariff 
on imported building lumber has not to date 
had any appreciable effect. 

Softwoods imported for the manufacture of 
specialized containers and for the manufac- 
turé of boxes for general purposes have in 
thé aggregate shown a considerable increase 
this year. 




















Uncle Sam’s mark of approval which indicates the 
trees our workmen can cut, 


High Altitude — Soft Texture 
Arizona White Pine 


Trees Are Cut Under the 
Supervision of a U.S. 
District Forester 


We are permitted to cut only the 
trees which have attained a certain 
size and which the Forester stamps 
with the mark shown above. This 
careful supervision insures our custom- 
ers lumber that is unusually light in 
weight, soft textured, good widths and 
lengths. A trial order will convince 
you of the superior qualities of our 
Arizona White Pine lumber. 





Here Are Some Good Value 
Items You Should Try:— 


4/4x 4’ to 20” C Select Finish 


19/16x4” to 12” RL No. 2 Ber. 
Pine Dimension 


11/16 x 4’ to 12” RL No. 3 
Com. Shiplap $1S 


4/4x 12” R L No. 4 Common 
Boards $2S 


Mouldings 8000 Series 


Southwest Lumber 


les Corporation 
431 Occidental Life Building 
ALBUQUERQUE, NEW MEXICO 
W. G. Ramshaw, Director of Sales 
Selling Entire 


Lumber 
Mc Nona 





Qutput of 
Unite Pine Luraber Ca 
, IVES . 
Ca Lasser C Standard Lumber Mills; 
Flogst «Sage "Standard Ariz, oat 
Annuol Capacity 300 Million feet 


Arizona White Pine 
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Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 
Manufacturers of 


Cypress and Tupelo 


WE SPECIALIZE IN TUPELO 
FLOORING, TRIM and MOULDING 


CY PRESS 


We annually produce 40,000,000 feet of 
Louisiana Red Cypress 
Lumber, Lath 
and Shingles 


v Also Tupelo Lumber, and have Complete 
AR} Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Ltd. 


DONNER, LOUISIANA 














Manufacturers 











Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 




















We are 
Firs , the 
. a> . oldest 
and 
largest 
manufacturers of 
Btiulsias CHERRY lumber 
in America. 


WE HAVENT 
JAMESTOWN, N. Y. 


al 





















HANS BERG, Guatemala, C. A. 


Cable Address: Hansberg. 


Mahogany, Cedar, Lignum Vitae 


and other tropical woods 
in logs and lumber. 
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C.B.Richard & Co. , “=e 
29 Broadway, NEW YORK Customs Brokers. We 


handle awe XY 
Ocean Freight = sliisoun arate 

Brokers for exports & imports 
| Special department handling export lumber shipments 
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WARREN AXE & TOOL CO. 


WARREN, PA. 


GRAND PRIZE 


Were awarded highest 
honors Panama - Pacific 
international Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tery capacity 3500 Axes & Tools 





HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 


News Notes from Ame 


Tacoma, Wash. 


Sept. 29.—Officers and trustees of the West 
Coast Lumbermen’s Association were guests of 
the Tacoma Lumbermen’s Club at the regular 
meeting of the latter organization yesterday. 
The association trustees were holding an all- 
day session here to discuss some of the most 
important problems of the industry, including 
trade extension and the fight against the en- 
croachment of wood substitutes into lumber 
markets. The visitors were introduced to the 
Lumbermen’s club by Maj. Everett G. Griggs. 
Short talks were made by J. D. Tennant, presi- 
dent of the association; Col. W. B. Greeley, 
secretary-manager; George S. Long, James 
Tyson, C. D. Johnson, Ralph Burnside and 
R. H. Vinnedge. 

Paul H. Johns reported for the committee 
which was named last week to oppose altera- 
tions in the city building code which would 
discriminate against lumber. Mr. Johns told 
the club that the code is to be entirely re- 
vised, but that the city authorities are not 
antagonistic to the lumber interests and ap- 
pear willing to accept the suggestions of the 
lumbermen in most cases. He also reported 
valuable assistance from the trade extension 
bureau of the West Coast Lumbermen’s Asso- 
ciation in this work. 

J. G. Dickson told of propaganda against the 


‘use of wood poles which is being circulated 


along the Pacific coast, particularly a state- 
ment that the supply of poles for transmission 
lines is limited and will soon be exhausted. 
He urged that all lumbermen stand together 
to combat such misinformation. 

Fred Arn, president of the J. M. Card Lum- 
ber Co., of Chattanooga, Tenn., was a guest 
at the meeting and described the problems of 
the hardwood manufacturer, which, he said, 
are much the same as those of the Pacific 
coast lumbermen. He said the solution is not 
reduced production but increased consumption 
and the extension of markets for lumber to 
many new fields, 

Cargo shipments of lumber over Tacoma 
docks last week totaled 9,920,000 feet. Des- 
tinations: Atlantic coast, 1,800,000 feet; Cali- 
fornia, 3,100,000 feet; Japan and China, 4,175,- 
000 feet; West Indies, 500,000 feet; South 
America, west coast, 215,000 feet, and Europe, 
130,000 feet. Other than lumber: Europe took 
6,000 doors and 100 tons plywood. 

Organization of a marine transportation 
bureau by the Tacoma Chamber of Commerce 
was completed at a meeting held last Wed- 
nesday which was attended by most of the 
lumber shippers of the district. The bureau 
will work to protect the interests of Tacoma 
in all matters connected with marine trans- 
portation and to build up the business of the 
port. The committee in charge of the bureau’s 
activities includes A. H. Landram, St. Paul 
& Tacoma Lumber Co.; Ernest Dolge, Ernest 
Dolge (Inc.); J. P. Simpson, Buffelen Lumber 
& Manufacturing Co.; Hans Heidner, lumber 
exporter; W. W. Griffith, Union Bag & Paper 
Corporation, and W. R. Ripley, Wheeler, Os- 
good Co. 

Reduction from 5 cents to 3% cents per 
acre in assessments for the protection of 
timber in western Washington was announced 
yesterday by George C. Joy, State supervisor 
of forestry. ‘The reduction affects more than 
2,000,000 acres of forest land protected di- 
rectly by the State, and more than 3,000,000 
acres where the private owflers do the pro- 
tective work. The lower rate is applicable on 
next year’s collections, and will mean a sav- 
ing of $80,000 to the timber owners of the 
west side. The reductions were made possible 
by the increased efficiency of the fire fighting 
organizations and to the improved mechanical 
equipment, intensive training of personnel 
ad closer co-operation among State, Federal 
and private organizations. 

E. J. Fenby, supervisor of the Rainier na- 
tional forest, was the principal speaker at the 
regular meeting of the Tacoma Engineers’ 
Club last Wednesday. Mr. Fenby told the 
engineers of modern methods of fighting fires 
in the woods. He said the educational pro- 
gram has progressed to the point where camp- 
ers are no longer the chief cause_of forest 
fires. 


LT 


The development of the wood pulp industry 
in the Pacific Northwest is indicated by the 
action last week of the Pacific coast European 
conference, which has announced a special 
rate on pulp shipments for export to Europe 
in an effort to build up this: export trade, 
During the last two years the balance of 
trade in the pulp industry has completely 
changed. Prior to the development of the pulp 
industry here, the’ Northwest was a large 
importer of European pulp, and now the mills 
in this territory are competing actively in 
European markets. 

H. A. Hooper, of Longview, became the 
world’s champion log roller last Saturday 
when he defeated William F. Girard, of Glad- 
stone, Mich., the former title holder, in 18 
minutes and 2. seconds. The championship 
contest was the principal event of the fina] 
day of the Western Washington Fair at 
Puyallup. Previous to his victory over Girard, 
Hooper had won the Northwest championship 
by defeating a score of the best log rollers 
in the district. 

K. I. Richards, secretary of the Tacoma 
Lumbermen’s Club, left yesterday for the East, 
and will be away five or six weeks. 


Atlanta, Ga. 


Oct. 1.—Though better weather has enabled 
pine mills to increase their output, some mills 
still report a shortage of logs, with the rainy 
season at hand. Bookings and shipments are 
considerably in excess of present production 
and nearly all pine mills are sold ahead for 
some weeks. 

In the immediate Atlanta district sales to 
retailers are considerably heavier than normal 
at this period. For the State as a whole, 
retail demand is also reported better than 
normal, but not as heavy relatively as in 
Atlanta. 

No. 1 kiln dried lath are active but hard 
to obtain, mills having advanced the price to 
$5. Flooring, ceiling and partition are three 
other active items. Yard stocks are low and 
dry flooring, ceiling or partition unusually 
hard to get. Longleaf dimension has ad- 
vanced in price, with No. 1 demand especially 
good and stocks badly broken. Shortleaf di- 
mension of all grades is in good call, but only 
larger mills have enough stock to fill orders. 
All lengths of Nos. 2 and 3 boards are active. 
A fair demand is reported for drop and nov- 
elty siding. 

Georgia roofer mills are readily selling 
whole output at the best prices prevailing in 
months, few sales reported below the $20 to 
$21 level for No. 2 common and better stock. 

Millwork plants in the larger southeastern 
cities are doing a better than normal busi- 
ness, but sales to plants in smaller commu- 
nities continue to decline. 


Birmingham, Ala. 


Oct. 1—Few contracts were let last week, 
but retail yards seem to be able to keep busy. 
Yards reported stocks coming in rapidly on 
old orders, but some dealers are asking the 
mills and wholesalers to hold up shipments, 
and few are buying Most large building jobs 
are about complete, but there is important 
work of a public nature in view. 

Prices have remained stationary. Mill stocks 
of No. 3 flooring are low. In siding, 8-inch 
has been called for, but 1x6-inch seems to be 
dragging. Lath took another spurt, but yards 
here did not get excited. Wholesalers have 
been absorbing a lot of the offers and are put- 
ting some stocks in transit, but it is difficult 
for them to find a buyer at $5 to $5.25, f. o. b. 
Birmingham. There has not been a heavy 
demand for 2-inch dimension and 1x12-inch 
boards. Buying for northern and eastern mar- 
kets seem fair, but prices secured are not so 
good as local. Calls for transit shipments 
have been less urgent. Selective loading is 
recommended rather than badly mixed, hard 
selling cars. Railroad stock seems to be in 
another slump, as No. 1 decking sells at $35 
or less f. o. b. Chicago. Siding and lining 
are dragging. Heavy timbers are in better 
demand. High grade flooring is in improved 
demand. There is more call for Bé&better 


Oct 
— 


a 
1x3- 
grat 
No. 
hav 
van 
$19 
to | 
in 1 

M 
elu: 
tow 
mo! 
aba 
siz 
spe 

I 
Br 
ing 
cor 
Mo 
ove 
wo 

] 
sal 
the 


an 
in} 
tir 
a 
op 
A 


~ oe oe = © eH Py 








1928 


Je 


istry 
the 
pean 
ecial 
rope 
rade, 


etely 
Pulp 
arge 
nills 
y in 


the 
rday 
rlad- 
1 18 
ship 
final 

at 
rard, 
ship 
llers 


oma 
cast, 


bled 
nills 
1iny 
are 
‘tion 
for 


3 to 
‘mal 
Ole, 
han 
; in 


lard 


iree 
and 
ally 
ad- 
ally 
di- 
ynly 
ers. 
ive. 
10V- 


ling 
; in 
} to 
ock, 
ern 
usi- 
mu- 








OcroreR 6, 1928 


AMERICAN LUMBERMAN 7 75 








ix3-inch, but the best seller is No. 2 dropping 
grade. There are few calls for 1x4-inch in 
No. 1 and C or Bé&better. Common boards 
have shown no tendency to make further ad- 
vances. Nearby mills offer dimension at around 
$19 for rough, and $20.50 for S48, taking 2x4- 
to 2-8-inch, 18-foot and under. Special sizes 
in long lengths bring better prices. 

Millwork firms have about arrived at the con- 
elusion they cannot compete with the out-of- 
town firms on standard items, and are turning 
more to special work. One firm states it 
abandoned its original plan to make stock 
sizes, 90 percent of its business now being in 
specials. 

B. F. Reynolds, general manager Reynolds 
Bros. Lumber & Manufacturing Co., now visit- 
ing Washington, D. C., will attend the annual 
convention of Curtis dealers Oct. 8 at Des 
Moines, Iowa. Mr. Reynolds’ firm will take 
over the Jefferson County sales of Curtis mill- 
work. 

Birmingham is to have another large whole- 
sale firm to be officered by former members of 
the staff of the Advance Lumber Co, 

EK. V. Sanders, of the Sanders Lumber Co., 
and A. N. Tippins, of the Tippins Manufactur- 
ing Co., have closed a deal for 550 acres of 
timber near Armisted, Ala., and will establish 
a portable mill. Additional timber is under 
option. Total cut will be about 5,000,090 feet. 
A Birmingham planing mill is to be used. 


Shreveport, La. 


Oct. 1—Buying of southern pine continues 
at a steady gait, and the market is firm. This 
section is getting a good number of orders out 
of Texas, with Oklahoma fairly well repre- 
sented. Another bright spot seems to be St. 
Louis, where buying has been quite active of 
late, though Detroit and Chicago are doing a 
good deal of buying also. Some pine mills 
find a very low level of prices being maintained 
by fir people, especially on such items as drop 
siding and timbers. Pine finish is steady, but 
the price is still rather low, compared with 
common stock. Some items of dimension are 
in very good demand; No. 1, especially 16-foot 
lengths, appears scarce, and straight cars of 
No. 1, 2x4-inch, 16-foot sell as high as do the 
18- and 20-foot. There is quite a sprinkling 
of mixed orders being booked on quotations 
made a week or so ago. There is not so much 
inquiry now, but the mills are booked up with 
a pretty good line of orders. Weather has 
been very good, labor is not scarce except in 
a few places, and railroads are handling cars 
promptly. 

Hardwood prices are slightly improved and 
there is quite a little business in sight. Mill 
stocks are rather light. 


Jackson, Miss. 


Oct. 1.—Southern pine manufacturers last 
week had a very even flow of orders. 

Flooring has been quite active, both 3- and 
4-inch, with B&better flat showing the most 
activity. The mills report heavy sales of 
3-inch B&better flat and, in some instances, 
are sold ahead for thirty days. Stocks of 
4-inch B&better flat have been disposed of. 
Common grades have also sold easily, and 
there is not very much flooring on hand, 
3-inch No. 2 being the slowest item. 

B&better finish has been quite active and 
is the leader on today’s market. West side 
“C” finish and east side No. 1 and “C” finish 
are quite strong, and have increased $1 or $2. 

Lath continue to hold their advantageous 
position, with more offers than there is stock 
to supply. 

Ceiling has been a strong seller in 54-inch 
in all grades. The mills report none of this 
size on hand. 

Dimension has been quite active. Nos. 1 and 
2 and No. 2 and better shortleaf and Nos. 1 
and 2-longleaf have sold heavily. The mills 
are taking only such business as is attractive. 

Timbers have continued strong, with special 
cutting orders in plentiful supply. The mills’ 
order files are well rounded out and prices are 
being held to the lists. The export market 
is improving. While thirty cubic average 
Sawn timbers are the weakest item on _ the 





’ $40@42 base. 


ricas Lumber Centers 


list, interior demand is strong. The prevail- 
ing price of sawn timbers is $45 port, for 
thirty cubic average. The export market cov- 
ering primes, saps and deals is quite active, 
and these items are selling easier than at any 
time this year and are bringing better prices. 
Orders for scantlings and specials for the 
export trade have been more numerous during 
the last week, and the mills are quoting much 
firmer prices, 


Macon, Ga. 


Oct. 2.—With better weather prevailing dur- 
ing the last ten days, production of roofers 
in this sect‘on increased, though it is still 
below normal. It was no trouble to get logs. 
and the condition of the roads was improved. 
Manufacturers say that there was a good de- 
mand, especially from the East, with prices of 
6-inch still ranging around $20 and $21. 

The longleaf pine situation continues to 
show improvement. Business has been good 
and indications are that there will be even 
more improvement before the first of the year. 
Construction work on various railroad lines in 
Georgia and Florida is calling for longleaf. 


Boston, Mass. 


Oct. 2.—The Hoo-Hoo annual in Boston en- 
grossed the attention of New England whole- 
salers and retailers to such an extent last 
week that there was a noticeable slump in 
current business, most particularly wholesale 
trade. Eastern spruce frames keep steady at 
The random lengths are mov- 
ing quietly at unchanged prices. Native boards 
are very firm, lath weak and shingles steady. 
Pacific coast fir and hemlock are firm on the 
Coast, according to all advices to local whole- 
salers, and transit lots here have been bring- 
ing rather better prices than in early Septem- 
ber, although quotations are still somewhat 
irregular. Hardwood flooring is very firm. 
Idaho white pine and Pondosa pine retain 
recent advances. 

The Frank Funkie Lumber Co., of Bridge- 
port, Conn., furnished the lumber, and the 
Frank Miller Lumber Co., of Bridgeport, fur- 
nished the interior trim for the Times-Star 
Model House, just completed and opened to 
public inspection in that Connecticut city. 

Arthur F. Sisson, of the Atlantic Lumber 
Co., Boston, will read a paper at the eleventh 
annual convention of the Direct Mail Adver- 
tising Association, to be held in Philadelphia, 
Oct. 17-19, during advertising week. Mr. Sis- 
son, who is a member of the Advertising Club 
of Boston, will talk on “Keeping the House 
Organ from Going to Sleep,” and tell how the 
house organ helps to develop and maintain 
friendly contacts with customers and pros- 


pects. 
Milwaukee, Wis. 


Oct. 1.—Demand for softwoods slowed down 
here last week. The let-up is expected to be 
only momentary, for building will revive if 
the weather continues favorable. There is 
much more business being transacted here 
now than there was last fall, and this year’s 
market is much firmer. Practically all of the 
lumber coming into this market for building 
purposes is West Coast fir and southern pine. 
Northern hemlock mills are shipping their 
output to rural retailers throughout the State. 

The hardwood market is improving, as fur- 
niture manufacturers have started to place 
orders. The automobile body plants are still 
the heaviest buyers of hardwoods. M1lllworx 
plants are also consuming good lots. 


Vancouver, B. C. 


Sept. 29.—The export market has shown con- 
siderable activity. The mills have booked up 
practically all the Australian and Japanese 
clear cutting that they can supply for Octo- 
ber and November. The demand, especially 
from Japan, is very strong, as is also the 
demand from the United Kingdom, Continent, 
and Australia for clears. Three cargoes of 


Australian lumber are due to load in October. 
China is still endeavoring to buy for the last 


One of 
our two 
Plants, 


Merit Has Made 
Its Sales Grow 


We doubt that any other Oak Flooring in 
the country can match our increase in 
sales during the last six years. 


Merit accomplished what Hudson Oak 
Flooring has done. Hudson offered the 
value and dealers readily stocked it and 
their customers readily bought it. 


Write for samples and prices. 


Hudson Hardwood 
Flooring Company 


Sales Office: MEMPHIS, TENN. 
Plants at Memphis, Tenn and Vicksburg, Miss. 


HUDSON | 


_OAK FLOORING , 








Caddo River 


Lumber Company 
R. A. Long Bidg., KANSAS CITY, MO. 
MANUFACTURER 


Yetiow Pine 
aa Oak Lumber 


Softest, Close Grain Arkansas Pine 
Grades Uniformly Good, Manufacture Perfect 





Rosboro, ‘Ark. We Solicit 
Glenwood, Ark. 


Your Patronage 











FRANK PAYNE 


WHOLESALE 


LUMBER TIES TIMBERS PILING 
JACKSON, Miss. 
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Manufacturers 


Short Leaf Pine and Hardwoods 
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Northern Woods 


We Can 
SHIP 


Straight Cars— Mixed Cars or L.C. L. 
of the following woods: — 


ASH-BASSWOOD 
BIRCH-SOFT ELM 

HARD MAPLE -OAK-SPRUCE 
WISCONSIN HEMLOCK 

“Sure Fit” MAPLE AND 
BIRCH FLOORING 

WHITE CEDAR PRODUCTS 


Foster- Latimer 


Mis ~©= 6 Lumber Co. 


WIS. 








Tr 
Us 












Rotary Cut 


Northern Veneers 
and Plywood 





FURNITURE manufacturers and factory 
buyers who insist on having high quality 
veneers shouid send us their orders. We are 
specialists in Northern Veneers. 

We also manufacture Northern Pine, Spruce 
Hemlock, Cedar Posts and Poles, Lath an 
Shingles, which we ship in straight cars and 
cargos or mixed wich our “ Peerless Brand” 
Rock Maple, Beech or Birch Flooring. 


Get Our Prices. 


The Northwestern Cooperage V_ 
Gladstone, Mich. & Lumber Company 


Chicago Office: N. J. Clears Lumber Co., 1331 Monadnock Block 
Minneapolis Office: G. W. Critten. 516 Lumber Exchange 








Remember 


Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSW Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 


17 17 
VON PLATEN -FOX COMPANY 
lron Mountain, Michigan 


Manufacturers of 17 different species 
of Northern Hardwoods 
1 17 


Bird Houses 
Boys Can Build 


Providing homes for birds adds interest to the 
homes of people, helps to reduce the insect popu- 
lation, gives pleasant recreation for boys, teaches 
them skill with tools in the working of wood 
and performs a valuable social and economic 
community service. All this is promoted by the 
use of the book, “Bird Houses Boys Can Build,” 
which contains plans and instructions for build- 
ing scores of varieties of bird houses. Bound in 
heavy paper, 60 pages. Price delivered, 65 cents. 


American Lumberman, 431 So. Dearborn St., Chicago 















































quarter of this year, but owing to the amount 
of other business offering the mills are not 
accepting any of this business. 

Northwest mills representing about 77 per- 
cent of the capacity of the industry reduced 
their cut by almost a week’s output in Sep- 
tember, but this curtailment was partly offset 
by other mills working overtime. 

The shingle mills this year have operated 
continuously since Jan. 15 and those who are 
able to are operating nights as well. The 
cut is about 40 percent larger than last year’s. 
Orders continue in good volume. 

The inventory of log stocks just completed 
shows that the total in the water is approxi- 
mately 25 percent lower than at this time last 
year. The major part of this reduction has 
occurred in cedar stocks, which have dropped 
about 50 percent. Hemlock stocks are about 
35 percent lower, and fir show little change. 
Fir logs continue to move fairly easily at 
present list of $10, $15 and $20. The cedar 
log market continues very firm. Booms are 
practically all sold before arrival at market. 
The hemlock log market is firm at $11. Con- 
sumption of hemlock has fallen slightly under 
production in the last sixty days, but the 
reverse may be expected shortly after the 
middle of October, as weather conditions will 
probably force the closing down of a number 
of hemlock and cedar operations in the north- 
ern end of the Vancouver forest district. 


Kansas City, Mo. 


Oct. 2.—The effect of the steady demand for 
lumber is seen in the market’s consistent 
gains in strength. This is especially true in 
southern pine, which has been moving up 
steadily and on which a further advance of 
$1 has been made. Fir also has shown gains 
in strength, and western pines prices are 
strong. 

From the buyer’s standpoint, the situation 
right now is a little ticklish. Curtailment at 
the mills has kept stocks low and they are 
becoming badly broken, while stocks in the 
hands of retailers are barely able to meet 
day to day business. Any delay in shipment 
would put the retailers in a hole. E. E. Woods, 
secretary-manager of the Southwestern Lum- 
bermen’s Association, who returned Saturday 
from a motor trip through Kansas as far 
west as Dodge City, said he found stocks at 
the yards unusually low, not only in independ- 
ent yards but in most line yards. He said 
that he found most yards well pleased with 
the volume of business they were getting 
this fall, in spite of the low wheat prices. 


Duluth, Minn. 


Oct. 1—The spurt in shipments of mixed 
cars of northern pine is well maintained. 
While the movement has been largely into 
the agricultural districts, a broader inquiry 
was noted from other quarters, with line 
yards coming in more freely. Buying ap- 
peared to be strictly for immediate require- 
ments. All classes of northern pine are firm. 

Enccuraging building prospects have led 
operators to plan larger wood operations. 
Officials of the Virginia & Rainy Lake Co. 
have announced that their plans are for four- 
teen camps; five camps are now operating. 
The Weyerhaeuser interests at Cloquet, Minn., 
have planned twelve camps. The Interna- 
tional Lumber Co., International Falls, esti- 
mates that log input will be well up to aver- 
age. Each of those operators is extending 
its logging roads. 

J. Sherada is preparing to start up a new 
retail lumber yard at Bennett, Wis. An order 
for stock was placed last week. 

An Official of the Scott-Graff Lumber Co., 
of Duluth, announced some important con- 
tracts secured for interior finish. 


Pittsburgh, Pa. 


Oct. 2—Some wholesalers who make a spe- 
cialty of hardwoods report a further increase 
in inquiries for all species. Fine weather has 
aided the retailers, as there is a good volume 
of building. There is no real reason on the 
part of retailers for complaint as to volume, 
but owing to keen competition the prices they 
are receiving are discouraging. The business 
in hardwoods continues to improve. There are 
some scarcities. in low grade hard maple and 
in low grade birch, both of which are used 
in the automobile industry. There is also a 
good activity in high grade birch, which is 
used for propellors by the airplane manufac- 





‘and export business is improving. 


turers. A good demand for oak and chestnyt 
continues. Reports from various quarters in 
the bituminous coal fields are that many plants 
are more active and that some of the larger 
mining companies show an increased tonnage 
It is expected that the renewed mining actiy- 
ity will manifest itself in a couple of Weeks 
in an increased demand for oak. Idaho white 
Pondosa and California sugar pines remain 
strong. Some California mills report short- 
ages of many items. Desirable items are short 
also in No. 2 Pondosa and in No. 1 selects 
Idaho. Pacific coast fir and hemlock prices 
remain firm. In southern pine, No. 2 common 
air dried boards and roofers and 2-inch airy 
dried dimension are in strong demand and 
prices are being firmly maintained. The mills 
are not inclined to sell anything they do not 
have available for immediate shipment. 


Norfolk, Va. 


Oct. 2.—September has been rather disap- 
pointing to North G€arolina pine ‘men. The 
millmen are complaining because they have 
been able to manufacture and ship such a 
small quantity of lumber, due to adverse 
weather. The bad weather that has prevailed 
all along the Atlantic coast has slowed up 
building operations greatly and as long as 
the yards were unable to move out much 
stock, they were not inclined to purchase 
more lumber, especially in the face of an 
advancing market. The usual fall demand 
should soon begin, and in view of the fact 
that the mills do not have much surplus 
stock, prices should not only continue firm 
but there should be quite a number of ad- 
vance. 

There has’not been very much call for 4/4 
edge No. 2 and better band sawn but the 
price remains about the same. More good 
circular stock could be sold, but this is very 
scarce. There continues a brisk demand for 
stock widths, bandsawn, and there has been 
improvement in buying of mixed cars of cir- 
cular stock. The recent advance in circular 
stock has been firmly established. No. 3 4/4 


“Edge, also No. 3 stock widths, are very popu- 


lar in the southern States. Stock widths, 5/ 
and 6/4, have also been in good demand and 
very good prices can be got when quick ship- 
ment is assured. 

Sales of 4/4 Edge No. 1 box, kiln dried 
rough, have been light. Air dried stock is 
still very scarce. Edge 4/4 No. 2 box has 
been moving fairly well. No. 1 4/4 stock box 
in all widths continues in good demand but 
mills have little to offer. No. 2 4/4 stock box 
has also been moving well, and prices show 
an upward tendency, but mills have little 
to offer. Stock box, 5/ and 6/4 dressed and 
resawn, also 6/4 edge box dressed, has been 
moving well. Box strips, 4/4, are moving 
very well indeed and price is very strong. 

A number of mills are now oversold on 
No. 3 and No. 4 flooring in all widths, and 
also on 7¥-inch ceiling in all grades, but still 
have some No. 2 and better flooring and parti- 
tion to offer. Prices are holding firm and 
may advance. Kiln dried and air dried 
roofers have been moving well, but shipments 
are being held up because of the weather. 


Houston, Tex. 


Oct. 2.—All along the line the market situ- 
ation appears encouraging this week. All 
items of southern pine are in strong demand, 
News of 
the ending of the doubtful situation as to 
new hardwood grading rules has strength- 
ened the hardwood market. There is every 
reason to expect a considerable amount of 
new orders in the near future. The export 
market on hardwoods is improving. The 
demand for lath is good, and prices are hold- 


ing firm. 
Several Houston lumbermen have an- 
nounced their intention of attending the 


meeting at Big Springs of the West Texas 
Retail Lumbermen’s Association, Oct. 10. An 
address on “What We Are in Business For” 
will be delivered by President John E. Hill, 
of the Lumbermen’s Association of Texas. 

A campaign to improve old barns and build 
new ones with a view to saving feed crops 
from rodents and weevils, and to storing them 
against much higher prices later in the year, 
is being conducted by the Texas Agricultural 
& Mechanical Gollege in co-operation with 
a group of county agricultural agents in east- 
ern Texas. P. G. Haines, agriclutural agent 
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as 
for Limestone County, has estimated the loss 
to farmers of that county during the past 
vear at $500,000. 
“~The Sawhill Lumber Co. of Houston has 
moved its location to 3511 McKinney Avenue 
in order to expand the business. 

The Robertson-McDonald Lumber Co. has 
moved its general offices to the new San 
Jacinto Trust Co. Building. 


Portland, Ore. 


Sept. 29.—Prospects for increased trans- 
Pacific business in fir are better by reason 
of the fact that steamship freight rates are 
firm after having advanced from $7 and §8, 
to $8 and $9, according to specifications. It 
has been the practice heretofore of the 
Japanese ‘buyers to place orders most freely 
on rising freight markets. The European de- 
mand for building material has weakened 
somewhat recently, whereas the Australian 
market has shown improvement. The At- 
lantic coast demand is quite steady, as is 
the demand from California. Mills in the 
Columbia River district made larger water 
shipments during 1928 than during any other 
year in history. The total set afloat al- 
ready exceeds a billion feet. 

Demand for spruce clears for airplane pro- 
duction is active. Orders for this class of 
material are pouring in from Japan, Great 
Britain and Continental Europe, in addition 
to the domestic demand. One plant here re- 
cently installed the most modern machinery 
for cutting 4x4-inch spruce airplane stock, 
for which the demand seems to be constantly 
increasing. The activity is supposed to be 


Lumber space for the Orient has advanced 
about $1 per 1,000 feet for October. Space 
is scarce, probably because of increased grain 
shipments. Export business for the last sixty 
days has been satisfactory, in the words of 
Lee Force, manager of the Douglas Fir Ex- 
ploitation & Export Co., of this city. Mr. 
Force says there are no particular features in 
the market situation; that business is coming 
from all sections in at least normal volume, 
with of course Japan, China and Australia as 
leaders. The year’s record of export lumber 
business to Europe will show a better volume 
than for several years. This business has 
been gradually increasing as European nations 
have been improving their credit situation. 
United Kingdom buyers and other European 
importers are, of course, finding that it is 
necessary to look more and more to the West 
Coast for their requirements, as the supply is 
becoming more limited in the South, 

Arthur J. Krauss, head of Krauss Bros. 


Lumber Co., this city, will leave next week © 


for a four weeks’ trip to the eastern part of 
the United States. He expects to visit the 
offices of his company at New York, Boston 
and Philadelphia. Krauss brothers are very 
extensive shippers in the intercoastal trade. 


Spokane, Wash. 


Sept. 29.—There are some indications of 
further price advances in Pondosa and Idaho 
pines. Those made the first of the month 
have held firmly, and the broken condition of 
mill stocks is becoming more and more ap- 
parent, with the undoubted result that there 
will be still further increases in prices. 

The possibilities of 











extensive lumber trade 
relations with central 
South America were 
dwelt upon enthusias- 
tically by Col. Wilbur 
S. Tupper, of the Pa- 
cific Mail Steamship 
Co., in an address at 
the weekly luncheon of 
Spokane Hoo-Hoo Club 
at the Davenport Hotel 
yesterday. 

I. N. Tate, general 
manager Weyerhaeuser 
Sales Co., left Thursday 
for an eastern trip of 
several weeks. Mr. Tate 
will visit all of the 
company offices in the 
East, and will also see 
his son, Dickinson Tate, 
who is a freshman at 
Yale. 

c. C. Koerner, credit 
manager Weyerhaeuser 
Sales Co., also left this 
week for the East, to 
be gone until some time 








A relic of the ’4gers jail at Coloma, Calif., where gold was first dis- 
covered in California 


in November. Mr. 
Koerner is combining 
business and pleasure. 
He will visit his son, 
who is in charge of 





the effect of the general development of com- 
mercial air transportation throughout the 


world, 
Seattle, Wash. 


Sept. 29.—When viewed from all angles the 
situation in fir is pretty satisfactory to the 
mills. Prices are firm and a normal volume 
ef business is coming in. No one market is 
especially active, yet the export trade, added 
to the California and Atlantic Coast demand, 
affords a good volume of water-bourne orders, 
while the rail market continues to take lum- 
ber at a good rate. Red cedar shingle prices 
are likewise firm, and demand is sufficient to 
keep the mills busy. Log prices are steady 
and the supply is ample. 

Joseph P. Cranston, vice president in charge 
of purchases of James Manufacturing Co., Ft. 
Atkinson, Wis., manufacturers of labor-saving 
barn equipment, accompanied by his wife, was 
a visitor during the week. He made a tour 
of the Snoqualmie Falls Lumber Co. plant 
with Paul Hipke of the Seattle office of that 
company. 

Figures released by the Pacific Lumber 
Inspection Bureau show that water-borne ship- 
ments of lumber for the first eight months of 
1928, as reported to the bureau, have‘ to- 
talled 3,869,317,434 feet, while 310,907,631 feet 
of logs went to foreign markets during the 
Same period. 


territory in Connecticut 
and is one of the star salesmen of the com- 
pany. 

Fire destroyed the sawmill, a dozen dry 
kilns and burned thousands of feet of lumber 
of the Biles-Coleman Lumber Co., a large in- 
dustrial plant at Omak, Wash., on Sept. 25, ac- 
cording to word received at Spokane. The 
box and sash factory was not involved. The 
loss is estimated at $300,000. The company 
has just started construction of a factory to 
double its capacity. Loss on the dry kilns, 
exclusive of lumber, will probably run to 
$180,000. The sawmill, lumber and other dam- 
age will approximate another $100,000. Plans 
for remodeling are awaiting word from J. C. 
Biles, who was in New York at time of the 
fire. As the company has purchased from 
the Indian department a timber supply for 
thirty years, it is taken for granted that 
the plant will be rebuilt. The company em- 
ploys 600 men in logging operations, the saw- 
mill and factory,-and has an output of about 
1,200 cars a year, furnishing box shook for 
fruit growers, and sash and door frames and 
caskets for eastern markets. Under favorable 
conditions the plant can be rebuilt in ninety 
days. The reserve stock will permit operation 
of the factory for about thirty days. 


J. H. Crawford, for six years with the Long 
Lake Lumber Co., Spokane, has opened a 
lumber yard of his own under the name of 
the Star Lumber Co., Spokane. 


CI. _- CALIFORNIA Coo 





alifornia White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 
Room 712 Railway Exchante CHICAGO, ILL. 


Tel. Harrison 1295 








: CALIFORNIA . 


REDWOOD 


Tank Stock 
Silo Stock 
Squares 


Siding 
Finish 
Ceiling Timbers 
Mouldings Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 
Crocker Building, - - 


Shop 
Ties 


San Francisco 





Lane Mortgage Bldg., - - Los Angeles 
Grand Central Terminal, : New York 
London Guarantee Building, Z ; 
306 North Michigan Avenue Chicago 
W. O. W. Building, - - Omaha ; 
\_ 

















ALIFORNIA 


WHITE PINE 


Soft and Light 
BOX, SHOP 
CLEARS 


Our Service 
will please 
you. 
Try 
us. 


We are prepared 
to furnish mixed 
cars of boards, 
dimension mould- 
ing and clears to 
the yard trade. 


Clover Valley 





YALTON, 
Lumber Co., a ALIFORNIA 











O TIMBER ESTIMATORS D 
JAMES W. SEWALL 


Consulting Forester 
Old Town, tt 











Lemi 
TIMBER ty ll 


ESTIMATORS _F.H.Day 
Lemieux Brothers & Co. 


ESTABLISHED 1906 


Wigecevlakse- NEW ORLEANS 














Machine Molder Practice 


A manual on molder the operation _and 


ofthe molding machine. Pub- 
dace 
e 

information. Bound in Red Leather. $2.56, 


American Lumberman “* $e jDearbam Se. 
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Toronto, Ont. 


Oct. 1.—Retail lumber trade in Ontario con- 
tinues fairly brisk. The larger cities are still 
carrying out extensive building programs. 
Contracts let recently indicate that the active 
building season will continue right up to 
winter. It is more than probable that this 
winter will also see an extension of the 
amount of building operations carried on 
throughout the cold weather. The farmers 
of the Ottawa Valley district, like those in 
nearly all other parts of Ontario, have had 
an excellent season. Southwestern counties 
lost about 10 to 15 percent of the tobacco 
crop by frost, however. Ontario wholesalers 
are reporting an improvement in demand 
from the United States, but no change in 
the United Kingdom demand. Ontario furni- 
ture factories are having a busy season and 
are placing good orders. 

The Keewatin Lumber Co. (Ltd.), Kenora, 
Ont., of which D. H. McLeod is general mana- 
ger, has completed the erection of a small 
sawmill at Hudson, Ont., where it will turn 





Co PACIFIC COAST Co 


Cash to modernize your mill 


Revamping a plant and installing 
modern equipment often means a 
tremendous saving in manufactur- 
ing costs. 

Supplying funds for such a purpose 
is only one of the many ways we 
help Pacific Coast and _ British 


Columbia lumbermen finance op- 
erations. You can arrange to pay 
off the debt as warranted by pro- 
duction. 


Loans $100,000 and up. 


FREEMAN, SMITH & CAMP Co. 


PORTLAND SAN FRANCISCO LOS ANGELES 
307 STARK CROCKER-FIRST NAT. BK.5DG. SARTLETT SLOG. 


R FINISH 


E. ARGE stocks on hand si 
quick service to our custom- 
ers. Try us on your next order. 


Albion Lumber Co. 
General Office: Albion, Calif. 
Sales Office: Hobart Bidg., San Francisco 
San Diego Office: 320 Spreckles Bldg. 
Los Angeles Office: 397 Pacific Elec. Bldg. 


qq Mills: Albion and Navarro, Calif. ~ 
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D SIDING 


HOTEL BENSON 


Portland, Ore. 


E believe 

that there is 
no other hotel! in 
the entire United 
States more hand- 
somely furnished or 
that offers more to 
the traveler. 











Keller and Boyd 
Owner: and 


Operz.tors 











out about 4,000,000 feet of lumber this season. 
Its Keewatin mill will have an output of 
about 15,000,000 feet. 

The Shevlin-Clarke Co. (Ltd.), Fort Frances, 
Ont., held its annual picnic on Labor Day. 
This is the 4th year that the company has 
put on an outing of this nature for its em- 
ployees. A good program of sports was 
carried out and many excellent prizes were 
awarded. 

Trout Creek Lumber Co., Powassan, Ont., F. 
Baechler, manager, reports that it will 
have a cut this year of 4,000,000 feet of 
hemlock and spruce, and 3,000,000 feet of 
hardwood. 

E. A. Dunlop, Pembroke, Ont., M. P. P. for 
North Renfrew, and president of the Pem- 
broke Lumber Co., is now out of danger after 
undergoing a serious operation at a hospital 
in Ottawa. 

F. B. Van Dusen, Brockville, Ont., president 
of the Ontario Retail Lumber Dealers’ Asso- 
ciation, is spending the first three weeks of 
October on a visit to New York City and 
vicinity. 


San Francisco, Calif. 


Oct. 2.—Cargoes were fixed last week for 
both the Orient and the United Kingdom. 
Australian business is sustained at a high 
level, according to lumber shippers. 

With approximately 1,000 men fighting 
forest fires, they were reported checked. 
Commercial timber will suffer but slight 
damage from fires now burning. This sea- 
son, according to M. B. Pratt, State forester, 
will be the most costly in several years. 

Apparently deciding against a byproducts 
mill at Pittsburg, on the shore of the San 
Joaquin River, the Pickering Lumber Co. has 
sold its land holding to the Santa Fe railway, 
according to reports made public yesterday. 

J. M. White, of the Long-Bell Lumber Co., 
Weed, Calif., is in San Francisco outlining 
the work of the new committee of the Cali- 
fornia White & Sugar Pine Manufacturers’ 
Association, which will meet Oct. 5 at Port- 
land to consider new grading and statistical 
proposals. 


New York, N. Y. 


Oct. 1—The lumbermen of New York are 
busy. There is no disputing that fact, but 
when it comes to the question of whether or 
not business is good there are varying 
opinions. Demand for lumber has picked up 
auite a bit in the last fortnight, prices are 
stiffer than they have been for some time, 
but competition perhaps is just as keen as 
it has ever been with the wholesale trade. 
Retailers find competition keen, too, but a 
number of yards called on today reported 
they were getting out lumber rapidly and 
that building operations in the several com- 
munities were being rushed with the advan- 
tage of clear and bracing fall weather. 

In all the wholesale offices it is the same 
oid complaint that the yards are not buying 
eommensurately with the business they are 
doing and that even now the orders for the 
most part call for small lots. Salesmen who 
have threaded the Metropolitan area thor- 
oughly of late maintain that few of the re- 
tailers are keeping their stocks well assorted 
and that the volume in the yards is far below 
what it should be in the majority of im- 
portant items. 

in a report issued today on the lumber 
business, the Brookmire Economic Service 
(Inc.), says: “An increase in new business 
and a further drop in production has put 
lumber in a better position than for some 
time. As a result, there is a much firmer 
tone in prices in most markets. A further 
favorable factor is the continued high rate 
of shipment from the mills resulting in an 
additional reduction of stocks in hand. De- 
clining failures reflect the betterment of the 
lumber industry. While demand to date has 
been satisfactory some decline is expected 
soon. High money rates are affecting new 
building as is apparent from the decline in 
contracts in July and August, while con- 
struction actually under way fel) off from 
the peak reached in July 

“Since the outlook is for a decline iasting 
at least for several months, the demand for 
lumber from the largest single consuming 
industry is likely to recede. On the other 
hand; the automobile industry is buying ac- 
tively, owing to the tendency to use more 





lumber in automobiles. Another strong fag. 
tor is the continued improvement in farm 
purchasing power.” 

The Long Island Salesmen’s Association 
resumed its monthly meetings last Tuesday 
night with a dinner at the Elks’ Club in 
Freeport, L. I. 

. Charles Hill, of the Southern Pine Gales 
Corporation, returned recently after spend. 
ing some weeks in Europe. 

Vance Bingham, formerly of the Tampa 
office of the Krauss Bros. Lumber Co., has 
been transferred to headquarters at 30 East 
Forty-second Street. 

The Crystal Lumber Co. has taken up new 
quarters in the Tribune Building, 154 Nassay 
Street. 

William A. Joyce and A. S. Harwood haye 
joined the sales staff of the E. B. Rein Lum- 
ber Co., 1819 Broadway. 


Philadelphia, Pa. 


Oct. 1—A general scarcity of all kinds of 
lumber, due to the heavy storms in the South 
and the continued curtailment, has tightened 
the market in Philadelphia, and those dealers 
lucky enough to have stock on hand are gell- 
ing for a premium. Southern pine dimension 
is scarce, and those who have made a recent 
survey of southern conditions report no un- 
sold material on hand. The situation is prac- 
tically the same where eastern spruce is con- 
cerned, with only a few mills running on 
schedule. Many dealers are turning west- 
ward with their orders, and hoping for quick 
delivery. Southern pine has advanced $3 to 
$5 in the last two weeks, and rough and 
dressed North Carolina pine have also ad- 
vanced. Owing to the scarcity of many items, 
especially in Pondosa and white pine, lumber- 
men here find it difficult to fill their require- 
ments. There has been a general stiffening 
in all items. The hardwoods are becoming 
searce, due to the heavy rains in West Vir- 
ginia, which have held up production. These 
conditions are expected to continue for at 
least two more weeks, according to reports 
from the mills. 

At the weekly luncheon of the Philadelphia 
Wholesale Lumber Dealers’ Association at the 
City Club on Monday, the matter of lumber 
scarcity in this section was taken up, al- 
though no definite action was decided upon. 
Other features of this meeting included a 
very interesting summary of the National 
Hardwood Association’s annual at Memphis, 
given by Ben C. Currie, who presided over it. 
It was announced that the quarterly meeting 
would be held on Thursday, Oct. 25, in the 
Bellevue-Stratford Hotel. 

The monthly tournament of the Lumber- 
men’s Golf Club was held on Thursday, Sept. 
27, at the Torresdale-Frankford Country Club, 
and winners were as follows: 

ist low net, Don Souder, 95-21-74; 2nd low 
net, Amos Lesher, 94-18-76; 3rd low net, Tom 
Updegraff, 111-32-79; 4th low net, Gus Her- 
dling, 85-5-80. Sweepstake winners were: 
Harold Buzby, Tom Marshall, E. W. Fry, C. 
R. Singiser, Fred Stamler, Ed Strong and El- 
mer Troth. 

The October meeting of the Lumbermen’s 
Exchange was held in the Exchange Rooms 
on Thursday, Oct. 4, at 2 p. m. R. D. Forbes, 
director of the Allegheny Forest Experiment 
Station, University of Pennsylvania, gave 4 
fifteen minute talk on its plans and work. 

J. Walter Keely, who was connected for 
over thirty years with the Wm. M. Lloyd 
Lumber Co., is back in Philadelphia lumber 
circles after spending four years in Florida. 
Mr. Keely is representing the Putnam Lum- 
ber Co., of Florida. 


Albuquerque, N. M. 


Oct. 1—To keep pace with orders, the 
Breece Lumber Co. has put on a night shift 
at its Albuquerque sawmill, as has also the 
McGaffey Co., at McGaffey, N. M., in order 
to complete the operations at that location 
shortly after the new mill at Gallup, N. M., 
begins sawing. 

Fred C. Andersen, president of the Ander- 
sen Lumber Co., Bayport, Minn., was in Al- 
buquerque last week conferring with the 
Southwestern Sash & Door Co., local distribu- 
ters of Andersen Frames, and visiting with 
other friends. He was accompanied by his 
daughter, Mary Elizabeth, whom he is taking 
to Glendora, Calif., to enter school. After 
arranging for housing and for office quarters, 





OcTO 


Mr. / 
Ande 
the ' 


Geor 
even 
abse! 
wher 
saw! 
with 
his | 
lumt 
the | 


sales 
and 

at 1 
spec 
worl 





1928 


ee 


fac. 
farm 


ation 
Sday 
b in 


Sales 
end- 


ampa 
has 
East 


new 
issau 


have 
uum- 


for 
Jloyd 
mber 
rida. 
uum- 


the 
shift 
. the 
yrder 
ition 
. ie 


\der- 
Al- 
the 

ribu- 

with 

r his 

king 








OctoBER 6, 1928 


AMERICAN LUMBERMAN 79 





ie 
Mr. Andersen will return to Bayport for Mrs. 
Andersen and their son, since all will spend’ 
the winter in the Los Angeles suburb, 

A. W. Yerka, plant superintendent of the 
George E. Breece Lumberg Co., left Thursday 
evening for a visit, after twenty-one years’ 
absence, to his former home in Duluth, Minn., 
where he was one time superintendent of the 
sawmill of the H. B. Waite Lumber Co.; and 
with relatives at Superior, Wis., among them 
his brother-in-law, F. C. Tomlinson, former 
lumber manufacturer but now retailing as 
the F. C. Tomlinson Lumber Co. 

A. R. Strove, who has been shopman and 
salesman at the Acme Lumber Co., has built 
and equipped an establishment of his own 
at 1910 North Fourth Street, where he will 
specialize in built-in fixtures besides mill- 
work in general. 


Brookhaven, Miss. 


Oct. 2.—Southern pine orders continue very 
active. The week’s orders will run about 15 
percent in excess of production. September 
shipments were not quite as high as August, 
as there has been a severe shortage of cars 
for a number of days, and of labor because 
of men going to the cotton field. With orderz 
heavier and shipments lighter, there has been 
a further increase of unshipped orders. Ship- 
ments have been in excess of production. 
From all indications, there will be a further 
reduction in stocks this month; they are now 
very low. Manufacturing conditions are ex- 
cellent. There will undoubtedly be a good 
volume of business from Porto Rico. Other 
adjacent islands are buying in rather large 
quantities already. The mills want to get 
lumber to the suffering people at a reason- 
able cost. In recent months the mills have 
shown no disposition to ask high prices, but 
they have only moved them up here and there 
where conditions unquestionably warranted 
such action. 

Orders for Europe, South America, Africa, 
the West Indies and other foreign markets 
have been received in tremendous quantities. 
Stocks of South America scantling are very 
low and it will take some time to cut and 
properly dry stocks for that market. Export 
saps can not be supplied, and mills are hav- 
ing to refuse to quote. Orders for sawn 
timber are beginning to be placed in large 
quantities, but on account of severe over- 
sales on interior timbers one of the big long- 
leaf mills in this section was forced to de- 
cline an order this week for 250,000 feet of 
30 cubic average offered at several dollars 
more than was obtainable a while ago. No 
new orders for timbers of any kind are being 
accepted for shipment prior to Nov. 15. 

Pine flooring orders have come rather 
freely for what few items are available, and 
stocks have been cut lower and lower. No. 2, 
3-inch flooring, has been a good seller and is 
oversold. B 4-inch sap rift flooring, which had 
been a little draggy, is selling well and stock 
has been reduced 50 percent. Drop siding sales 
continue to be made in appreciable quantities, 
with stocks getting lower and lower. The 
B&better and No. 2 sold better during the 
week. Stocks are very low, with several 
Oversales registered. Ceiling continues to 
sell briskly, with %x4-inch Bé&better and 
No. 1 very badly oversold, stocks of No. 2 
very low, and No. 3 oversold. The %x4-inch 
ceiling has not been selling at as good a rate 
as heretofore, and prices are rather low. The 
%x4-inch partition has shown a decided im- 
provement, and stocks are being reduced 
very materially. The %x6-inch bevel siding 
has been selling in fair quantities, and %4x6- 
inch B&better and No. 1 square edge are 
much oversold, with stocks of No. 2 light. 
Molding is booked ahead on mixed car orders, 
and the buyers are pushing for shipments. 
Pine finish is just about sold out. Export 
saps demand has been taking everything 
available for this class of lumber. An in- 
quiry came for 800,000 feet of various thick- 
nesses of saps, asking the mills to indicate 
quantities they would attempt to furnish 
over the next thirty to sixty days, and be- 
cause of oversales the mills had to decline to 
quote on any part. There is a little short- 
leaf 1-inch B&better finish in stock, but long- 
leaf is sold out. There is practically no 5/ 
or 6/4 B&better finish in either longleaf or 
short leaf. Of 8/4, there is a fair stock in 
longleaf, and a quite comfortable amount of 
shortleaf. There is a fair stock of shortleaf 
inch No. 1 and C, but longleaf is sold ahead. 








There is practically no surplus of any width 
of 5/, 6/ and 8/4 No. 1 and C in either long- 
leaf or shortleaf. 

There is a heavy oversale of 1x4-inch No, 2 
fencing strips at all mills. Very large sales 
have recently been made of 6-inch No. 2 fenc- 
ing and flooring so that almost all stock has 
been absorbed, and prices are being advanced. 
The 8-inch No. 2 longleaf and shortleaf are 
oversold, and prices are being advanced. 
Very heavy sales have been made of 10-inch 
No. 2 longleaf and shortleaf, and stocks have 
been absorbed; prices on the shortleaf are 
being advanced. ‘T’he 12-inch No. 2 longleaf 
has been selling heavily and there is no stock. 
The 12-inch shortleaf has not been selling 
very well and price is low. The 5/ and 6/4 
No. 2 continue to sell very well, and stocks 
are rather low. No. 3, 4-inch fencing is over- 
sold at most mills and price is firm. No. 3, 
6-inch fencing and flooring has sold in rather 
heavy volume and is very firm at $17, f. o. b. 
mill. No. 3, 8-inch has sold readily at $18.50 
f. 0. b. mill, and 10-inch No. 3 has been sell- 
ing well. The only item of No. 3 that has 
been a little draggy is 12-inch longleaf. The 
week’s orders oversold the shortleaf mills 
badly on No. 3 boards, 6- to 12-inch. No. 4 
is being worked up by the grain door crews 
and there is no surplus. 

Dimension stocks are still very low, and 
the Island trade is buying very heavily of 
shortleaf. Longleaf has continued to move 
well in both Nos. 1 and 2. No. 3 has been 
selling well, and stocks are very low. 

The lath market continues very strong, and 
the heaviest demand will be between now 
and Dec. 15. No. 1 kiln dried are oversold 
for about three weeks, and No. 2 for about 
five weeks. Good lath business has been 
coming from Oklahoma, Kansas and Missouri. 
The making of snow fence and woven wire 
fence lath will take many mills out of the 
market on plaster lath. Pine shingles are 
very badly oversold in all grades. 

I. De Sole, purchasing department, Edward 
Hines Lumber Co., Chicago, is out on a scout- 
ing trip. He says lumber looks very much 
stronger down here than it does up in Chi- 
cago. 

Cc. E. Klumb and Earle Williams, of the 
Finkbine organization at Jackson, Miss., are 
affiliating themselves with the Great South- 
ern Lumber Co.’s organization at Bogalusa, 
La. 


Laurel, Miss. 


Oct. 1.—The southern pine market seems 
to be exceedingly firm. The recent storm in 
Porto Rico is requiring shipments of large 
quantities. Hardwoods seems to be showing 
much greater strength. Both oak and gum 
are somewhat stronger, and other species are 
exceedingly firm. The demand for hardwood 
is certainly increasing. 





Hymeneal 


DURHAM-ROYNON. The marriage of Miss 
Helen Josephine Roynon, daughter of Mr. and 
Mrs. Joseph Baker Roynon, of Stone Lake, 
Wis., to Frank Conrad Durham, of Neenah, 
Wis., took place at He-Pau-Jac Lodge, Stone 
Lake, on Friday, Sept. 28. The bridegroom 
is the son of the well known Neenah lumber- 
man, J. S. Durham. 


CARTER-McCOOL. Frederick H. Carter, 
manager of the Peter Vredeneburg East Side 
Lumber Co., Springfield, Ill., and Miss Lucille 
McCool, daughter of Mr. and Mrs. E. W. 
McCool of Springfield were married Saturday 
afternoon, Sept. 29, in the First Congrega- 
tional church. The Rev. Hudson Pittman 
officiated. Mr. and Mrs. Carter will be at 
home after Oct. 15 at 1916 South Walnut 
Street, Springfield. 


KELLERAN-MUGLER. Charles Russell 
Kelleran, of the Trotter-Kelleran Lumber Co., 
wholesaler at Buffalo, N. Y., was married on 
Sept. 30 to Miss Martha Mugler, daughter of 
Mr. and Mrs. Charles W. Mugler, of that city. 
The ceremony took place at the home of the 
bride, Rev. George E. Merriam officiating. 
Harold C. Kelleran, brother and business as- 
sociate of the bridegroom, was best man. 
Mr. and Mrs. Kelleran are taking a motor 
trip to Boston, Portland, Quebec and Mont- 
real and will be at home after Nov. 1 at 16 
North Park Avenue. 


Co PACIFIC COAST Co 








TRY OUR 
No. 2 Common S4S 


Dimension 


The grade is good—You will 
like it. 

Straight cars any length or mixed 
with other items of yard stock in 
any assortment. 


Shipments “Right Now.” 


Pacific States 


"wash. Lumber Co. 


WASH. 
REPRESENTATIVES : 


S. B.Marvin, 518 Peoples Gas Bidg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bldg., Minneapolis, Minn, 
JamesA Harrison, P.O. Box 745, Sioux Falls, S. D, 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 
H.E. Wade, - - - - = Lincoln, Nebraska 














SULLIVAN 


LUMBER CO. 
Portland, Oregon 


Soft Yellow Fir 


Flooring Finish 
Siding Moulding 
Ceiling Thick Clears 
Factory and Industrial Stock 
fir Plywood 


SPRUCE, CEDAR, 
WESTERN .PINE 
AND HEMLOCK 























Willapa Lumber Co. 
Fir 


Spruce 
Hemlock 
Our Specialty 
Vertical Grain Uppers 
Carefully dried—Well manufactured. 
Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE, 


Chicago Representative 
Western Wood Products Co., 2251 S. Loomis St. 


Cc 
Ernest Dolges 
HIGH LINE STRUCTURAL ~ GRADE 
DOUGLAS FIR 


Strength Guaranteed. 


ERNEST DOLGE, Inc. 
TACOMA, WASH. 


Old 
Growth 
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Tycos 


Direct-Set 
Recording 
Regulator 


EMPERATURE and hu- 
midity affect your prof- 
its. Kilns cannot give good 
results unless these two fac- 
tors in their operation are 
properly controlled. 


No mechanical device has yet been de- 
vised to automatically dry lumber. It 
remains for the kiln operator to furnish 
the “brains” to lay out proper drying 
schedules. Regardless of his intentions, 
however, he cannot accurately maintain 
ideal drying conditions by manually op- 
erating hand valves. 

Eliminate the costly practice of “fussing 
with hand valves.” Install TYCOS 
Direct-Set Recording Regulators and get 
the advantage of your operator’s hand on 
the steam valves every minute of the day 
and night. This instrument can do it 
with more accuracy and dependability 
because it acts to compensate for changes 
in temperature and humidity even before 
the senses can detect them. 

Make your kilns a better investment. 
Other mills are receiving dividends from 
their TYCOS Direct-Set Recording 
Regulators. Let us show you how we 
can help you. 


Taylor Instrument Companies 
ROCHESTER, N. Y., U. S. A. 
CANADIAN PLANT MANUFACTURING DISTRIBUTORS 
TYCOS BUILDING IN GREAT BRITAIN 
TORONTO SHORT & MASON, LTO., LONDON 























Collections 


If you can’t collect it let the 


RED BOOK 


people handle it for you. They are the peo- 
ple for intelligent collection service. 


Rates low for results obtained. 


No charge if no collection, unless special serv- 
ices rendered. 


Ask Department $ to send Pamphlet No. 49-C 
giving rates. 


Use Clancy’s Red Book Service for accurate 
credit ratings. 


LUMBERMEN’S CREDIT 
ASSOCIATION 


606 So. Dearborn &t., CHICAGO 
Eastern Headquarters: 35 S. Wiliam St., NEW YORK CITY 











Buyers of 
CHERRY 


should consult us NOW about 
their fall requirements. We’re 
cutting some mighty fine stock 
that offers an attractive buying 
opportunity to the man who 
knows Cherry values. 


Write us today regarding your 
individual requirements. 


A. L. Caflisch & Son’s 


Lumber Company 
Union City, 


| 





J. L. Jackson has succeeded R, O. Crozier 
as manager of the Chicago office of the Duncan 
Lumber Co., of Portland, Ore. 


Charles R. Huff, of the Huff Lumber Co., 
South Bend, Ind., was a Chicago visitor Sept. 
28, and expressed the opinion that business is 
improving. 


J. A. Grefe, sales manager of the Under- 
wood Veneer Co., Wausau, Wis., was in Chi- 
cago this week calling on local distributers of 
northern hardwoods, 


E. E. Pantzer, of the Pantzer Lumber Co., 
Sheboygan, Wis., when in Chicago last Friday 
stated that the retail business in his section 
was on a satisfactory scale. 


Karl F. Richards, sales manager of the Pa- 
cific States Lumber Co., Tacoma, Wash., is on 
an extended eastern business trip, and expects 
to be in Chicago on Friday of this week. 


E. F. Xanten, manager of the Chicago office 
of the C. D, Johnson Lumber Co., returned 
last week from a delightful vacation spent 
in the lake district of Minnesota, during which 
he was able to enjoy a lot of golf. 


August C. Ebenreiter, who is associated with 
C. W. Molin, spent last week calling on north- 
ern hardwood consumers in central Wisconsin 
territory, where he found a little more activity, 
especially among the furniture industry. 


O. C. Censky, of the Bowler Lumber Co., 
Bowler, Wis., when in Chicago this week re- 
ported that the furniture trade in Sheboygan, 
Wis., was improving, and that northern hard- 
wood business on the whole was in fairly good 
volume. 


FE, J. Gillouly, of the Soo Lumber Co., Glid- 
den, Wis., was in Chicago last week confer- 
ring with the White Star Lumber Co., exclu- 
sive sales representative in Chicago territory 
for the “Soo Brand” maple, beech and birch 
flooring. 


Spencer S. Swasey, of Chicago, has been 
appointed manager of the equipment depart- 
ment of the Walter A. Zelnicker Supply Co., 
of St. Louis, Mo. For twelve years Mr. Swasey 
was with the George D. Whitcomb Co., loco- 
motive manufacturer of Rochelle, Ill., the last 
six of which he was in charge of sales. 


After spending three months in northern 
lumber markets, L. K. Pomeroy, president of 
the Ozark Badger Lumber Co., Wilmar, Ark., 
has returned to mill headquarters at that place. 
One object of his visit was to introduce the 
company’s new line of interior trim, “Mansion 
Woodwork,” in which he was quité successful. 


L. D. Myers, president of the Southern Lum- 
ber Co., Meridian, Miss., stopped over in Chi- 
cago for a few hours last Friday en route to 
his large farm at Monticello, Ind., where he 
planned to spend a few days. He stated that 
there was a satisfactory volume of southern 
pine business, and was well pleased with pros- 
pects. 


W. J. Campbell, president, and D. Tow!e, 
secretary of the Campbell-Towle Lumber Co., 
Oshkosh, Wis., spent Monday of this week in 
Chicago on their return to headquarters fol- 
lowing a visit to the company’s California white 
pine operations at Sprague River, Ore. They 
reported a satisfactory volume of business in 
the western product. 


The many friends throughout the lumber 
industry of A. Trieschmann, of Crossett Wat- 
zek Gates, will be delighted to learn that .he is 
rapidly recuperating from his recent severe 
illness and was able to be at his office for a 
brief time last week. Mr. Trieschmann ex- 
pects to spend the winter in Arizona in order 
to completely regain his health and strength. 


ee 








G. W. Kindersley, sales manager for the 
Capilano Timber Co. (Ltd.), North Vancouver 
B. C., stopped over in Chicago for a couple 
of days this week on his return to the Pacific 
coast following an extended eastern business 
trip. He reported that the Canadian mills have 
enjoyed a healthy business for the last few 
months, and the volume is still holding up in 
satisfactory shape. 


E. M. Dollarhide, of the Dollarhide Lumber 
Co.; L. A. Bigelow, of the Bigelow-Lamoreaux 
Lumber Co., and Herbert Vanlandingham, pur- 
chasing agent for the Edward Hines Lumber 
Co., left for St. Louis, Mo., on Oct. 4 on a 
combined business and recreational trip, dur- 
ing which they planned to participate in the 
annual tournament of the St. Louis Lumber- 
men’s Golf Associatoin on Oct. 5. 


Tom A. Moore, local representative for the 
Pacific Lumber Agency, 122 South Michigan 
Avenue, announces that on account of an in- 
advertent error, his telephone number does not 
appear correctly in the current issue of the 
Chicago Telephone Directory. The number— 
Harrison 6921—remains unchanged for both 
the Pacific Lumber Agency and also under the 
name of Tom A. Moore. 


Charles B. King, of the King Lumber Co. 
Cuthbert, Ga., with his family is taking in 
the world’s baseball series games in New York 
City and St. Louis. After the series has been 
completed Mr. King will go to Oregon and 
Washington to investigate some timber prop- 
erties, with the idea of investing if he finds 
conditions favorable. Mr. King expects to be 
away from home about three months. 


Charles R. Johnson, of San Francisco, Calif., 
president of the Union Lumber Co., prominent 
redwood manufacturer with mills at Fort 
Bragg, Calif., spent several days in Chicago 
last week in the course of an extended eastern 
business trip, and while here conferred with 
H. P, Plummer, vice president of the company 
and manager of the Chicago sales office. Mr. 
Johnson left later in the week for New York 
and other important redwood consuming cen- 
ters in the East. 


The Dollarhide Lumber Co., local representa- 
tive for the Sabine Lumber Co., prominent 
manufacturer of southern pine, with general 
sales offices in the Arcade Building, St. Louis, 
Mo., advises that a fire which broke out on 
Oct. 1 at the Honey Island (Tex.) p!ant of 
the Sabine company destroyed the dry kilns, 
stock of lumber and sheds. Orders will be 
filled from the other three mills of the Sabine 
Lumber Co., which are located at Oakhurst, 
New Willard and Trinity, Tex. 


Edward Hines, president of the Edward 
Hines Lumber Co. and affiliated interests, left 
Oct. 2 on an inspection trip to the company’s 
properties and timber in Harney County, Ore- 
gon. He was accompanied by Edward H. 
Thomas, treasurer, Joseph McKeown, mill 
superintendent of the Mississippi operations, 
and George C. Fleener, secretary to Mr. Hines. 
It is expected that the tour of inspection will 
consume about three weeks. The many friends 
of Mr. Hines will be gratified to learn that he 
has now completely recovered from his recent 
illness. 


Frank H. Campbell, field representative of 
The Pacific Lumber Co. of Illinois, was in 
Chicago this week on one of his periodical 
visits to the home office for a conference with 
Frank Adams, general sales manager. After 
spending a fortnight recently at the general 
offices of the company in San Francisco and 
the mill at Scotia, Mr. Campbell has visited 
San Antonio and Houston, Tex., where live- 
wire dealers are building up a big trade in 
Pacific Lumber Co. redwood, and from there 
went East to visit representatives of the com- 
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pany in that territory and assist them in spread- 
ing the gospel of the superior qualities of red- 
wood lumber. From Chicago he went to Ohio 
to look over the situation. Mr. Campbell re- 


‘ports constantly increasing interest in the use 


of redwood, which is fast becoming popular 
wherever introduced into new territories. 


SRS ae2aaeae: 


Distributer Opens Chicago Office 


The Prendergast Co., of Marion, Ohio, on 
Oct. 1 opened an office in Suite 536 Peoples 
Gas Building, 122 South Michigan Avenue, 
Chicago, in charge of J. C. Hardaway and 
R. O. Crozier, who will handle railroad and 
car material, fir, spruce, hemlock, Inland Em- 
pire woods and southern pine. 

Mr. Hardaway is well known in the local 
trade, having been formerly connected with 
L. F. Driver & Co. and the Chicago Lumber 
Sales Co. For the last year he has acted as 


Chicago representative for the Taylor Lumber 
Co., of New York City. 

Mr. Crozier has been identified with the 
local lumber fraternity for seven years, dur- 
ing which he has represented the Boykin Lum- 
ber Co., of Houston, Tex., and the C. D. 
Johnson Lumber Co. 


Since October, 1927, he 








R. O. CROZIER, J. C. HARDAWAY, 
Chicago; Chicago; 

Who Will Represent The Prendergast Co., of 
Marion, Ohio, in Chicago Territory 


was in charge of the Chicago office of the 
Duncan Lumber Co., of Portland, Ore. 

The Prendergast Co. is one of the best 
known producers and distributers of lumber 
in the country, having been established in 1879 
at Marion, Ohio, where headquarters are lo- 
cated. The company also maintains offices in 
Portland, Ore., and Spokane, Wash., as well 
as in the important producing sections of the 
South, 


Enlarging Pine and Hardwood Mill 


In connection with extensive improvements 
now under way at the southern pine and hard- 
wood operations of the Tremont Lumber Co. 
at Rochelle, La., R. C. Clark, manager of the 
Chicago office of the company, who has rep- 
resented the Tremont interests for over twenty 
years in the northern territory, states that it 
will be Nov. 1 before the additions and im- 
provements planned at Rochelle at a cost of 
$250,000 are completed. The increased facili- 
ties will enable the company to better serve its 
large circle of southern pine and hardwood 
customers throughout the country. 

The equipment to ‘be installed at Rochelle 
will be of the most modern type, according to 
Mr. Clark, the Filer & Stowell Co., of Mil- 
waukee, Wis., having received an order for an 
8-foot band saw rig (which will replace a 
double band type saw in the southern pine 
mill) and two edgers of latest design. An 
end-matching machine, sander and dado ma- 





chine for manufacturing end-matched flooring 
will be installed in the pine planing mill. 
New equipment for the hardwood sawmill will 
consist of a battery of two modern dry kilns. 

The Tremont Lumber Co. is also erecting a 
new single unit hardwood flooring plant in con- 
nection with its present planing mill, the mono- 
rail system in the latter to be extended to the 
hardwood sawmill for the purpose of trans- 
porting rough oak lumber to the flooring plant, 
and also other hardwood material to the plan- 
ing mill for dressing. The company also plans 
to manufacture oak and gum trim. 


New Distributers Appointed 


MILWAUKEE, Wis., Oct. 2.—The Trackson 
Co., of this city, announces the appointment 
of the following distributers of McCormick- 
Deering industrial tractors and the Trackson 
Co.’s lines of related equipment: New England 
Equipment Co. (Inc.), 19 Jersey Street, Bos- 
ton, Mass., and 22 Garden Street, Worcester, 
Mass.; William Ford & Co. (Inc.), 15841 Sec- 
ond Boulevard, Highland Park, Detroit, Mich. ; 
Industrial Power Co., 2618 Fond du Lac Ave- 
nue, Milwaukee, Wis.; Industrial Tractor 
Sales Co. (Inc.), 180 North Michigan Avenue, 
Chicago; Hooper Equipment Co., 523-527 East 
Washington Street, Indianapolis, Ind; Dealers 
Fquipment & Implement Co., P. O. Box 2281, 
De Soto Station, Memphis, Tenn.; Evans Im- 
plement Co., 569-71 Whitehall Street, Atlanta, 
Ga.; F-D Equipment Co., 4219 East Grand 
Avenue, Dallas, Tex.; Industrial Tractor & 
Equipment Corporation, 409 North Fifth 
Street, Richmond, Va.; Industrial Machinery 
Co., 1717 Main Street, Kansas City, Mo.; and 
Southern Equipment Co. (Inc.), 501 North 
Alexander Street, New Orleans, La. 


OBITUARY 


JAMES P. JENNINGS, chairman of the In- 
tercoastal Lumber Conference, San Francisco, 
Calif., died very suddenly on Tuesday evening, 
Sept. 25, from an acute attack of pneumonia. 
Funeral services were held at Gray’s Funeral 
Parlors in that city on Saturday afternoon, 
Sept. 29. Mr. Jennings was only 44 years of 
age and leaves a widow and a six-year-old 
son. Jim Jennings, as he was familiarly 
known among lumbermen throughout the 
West, ‘began his business career in the em- 
ploy of A. H. Daugherty 21 years ago. In 
1912 he went with Mr. Daugherty to Seattle 
when the Ocean Lumber Co. was formed and 
remained in that service until January of 
this year. Shortly thereafter he was made 
general chairman of the Intercoastal Lumber 
Conference and moved to San Francisco. He 
had a host of friends in the Northwest and 
had already built up a large acquaintance in 
California. 














WILLIAM DOUGLAS, for many years in 
the employ of Gillies Bros. (Ltd.), Braeside. 
Ont., passed away recently at the home of 
his daughter in Arnprior, at the age of 82. 
Mr. Douglas had been with Gillies Bros. 
(Ltd.) in various capacities since 1866. He 
was superintendent of their mills for many 
years, retiring in 1922, on account of his ad- 
vancing years. Mr. Douglas was well known 
for his skill and ability as a mill superin- 
tendent. The funeral was largely attended, 
giving evidence of the great esteem and 
affection in which he was held by his friends. 
Mr. Douglas was predeceased by his wife 
about 13 years ago. He is survived by four 
daughters and one son, William Douglas, of 
Ottawa, 


MRS. D. B. KRESGE, wife of D. B. Kresge, 
supervisor of inspection and shipments for 
the Ocean Lumber Co., Seattle, Wash., died 
on the operating table in a hospital in that 
city Monday, Sept. 24. Funeral services were 
held at the Forkner Undertaking Parlors, 
Seattle, Wednesday afternoon, Sept. 26. Be- 
sides her husband she leaves two children, a 
son of 16, and a daughter, 18. Mr. Kresge 
has been with the Ocean Lumber Co. since 
its organization in 1912 and has been in the 
employ of Allen H. Daugherty, head of that 
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INLAND EMPIRE LUMBER CO. 
WE SPECIALIZE! 
INLAND EMPIRE PRODUCTS 





Idaho White Pine Englemann Spruce 
Pondosa Pine White Fir 
Fir & Larch Cedar 
Telephone Central 5691 


111 W. Washington St., CHICAGO 





Wineyar-Gorman 
Lumber Co. 


Three double band mills sawing northern 
hardwoods: 


Lake Linden, Michigan 
Mareinsco, Michigan 
Winegar, Wisconsin 


Sales Office:— 


39 So. LaSalle St. CHICAGO, ILL. 





WHITE STAR LUMBER COMPANY 


811 Roanoke Bidg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 
Sales Agents for Redwood Manufacturers’ Co., and 

rand” Maple, Beech and Birch Flooring. 





and Air Dries ENGLEMANN SPRUCE 


We own and represent e ional li ks i 
elmann Spruce, Senter and Wessun Tia. 
We represent Nicola Pine Mills,Ltd., Merritt, B. C. 
PAUL MILLER CO. 
LUMBER 
General Offices: 308 W. Washington St., CHICAGO 





PIKE - DIAL LUMBER CO. 
WESTERN WOOD PRODUCTS CO. 


High Grade Western Yard and Factory Stocks 
DOUGLAS FIR — SITKA SPRUCE 
From Our Chicago Yard or Direct From Mill. 

Phone, CANAL 0049 2251 So. Loomis St., CHICAGO 











SPRUCE TOPS 


FOR TABLES, IRONING BOARDS, ETC. 
oints that are stronger than the wood itself. 
haped or square edges. Also furnish cutstock 
for I and frames. Kiln dried, dressed and 
sanded. 


CARLOADS FROM PACIFIC COAST MILL 


Gram- Willis Lumber Co. 


228 N. LaSalle St., CHICAGO, ILL. 
Telephone: Franklin 3485-6 

















~ Tote-Road 
and Trail 


Superbly illustrat- 
ed in colors by 
Oliver Kemp, and 
filled from cover 
to cover with 
songs of the saw 
and ax. 


$1.50 postpaid. 


AMERICAN LUMBERMAN, Publisher 


431 South Dearborn Street, CHICAGO 


TOTE-ROAD 
AND TRAIL 
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0u'll gel finer 
Accommodations , Larger 
‘Rooms for your money 

and the very best of Service, 
at a Keenan System Holel, 








—_ CHICKS 
Put 
“Come on Home” 


in your 
Mome Town Library 


“Come on Home,” by Douglas 
Malloch, “the Lumberman poet,” 
should be in every public library 
in America. 

Wouldn’t you like to be the one 
to put it in the library in. your 
home town? (It ought tobe in 
the high school library, too.) 

For $3.00 we will send you, post- 
paid, three copies—one for your- 
self, one for the library, and one 
for the high school. (Regular 
price, $1.25 a copy.) 

Can you think of as fine a thing 
to do, at so little expense?—any- 
thing so likely to delight librarian, 
teachers and pupils, and to pro- 
mote a love of home in your home 
town? 


Address the Publisher, 


Armericanfiunberman 


431 South Dearborn Street, 
Chicago, Ill. 


(If you prefer, and will send us the names 
and uddresses with order, we will send the 
books for library and high school direct, 
with a letter from us saying they are a gift 


from you.) 




















company, for more than thirty years, going 
with him to the Coast from Chicago. 





JOHN WILSON, lumberman of Hall, Ky., 
died at his home there on Sept. 28 after a 
brief illness at the age of 42. A widow and 
six children survive. 


W. A. DAUGHERTY, prominent in the lum- 
ber industry of southwestern Virginia, died 
at his home, Etty, Va., on Sept. 27, at the 
age of 62. He had been ill only a few weeks. 


Mr. Daugherty entered the lumber world 
while still a young man, operating mills in 
the Virginia hardwood region successfully 
until a few weeks before his death. A widow 
and several sons and daughters survive. 





J. F. MASON, aged 65, of Jonesboro, Ark,, 
died suddenly from a heart attack Sept. 21, 
He was owner of the Portia Lumber Co., of 
Jonesboro, and one of the largest stockhold- 
ers in the Jonesboro Ice Co., which he helped 
organize. 











Business Changes 


ARKANSAS, 
Co., of Jonesboro, has purchased the stock and 


Jonesboro—The Barton- Mansfield 
business of the Peoples Lumber & Supply Co., 
which includes the plants at Dermott, McGehee, 
Arkansas City and Monticello 


CALIFORNIA. Castella—The entire holdings of 
the Castle Crag Lumber Co, have been sold to the 
Castle Creek Lumber Co. 

Lennox (R. F. D, from Inglewood)—A. Ingvolstad, 
10910 Hawthorne Ave., has taken over the business 
of J. K, Sine Lumber Co. 

FLORIDA.  Miami—The Elberta Crate & Box 
Co. has been formed by consolidation of Simmons- 
Hector Crate Co., of Tallahassee, with the Elberta 
Crate Co., of Bainbridge, Ga.: Henry H. Hector, 
president; headquarters, Miami. 

ILLINOIS. Alexis—Alexander Lumber Co. suc- 
ceeds Laughead & Burns. 

St. Elmo—Jacob A. Schaub & Son succeeded by 
J. W., Delassus. 

MARYLAND. Frederick—Wilcoxen & Brown 
succeeded by Wilcoxen & Brown Lumber Co., in- 
corporated with capital of $100,000. 

MASSACHUSETTS. Boston—-Dayton A. Webster 
(Ine.), manufacturer of hardwood lumber, moving 
to Arcade Bldg., Coolidge Corner, Brookline, Mass 

MICHIGAN, Allegan—Allegan Lumber Co. suc- 
ceeded by T. R. Ward. 

MISSOURI. Mound City—Crossan & Zingerle 
Lumber Co. succeeded by Cowley-Lanter Lumber 
(Co, 

MONTANA. Plenty wood - Riba 
changing name to Lincoln Lumber Co. 

NEBRASKA. Beaver Crossing—Nye & Jenks Grain 
Co. sold lumber and coal business to F. A. Paine, 
of Clatonia, who will operate as Paine Lumber Co. 

Sunol—Fenske Bros. succeeded by Sunol Lumber 
& Grain Co., incorporated; capital, $50,000. 

WASHINGTON. Ellensburg — Kittitas Valley 
Lumber Co, has leased its plant to the Tum-a-Lum 
Lumber Co. 

WISCONSIN. trule—Penoke Lumber Co, sold to 
Cc. H. Werden Lumber Co, 


New Ventures 


CALIFORNIA. San Francisco—Oak Flooring 
Supply Co. has opened for business at Seventh and 
Brannan streets. 

ILLINOIS. Chicago—Lake Lumber Sales Co. 
opening commission lumber business at 228 N. La 
Salle St 

MASSACHUSETTS 
ver Co., 


Lumber Co. 


Boston-——East Boston Lum- 
opening retail business at 322 Border St. 

MISSOURI, Neosho—Compton Lumber Co. open- 
ing retail lumber business, 

NEW YORK, Islip—Duryea Lumber Co., new 
company succeeding Chas..W. Duryea (Inc.). 

OHIO. Canton—City Lumber Co. is a new retail 
lumber concern with office and yards in Allen Ave., 
S. E.; C. H. Moreland is treasurer and general 
manager. 

Massillon—Ohio Builders & Milling Co., of Can- 
ton, has opened a branch with Ed. Cameron in 
charge. 

TENNESSEE Memphis—Southwestern Lumber 
Co. opening wholesale hardwood and cypress lum- 
ber business. 

TEXAS. Hamlin—Clay Lumber Co. opening yard 
in South Hamlin with C. N. Conley in charge. 

Perryton—-Burrows Lumber Co., new concern. 

VERMONT Barre—Flint Bros. Lumber Co. 
opening branch at 27 Granite St., S. W. Flint in 
charge. 

WASHINGTON. Vancouver—Great West Harid- 
wood Mfg. Co. has engaged in the chair manu- 
facturing business at 1400 W. 26th St. 


Incorporations 


ARKANSAS. Newport—V. O. Jones Hardwood 
Co., incorporated; capital, $1,000. 

MICHIGAN. Detroit—-Henry Carter Floor Co., 
incorporated; capital, $10,000; 1318 Chalmers Ave. 

Ferndale (P. O. Detroit)—Ferndale Lumber & 
Supply Co., incorporated; capital, $40,000; 650 N. 
Nine Mile Rd.; old concern. 

MISSISSIPPI. Collins—Wood Lumber & Mate- 
rial Co., ineorporated. 

NEW YORK. Ellensville—Ellensville Lumber Co., 
incorporated; capital, 200 shares, no par value; 
address David Rosenthal. 

New York, Bronx—Witkin Bros., incorporated; 
general woodworking and carpentry; capital, 
$10,000; address Joe Witkin, 1015 Tiffany St. 





New York, Bronx—Morris Lumber Co., incorpo- 
rated; capital, $20,000; to operate lumber yards; 
Hyman Morris, 507 E. 139th St. 

New York, Kings—Zashinsky Lumber Co., incor- 
porated; capital, $50,000; lumber products of all 
kinds; Jacob Zashinsky, 381 Leonard St., Brooklyn, 

New York, Manhattan—White Lumber (Co., in- 
corporated; capital, $10,000; general woodworking 
and cabinet making business; Ellsworth J. White, 
1060 Seton Ave. 

New York, Manhattan—Corn Lumber Co., incor- 
porated; capital, 100 shares, no par value; book 
cases, index cases, etc.; Bernard Reswick, 15 Park 
Row. 

Sanborn—D. F. Calkins Lumber Co., 
rated; capital, $25,000. 

NORTH CAROLINA, Carthage—Emerald Lum- 
ber Co., incorporated; capital, $50,000. 


OHIO. Cleveland—Park Wrecking & Lumber 
Co., incorporated; 100 shares, no par value: to 
deal in lumber and wreck buildings, etc.; 4839 W. 
35th St. 

Wheelersburg—Chas. E. Wilson Bldg. & Supply 
Co., incorporated; capital, $100,000; builders and 
retail lumber, 

OREGON. Empire—Simpson Lumber Co., 
porated; capital, $400,000. 

Portland—Peninsular Mill Co., incorporated; 
capital, $50,000; to manufacture lumber. 

Salem—Santiam Lumber Co., incorporated; capi- 
tal, $1,000; sawmill, 

PENNSYLVANIA. West Chester—West Chester 
Millwork Co., incorporated. 


SOUTH CAROLINA. Cayce—Lexington Lum>er 
Co., increasing capital from $50,000 to $100,000 

TEXAS. Beaumont—Grayburg Lumber Co., in- 
corporated; capital, . $40,000. 

Beaumont—Jones-O’Shaughnessy Lumber (o., in- 
corporated; wholesale; capital, $200,000. 

Rio Hondo—Rio Hondo Crate & Lumber Co., 
incorporated; capital, $10,000. 

WASHINGTON. Olympia—Olympia 
incorporated. 

Spokane—Idaho White Pine Co., incorporated; 
capital, $100,000. 

Vancouver—Sure-Fire Stump Burner Co., incor- 
porated; capital, $50,000. 

WISCONSIN. Antigo—Vulcan Corporation, of 
Ohio, dealing in logs for manufacture of last 
blocks, has been authorized to do business in Wis- 
consin and will use $350,000 of its capital stock In 
the State. F. Knot, of Antigo, Wisconsin agent. 


New Mills and Equipment 


ALABAMA. lLamison—Frost-Sibley Co. will soon 
begin construction of new mill to replace the one 
recently burned, 

CALIFORNIA. Emeryville—The Fisher Body Co. 
has begun construction of $160,000 body manu- 
facturing plant. 

OREGON. Coquille—A $50,000 veneer plant is 
to be constructed here by Ralph Smith, Kansas 
Smith and A. J. Reeves, of Portland. 

Daneboro—M. B. Christenson has established a 
new sawmill in this place. 

TEXAS. Dalhart—Foxworth-Galbraith Lumber 
Co. will erect a 90x124 ft. building on Rock Island 
Ave. 


incorpo- 


incor- 


Chair Co., 


Casualties 


ALABAMA. Lamison 
Co. destroyed by fire. 

Tuscaloosa—Dry kiln of Tuscaloosa 
Mills destroyed by fire; loss, $2,000. 

CALIFORNIA.» Fresno—Standard Planing Mill, 
subsidiary of Routt Lumber Co., destroyed by fire: 
loss $50,000. 

San Francisco—J. H. Kruse Co., mill and sash 
factory, destroyed by fire. 

San Francisco—Windeler Planing Mill, loss by 
fire. 

GEORGIA. Moultrie—Davis Jenkins & Sons, loss 
by fire, $25,000. 

ILLINOIS, Metropolis—E. C. Artman Lumber Co., 
loss by fire in factory plant, $150,000. 

NEBRASKA, Ralston-—Ralston Lumber Co., loss 
by fire, $8 500 

NEW JERSEY. Garfield—Baker Lumber ‘('v., 
shed and stock destroyed by fire; loss, $25,000. 

NEW YORK. New York—Wright Lumber 0o., 
144 W. 38th St., loss by fire. 

OREGON. McKinley—Sawmili of L. R. F. 
Heller, on Cherry Creek, damaged by fire; loss 
about $3,500; no insurance. 

TENNESSEE. Dyersburg — Dyersburg Sawmill 
Co., loss by fire which practically destroyed plant 
and stock, 
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E This Week’s Lumber Prices 





SOUTHERN PINE 











Following are f. o. b. mill sale prices as reported from Kansas City, Mo., for the week ended Sept, 28: 
Flooring | Partition | Sees $18, Longleaf Timbers Ghestent es. | Shiplap 
3” B.G. | ix4” : m No. 1 Sq. E&S ay ge eases 
peBtr, 10-20'. $65.39 2 a ae am | Se. 3- roo a No, ae BA Ahy — OF Ee eos 
: 6-20’.... 44.06 | ; Ay enna 34.1 f : eo eee oe» er. Sh t Reese ; 
a > 6-20'.... 87.12 | Finish, All 10-20’ ae) in eee ee 37.38 al errr rk “oH See 24.76 No. 2 (all 10-20’): 
3” F.G.— | B&better Rough: | No. 2— Tees Pete een | is cian SE ar ee 23.54 
B&Btr, 10-20’... 38.98 | Be: -sxead ues 40.94 | eer Oe Re ee A eee vi 18&20 29.64 | aero er: 24.06 
a 2. 10-90".... SL80 | BER ccccsecs 40.75 "a oe 22.20 Dimension, S1S1E et |) 19.79 | 
a < 6-00°.... 2606 1 S8ER nn onses 55.00 | No. 3— Short- Lon3- BI ss draie’s 19.04 | No. 3 (all 6-20’): 
Ixf” E.G.— | 5/4x4, 6&8".. 54.12 | ayge 16.79 | leaf leaf | 19.54 | 1x8” ........ 18.09 
B&Btr,. i0-20’.. 64.35 | _ 9/4%5, 10&12”. 50.75 ESOP Zh. eerdes 16.35 ox” 10’. 30.57 33.82 18420 24.38 | = 1x10" .....-. 18.43 
No. 1 ” 6-80"... $69 | B&better Surfaced: S 12° . 27 87 29°57 2x 8”, 10’...... 22.74 | 
ix” F.G— Ge -- “Raltedes 00 | Suen Ce Se 16’... 30:30 31.54 ee 19.09 | Plaster Lath 
OT a dal ar De wsceners 45.54 y 90"): 2, OK)? “7A 84 F DE iin aes 19.26 | w ” ’ r 
&Btr, 10-20’... 40.37 | a OS No. 1 (all 10-20’): 18&20’. 30.76 34.50 one. ove No. 1, %”, 4’.:. 4.0 
na 10-30°.... Shee |. 188" 22>: e+ 48.13 SS om ieetaiiens 34.30 | 2x6”, 10’. 27.90 27.90 18&20 24.91 | no 9 gen 4 3.47 
ie. 2, 16-90"... 3650). See gre oe -: Sees oS 42.49 12’... 25.12 33.50 | ox10", 19”...... ame ee 
5/4x4 “G&e"” 64.12  cwcun ss 47.29 16” |... 24.57 gt OP kaae ss 25.73 | Byrkit Lath 
Ceiling 4x5, 10&12" 7753 | No. 2 (all 10-20’): at oe ae 18620’... 22.50] . 4g, san 
%x4”, 10x20’—- 6/4 & 8&/4x4 ee SEES 23.78 012° * 9635 98:00 | 2x12", 10’...... 26.88 | : a a vtvoeo can 
B&Btr ea =e 33 26 gt Ae 58.24 BIRU Sach a a 24.66 16’ che , 27.62 29.50 re 24.33 anc a cceees 0. 
No. 1 see ee eeee 31.46 6/4 & pa ila a oe 26.94 18&2 20’. 30.63 31.52 tS 28.67 | 
O's Saaerr 20.57 | 10&12” 77.79 | No. 3 (all 6-20’): | 2x10”, 12’ 30.07... 18&20’ 27.29 Car Material 
| ” 7176 16’ . 30.81 TT N a | i . Wy 
: Drop Siding | Casing and Base ces eeeeccce bes 18&20'. 32.74 23.85 7m. ws Sed 1x4 & be A 
1x6”, 10-20’'— ——— came NN 18,59 2x12”, 10’. .... 37.60 iS eee 16.01 3& str, 9 anc 
B&Btr ...... 39.20 | and 6”..... 55.07 | BLS tecevee — 12 31.50 42.50 i, Te 14.52 ge nee tes 42.58 
a eee 36.83 - srgsebaae a 56.00 No. 4, all widths 18° . 36.06 43.29 LE ee 15.56 10 and 20’... 39.46 
EE Se es eg 25.83 | 5 and 10”.... 62.84 | and lengths... 7.75 18x20’. 33.71 47.12 SEE . ktpawms 15.50 | No. 2 random.. 19.00 
| 
ENGELMANN SPRUCE | NORTH CAROLINA PINE | DOUGLAS FIR 
Prices f. 0. b, Chicago on air dried Engel- | Norfolk, Va., Oct. 1.—Following are typ- [Special telegram to American LumBerMan] 


mann white spruce boards, D&M, shiplap, drop 
siding and ceiling: 


Inch a 6” gs” ” 1 ” 
D&btr., 6-16'.$51.00 $56.00 $56.00 $72.00 $87.00 
No. 1 & 

bir.*, 6-16’. 49.00 54.00 54.00 67.00 82.00 
No. 1., 6-16’. 50.00 54.00 53.00 § § 
No. 2., 8-16’. 42.50 41.50 41.50 41.50 49.00 
No. 3., ah 34.00 36.50 37.50 37.50 38.50 
No. 4., 4-20’. 32.50 34.50 35.50 35.50 35.50 
5” &6 / mee 4"&wdr. 4, 6&8” 10” 12” 
D&btr., 6-16’....$67.00 $69.00 $72.00 $82.00 
No. 1&btr., 6-16’. 64.00 66.00 69.00 79.00 
me Lay QW cece 60.00 62.00 65.00 75.00 

r 5/&6'4 in No. 2, 4-, 8- or 12-inch, add 

$6; 6-inch, $9; 10-inch, add $8; in No. 3, all 
widths, add $6; No. 4, $4 

§Furnished when available. 

*Contains 40 to 50 percent D&better. 

Specified lengths—In Dé&better, No. 1 and 
better and No. 1, add for 16-foot, $5; for other 
lengths, including 18-and 20- foot, $2. In No. 


2, add for 18- and 20-foot, $2; other lengths, $1. 

Bevel siding, %-inch, odd lengths, 3- to 20- 

foot, but not over 20 percent shorter than 
10-foot: 

D&btr., 4-inch. .$28.00 B, 4-inch...... $18.00 

6-inch.. 31.00 6-inch.....- 21.00 

Spruce and pine lath, 4-foot; No. 1, $7.75; No. 
2, $6.45. 


RED CEDAR SHINGLES 








Seattle, Wash., Sept. - Eastern prices, 
four or five bunches, f. o. b. mill are: 
Mixed with 
oy lumber or 
rs shingles 
First Grades, Standard Stock 
Extra stars, 6/2...... $2.60@2.70 $2.65@ 2.70 
Extra clears, |, ae 3.05 3.15 3.15 3.25 
RM 6 OG suc unlale Sac 3.90 4.00 3.90 $.00 
NED ona bn abilad ec 3.95 4.00 4.00 
PURSOCEIOMS. 6 i ccscpes 4.90 5.00 4.90 5.00 
UE SI Pe ee 11.75 12.00 11.75 12.00 
Dimensions, 5” 5/2.... 3.60 3.75 
First Grades, Rite-Grade Inspected Stock 
Extra stars, 6/2...... 2.75 2.80 
ECTS, GIGRED .occccece 3.25 3.35 
St = eee 4.00 
POE © d= 5 d.0 sie ons Slee 4.50 
Perfectigne@ ...sccvecss 5.00 
Second Grades, Standard Stock 
Common stars, 6/2.... 1.05 1.15 1.25 
Common stars, 5/2.... 1.40 1.50 1.50 
Common clears .,...... 2.10 2.20 2.20 2.25 
British Columbia Stock, Seattle Market 
NN sas Bt tay Sinise ed 3.75 
SME Ost cb woo doce - 4.00 
EE dh cneeeise owes’ 4.80 
Perfections ....... 5.00 
Royals (No. 1's). .11.75 








ical average f. o. b. Norfolk prices, made dur- 


ing the week ended Sept. 29, as reported by 
the North Carolina Pine Association: 
Rough: 
Edge, 4/4 
TRS ae — ay ae Ae ey aR, Se $44.82 
RR ry es a ea ae ree ae 34.13 
I Artatndes: Neen aaa shir Gray cts mar ob cpa, ae ai an 24.24 
NS, AUD Wand iia aac we de wise a ee ea 19.40 
No. 1 No. 2 
B&better No. 1 box box 
Be pi die hea $41.55 ia ae iene 
DE vem kete h 45.12 ee i satiate 
2 2a 46.13 $35.53 $27.57 $23.70 
Ee gl ey 48.55 as nwa ey 
. ? a 49.97 35.76 27.66 24.82 
CO) —=7 A 53.00 38.70 28.20 25.00 
BREE cxsuauev 64.36 41.70 31.03 25.48 
Edge, B&better— 
i oo iir'a: a i in-w'oaceeae eetacerann ew mde’ aeons $49.24 
FS eS ea Ace ary en eT 69.20 
ial RES Ss RRS REA Sea ee eters een one rare a 67.55 
as wae hte abi’ bereits hae RHO eS 52.28 
Peeeeer WERE PEFIDE. occ cccceweotnesvanss $32.50 
Be. EE En 6 once res ntwsaceedemacen 18.48 
Dressed: 2%” 3” & 
Flooring— Width Wider 
EE. ec ai leas eae sues $42.31 $40.95 
No. 1 common.........++.. 36.62 36.19 
NN TUM nas + ed adasassderesees $42.50 
Bark strip partition, B&better........ 33.56 
Box bark strips, dressed or resawn.... 18.20 
No. 2 *Air 
Roofers dressed dried 
ea ere ee er $29.32 $21.61 
Me icsgaunn eee wae b aee’e 29.3 22.60 
er err tes 29.00 22.73 
DOG” «snbseeaswbesanseensaake 31.90 22.50 
*F. o. b. Macon, Ga. 





WISCONSIN HEMLOCK 


The following are f. o. b. mill prices: 
No. 1 Hemlock Boards, -: 


8’ 14’ 16’ 

Me osname $28.00 $29, 00 $29.00 $30.00 
SS err -. 30.50 31.50 31.50 33.00 
ce ry 32.50 33.50 33.50 35.00 
Se sickeere 34.00 35.00 35.00 36.50 
Sa .onende0s 35.00 36.00 36.00 37.50 

For merchantable S1S deduct $2 from price 
of No. 1; for No. 2, deduct $4. 

For shiplap or flooring, add 50 cents to 


prices on No. 1 boards. 
Crating stock, S1 or 2S, 6” and wider, 6’ and 


longer, No , $28; No. 3, $23 
No. 1 Pisa s1S1E— 
¥ 10’ 14’ 16’ 

ES i reer $32.00 $32.00 $31.00 $32.00 
eee 29.00 30.00 30.00 32.00 
Et are 31.00 32.00 31.00 32.00 
= re 31.00 33.00 33.00 34.00 
Be cdusibaws 31.00 34.00 34.00 35.00 

For No. 2 dimension, deduct $4 from price 
of No. 1. 








Portland, Ore., Oct. 2. 
actual sales of fir, 


F. o. b. 
Sept. 28 


mill prices 


on and 29 and 


Oct. 1, direct and wholesale, reported by West 
Coast mills to the Davis Statistical Bureau, 
were as follows: 
Vertical Grain Flooring 
B B&btr © D 
"arn! bbe epi e spe A re $29.75 tise 
BN hides a ee aye 
BOM”. cabhasacces ‘ 37. 00 
Plat Grain Plooring 
ies ein Bees 24.25 20.75 
re eee aes ame 34.75 30.50 
Mixed Grain Flooring 
of REARS spp a- $15.00 
‘Ceiling 
i ais aw meiiede 25.50 19.50 
|, eR eee 24.75 20.75 
Drop Siding, 1x6” 
SEE, bis". Wien en a kb 34.00 28.00 rye 
Bee sitvantouven’ 33.25 29.00 5 ol 
eee oats 18.25 
Finish, Kiln Dried and ‘surfaced 
1x6” 1x8” 1x12” 
a eee oP $42.00 $46.50 $56.25 
Common Boards, and Shiplap 
1x6” in3? tsie” isis’ 
SNe eae er $16.50 $17.75 i 25 $20.50 
a Spy Re ae 12.25 12.25 13.75 14.50 
DS chkecewaledas 9.25 9.25 9.25 ea aie 
Dimension 
12’ 14’ 16’ 18’ 20’ 22&24’ 26-32’ 
No. 1, 2” thick— 


4”.$18.00 $18.00 $20.00 $20.50 $20.25 





6”. 17.25 17.25 18.50 19.00 19.00 $22.75 $23.50 
8”. 18.00 18.25 19.00 19.00 19.00 22.75 23.50 
10”. 18.75 19.00 19.75 19.50 19.50 23.00 24.25 
12”. 19.00 19.00 20.00 20.25 20.50 24.00 24.00 
2x4”, 8’, $17.50; 10’, $18.50; 2x6”, 10’, $ié 25 
- ges ipa 2x4” 2x6” 2x8” 2x10” 2x12” 
SB. . cee $9.7 ; 5 $11.50 ott $18.00 
No ee 8.00 7.25 “enol 
No. 1 Common Timbers 
3x3 to 4x12” to 20’, surfaced........ $20.25 
Sak toe 2SRES" tO 40), WORM s cbse vccicre 16.75 
5x6 to 12x12" to 40’, surftaced......0< 19.25 
Fir Lath 
me ae Ae. SR a ee $3.50 
B&better, Flat Grain Car Siding, 9 or 18’ 
nay meee ape Ae Beene era tn. SOF URE Sy TARDY gL B- $35.00 
IT? oa asl ba Pha in dat wad ets ae eee ae 38.50 
New York, Oct. 1.—Following are quota- 


tions on southern pine railroad ties f. 0. b 
New York: 


All 8’ 6”— Sap Heart 
eae ee ee $1.30 $1.55 
es Pee . 1.20 1.45 
Se Wivkae «ates Re oe Gdose oe 1.00 1.26 
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WEST COAST SPRUCE 


[Special telegram to American LumBERMAN] 
Portland, Ore., Oct. 2.—-The following are 
prices for mixed carlots prevailing here today: 


Finish— Factory stock— 
ane -seoeees $65.00 SS cevecower 29.00 
1x4—10” - 55.00 Se cscrecees 29.00 

Bevel siding— ee wvacwhess 31.00 
a” ~csbets 24.00 Bre “sestvaseos 33.00 
%x6”",Flat gr. 27.00 Lath ......... 3.50 

‘Vert. gr. 30.00 Green box. .$17 @12. 50 





WEST COAST LOGS 


[Special telegram to Amertcan LumBerMan] 
Portland, Ore., Oct. quota- 
tions: 


. Hr4 yellow: No. 1, $21.50; No. 2, $16; No. 
Fir, red: epegrates, $15@16. 








Cedar: $15@1 

Hemlock: Ungraded, $9.50@10.5 

Spruce: No. 1, $24@25; No. 2, 18 @19: No. 
3, $12@13. 

Everett, Wash., Sept. 29.—Log quotations: 

Fir: No. 1, $24; No. 2, $18; No. 3, $12. 

Cedar: Rafts of shingle logs only $21; lum- 
ber logs, $35. 

Hemlock: No. 2, $12@14; No. 3, $11@13. 


Spruce, No. 1, $24; No. 2, $18; No. 3, $12. 
Vancouver, B. C., Sept. 29.—Latest log 
ket quotations are as follows: 
Fir: No. 1, $20; No. 2, $15; No. 3, $10. 
Cedar, shingle booms, $25, $19 and $10; lum- 
ber logs, $27 and $20. For camp-run booms 
of cedar, where the No. 1 is 10 percent, $27 
is asked. 


WESTERN RED CEDAR 


mare 








Seattle, Wash., Sept. 29.—Prices for red 
cedar siding in mixed cars, new bundling, 8- 
to 18-foot f. o. b. mill: 

Bevel maine. %-inch 
Are "BRB" 
OO Pe $2600 $23.00 $18.00 
OO Re . 30.00 25.00 22.00 
a oqchne ene en 34.00 30.00 23.00 
Clear Bungalow Siding 
%-inch %-inch 
Dt atecveuvnnnecwvabeéea - -$46.00 $39.00 
re ee pee 55.00 43.00 
DP dccapchheanoubneaewet 65.00 aoe% 
Clear Pinish, 8- to 16’ 
S2or4S Rough 
DME” ste vtevceneeven Pe $ 75.00 $ 71.00 
a eevesboctecses Te 76.00 
1x14- to. 18”, eeneeeunenn 90.00 86.00 
Re OO. Ut ctectéédneaneaeee 105.00 101.00 
Clear Ceiling or ro aa One Side V or Py 
Bee GE SCE, BO OO BG ccccsccececssees $45.00 
Discount on Moldings 
Made from 1x3” and under............ ey 
Bene SIOUD GtRGF BIGSB. occ cccccbdecececece 0% 
For 50,000 feet or more, additional -— 
DE cdinedtadadt ash bes ae dadeasesees 5% 
Clear Lattice, S48, 4- to 16’ 
100 lin. ft. 
a” veeneween ‘ ceCnterenen ener ane ae 
a stasenubundan Perr t ere re coooe oe 
Da” ws vewecesenrs eeedeernweceneua ve ao we 
Duluth, Minn. Oct. 2.—Following are 


prices on northern white pine f. o. b. Duluth: 
CoMMON RovuGH BOARDS AND FENCING— 


10&12 ft. 14 ft. 16 ft. 

i a ee On skavenas $42.00 $42.00 $48.00 
BO cescvvces 45.00 45.00 47.00 

BE F ccccsense 49.00 48.00 47.00 

BELO” wcccccece 57.00 54.00 52.00 

DEES vedeendéec 74.00 72.00 70.00 

Pek ae ee © teceseene 34.00 34.00 40.00 
Be cicsovces 36.00 36.00 39.00 

Be © csevsvces 40.00 39.00 38.00 

BEBO” cc cccvece 42.00 40.00 38.00 

BESS cececoces 48.00 46.00 45.00 

ee eS eer 27.50 27.50 28.50 
BB © ceccccvss 30.50 30.50 31.50 

ED veesecuse 32.00 32.00 32.00 

IBIS” wc ccccoes 33.00 32.00 32.00 

BESS cocvcceccs 34.00 33.00 33.00 


For all white pine Nos. 1 and 2, add $1; 
for S1S or 82S add $1. For resawing add $1. 
S48, D&M, drop siding etc., add $1.50. 

No. 4, 4-inch and wider, 6- to 20-foot, $27; 
No. 5, $20. 

No. 1 PIece ll a 


14’ 16’ 18&20’ 
2x 4” $34 50 $32. 50 $31.50 $32.50 $34.50 
2x 6” ... 32.60 $2.50 31.50 31.50 33.50 
2x 8” ... 34.50 34.50 32.50 32.50 34.50 
2x10” . 36.50 37.50 37.50 36.50 36.50 
| a oe 38.50 38.50 37.50 38.50 

No. 2 piece stuff, $3 less than No. 1. For 
rough, deduct $1. For D&M, add $1.50. 
SIDING 4- AND 6-INCH, 4- TO 20-FooT— 
Norway 
D B C&bt. 
ee nein bein nyt! BO $36 50 $27.00 $17.00 $32. 00 
ST” cocece WN 41.00 31.00 20.00 34.00 





San Francisco, Calif., 


CALIFORNIA PINES 


Oct. 2.—The follow- 


ing average prices f. o. b. mills, those on com- 


mons 


covering 1-inch 


stock only, were re- 


ported by the California White & Sugar Pine 


Manufacturers’ Association for the period 
ended Sept. 26: 
California White Pine 
All widths— 
No. 1&2 clr. C sel. D sel. No. 3 clr 
Uf) eee: $72.50 $66.70 $54.65 $43.15 
a 75.00 66.30 55.80 54.55 
ie. casceee 69.25 60.10 46.85 55.15 
SFG ssvaaee 80.60 70.80 58.85 67.00 
California Sugar Pine 
OPO hb neue 95.75 90.75 68.30 54.05 
ee Siexenn od 87.80 75.60 60.30 62.65 
7) Seer 85.85 72.25 51.30 64.10 
J) eee 97.70 83.35 67.80 83.50 
White Pine Shop Cedar 
De. .wdeuwewe a 33.15 Pencil stock ... 25.00 
No. 1, 5/4xa.w.. 38.80 
No. 2, 6/4xa.w.. 27.90 c ee Pines 
. "ys , 95 oO —s 
Panel, %”xa.w. 69. 9F No. 1. 1x4x6”. $43.90 
Sugar Pine shop  (e Reeersie 32.50 
OE: vee dw > wed $42.30 = eae 21.00 
No. 1, 5/4xa.w.. 46.95 OOOO 
No. 2, 6/4xa.w.. 32.60 Timbers pases 30.90 
Siding, ebtr, 
White Fir Sea Hise 34.25 
C&btr, all sizes. $43.75 Lath— 
Bee Eh OO ces we 19.50 i eT $ 4.65 
No. 1 dimen, 1¥ i Betensend 3.50 
AW. seeeeee 9.29 ksi achat 1.15 
. Australian No. 1 dim, 13 
I> ee $51.25 BW. coccecces 25.75 
BSOMELW. cccses 51.75 Douglas an 
CFO, iccca’ 49.25 Cabetter ...... 42.75 
BSG. csccce 56.00 Ties and timbers 44 “yh 
10/4&thickxa.w.. 82.60 Dimension 9.50 





INLAND EMPIRE PINES 


Portland, Ore., Sept. 29.—The Western Pine 


Manufacturers’ 


Association has prepared the 


following ‘ist of average selling prices, f. o. b. 


Spokane, 
members 
26. 


Sept. 


as shown by orders reported by 
during week ended Wednesday, 
Reports of prices shown as S2S in- 


clude sales of stock worked other than S2S on 
which the prices have been reduced to an 
S2S basis by using the working charges shown 
in the Western Pine Manufacturers’ Associa- 


tion lumber price list of July 15, 1926. 
of selects and random length 


Prices 
larch and fir 


include sales of specified length stock with 
the prices reduced to the random length basis 
by using the sorting charges from the same 
Averages include both direct and whole- 


list. 


sale sales. 
wholesaler they have been 
of the estimated mill price. 
dom length. 


Where prices shown are net to 
increased by 5% 

RL means ran- 
AL means all lengths, regard- 


less of whether random or specified lengths 





are called for. Quotations follow: 
Pondosa Pine 

Feet Average 
Sold Price 
9,500 1x8” No. 1 common 82S AlL...$37.78 
259,500 1x8” No. 2 common S2S AL... 24.68 
390,000 1x8” No. 3 common S2S AL. 20.68 
90,000 4/4 No. 4 common S28 RW RL 15.51 
41,000 1x6”D select S2S RL........ 45.12 
5,000 5&6/4x4”"&wdr D sel S2S RL. 54.50 
76,500 1x6” C select S2S RL........ 60.57 
14,500 5&6/4x4”"&wdr C sel S2S RL 64.62 
50,000 6” C bevel siding........... 35.14 

150,000 5&6/4 No. 3&btr shop S2S— 
BAR aes ee 36.75 
BS wiles arg Diane ane Gate tae ae 25.83 
SR a eee 19.83 

Idaho White Pine 
14,500 1x8” No. 1 common S2S RL.. 43.00 
99,500 1x8” No. 2 common 82S RL.. 31.98 
70,000 1x8” No. 3 common S28 AL.. 23.88 
35,500 4/4 No. 4 common 82S RW RL 20.15 
24,500 1x6” D select S2S RL........ 6.94 
7.000 5&6/4x4”"&wdr D sel S2S RL. 74.00 
1,000 1x6” C select S2S RL........ 74.50 
T1006. O OC ROVER CGR ik icc ve veces 43.00 
Larch and Fir 

13,500 2x4” 16’ No. 1 dimension.... 19.99 
1,500 2x10” 16’ No. 1 dimension.... 21.00 
8,000 1x8” No. 3 common S28 RL.. 18.75 
27,500 4” C&btr vert. er. fig RL..... 11.64 
16.500 6” C&btr D/S or rustic RL... 31.81 
Kansas City, Mo., Oct. 1.—The following 


are today’s prices on American black walnut, 
f. o. b. Kansas City: 


FAS, 6-9%” wide: 4/4, $235; 5/4, $245; 6/4, 
$250; 8/4, $260. 

Select: 4/4, $160; 5/4, $165; 6/4, $170; 8/4, 
No. 1: 4/4, $95; 5/4, $110; 6/4, $120; 8/4, 
135. 

No. 2: 4/4, $40@42.50; 5/4, $45; 6/4, $45; 
8/4, $55. 





ARKANSAS SOFT PINE 


Following are average sales prices, thege 
f. o. b. mill figures being based on shortleaf 
weights, obtained by Arkansas soft pine mills 
during the week ended Sept. 22: 





Plooring 

1x3” 1x4” 
Edge grain—Bé&better........ $65.25 $61.00 
N Zi ceccccees cece 28.50 
Flat grain—B&better atin datas 40.00 39.50 
ee. Ae . 33.25 
Me  Betvaevaxnenes 25.50 

Partition and Siding 
Boston partition, B&better, 1x4”........ $41.00 
Drop siding, Ba&better, 126%. ..scccccces 38.75 

Finish and Moldings 
Finish, 1x5&10” B&better............... $61.75 
5/4&5&10”" B&better............. 70.75 
Coe GU WOES De ook ec kee eekseenes 69.75 
Discount on moldings, 15%” and under... .38% 
1%” and over......27% 

Boards and Shiplap 
Board and shiplap, 1x8”, No. 1........ $38.00 
bh ge | i 26.00 
eh, DS, Dk bcs kev eradearddancs Me 

Dimension 
(ae a 8 ee EUCLA es ee $24.25 
I gE EE Oe Pe 28.25 
es Oe we 6.6 We adder bee aeaeed 31.25 
ek. py. ee ee ES etic scar eckeses 23.00 
Benes Be Oe BP whictiescceewevns 24.50 
Lath 

eh, + Se, cee en edtdanes ee wceaeend $4.60 
Following are average carlot prices, Mem- 
phis base, obtained for oak flooring during 
the week ended Sept. 22, as reported by the 


Oak Flooring Manufacturers’ Association: 
eA. 18x14” 3x2” %x1” 
Ist qtd. wht. .$100.19 $1 12 2.80 $95.00 64.20 
Ist qtd. red.. 69.28 74.00 eed 52.00 
2nd qtd. wr... 66.90 aa 59.83 53.39 
Ist pln. wht... 74.81 66.27 60.33 44.87 
Ist pln. red.... 69.59 61.65 48.62 45.68 
2nd pln. wht... 64.33 53.60 37.90 37.21 
2nd pln. red... 63.99 54.25 36.15 37.78 
Me MO sc eesue 51.22 37.97 30.78 30.42 
POGPER sccicnes 19.31 17.00 chan 8.67 
%x2” %x1l\” fex2” §x1%” 
lst qtd. wht... eae $94.59 Aree ean 
Ist sap qtd.:. rr sacs See oe 
2nd qtd. wr... $65.50 67.42 55.00 ae 
Ist pln. wht... 69.02 67.84 67.47 iwi 
lst pln. red... 64.90 63.70 58.38 as 
2nd pln. wht... 57.16 55.67 55.32 $37.00 
2nd pin. red.... 58.95 54.38 48.37 om 
Sra. WET... ccese 40.73 40.22 39.24 
POG cestode 16.28 ee ale 





WEST VIRGINIA WOODS 


Philadelphia, Pa., Oct. 1.—Prices of West 
Virginia hardwoods, secured from authorita- 
tive sources exclusively for the AMERICAN 
LUMBERMAN, are as follows: 


Ash: FAS 4/4, $100@105; 5/ and 6/4, $115@ 


120; 8/4, $125; i0/ and 12/4, $135@140. Com- 
mon, 4/4, $62: 5/ and 6/4, $75; 8/4, $85. 

Chestnut: FAS, 4/4, $88@90; 5/ and 6/4, 
$110@115. Common, 4/4, $55@57; 5/ and 6/4, 
$65@68. Sound wormy, 4/4, $38@40. No. 2, 
4/4, $28@30. 

Poplar: FAS, 4/4, $115@120; 5/ and 6/4, 
$130. Clear saps, 4-inch and aki 4/4, $85, 5/ 
and 6/4, $95@100; 8/4, $100@ Common, 


10. 
4/4, $62@65; 5/ and 6/4, 810815; 8/4, Jo te 
No. 2—A common, 4/4, $45; 5/ and 6/4, $49; 
8/4, $51@54. No. 2—B common, 4/4, $30; 
5/ and 6/4, $32@33; 8/4, $34@36. 

Red Oak: vas, 4/4, $105@110; 5/ and 6/4, 
yee bet fr $12 0@125. Common and select, 
fei 60 @62 50; 5/ and 6/4, $65@67.50; 8/4, $70 

No. 2 common, igs $45 @ 47. 50; 5/ and 
te '$47@50; 8/4, $50@55 

White Oak: FAS, 4/4, $115@120; 5/ and 6/4, 
$125@130; 8/4, $130@140. Common and select, 
4/4, | phn @75; 5/ and 6/4, $75@80; 8/4, $80@85. 
No. 2 common, % $50@53; 5/ and 6/4, $55@ 
58; a $60@63 


HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple, beech and birch flooring, a8 
reported to the Maple Flooring Manufactur- 
ers’ Association, averaged as follows, f. 0. D 
ears flooring mill basis, during the week ended 
Sept. 29: 





MFMA MFMA MIFMA 
First Second Third 
Maple— 


EGU” vivevcseescnss $76.16 $62.31 $43.63 
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Following are prices of northern hardwoods, f 


b. Wausau, 


Wis.: 





NORTHERN HARDWOODS 




















AsH— ~ we. i No.2 No. 8 Sort ELM HARD MAPL 
Fas Sel. O. 0.2 | No.% FAS Sel. No.1 No.2 No.3 el. No. 1&Sel. 

/4 ...$ 80.00 $ 65.00 $ 55.00 $ 38.00 $ 21.00 4/4 65.00 55.00 45.00 26 22.00 FAS e"@war. 6"&wdr. No.2 No.3 

- 5 0 65.0 0.00 21.00 / 5 00 0 

5/4 95.00 at 0 40. . a 5/4 70.00 60.00 48.00 28.00 23.00 4/4 .$ 65.00 $ 55.00 $ 44.00 $ 31.00 $ 17.00 

6/4 fg ey ep Hy aR 6/4 80.00 70.00 58.00 28.00 23.00 5/4 80.00 65.00 50.00 34.00 19.00 

8/4 115.00 100.00 =75.00 = 45.00 = 22.00 g 4 85.00 75.00 63.00 35.00 23.00 4 8800 68.00 55.00 34.00 19.00 
woop— 10/4 95.00 85.00 70.00 40.00 eee , ‘ » fag pints crip es 

_ ... 76.00 66.00 48.00 32.00 24.00 12/4 100.00 90.00 75.00 45.00 Bde Re mae ee ape oo op 
00 67.00 50.00 34.00 25.00 0 x 75. D. 30. 
: ; snes 70.00 53.00 35.00 25.00 Rock ELM— 12/4 118.00 98.00 83.00 50.00 30.00 
8/4 84.00 74.00 60.00 35.00 25.00 4/4 70.00 45.00 25.00 19.00 14/4 135.00 125.00 110.00 60.00 35.00 
10/4 Ray oes tae shee see 5/4 75.00 nae any oes 16/4 170.00 145.00 130.00 60.00 35.00 
12/4 00.0 ‘ 75. 5. Ape 6/4 75.00 50.00 28.00 . 20.0 Ada mae 8-inch and wider, $15; 10-inch and 
7F. £ . . *6 . 
Key pach fa 2 5; 5/4, $80 or on grade; 10/4 ag ge ye 35.06 wider, $30; 12-inch and wider, $40. 

re, Lat No. 1 +5 clr. & btr., $66; 1x5- 12/4 105.00 85.00 55.00 30.00 Regular stock contains 50 percent or more 
incl t *Bridge plank. 14 and 16 foot, and the following percentages 
Bic — nfl of 12-inch and wider, 4/4, 10 percent; 5/, 6/ 
4/4 . 86.00 66.00 44.00 28.00 20.00 Sorr MAPLE— and 8/4, 20 percent; 10/ to 16/4, 30 percent. 
5/4 91.00 71.00 52.00 34.00 20.00 4/4 62.00 52.00 42.00 25.00 19.00 BrecH— 
6/4 96.00 76.00 58.00 36.00 20.00 5/4 70.00 60.00 50.00 33.00 20.00 FAS Sel. No.1&Sel. No.2. No.3 
8/4 101.00 81.00 70.00 44.00 21.00 6/4 80.00 70.00 58.00 30.00 20.00 esis i es Se 
10/4 110.00 100.00 90.00 60.00 awe 8/4 88.00 78.00 63.00 34.00 21.00 =e No. 2 2 & i re nyt vi6.08 
‘ 5 5 5 .-$ 55.00 ), 35.0( 25. 9. 
FY soeee "36,00 40,00 38,00 RED OAK— 5/4 ok 60.00 +000 ¥70.00 30.00 22.00 
5/8 76.00 61.00 35.00 25.00 4/4 100.00 80.00 65.00 40.00 17.00 6/4 70.00 60.00 50.00 ripe ooae 

For 10-inch & wdr., add $20; 3 8- inch, & war. ty oe oy +4 ape rye 19.08 8/4 80.00 60.00 40.00 = 25.00 

15; for 5-inch & wdr., &-foot & lgr., a D/ . : 15. . 9. 3 ; 7 s MAPLE 

oy $ —s . 8/4 115.00 95.00 80.00 50.00 21.09 MND DRieD WHITE es OO 

orice of < 6-f lengths, $28. For sel. ' ; frie hey 7 P 
ik add 515. ‘ ee eae : ’ spine HARD MAPLE RovuGH F LOORING Stock— a Nos.1 & 2 me & 2 

Rough birch, 1x4-inch, two face clear, $80; No.1 No.2 No. 3A OPO) ts check edawewa wd ios $110.00 $ 85.00 
one and two face clear, $65; 1x5-inch, two face com. com. com. 5/4 tn eek ad ae eee eta wee 115.60 90.00 
clear, $90; one and two face clear, $70; run of SFE iaevsanavabos ceewet $40.00 $30.00 $20.00 I cccriric We asl kua a, ee RE 120.00 95.00 
pile, $68. , AE: 5. 6:hre wie eoe nae a ams 43.00 33.00 23.00 Re ne ere 130.00 105.00 

Following are sales price ranges, f. o. Chicago basis, as made by southern hardwood mills during the week ended Sept. 25 
4/4 5/4 6/4 8/4 . 4/4 5/4 6/4 8/4 

feED GUM— POPLAR— 

Qtd. FAS... 91.25@102.75 102.50@109.00 98.75 j= = —§ ...cceceseees Pin. FAS... 81, <0 83.00 99.50 eee eee eeees soeeceseseess 
Ma, Dieek. BGO BT.OO cds ecctoaves 55.50@ 65.00 64.00@ 70.50 Saps ess gt + Se ~ a ae... Saks Sewn 
eek, a, kk) ei aia sien ee. a ee er eee Wine, lee bie a ea oles Saps & sel. 62 @ 75 . Sea ee oe ee ee eee 

Pin. F AS. 88.00@101.75 107.75@110.50 93.00@111.00 ............. No. .... 47.25@ 55.00 54.50 53.50@ 56.00 60.00 
No. 1&se 1. 48.75@ 56.00 58.00 MT ihe ARS eee 62.25 No. 2-A.. oa 34.75@ 38.25 os _ SS ee re 
No. 3 .. CE ( SUREED ncivernalatwa de o¥iace daca can aealne dina PR wakiele Papeete ee See See ee... ..) * ~ Saw eawacioww ee bebe ut eee sae 

. ~ HarD MaPLE— 
SAP GUM— a N - 23 50 

Qtd. FAS. i 57.00G@ 66.00 63.75 64.004 65.00 6 > 0@ 68.50 Bee BD sa ener FHC OKOCR SECS O SCeeesetenodtses ‘euerawetoseee Daw 

i No. 1&Sel. 44.00@ 49.00 48.00@ 50.50 48.75@ 51.75 47.75@ 55.75 ~—— MAPLE— m 

Pin. FAS, 13” | RES ee ee en ea eet eee 78.5 
&wadr. 64.75@ SY es aS we cag es i Sch iinet rial as Sy, "iat acaca eone a a Re | eS 8 ae a oe A oa 63.50 
FAS . 51.754 I aad te nh ar al deh 55.00@ 62.75 65.75@ 66.25 Sorr ELM— 

No. 1&sel. 40.00@ 45.7 40.50@ 47.50 44.00@ 49.50 50.50@ 51.25 PIO, <nir5, ark arte’ aoaceials 4M @ ne cattle Neots 63.75 68.50 
No, 2 25.00@ 27.75 26.00@ 29.00 26.75@ 30.00 28.50 See, BE.” tiiaaemiedbke 48.75@ 55.50 56.50 
ks @. ana Bee” RT tale ee 26.7 28.75@ 31.25 

Pin. Bx. Bds, PECAN— os 
Se”: ccc, SE ED tcenaweticene cee ce eebewabe ebaw wud aw sulle eee ae win aly. “bie S caewGee Vola >on sb ee. Rca te oe are 29.75 
atl eve aa OS tahoe thea iee iG 006 *- vy . o . ib en ee | COTTON WOoOoD— 

y eee ° a PUY seccesrecseecs ) a ) ) v.90 >. > ida 
No. 1&sel. 36.25@ 37.75 .......22201. 40.50 35.50 g 4 beg” ee Oe eee 
me: = eee. eee ee eee: t—“‘“‘“‘(<‘S «CM me WHS iw Sn neaeweloewe Bx. bds., : =” ey 

AsH— we?” CRD TD iio oe ccneas &: ninkecestaieo rane 

SE te ee ee ee eC een 95.75 PAS, - alia 

No. 1 & sel. 47.75@ 54.50 70.75 56.75@ 72.25 65.75@ 79.00 -. & war. —— Ce ka petewev dab: #60e5se 080 Pad wa ee ee 

No. 2 ...... 30.25@ 33.25 43.25 38.00@ 48.26 ....cccoscves ag RR NE sella ahead etitaclidoiiik Adele a eearoaieertesi > 

WHITE OAk— | eS eee ee” Cir’ sana wa wae a male kie uals clew hace 

Ota, WAR. . - LUC BOOISE. TS TOLOOORAGSS cccccccveccsec cvsersenee cece Basswoop— 

No... Keel. F400 FO.TG TOO GL.26 2.0 ccccwecicet- overs pes eeeeeee ee ae eR, ed Ree ee ee ee 

Pin. FAS. 82.50@ 90.00 105.00@109.00 106.25 —— a 2 oe Oe ee. A cn hottiesatted al teak yee CLL 
No. 1&sel. 52.00@ 60.50 62.00@ 66.75 65.00 85.75 NF ae 
a <n Mn” 8=— «CN seyavteelowe secabacheaesi MAGNOLIA veee epee 

y 5 92 OF 295 ore sea Am Bes Ty RO” OR! re errr cr 
_ : fig.. ert | yet +b “30 50@ 31.50 Se Mrtign hs gig hn No. 1 & sel, 45.75 79.25 54.25 63.00 
ee a a ae ce gig <2 cea llth hh a canal No. 2..... 31.00 33.25 33.25@ 35.00 40.00 

RED ye mesmentee conin SycaMoRE— 

Qtd. Fas ... 97.00@107.00 124.25 — eerecteceece weececceccens Be rs oe ee ee ee 
No. 1&sel. 60.00 Se haa a iS Sete etotarn Te eek Ae | TISREPSRADMED Crore sc nrrees oe tenpernrmne 

Pin. FAS... 69.00@ 76.25 84.75@ 93.25 97.00@109.25 102.00@117.00 aS. a, SORES MARE Sh. SE Ree re ee Ore eee ee 
No. t&sel. 50.00@ 59.00 58.75@ 63.50 62.75@ 70.00 72.00@ 76.00 = of 
SD occ SE Ge Wadcndaveduun acksvatacvere beaneenseaanl —— arg eee 

wy.’ - irene ey 2 IV. ie.ieo ———- + ;+§<|ii#oi«i ee ¢eee.0€0—088. en 88.08 308 5 oe 
Mixep Oak— a SGe. Coe Gee GENE = cihexin chnevem ced abu eeeouk 
ee. Os ee UR et oka wa ste “Ge ead eekwn eke we aleeleulaudl wen a ee) LANs whasienag shire bs GiGi ae pmaere sa wn ede ee 
Cincinna Ohio, Oct. 1.—Average wholesale prices, carlots, Cincinnati base, on Appalachian “soft texture’ hardwoods today: 
’ 
QUARTERED WHITE — nese Basel 4/4 5/4&6/4 8/4 —_— 4/4 5/4&6/4 8/4 
5/ / mn 

eee $138@145 $145 @ 155 $165 165 Ee senses <8 aa ‘3 $ pb. } $ e3 + FAS -...-+++5$ + 4 s $ + B. 70 $ Ht BH 75 

Selects ...... 105@110 110@115 15@120 No. 3 co 28 31 330 + 43 No 2 com.... 36 28 28@ 14 30@ . 

No. 1 com.. 80@ 85 85@ 90 90@ 95 c oO. com.... oO. com...-. @ 

No. 2 com.... 45@ 50 54@ 59 65@ 60 —— $ 85@ 90 $1009 105 $110@115  PorLar— 

Sound wormy. 43@ 45 52@ 57 55@ 60 No 1 com...’* som Bs eee Ht fart Panel & No. 1, 

. eee ” 
or preterm rc Te No. com:::; OH HOH HO sis" H wider stung 
eee ee eeee eee eee eee eee Sd. wormy an seeee 

a 2 Oincs: ne 7 #06 eee. a eee No. 2 com.. 29@ 31 83@ 35 35@ 87 Ren "Sel: ad 4 4 

No. 2 com.... 40@ 45 eee eee eee eee No. 1 common eeeeeee 

P No. 2 A. --$ 38 41 44@ 46 46@ 48 

LAIN WHITE AND RED OaK— & better, No 2B 26 28 28@ 30 30 

FAS provers ous $1109 130 #10 o OF ‘ sound wormy 385@ 38 88@ 40 40@ 42 won Mal weeeee 

Selects ...... 70 7 7 IRCH— 

No. 1 com.... 58@ 63 68 73 75@ 80 FAS .........$100@110 $105@115 $110@120 FAS .........$ 70@ 75 $ T5@ 80 $ 83@ 88 

No. 2 com.... 40@ 45 48 55 55 60 No. 1 common No. 1 common - - Pa Po 

No. 3 com.. 22 24 23 25 24 27 and sel. ... 60@ 65 65 70 oo 76 and sel. ... 46 61 @ : 3 

Sound wormy. 44 46 57@ 60 60 65 No. 2 com.... 383@ 35 38 40 40 42 No. 2 com.... 84 36 40 
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With This 
Policy 


e ‘ 





YOU 


CAN SELL 
+ “CERTIFIED 
HOMES” 


Think of the sales pull it will 
give you to be able to shout out in 
your advertising, “WE SELL 
CERTIFIED HOMES.” 


With the policy illustrated here, 
you give your customers the same 
protection on materials and con- 
struction as an abstract or title in- 
surance policy gives them regard 
ing ownership. In selling his house 
an owner has a decided advantage 
in that this policy gives him defi- 
nite, convincing proof to offer 
buyers regarding materials and 
construction. 


You can get more money for a 
certified house bill. You can get 
more business on CERTIFIED 
HOMES—<covers new homes, re- 
modeling or repairing. Wonderful 
business building idea that'll pay 
big dividends to every dealer who 
is far-sighted enough to feature this 
plan that is being universally 
adopted. 


SEND NO MONEY 
Just Mail This Coupon 


AMERICAN LUMBERMAN, 
431 South Dearborn St., CHICAGO, ILL. 


Send us on approval sample ‘Specification 
Protection Policy.” Within 5 days we agree 
to remit 50c to cover cost of this sample or 
return same to you. 











PHILADELPHIA PRICES 


Philadelphia, Pa., Oct. 1.—Wholesale prices 
secured from authoritative sources exclusively 
for the AMERICAN LUMBERMAN are as follows: 

Southern Pine, Merchantable—1905 
(Dock Delivery, Philadelphia) 


Mississippi 
Southern Northern and 

Florida Florida Georgia 
TIES $40.00 $44.50 $55.00 
EES, nee win wp hie ainie 39.00 42.50 51.00 
ISR aC 40.00 44.50 51.00 
ee c< edie a0 ot 50.00 52.50 56.00 
ST .. 64 oa new ae 48.00 49.50 54.00 
DEE cnccedeead 60.00 64.00 64.00 
a 56.00 61.00 62.00 
EE nw Ce eckania oan 67.50 71.00 
ss akeen Ke babs 64.50 69.00 
: vccwdainees rr 83.00 
DE” <;seseneace 3 77.00 


Lengths 22 to 24 feet, add $2. 

Each 2 feet additional, add $1.00 to 32-foot 
price. 

Each 1 foot over 32 feet, add $1. 


Longleaf Pine Flooring, 25/32x23,-inch Face 
(Rail Delivery) 

B&btr, ht. rift..$84.00 No. 1 sap flat. .$42.00 

B&btr, sap rift. 69.00 No. 2 sap flat.. 28.00 

meptr. Bat... 49.00 No. 3 sap flat.. 18.00 

Air Dried No. 2 Common Roofers 
1x6” %x5%....$28.00 1x10” %x9%...$29.50 
1x8” %x7%.... 29.00 1x12” %x11%..$30.00 
Shortieaf Dimension, 84S, 44-inch Scant, 

16-foot 


10- to 
NT Gab dian 6a | 3) peer $30.50 
acre int seated ar wh i MEEe svenecewss 31.50 
Me sttkepenhas 29.0 


No. 2&btr. No. 3 No. 4 
Re: | Se $67.00 $62.00 osee 
Sete te” TE. . weccives 46.00 40.00 $28.00 


Kiln Dried North Carolina Roofers 
1x6”, %x5%....$31.00 1x10”, %x 9%..$32.50 
1x8”, %x7%.... 32.00 1x12”, %x11%.. 33.50 
ij-inch thick, $1 more. 


Red Cedar Bevel Siding 


hi Chas aaa pad ee ocean ea aewe $40.00 
ES a ca ads oh Wnl bet a wee Ol 56.00 
ME SE EER Seana a are eee ae 65.00 


Maple Flooring f.o.b. Philadelphia 
§ix2y%” 195x2 
-toa 


h, 
MFMA First grade .......... $84.7 $88.75 
MFMA Second grade ........ 70.75 74.75 
MF'MA Third grade ......... 50.75 54.75 


Pondosa Pine Dressed 


D No. 2 No. 3 
OF pr rere $ 69.50 $59.50 $46.25 $37.75 
ee wadwwhe wed 79.50 64.50 44.25 38.25 
eee 74.50 64.50 44.25 39.25 
when dowaen 84.50 74.50 44,25 39.25 
Ser csetecnene 99.50 89.50 48.25 40.25 
Sa” and Wh. cece 104.50 94.50 53.25 43.25 

Lath, 4-foot No. 1 
NN oi gas ae oa aria $6.50 c.i.f.—$6.75 delivered 
DE waxes dus na 4.90 c.if.— 5.50 delivered 
Redwood Siding 

St 2 Oe Pec cecaneed + ncnee wee $34.25 
ee ee ec eh ea keane e se emmatie 48.75 
Se GE Res wteradecedbnbeowese ce 56.75 





POPLAR BEVEL SIDING 


Louisville, Ky., Oct. 1—The poplar siding 
market is firm and unchanged, due largely to 
the fact that poplar lumber has been one of 
the steadiest items in the hardwood list. De- 


mand is fair, and production normal. Prices 
as follows: 

No.1 No. 2 

FAS Select com. com. 

SOR eee $50 $40 $30 $24 

SS ee 50 38 28 22 

SS eae 50 35 24 20 





For Editorial Review of Current Market 
Conditions See Page 35 


NORTHERN PINE 


BUFFALO, N. Y., Oct. 2.—The northern 
pine market is firm in most items and there 
is quite a scarcity in the factory grades. 
Low grades also are in small supply at the 
mills. Buyers are not disposed to add greatly 
to their present stocks, but there is a fair 
amount of buying in small lots to fill imme- 
diate needs. Wholesalers look for a normal 
amount of business this month, so far as 
broken stocks will permit, and are advising 
customers not to insist too much upon obtain- 
ing certain grades. 


EASTERN SPRUCE 


BOSTON, MASS., Oct. 2.—Demand for east- 
ern spruce frames is not very satisfactory, 
but base quotation remains $40@42. Few 
large dimension mills are running. Provincial 


cc. 


random is quiet and prices are barely steady 
Scantling is hard to sell at more than $32. 
There is very little inquiry for boards, byt 
prices are maintained on account of very lim- 
ited offerings. Lath sellers are 
quotations are a bit easier. 


HARDWOODS 


CHICAGO, Oct. 3.—Furniture factories are 
a little more actively in the northern hard- 
wood market for 4/4 and thicker Nos. 1 and 2 
common maple, birth and elm, and thicker 
No. 1 and better grades of these woods are 
moving in fair volume to the automobile 
body plants. Interior finish interests are buy- 
ing select and better birch in a conservative 
way. Prices are firm. Sap gum and oak are 
the most active items on the southern hard- 
wood list. ted gum is quiet. 


eager and 


CINCINNATI, OHIO, Oct. 1.—Gum and 
sound wormy chestnut are being taken in 
moderate quantities for immediate delivery 
by the furniture trade while the auto bus 
body builders are taking on ash, sound wormy 
oak and hardwood and soft maple in mixed 
cars and single carlots. For the first time 
in months inquiries are coming in from rajl- 
roads for rough oak and ash and poplar for 
freight car building. A few small orders 
have been filled this week. Oak flooring is 
active with prices firm. Prices on southern 
hardwoods generally are fairly steady with 
practically no soft spots showing. 30x fac- 
tories are taking hand-to-mouth lots of B 
poplar when they can get prices to suit them- 
selves. Export trade continues dull. 


BUFFALO, N. Y., Oct. 2.—The hardwood 
trade has held about steady of late, with the 
volume not up to the hopes of the wholesalers, 
though the market shows a firm tone. Buy- 
ing is restricted to small lots in a good many 
instances, with no particular wood greatly 
favored. Dealers believe that trade will be 
about up to normal proportions this month, 
and that most consumers will be disinclined to 
take on any large amount of stock for future 
needs. 


ST. LOUIS, MO., Oct. 1.—Southern hard- 
woods retain their strength. Scarcity has de- 
veloped in some items, notably magnolia, for 
which there has been a heavy demand from 
automobile manufacturers, and maple, which 
advanced during the week. Buying by furni- 
ture manufacturing interests is spotty, with 
the southeastern sections taking the most. 


PINE BLUFF, ARK., Oct. 1.—Inquiries con; 
tinue good and a fair volume of business has 
been placed at fair prices. FAS plain sap gum 
in 4/4 is very scarce as well as sap gum and 
cottonwood box boards. The oak flooring 
plants report a good volume of business and 
they are all in the market for flooring oak 
stock. Sales last week were at $17, $31 and 
$41 for white, and $16, $29 and $39 for red. 
Mill operators are highly optimistic. 


HOUSTON, TEX., Oct. 3.—Sap gum and oak 
appear to be in good demand this week. 
Flooring is in fair demand. Chief items of 
export shipment are red gum and white oak. 
While there has not been much improvement 
in demand over the week there is every 
reason to believe orders will pick up in 
about two weeks. 


FIR, SPRUCE, CEDAR 


CHICAGO, Oct. 3.—Fir inquiries from coun- 
try yards are increasing and some orders for 
mixed cars are being placed. Local retail 
trade is still rather light in volume, the yards 
doing considerable shopping around for bar- 
gains, which are few and far between, 4s 
Coast mills have good order files and hold 
prices on a firm basis. There is an even flow 
of business from industrial consumers. De- 
mand for Sitka spruce from the industrial 
trade is very good. Prices hold firm with an 
upward tendency, as mill stocks are badly 
broken. Engelmann spruce is moving in fair 
volume at firm prices. Shipments are slow 
as mill stocks are depleted. 


NEW YORK, Oct. 1.—The first day of Octo- 
ber found a good demand for fir lumber, and 
yards generally were busy. Prices show 4 
tendency to stiffen further, but a number of 
distributers said there had been no advance 
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in prices. Large arrivals -continue to come 
jn, with most of the lumber going direct to 
customers’ docks or to the yards of con- 
signees. 


KANSAS CITY, MO., Oct, 2.—Fir has been 
following southern pine in strength, and fur- 
ther gains are expected. The country yards 
are buying steadily, with boards especially 
wanted. Most orders are fairly well mixed 
and usually call for a good proportion of 
uppers. 


BALTIMORE, MD., Oct. 1.—The demand for 
fir is perhaps helped in very considerable part 
py the difficulties with which the producers 
of southern stocks have to contend. Returns 
generally are definitely better than they were 
for a time, and with the outlook rather prom- 


ising. 
CYPRESS 


NEW ORLEANS, LA., Oct. 2.—The cypress 
market has had the second best week of the 
year, the week previous being the best. 
Trade was very brisk and covered the list. 
The demand from agricultural regions con- 
tinued in good volume. Mill stocks were re- 
ported to be in good shape, except that those 
of Nos. 1 and 2 common were somewhat 
troken. Demand for No. 1 lath was good but 
largely confined to mixed cars. The call for 
shingles was good. 


CINCINNATI, OHIO, Oct. 1.—Demand for 
cypress covers mostly C finish. A good 
inquiry for tank stock and interior trim is 
also being had. Prices are firm. 


ST. LOUIS, MO., Oct. 1.—Yellow cypress 
common grades are in greatest demand, while 
shop and better are in only fair demand. Buy- 
ing of red cypress continues on a satisfac- 


tory scale. 
HEMLOCK 


CHICAGO, Oct. 3.—There is a good volume 
of northern hemlock business from country 
yards and industrial concerns. Mill stocks 
are depleted, and prices hold firm at $3 off 
the Broughton list. 


BOSTON, MASS., Oct. 2.—There is a fairly 
active movement of West Coast lumber. Vol- 
ume is more satisfactory than prices. Transit 
offerings are fairly heavy and some sellers 
are making concessions. There is a fair de- 
mand for 154-inch western hemlock lath, and 
$6.25@6.50, on cars Boston dock, is quoted 
successfully. The supply of desirable eastern 
and northern hemlock is very light and prices 
keep firm despite the slack interest of buyers. 


NEW YORK, Oct. 1.—Demand for hemlock 
timbers is fairly brisk, where the heavy lumber 
is being used in competition with fir. Hem- 
lock lumber generally is in regular demand 
from customers who are accustomed to its 
use. Little new business is developing, say 
wholesalers. Prices are firm. 


WESTERN PINES 


CHICAGO, Oct. 3.—There is a pretty good 
demand for California white pine from sash 
and door factories. Mill stceks are in fair 
Shape and prices hold steady. Idaho and 
Pondosa pine are moving in seasonable ‘vol- 
ume to both retail yard and industrial con- 
sumers. Prices remain firm. California sugar 
Pine is moving fairly well at firm prices. 
Mill stocks are somewhat broken, and from 
all indications there will be a shortage of 
items during the next three months. 


NEW YORK, Oct. 1.—But for further 
Strengthening in prices, there has been no 
change in the situation in western pines. A 
shortage in important Idaho items continues 
to exist and mills report that they are unable 
to supply the needs of their New York cus- 
tomers at this time. Pondosa is in better 
supply than Idaho, but prices here, too, are 
also very firm. 


SAN FRANCISCO, CALIF., Oct. 2.—There 
Was a sustained demand for pines through 
the week, with upper grades showing 
strength and box lumber demand above sup- 
ply. Rail shipments were slightly above nor- 
mal and foreign demand satisfactory. Mill 
stocks are in fair shape and curtailment of 
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HEAVY DUTY FLOORS 


From Natalbany 


DZ Wd Wd Wd Wd WW Wud WU \We Wd We WAY 


Heavy service floors of wood are more comfortable 
than other types. They are less slippery, less dusty, 
less noisy, and are little affected by extremes of heat 
and cold and moisture. 


——— 


Changes in the location of machinery, shafting, or 
piping can be accomplished without expensive drilling 
or reconstruction. Replacements and repairs can be 
easily and quickly made. 


DNV N'DVANIAVAY AVION'0N'0) 


Long leaf pine is especially adapted for this use, as 











@ 
long leaf is the hardest of all structural woods, and : 
hardness is the essential quality for floors. ‘al 
To insure satisfaction to your customer specify S| 
NATALBANY heavy service flooring—as safe as =] 
buying sterling. ai 
LUMBER Wy, COMPANY.LID. 
SALES BB OFFICE 

HAMMOND, LOUISIANA 

A Complete Supply of Dimension Hardwoods; cut to size and > 

length; sanded, surfaced, or rough; shaped and drilled; from S 

the Industrial Department of the Pearl River Valley Lumber e 

Company, Canton, Miss. « 
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Minneapolis, Minn. 





Dealers Are Showing 
Preference for It 


The growing list of dealers who are selling 
Craig Mountain Pondosa Pine proves the in- 
creasing preference dealers are showing for 
this soft, light and white lumber. 


Treat your trade to a trial car of Craig 
Mountain Pine. We'll wager the results will 
please you. 











May we quote on a mixed car? 


Craig Mountain Lumber Co. 


WINCHESTER, IDAHO 


E. H. VAN OSTRAND, President W. C. GEDDES, Vice-Pres. & Gen, Mgr 


SALES REPRESENTATIVES: 


G. S. Patterson, P.O. Box 96, Oconomowoc, Wis. D. Clinton Van Ostrand, P, O. Box 99, 
W. J. Schiller, 4347 Benton Blvd., Kansas City, Mo. Omaha, Nebr. 
Alex W. Stewart, 931 Lumber Exch. Bldg. W. H. Lewis, 406 Chamber of Commerce, 


Bldg., Denver, Colo. 






















Du es. , 
QUALITY" OAK 


“QUALITY ” 
Oak Flooring 


builds trade on merit, 
Order it in mixed cars 
wits ““Kilmoth’’ Closet 
Lining. 
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FLOORING “KILMOTH” C1gseT LINING 


Make Homes More Salable 


—not alone new ones, but also old houses—by encouraging 
owners to line all closets with 


“KILMOTH” Closet Lining 


Supply this stock manufactured from Tenn. Aromatic 
Red Cedar and you’ll notice an increase in sales. Order 
L. C. lL. or carlots mixed with “Quality” Oak Flooring. 


DeSoto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 


Sledge Ave. and Southern Ry. MEMPHIS, TENN. 











production is continued, indicating an opti- 
mistic outlook for the remainder of the year 
Retailers report business slightly below that 
of thirty days ago. 


KANSAS CITY, MO., Oct. 2.—Finish, shop 
and common boards continue in good demand 
with shop getting scarcer and higher in price. 
The demand from factories is good for the 
season, though industrial buyers usually holq 
themselves down to immediate needs. 





BUFFALO, N. Y., Oct. 2.—Trade is spotty 
in the California pines, though the inquiry 
has somewhat improved. Mill stocks are quite 
small and will probably continue so for some 
time, as some of the mills will close down in 
November. Items in California white pine 
which are scarce include 4/4 and 5/4 selects 
and 5/4 No. 3 clear. In sugar pine firsts 
and seconds clear stock are short and there 
is only a little No. 3 shop at most mills. 


REDWOOD 


CHICAGO, Oct. 3.—The first few days of 
the month have witnessed a better tone to 
the redwood market, according to local dis- 
tributers of this wood. September volume 
was hardly up to expectations, but prospects 
are encouraging for a larger turnover dur- 
ing the next three months. Mill stocks are 
well assorted generally, and prices hold ona 
firm basis. 


SAN FRANCISCO, CALIF., Oct. 2.—There 
is a revived foreign demand noticeable in 
orders from overseas’ markets, with prices 
firm with no great changes. Eastern busi- 
ness is sustained with mid-west demand 
slightly lower. Western calls are above 
normal with shipments slackening. The out- 
look for the manufacturer is good and the 
retailer reports .conditions fair. 


SOUTHERN PINE 


CHICAGO, Oct. 3.—Retailers are placing 
orders for southern pine in fair volume. There 
are several inquiries out for railroad car 
material and maintenance lumber. The in- 
dustrial trade is holding up well. Some mills 
are short of the better grades of flooring. 
Lower grades are materially stronger, but 
the upper grades show no change in price. 


ST. LOUIS, MO., Oct. 1.—Strength in boards 
was the outstanding feature of the southern 
pine market last week, 6-, 8- and 10-inch 
being most in demand. The mills report a 
searcity of these items, for which there is a 
heavy demand from rural districts, and prices 
are 50 cents to $1 higher. Dimension demand 
is holding up well. There is a dearth of in- 
quiries for upper grades. 





NEW ORLEANS, LA,, Oct. 2.—The southern 
pine market was firm with quotations show- 
ing a spread because advances have not yet 
been made by some sellers. Building opera- 
tions are holding up well, and the demand is 
on a seasonal basis. 


BOSTON, MASS., Oct. 2.—Retail yards are 
carrying modest stocks of southern pine items 
and replenishing conservatively. Prices look 
attractive and leading sellers here insist that 
reductions are extremely unlikely. Flooring 
is quiet and the spread of quotations is vir- 
tually unchanged. Partition is moving rather 
better than flooring. Roofers are firm, offer- 
ings light, and shipments slow. 


KANSAS CITY, MO., Oct. 2.—Demand for 
southern pine is keeping sales managers busy. 
There is very little resistance to recent ad- 
vances, the chief consideration with buyers 
being the promise of quick shipment. The 
heaviest run of orders is for mixed cars, and 
country yards continue the most active buy- 
ers. Industrial demand is fair, and there is 
a good call for oil field material. Demand 
from the East is slow. 


CINCINNATI, OHIO., Oct. 1.—Common lum- 
ber and dimension continued in very active 
sale to retailers, though prices were un- 
changed. Flooring and siding are also in 
good demand at firm prices, with stock not 
abundant. Flooring is strong with a further 
price increase expected before the end of the 
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a 
puilding season. Shipments from southern 
mills are more regular as obstacles are being 
overcome. Millwork is also more in demand 
for inside jobs on unfinished buildings. 





NEW YORK, Oct. 1.—Stiffening of prices and 
a none too plentiful supply characterize the 
southern pine market, mills in many instances, 
according to reports, being far behind their 
order files. Demand has improved in the last 
week and retailers who have been buying 
sparingly have been forced to seek quick de- 
jiveries. The outlook is better than it was 
two weeks ago. 


HOUSTON, TEX., Oct. 3.—Flooring and drop 
siding, No. 1 dimension and shiplap are in 
strong demand and scarce. Prices on these 
nave increased by degrees during the last 
month. All domestic business is g0od. 
Orders are badly mixed. Mills are not at- 
tempting to hold up the filling of orders 
until missing items can be supplied. In ex- 
port, KD saps have jumped from $39 to $45. 
Sawn timbers have advanced $1. 


SHINGLES AND LATH 


CHICAGO, Oct. 3.—White cedar shingles 
are firm at $5.25 for extras; $4.25 for stand- 
ards, and $3.25 for sound butts. There is a 
good volume of business coming from coun- 
try yards. 

KANSAS CITY, MO., Oct. 2.—Shingle prices 
remain steady and usually firm, and transit 
ears are sold without much effort. Shingle 
men here think the market will -show little 
change now for some weeks. The demand for 
lath is good. Southern pine lath continue 
searce, but western mills appear to be ready 
to take all orders. Siding is in good demand, 
the call being mostly for redwood and Cali- 
fornia pine. Some red cedar siding is being 
taken in mixed cars, 





NEW YORK, Oct. 1.—Eastern spruce lath is 
in fairly good supply and demand. There 
are enough lath to permit of filling all orders 
promptly, but mills are sending in stock less 
briskly than a fortnight ago and prices are 
stiffer. Shingle demand is only fair and sup- 
plies abundant. 





HOUSTON, TEX., Oct. 3.—While there is 
little demand for shingles, prices have held 
their own. Extra clears were quoted this 
week at $3.05 and extra stars at $2.60. 
There is a good demand for lath at $4.25 for 
No. 1 and $3.25 to $3.50 for No. 2. 


CLAPBOARDS 


BOSTON, MASS., Oct. 2.—New England re- 
tailers are moving a fair quantity of clap- 
boards and are looking for their October trade 
to run a little better than September volume. 
The dealers are making replacements con- 
servatively. Wholesalers are-offering prompt 
delivery: of West Coast clapboards at attrac- 
tive prices. Native white pine and eastern 
spruce clapboards are scarce and very firm. 


BOXBOARDS 


BOSTON, MASS., Oct. 2.—Stocks of dry box 
lumber in first hands are moderate, and larger 
producers are insisting on firm prices. Qual- 
ity of offerings explain concessions. Demand 
is about seasonable and the outlook is satis- 
factory. Round edge white pine inch box- 
boards are $27@390. 


Patents Recently Issued 


The following patents of interest to lumbermen 
recently were issued from the United States Patent 
Office. Copies may be obtained from R. E, Burn- 
ham, patent and trade-mark attorney, Continental 
Trust Building, Washington, D. C., at 20 cents 
each. State number of patent and name of in- 
ventor when ordering: 

1,681,615. Auxiliary bearing for saw-carriage 
Piston-rods. Boleslaw A. Janik, Milwaukee, Wis. 

1,681,832. Safety guard for rip saws. Joseph H. 
Wulf, Tell City, Ind. 

1,681,996. Folding crate. Frank Morrogh, Ar- 
naudville, La. 

1,682,064. Raft for transporting timber. Albert 
H. Bryant and Edward G. Tuck, Portland, Ore. 

1,682,760. Method of treating trees. James E. 
Laffin, Berlin, N. H., assignor to Chemicolor .Wood 
Preserving Co. 

_ 1,683,174. Saw-setting anvil and gage. Carl 
Eyrich, Gig Harbor, Wash. 

_ 1,683,248. Barrel-making machine. Charles G. 
Grotnes, Chicago. 








Ayer & Lord Tie Co. 


Incorporated 1893 
Railroad Bridge Timbers 


Cross Ties CHICAGO Car Stocks 


Lumber pa Piling 
Poles Posts 
TREATING PLANTS:— 


Carbondale, Ill. Grenada, Miss. North Little Rock, Ark. Montgomery, Ala. 
Louisville, Ky. ; 


“FROM THE TREE TO THE JOB” 















































ALES during the past 25 years show 
an imposing list of representative 
lumber companies among the users 

of ORTON cranes. Many are repeat 
orders. 









eget etn: 





This widespread use of ORTON cranes 
comes as a result of combining an un- 
derstanding of the requirements of the 
lumber industry with a thorough know!l- 
\\, edge of the design and manufacture of 
.\ material handling equipment. 

\ Models and sizes are available for any 
A. \\ individual purpose. Send im your speci- 
\\ fications or write for Bulletin 51. 


\ ORTON CRANE & SHOVEL CO. 
: 68 S. Dearborn St., Chicago, III. 
Representatives in Principal Cities 
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Advertisements will be inserted in 
this department at the following rates: 


Heading counts as two lines. 
No display except the heading can be ad- 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Cou must 
be in this office not later than ednes- 
day morning in order to secure inser- 
tion in regular department. Al]l adver- 
tisements received later will be placed 
under heading Too Late to Classify. 
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SASH & DOOR SALESMAN-ESTIMATOR 


To cover central western territory. Must be quali- 
fied to figure special work on basis Cost Book 
a Wig Home Sundays. 

Address “A. 1,” care American Lumberman. 





WANTED EXPERIENCED MAN 


To manage good sized country yard in Illinois. 
Unusual opportunity for right man. Replies con- 
fidential. 


Address “A. 15,"" care American Lumberman. 





WANTED—YOUNG MAN STENOGRAPHER 


One familiar with lumber business and capable of 
handling Monroe calculating machine. Must be 
capable and energetic. Location, Western Penna. 
State full particulars first letter. 

Address “A. 9,” care American Lumberman. 





WANT TO GET IN TOUCH WITH 
Reliable experienced yard manager who would 
like to get in retail business for himself in Mon- 
tana. H. O. Britton, 1091 Multnomah St., Port- 
land, Oregon 





WANTED—EXPERIENCED LUMBER BOOK- 
KEEPER 


In Retail Lumber Yard, located in Western Penn- 
sylvania. Must furnish references, age and sal- 
ary required. 

Address “W. 61," care American Lumberman. 





WANTED HIGH CLASS CAPABLE 


Yard foreman with executive ability for handling 
output of large saw mill producing spruce and 
hemlock from saw to car. Give experience and 
reference in reply to this ad. 

Address “W. 53,” care American Lumberman. 





WANTED SUPERINTENDENT 


By eastern sash and door jobber. Must have 
knowledge of special work values and construc- 
tion. Also, ability to efficiently handle crew. 
Must state age, salary, experience and furnish sat- 
isfactory references. Good opportunity for right 
man, Others need not apply. 

Address “‘W. 73,” care American Lumberman. 





WANT LOGGING FOREMAN 


To handle camp in Northern Michigan to cut and 
load twenty-five thousand feet logs and three cars 
cord wood per day; preferably logging contractor 
with some equipment to take over operations on 
contract basis. 

Address “P. 62," Care American Lumberman. 





WANTED FOREMAN 


For woodworking plant, manufacturing woodwork 


for building purposes. Must be able to bill to fac- 
tory, detail and hand’e men. Give former employ- 
ers as reference; state wages desired. Middle 
west experience desired. 

Address “‘A. 22," care American Lumberman. 





DO YOU WANT EMPLOYMENT? 
Write an advertisement; send it to the paper that 
reaches the people. We can help you. AMERICAN 
LUMBERMAN, 431 8S. Dearborn St., Chicago, III. 





MILL SALES REPRESENTATIVE OR OTHER 


high-class lumber or box shooks salesman to 

occupy portion of attractively furnished lumber 

office; all modern conveniences, nominal expense, 
1402 FISHER BLDG., Phone Harrison-7393 


HAVE YOU SOMETHING TO SELL? 
Advertise in the Wanted and For Sale department 
when you want to sell anything in the lumber 


industry. AMERICAN LUMBERMAN, 431 S. Dear- 
born St., Chicago, Il. 








POSITION WANTED 
Man, age 40, married, wants position with mill or 


wholesaler: Three years’ experience with mills, 
hardwood and yellow pine, four years with whole- 
saler, in office and on road; seven years with re- 
tail and wholesale builders’ supply dealer. Thor- 
oughly familiar with yellow pine, and have had ex- 
perience with hardwoods and fir. Knows rates, 
mills and certain markets. Can handle sales. Will 
consider road; excellent references. Now em- 
ployed. 
Address “A, 7,” care American Lumberman. 


A PRACTICAL LUMBERMAN 


Having several years of experience in the manu- 
factyre and purchasing of the products of the 
mills of Washington, Oregon and California de- 
sires to obtain a position as Pacific Coast repre- 
sentative of a large wholesale lumber concern. 
Highest references or testimonials will be fur- 
nished upon request. 
Address “A. 4," care American Lumberman. 








RETAIL LUMBER YARD MANAGER 


Lumberman with country and suburban experience. 
Good record, go-getter, no rover. Reads blue 
prints. Acquainted with building material and 
builders’ hardware. Available about Oct. 15th. 
Address “A. 5,” care American Lumberman. 


YOUNG MARRIED MAN 28 


With ten years’ experience in hardwood business 
wants position as yard manager in small yard or 
assistant manager in large retail yard in the Met- 
ropolitan District, New York or New Jersey. 
Address “A, 6,’ care American Lumberman. 


WANTED—BY NOV. 1, 1928 


A position in a lumber camp or yard. Am 18 
years of age. Some experience in lumber yard. 
Prefer the following counties: Wayne, Logan, 
Mingo, Lincoln, Boone and Cabell of W..- Virginia, 
or Pike, Martin, Lawrence, Boyd counties of Ky. 
Am coming to Wayne, W. Va., about the middle 
of Oct. First class references. Consider a salary 
of $16 per wk. 
I. C. MILLENDER, Hampstead, Md, 











WANTED POSITION AS YARD MANAGER 
Any state, lowa preferred, 20 years’ successful ex- 
perience managing city and small town yard; 
also sash and door training. Excellent references 
from present employer. Available at any time. 

Address “‘A. 16,” care American Lumberman. 





EXPERIENCED LUMBER SALESMAN WANTS 


Situation. I will be on the job early and late, six 
days a week. -Frefer Michigan, Central or Eastern 
territory. Salary and expense or profit sharing and 
expense. A producer. Industrial or yards. Hard 
or soft woods. 

Address “W. 59,” care American Lumberman, 





WANTED BY MAN AGED 39 


single, 20 years experience in Lumber, Millwork 
Building Material in its entirety, position in sales 
or executive work. If you are not doing the busgj-. 
ness get in touch with me, I can show results and 
let same prove my worth. 

Address ‘“‘A. 10,” care American Lumberman, 


MILLWORK ESTIMATOR 


Experienced listing and pricing all clases of intri- 
cate and special wood. * 
Address “A. 17,” care American Lumberman. 


WANTED—POSITION AS SAW FILER 


Have had 15 years’ experience in all kinds of 
timber. Can file bands, resaws and all kind of 
round saws. Furnish A-1 reference. Go at once 
anywhere. D. T. STUMP, Elkton, Maryland. 


SOUTHERN REPRESENTATIVE 
OR SALESMAN 


Man prominently ‘known in eleven Southern States 
from Virginia to Texas would like connection with 
high grade wholesale sash, door, millwork or 
lumber concern. Knows lumber and millwork 
in all of its phases, has high standing with 
architects, contractors and dealers. Can sell ideas 
as well as material. Is an acknowledged author- 
ity on lumber and millwork, a good promoter and 
result getter. Correspondence solicited with high 
grade firms only. Direct reply to 
Address ‘‘W. 57,” care American Lumberman. 














HARDWOOD INSPECTOR 
Wants change. North or south, National experi- 
ence A-1 reference. 
Address “W. 58," care American Lumberman. 





POSITION WANTED 


Experienced salesman now employed by large 
wholesaler desires to make change. Has well 
established trade in New York State in all soft- 
woods. 

Address ‘‘W. 52,” care American Lumberman. 


WANTED 


Position of sawing on band mill. 
woods. 





Hard or soft 
Cc. D. GRANT, Beaverdale, Pa. 


POSITION WANTED 


Man, 26, well educated, 8 years’ experience in mill- 
work, i. e., estimating, selling, billing, also shop. 
Can furnish best of references as to ability and 
character. 

Address “W. 65,’ care American Lumberman. 


POSITION WANTED 


Man, 26, college graduate, 7 years’ experience in 
lumber and millwork, will accept full charge book- 
keeping position or position of responsibility. Now 
employed as assistant treasurer. Can furnish ex- 
cellent references. 

Address “W. 66,’ care American Lumberman. 


POSITION WANTED 


With retail lumber firm by young man, 34, well 
educated, married. Honest, competent, reliable, ex- 
ecutive ability, 10 years experience, Accustomed to 
large volume. Excellent references. 

Address “‘W. 68," care American Lumberman. 


POSITION AS YARD FOREMAN 


By man now inspecting hardwoods. Have some 

experience in retail yard business. Wish change. 

Several years with present employer. References. 
Address “S. 57," care American Lumberman. 

















BAND SAW FILER 


With twenty years’ experience in all kinds of 
woods and mills open for job Oct, 15. Address 
A. H. FIELD, care Hotel Hurd, Orrville, Ohio. 


DO YOU NEED A 


Mi'lwork cost analyst and estimator who has had 
years of experience in special millwork and fix- 
tures. Have handled many of the largest and 
highest class millwork jobs in the country. At 
present in charge of branch office for well known 
concern. Will furnish best of references. 
Address “S. 55," care American Lumberman. 


WANTED EMPLOYMENT 


By man who has had several years’ experience 
as yard foreman, hardwood lumber inspector and 
log scaler. J. GENTRY, 514 Live Oak St., 
San Antonio, Texas. 


POSITION WANTED 


Yard foreman, office work, bookkeeping, estimat- 
ing, 15 years experience. 
Address ‘“‘W. 70," care American Lumberman., 


WANT POSITION AS MILL SUPT. OR FOREMAN 


By man, age forty, eighteen years’ experience, 
strictly sober; hardwood or pine; can get results. 
A-l references. 

Address ‘“‘S. 58," care American Lumberman. 


WANTED POSITION AS ACCOUNTANT 


Am competent and have had long experience. Can 
furnish best references. Prefer to locate in either 
Wisconsin or Michigan, 
American Lumberman. 




















Address “R. 67,’’ care 





OFFICE MAN 


Married man, past 5 years with retail yard in 
Chicago as cashier, handling accounts, sales etc. 
Settled, capable and financially responsible. Also 
several years’ office and outside sales experience 
other lines. A home owner with own car. 
Address “S. 56," care American Lumberman. 


BY THOROUGHLY EXPERIENCED AND 


practical lumber salesman; competent and reli- 
able, to sell in central or eastern states for high- 
class mill; prefer nominal salary and bonus ar- 
rangement. 

Address “W. 74,” care American Lumberman. 


WANTED EMPLOYMENT 


By thoroughly experienced competent and reliable 
lumber salesman to sell for high class Pacific 
Coast mill or group of mills. Nominal salary and 
bonus arrangement preferred. 

Address “R. 69,’’ care American Lumberman. 


EXPERIENCED LUMBER SALESMAN 


Of wide acquaintance in eastern Kansas, north- 
ern Oklahoma, eastern Nebraska is open for @ 
Position. Salary and bonus basis. Can furnish 
own car. 

Address “‘R. 56," care American Lumberman. 














FOR A LUMBERMAN’S OFFICE 


We suggest these three books about the lumber 
business by Douglas Malloch, “the lumberman 
poet’: ‘“Tote-road and Trail’ ($1.50), “In Forest 
Land” ($1.25), and “Re-sawed Fables’ ($1.00). 
American Lumberman, 431 S. Dearborn St., Chi- 
cago, Ill. 
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